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NELSON HAMLIN WALCOTT. 


One of the greatest organizations in the lumber 
business and one of the great business associations of 
the country is the National Wholesale Lumber Deal- 
ers’ Association. Its membership is found in more 
than 30 states and its present ambition is to make the 
association National in fact as well as name by cover 
ing the entire country. At present 
it has little or no membership on 
the Pacifie coast, but those in 
charge of its destinies are guiding 
them in that direction. In its mem- 
bership are found the leading lum- 
ber merchants of the wide territory 
that it covers. Composed of in- 
dividuals, it does not bar anyone 
from membership because his in- 
terests and business are small, but 
its standards are so high and it 
watches so elosely over the per- 
sonnel of its own membership that 
to belong to this great association 
is pretty nearly a certificate of 
moral and financial responsibility. 
As in the case of most successful 
trade organizations, the permanent 
conduct of its affairs is in the 
charge of a most capable secretary 
and heads of departments, because 
of whose ability and fertility of 
resource the presidents are relieved 
from the burden of details and are 
able to devote themselves to study- 
ing the large problems of the as- 
sociation and to developing its work 
and its methods in the broad light 
of their wide business experience. 

The policy of this association has 
been to choose a new president each 
vear, both because the association 
should not demand the’ unpaid 
services of one man for a longer 
period and because this policy 
brings successively to the service 
of the association new abilities, 
new ideas, new forcefulness, with 
the annual successive changes in the 
big organization’s executive head. 

A notable series of eminent lum- 
ber merchants has filled the presi- 
dency of the National Wholesale 
Lumber Dealers’ Association—men 
broad in their views, able execu- 
tives, and of a personal character 
and business reputation worthy of 
the place. At the annual meeting 
of this association held last week 
at Atlantie City, N. J., the retiring 
president was F. E. Parker, of 
Saginaw, Mich., a man who would 
have made his mark in any pro- 
fession or line of business. He, a 
year ago, succeeded Fred R. Bab- 
cock, of Pittsburgh, a man of different characteristics 
and yet equally notable as a business executive. The 
new president, Nelson Hamlin Walcott, of Providence, 
R. I., is of still another type, and promises in his turn 
to bring to the association fresh impulses and new 
policies and to promote its continued progress. 

Mr. Walcott.was born in Providence, R. I., October 
14, 1864, and that city with the exception of brief in- 
tervals has been his home ever since. His father was 
Deacon Horatio N. Waleott. and his mother Mary 
Thornton Walcott. His education was secured in the 
publie schools of Providence and the Eastman Busi- 
ness College, of Poughkeepsie, N. Y., the original 


school bearing that famous name. When 17 years old 
he entered the employ of Henry M. Angell & Co., 
lumber wholesalers of Providence, but in June, 1882, 
went with the firm Burrows & Kenyon, who did a 
large retail yard business in Providenca He re- 
mained with them for four years, and in 1886 engaged 
himself to the old Slocum & Gage Lumber Co., of 
Providence, with which business he has been identi- 





NELSON HAMLIN WALCOTT, OF PROVIDENCE, R. L.: 
resident of the National Wholesale Lumber Dealers’ Association. 


fied ever since and of the successor of which he is 
now president. In the service of this company he 
was sent to Indianapolis, which was the western head- 
quarters of the company and through which it kept 
in touch with the producing districts. Traveling out 
of Indianapolis, Mr. Waleott spent part of the time in 
Indiana and the South buying, while a part of each 
year he spent in the East selling lumber. This con- 
nection gave Mr. Walcott close acquaintances with 
both the producing and the consuming sections—the 
resources of the one and the needs of the other. This 
acquaintance he has never allowed to lessen. On re- 
tirement of E. E. Slocum in 1892 from the Slocum & 


Gage Lumber Co. Mr. Walcott, together with Lym: 
H. Gage, organized the L. H. Gage Lumber Co 
taking over and continuing the business of the old 
concern. At the time of incorporation in 1892 Mr 
Walcott was vice president, but he became president 
on the retirement of Mr. Gage in 1896; that office he 
has held up to this time. 
The business of the L. H. Gage Lumber Co. has 
always been very strongly in- 
trenched in the South and West 
It had a yard in Indianapolis and 
was one of the pioneers in the 
Memphis trade, and as time has 
gone on it has maintained and in- 
creased its hold on the’ eastern 
trade in hardwoods. Its Memphis 
yard was that now owned by the 
Goodlander-Robertson Lumber Co 
In 1900 the L. H. Gage Lumber Co. 
interests organized the Crittenden 
Lumber Co., operating in eastern 
Arkansas,: where it acquired 22,000 
acres of land with a fine band mill 
at Crittenden. The timber is oak, 
gum, ash and the other hardwoods 
of the St. Francis Basin. Mr. Wal- 
cott says that, in his opinion, it is 
as fine as any tract of similar size 
to be found in the United States. 
In connection with this timber the 
Crittenden Railroad Co. operates a 
30-mile standard gauge road con- 
necting the Iron Mountain and 
Frisco systems. With its manufac- 
turing interests in Arkansas, its 
buying arrangements in other parts 
of the South and its distributing 
business in New England the L. H. 
Gage Lumber Co. is an important 
factor in the hardwood business, 
and its president, with his long ex- 
perience and wide acquaintance and 
his forceful qualities, promises to 
make a safe but progressive execu- 
tive head of the National Whole- 
sale Lumber Dealers’ Association. 
As in the case of most native 
New Englanders, Mr. Walcott has 
a family history back of him of 
which he is somewhat proud, 
though not parading his notable 
colonial ancestors. The family first 
settled in Connecticut early in the 
seventeenth century, but his grand- 
father removed to New York State 
Mills, near Auburn, N. Y. Later 
he removed to South Carolina and 
became a large plantation owner 
and interested in cotton mills. His 
son, the father of the subject of 
this sketch, who was a wagon manu- 
facturer, married into a Maine 
family, so that N. H. Waleott 
is a combination of Maine, Con- 
necticut, Rhode Island and South Carolina lines of 
descent. Because of his family’s interest in French 
spoliation claims, Mr. Waleott said he had _ been 
obliged to trace family history and has discovered 
many interesting facts; for example, he is a third 
cousin of Madame Lillian Nordica, who was Lillian 
Norton by birth, Norton being the name of Mr. 
Walcott’s maternal grandmother. It will be remem 
bered by those who have followed the careers of 
musical celebrities that Madame Nordica was from 
the State of Maine and, foreign as her stage name 
may appear, her family name was the most simple 
(Concluded on Page 77.) 
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Fruit Growers Supply Co. 


Lumber Department. HILT, CALIFORNIA. 
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harmonizes with the richest furniture and entrances the appearance of any 
room. It appeals to people who look to durability, health, cleanliness and 
beauty, and dealers will find quality, grade and uniformity unsurpassed 
in our 


“Finest Maple Flooring” 





Quality with us is paramount, but it is attained at a cost that is not 
prohibitive because of our modern fast feed machines, thorough organiza: 
tion and long experience in the manufacture of flooring. 


Dealers who handle “Finest” say “It sells itself” _Write for prices. 
We can also furnish ‘‘Seal Brand” Damp Proof Treated Flooring. 


W. D. Young & Co., Bay City, Mich. 
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A TIP TO TEXANS. 


Apparently someone has intimated that Beaumont is 
not going to be able to take proper care of the Texas 
lumbermen’s convention, if a recent article in a Lake 
Charles (La.) paper is to be credited. The AMERICAN 
LUMBERMAN has no hesitation in saying to Texans and 
to all others who are considering attending that meeting 
that Beaumont lumbermen ‘‘ know how’’ and that Beau- 
mont will make good. The meeting is going to be a big 
one and every provision is being made for taking the 
best of care of the visitors. Anyone knowing the lum- 
bermen who have charge of the arrangements and _ pro- 
gram can certify that those who attend will feel fully 
repaid for the trip long before adjournment. 





HOW IT HURTS. 


The attack upon the retail lumber associations, whether 
in the large it succeeds or fails, has to some extent suc- 
ceeded. Whoever or whatever was the inspiration of it 
can extract some satisfaction from that. 

The Southern Retail Lumber Dealers’ Association af- 
fords an interesting example. This association covers an 
important territory, and a territory that it is important 
should be covered. There is not a retailer in Tennessee 
or Mississippi that does not need. it. But the member- 
ship is small and a few men are carrying the load for 
hundreds who are benefited. ; 

The apathy of the non-members is attributed to the 
anti-retailer propaganda of the mail-order houses. It 
was intended chiefly to impress the public; but it ap- 
pears to have impressed some retailers, too—and they 
have run at the first shot. 

The Southern is one of the most conservative of asso- 
ciations. Its officers point with pride to the statement 
that there is nothing in its purpose or practice that is 
not aimed to protect the consumer and to compel those 
who would impose upon him to keep within the statutes. 

It aims to educate the retailer, to develop the commu- 
nities in its territory, to protect the consumer and give 
him better service, to compel respect for the retailer in 
the eyes of the public, the wholesaler and all with 
whom he has to do. The retailers of Mississippi and 
Tennessee should get behind their association and make 
it a greater instrument for their benefit. 





WHY THE DISTINCTION? 


Perhaps someone can explain why many yellow pine 
manufacturers who decline to sell to wholesalers are -so 
eager to book the business of the creosoting companies, 
which, in most instances, are merely wholesalers hiding 
behind their creosote tanks. These concerns figure 
strongly in the export trade and in domestic business as 
well, and are enjoying a wholesale profit on such busi- 
ness as well as the profit on their treating plants. 

The sentiment against the wholesaler, of course, is 
chargeable chiefly to the offenses of the ‘‘ office-in-his- 
hat’’ type of scalper. But the financially strong, clean 
cut type of wholesaler still exists and always will. He 
serves a legitimate purpose, just as the creosoting com 
panies do, and is entitled to his legitimate profit. Like 
the manufacturer, he will be glad to see his irresponsible 
competitor eliminated, but he justly objects to being 
classed with the undesirables. It is well to remember 
that housecleaning can be carried to extremes. 


WHY SOME ASSOCIATIONS FAIL. 


Few associations of lumbermen or other men of allied 
profession, occupation or craft fail absolutely—that is, to 
the point of dissolution. Even the mere existence of an 
association in any territory or trade is of so much indirect 
betefit to members and nonmembers in that territory or 
trade that all associations accomplish something merely 
by existing. But there have been some that have scarcely 
gone farther than that; associations that have stood still 
when they should have been growing; associations that 
have neglected opportunities and problems that were close 
at hand. Why? 

One answer is perhaps found in a story told by a 
former association president. It happened long enough 
ago to bear telling now. It is amusing, yet significant. 
This president was then a president-to-be. He asked the 
secretary to suggest some names of men who might well 
be elected directors for the ensuing year. 

I'he secretary made up his list and submitted it to the 
incoming president. But few of those names were 
familiar to the new executive. ‘‘Smith? Smith? Who 
is he?’’ asked the new president. ‘‘Oh, Smith hasn’t 
come to the meetings for several vears and has kind of 
lost interest—so I thought it would be a good idea to 
put him on the board and get him interested again.’’ 
‘*But here is Black—who is Black?’’ ‘‘Oh, Black; now 
we must put Black on; we had some trouble with Black 
and he is sore on the association and so we must put him 
on the board and get him back into line.*’ And so it was 
with Brown and Green and most of the others. 

The very reasons why they should not have been 
elected to the board of directors were the reasons why 
they had been put on. It was to the disaffected and the 
lethargic that the future of the association was to be 
trusted. This is why some associations fail. 


AN UNDESIRABLE GRADE. 


There is one grade of lumber that causes more trouble 
between buyer and seller than any other. It is the 
grade called ‘‘as good as.*’ 

A salesman comes seeking an order. The buyer, in 
stead of telling him he wants some No. 1 this or No. 2 
that, takes him eut into the yard and shows him a. pile 
of stock: ‘*Can you ship me some as good as that?’’ 

The salesman is human. He wants the order. He 
perhaps honestly bel:eves he can. He says he can. He 
gets the order. The mill ships the lumber. And then the 
trouble begins. 

In case of controversy, ‘*as good as’’ is a hard grade 
to reinspect, a hard grade on which to compromise. No 
rules deseribe ‘‘as good as’’ in detail. It is something 
to be determined by opinion, and it is a grade on which 
the opinions of buyer and seller are likely to conflict. 

The settlement, if made, is not likely to suit both par- 
ties. It is likely to ieave one of them aggrieved and may 
sever commercial relations between the two. ‘‘As good 
as’’ is a bad grade. 

As to where the blame lies opinions also will differ. 
Perhaps the salesman should refuse to promise anything 
but the thing the grade calls for—many practically do. 
Yet a grade is a minimum quality. Most men expect 
lumber above the grade—‘as good as’’ something some- 
one else has shipped. 

Part of the responsibility for the troubles that arise 
from the ‘‘as good as’’ grade certainly belongs to the 
buyer. He is the gentleman enacting the role of tempter. 
If the salesman fails in his desire to land the order and 
agrees to ship something that he has no positive knowl- 
edge the mill can ship, that he may even know the mill 








can not ship, the man who tempted him is certainly in 
some degree to blame. 

The cause of peace in the lumber trade will have made 
considerable progress when salesmen refuse to sell, and 
buyers cease to attempt to buy, the ‘‘as good as’’ grade 
and instead buy and sell by grades more certain and easy 
of definition. : 





TABLE OF CONTENTS. 


BGOVtIGE io n.cb vee sane e ue 
A Tip to Texans (29). 
How it Hurts (29). 
Why the Distinction? (29). 
Why Some Associations Fail (29) 
Au Undesirable Grade (29). 
“The Mountain Labored and * (30). 
It's Just a Habit (30). ' 
Practical Example in Conservation (30) 
The Lawless Element in Command (30). 
Hew to Fail Successfully (30). 
Not too Old to Learn (30). 
Review of Current Lumber Trade (31). 
Canadian Manufacturers’ Advantage (31). 


Departinents 
Casualties (79) 
Coal Trade, The (34). 
Community Builcer (38-39). 
Dimension (34). 
Hiymeneal (66). 
Industry, Finance and Trade (32). 
Late Lumber Law (54). 
Local and Personal (76-77). 
Markets, The (79-84). 
Obituary (57). 
Query and Comment (33). 
Realm of the Retailer (40-41). 
Sash, Doors and Millwork (55). 
Trouble and Litigation (77). 
Week's Record of Business Changes, Incorporations, 
ete. (78-79). 
Wide World in Miniature (32). 
News of the Associations 
Coming Conventions (42). 
Hoo-Hoo in Rousing Concatenations (52) 
Poplar Veneer Men Confer (35). 
{ssuciation Meeting Reports 
National W 
(43-47-58-59). 
Southern Retail Lumber Dealers’ Association (49). 
Northwestern Iowa Retail Lumbermen’s 
ation (50-51). 
Wiscellaneous 
Seeks Protection Fund (33). 
Three Practical Lumber Addresses to Retail Lum 
ber Dealers (48-49). : 
Lumbermen’s Exchange of St. Louis (51). 
Porto Rican Woods (52). 
A Large Coast Selling Organization (53). 
Little Giant Grease Machine (62). 
Government Land Cases Settled (35). 
Six Failures in Two Weeks (35). 
Stock-Jobbing Charged (55). 
Trouble Begins Anew (35). 
Gain in Building Operations (35). 
Levee Board Will Fight (35). 

Federal and State <Activities—Congress, Courts, 
Departments and Legislatures (36-37-54), 
Improved Method of Kiln Drying Hardwoods (41). 
Cut and Shipments of Western Mills in January 

(42). 
In the Interstate Commerce Commission (54). 
tdvertisements— 
Classified Index to Lumber Advertisements (92-93). 
Classified Index to Machinery Advertisements (93). 
Classified Index to Commissary Advertisements (93). 






Lumber Dealers’ Association 


Associ- 


District Lumber Notes 
Asbiand, Ey. ...06s- 6S Marinette, Wis.... .. 
AtIGEER,  OBic evar cne 63 Marshfield, Ore..... ; 
Baltimore, Md..... 63 Memphis, Tenn....... 
Bangor, Me........ 3 Meridian, Miss........ 
Bay City and Saginaw. Minneapolis, Minn. . 
EO See 74 Milwaukee, Wis... . 
Beaumont, Tex... . 65 pS PPC 


Bellingham, Wash. . ee 0 Montreal, Que.... 





‘ see 
Boyne City, Mich..... 74 Nashville, Tenn..... 
Bristol, Va.-Tenn...... 67 Newark, N. J....... 
Buffalo. N. Y¥... QR Fr New Orleans, La...... 
Cadillac, Mich. ....... 68 | 
Chattanooga, Tenn.... 67 i > eee 
Cincinnati, Ohio.....% 7 No. Tonawanda, N. Y. 
Cleveland, Ohio... . Ae Orange, Tex...... 
Cloquet, Minn.....-;. TS Ottawa, Ont........ 
Columbus, Ohio..... 68° Philadelphia, Va.. 
Detroit, Mich. ..... 74 Pittsburgh, Pa... 
Duluth, Minn..... er 74 Portland, Ore.. 
Electrie Mills, Miss... 62 Savannah, Ga.. ‘ 
Bureks, Cale cccccesc. 1 Sandpoint, Idaho. =e 


Everett. Wash....... 70 San Francisco, Cal. 





Hattiesburg, Miss..... 65 Seattle, Wash. 
Houston, Texas... ....64-65 Shreveport, La... 
Jacksonville, Fla...... 63 Spokane, Wash... 
Kalispell, Mont....... 71 St. Louis, Mo... 
Kansas City, Mo...... 64 Tacoma, Wash. ; 
Lake Charles, La..... a | Toronto, Ont......... 
Little Rock, Ark.....- 68 Utica, N. Y....- tees 
Louisville. Ky.......-. 68 Vancouver, B. C...... 
Lynchburg, Va...... 638 Warren, eT 
Manistique, Mich...... 74 Winnipeg, Man....... 





30 AMERICAN LUMBERMAN MARCH 15, 1912 





“THE MOUNTAIN LABORED AND——.” 


Chagrin is plainly marked upon the faces of those who were back of and were 
conducting the case of the United States against the eastern retail lumber 
associations. Examination of the final decree in this famous case amply explains 
this chagrin. 

The case was in equity in the District Court of the United States for the 
Southern District of New York, the United States of America being petitioner 
and the Eastern States Retail Lumber Dealers’ Association and others the 
defendants. Under the formal heading come the words ‘‘ Final Decree’’; then 
a statement of the cause, after which we quote the entire substance of the 
decree, as follows: 

It is ordered, adjudged and decreed as follows: 1. That the defendants [here 
follows a list of the defendants, naming each of the associations concerned and 
all of their officers, occupying three and one-half typewritten pages] have been 
and now are in a combination or conspiracy to restrict and restrain competi- 
tion, that the method adopted and now being used by said defendants to dis- 
tribute such information is by the publication and distribution of the list known 
as the “Official Report,’’ the form of which is as follows: [here is given the 
wording and form of said official report] and that said combination and con- 
spiracy is such as the Act of Congress approved July 2, 1890, 26 Stat., 209, 
entitled ‘“‘An Act to protect trade and commerce against unlawful restraints 
and monopolies’’ denounces as illegal; 

2. That said defendants and each of them, their officers, directors, agents, 
employees and members be and they are hereby enjoined, restrained and pro- 
hibited from combining, conspiring, confederating or agreeing together or with 
others jointly to distribute, and from jointly distributing, to any of the members 
of the aforesaid associations or any other person or persons any information 
showing soliciting, quotations, or sales and shipments of lumber and lumber 
products from manufacturers and wholesale dealers to consumers of or dealers 
in lumber; and from the preparing and distributing the said list Known as the 
“Official Report,” heretofore described, or by the use of any similar device. 
Without costs to either side. 


Note that the only order upon the defendants, the sole outcome of the volumi- 
nous and far-reaching appeal for injunction and dissolution made by the United 
States, is that the defendants are prohibited from distributing information 
showing transactions between manufacturers and wholesalers on the one side, 
and consumers of or dealers in lumber on the other. 

Note further the final words, ‘‘ Without costs to either side.’’ Perhaps from 
the standpoint of the Government; perhaps from the standpoint of the trust 
busters; perhaps—a very small perhaps—from the standpoint of public policy, 
the outcome of this long drawn out and costly case—for it was costly in many 
ways to both sides—justifies itself. Yet how small the result for so huge an 
effort! How little the change from the ordinary custom! 


IT’S JUST A HABIT. 


A yellow pine operator this week told a representative of the AMERICAN 
jLUMBERMAN that in his opinion certain items were decidedly ‘‘off.’’ Asked to 
assign a reason for such a condition, he replied that yellow pine manufacturers 
have so long been accustomed to a slump in the market at this season of the year 
that it has become a habit to shade prices whether conditions justify such a 
policy or not. 

Many operators decline to admit that there has been any weakness of iate, 
but if any exists it is evidently chargeable to habit and nothing else. A survey 
of the situation at the mills shows that stocks are low and poorly assorted, except 
in the case of a few mills that have been holding for better than current prices 
and as a consequence have been accumulating lumber. Some of the mills are 
running nights but the number is small by comparison with the number that 
would have put on night shifts under similar conditions five or six years ago. 
Most of them are justified by the condition of their stocks. 

A canvass of the southwestern mills shows that if salesmanagers would take 
more care to keep themselves fully posted on market conditions and would rely 
less on precedent—or habit—there would be less unwarranted shading of prices 
at times like the present when no operator of any consequence is really suffering 
for orders. The outlook is splendid and the coming of warm weather in Texas 
and Louisiana means the opening up of the local demand which each year is 
becoming an increasing factor. This will take care of any seeming surplus in 
dimension, The manufacturer who shades prices now is robbing himself. 


PRACTICAL EXAMPLE IN CONSERVATION. 


The cause of conservation received specia] emphasis by the facts brought forth 
at the recent annual meeting, at Marquette, Mich., of the Northern Forest Pro- 
tective Association, an account of which appeared in last week’s issue of the 
AMERICAN LUMBERMAN,. 

The report of Thomas B. Wyman, secretary and chief forester of the associa- 
tion, states that whatever success had attended efforts to limit forest fires in the 
Upper Peninsula ot Michigan during the warm and dry season of 1912 was largely 








due to the cooperation of the people and press of that part of the State. The 
point that he especially accentuated was that carelessness long had been recog- 
nized as the chief cause of forest fires and the tremendous consequential loss 
of property and the considerable loss of human and animal life Such losses 
have not only been formidable in respect to timber and its products, as well as 
to sawmills, but have caused the destruction of farmsteads, towns and hamlets, 
and thus have retarded settlement and improvement in sections that otherwise 
might have developed thriving communities and greatly added to the wealth 
of the State. 

Without doubt much of northern Michigan, well adapted to agriculture, would 
have been settled by a permanent population if there had not been a constant 
fear of forest fires. In lumbering operations the debris of felled timber has 
been allowed to remain on the ground, where it has become like tinder during 
prolonged dry seasons, with the ever present liability of widespread and destruc- 
tive conflagrations. Such happenings have been a part of the history of not only 
Michigan but of Wisconsin and Minnesota ever since the lumber industry in 
those regions began. Forest fires were inevitable so long as operators in the 
pine forests had but the single object in view of cutting, milling and marketing 
their timber and its products as cheaply and expeditiously as possible. They 
had next to no thought of settlement of the Jands and a farming industry after 
the pine and other merchantable woods had been removed. 

Since the greater part of the pine has been cut off there has been much change 
of forest lands from first hands to the ownership of others who saw in the 
remaining coniferous woods and in the hardwoods, as well as in the lands suit- 
able for agriculture, sources of a great industry and resulting wealth. Now 
that men are buying up parcels of denuded or partly cut off areas for home- 
steads the necessity of preventing forest fires is becoming more than ever before 
imperative. It is this feature of the situation that is inspiring the endeavors of 
the Northern Forest Protective Association as well as tending to the safeguard- 
ing of timber properties. In the language of Secretary-Forester Wyman’s report: 

With the cessation of fires by carelessness, and with the businesslike administration 
of forest matters which is coming with the increased safety of timberlands, we may 
expect that before many years our soils best fitted for timber growth will be so 


utilized, and our agricultural soils be occupied by farmers who do not fear the loss of 
family home and fortune through forest fires. 





From the standpoint of present conditions it seems almost incredible that th: 
owners of great bodies of standing timber, especially on areas suited for setth 
ment and agriculture, were not earlier awakened to the advantage in a pecuniar: 
way, to say nothing of a conscientious regard for the welfare of the towns, 
hamlets and the scattering settlers of the Upper Peninsula, of making strenuow 
and persistent efforts to prevent forest fires under a well organized system o| 
patrol thorough enough to be practically effective. It is gratifying that now the 
are awakening. The State is morally as well as materially obligated to safeguar | 
the timber sections of both the northern part of the Lower Peninsula and th 
Upper Peninsula from a recurrence of destructive forest fires. And what is ay 
obligation of Michigan in this respect is equally so of Wisconsin and Minnesot, 
or any other section of the United States that is subject to like disastrou 
visitations. 


THE LAWLESS ELEMENT IN COMMAND. 





‘*Cockroaches’’ are becoming more numerous in the vicinity of Alexandria 
Merryville and De Ridder, La., if the number of them accorded honorable men 
tion in the ‘‘Lumberjack,’’ the official organ of the ‘‘Brotherhood of Timbe 
Workers,’’ is any indication. For the benefit of those who are not familiar wit! 
the present application of the epithet it may be well to explain that it is th: 
pet name of the brotherhood for anyone who has affiliated and subsequently ha 
withdrawn. In other words it is used to describe those sawmill and wood 
workers who, after learning the true character of the organization and of th 
men promoting it, have refused longer to be identified with it. These men, o 
course, constituted the only leaven in the mass, and when they are eliminate: 
all connection between the union and law and order is eliminated with them. 

Now that the union is deprived of the revenue formerly derived from the 
plants at Merryville and Ludington it is not apparent just where funds are coming 
from to finance its operations, yet the announcement has gone forth within the 
last week that steps are being taken to bring about a general strike at all of 
the mills in Louisiana. This, of course, is not to be taken seriously, since the 
great majority of workers in the state are not in sympathy with the organization 
and will pay no attention whatever to its dictates. The citizens of Merryville 
and DeRidder have taken so decided a stand against the agitators that their onl) 
haven now seems to be Alexandria. Within a few days a citizens’ committee 
demanded the resignation of the mayor of DeRidder because he hesitated about 
issuing an order prohibiting street speaking by Emerson, president of the union, 
and other undesirables. 

Two skilled workers who have been employed in the affected district told a 
representative of the AMERICAN LUMBERMAN a few days ago that they had been 
identified with the union for a time after its organization but dropped out becaus 
they ‘‘couldn’t stand for the redbones that were running it.’’ This tells the 
whole story of the organization. There are many woods and sawmill workers 
in the South who would gladly affiliate with a reputable union, particularly on 
that would confine its membership to skilled labor, eliminating everything else 
But they will not swallow the brand of anarchy that is issuing from union head 
quarters at Alexandria. 

The important question now is what the organization will do when it has sifted 
down to the dregs and there is no one left to counsel moderation. With no 
money coming in the agitators may find some other occupation more profitable; 
then, again, if they are able to keep going for a time, there is no way of pre 
dicting the damage they may do. Certainly the lawless element is in complete 
control of what is left of the ‘‘brotherhood.’’ 


HOW TO FAIL SUCCESSFULLY. 


It would seem that the time has come for the establishing of a correspondence 
school for gentlemen who are intending to go into bankruptcy. Not only might 
they be instructed how to fail successfully, but considerable financial suffering 
and hardship might be saved those unwillingly interested in their enterprises. 

For example, they might be instructed somewhat on the subject of the choice 
of creditors. As it is, because of the lack of practical education along this 
line many men are now selected by the intending bankrupt and put among his 
creditors who, unfortunately, can ill afford the honor. 

A ease is easily recalled where a person failed in the mournful sum of $135,000. 
It developed, however, that this gentleman had advanced and humanitarian ideas 
on bankruptcy: All of his creditors were large corporations; none was worth 
less than half a million dollars, and none was stung for more than $5,000. 

Another case is recalled of a man who had mastered the technic of this deli 
cate art. Having apparently learned that nothing sueceeds like a failure, he 
recently failed—again. So admirably had he selected his creditors that none but 
large corporations were included; and, besides, they were largely those who 
had been his creditors on a previous occasion. They had kindly consented to 
act again. 

This would seem to be the ideal arrangement. Let such creditors be persons 
of experience, who know what to do when the gas escapes. A little understand 
ing of the law, a little heroic philanthropy on their part, and many who could 
ill afford to stand the shock may be spared the doubtful honor and unpleasant 
duty of holding the bag. 

Let it be said to intending bankrupts, also, that it is not hard to induce the 
large seller to act in this capacity. Indeed, as compared with the small man, he 
ean be caught easier—and oftener. 

The Government has decided that an income tax should apply only to the big 
fellow. Why not a correspondence school for intending bankrupts teaching the 
same principle and leaving the little fellow to his littler troubles, of which he 
has plenty, anyway? 


NOT TOO OLD TO LEARN. 


Congratulations are to be extended to the Saturday Evening Post. of Phila 
delphia, for having finally taken a position on the right side of the national forest 
policy. Early in the year it published several editorials criticising the Forest 
Service for not selling mature timber in sufficient quantity, and taking a position 
that this timber, instead of being sold at market price, should be sold regularly 
beneath that price for the purpose of bearing the market. 

Henry 8. Graves contributed to the AMERICAN LUMBERMAN of February 1 a 
sufficient and complete answer to this position, in which he showed conclusively 
that the market price to the consumer would not have been lowered a cent if the 
National Government had given its timber away to the sawmill owner. As a 
matter of fact, as Mr. Graves clearly showed, such a policy on the part of the 
Government would favor further concentration of private holdings. The Chief 
Forester’s article, being duly forwarded to the editor of the Saturday Evening 
Post, apparently had its proper educative effect, as witness the following editorial 
from the issue of February 22: 

We are glad to know that since July 1 last the Government has sold about twice 
as much timber from the national forests as in the preceding fiscal year. More push 
on the selling end, in our opinion, is all the conservation policy needs to be perfect. 
It is true that a considerable part of the ripe and deteriorating timber in the national 
forests is practically inaccessible, lying so far back that the cost of getting it out 
at present would exceed its market value. But, as these recent sales show, it is 
by no means true that all of it is so situated; and we would have the Government 


say that not a foot of ripe timber which is accessible shall go to waste even if that 
involves marketing the product itself. * * * 








This was followed, in the issue of March 1, by a magnificent contributed article 
by Gifford Pinchot, amply adequate in every way to inform the editor of the Post 
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und its thousands of readers of the real activities and accomplishments of the 
\ational Forest Service in administering ‘‘Uncle Sam’s woodlot.’’? The splendid 
rvice performed in the publication of that article in some degree atones for 
(,e wrong impression carried by the Post’s early editorials, which were, however, 
ouly a reflection of erroneous views widely exploited by the public press and by 
‘rtain congressmen in an effort to secure a distribution of the national forest 
wealth among the individual States for such political exploitation as might be 
expected if this could be brought about. 


CANADIAN MANUFACTURERS’ ADVANTAGE. 


The Canadians are sometimes altogether smarter than the Yankees. A recent 
iter from Montreal gave details and comments regarding a situation which 

of current interest in Quebec and the United States, showing how quick the 
anadians are to take advantage of a condition and how flexible their admin- 
tration methods are as compared with the slow action and inflexible methods 
1 the American Government. 

It will be remembered that when the reciprocity bill was passed, nearly two 
eurs ago, it became effective only upon the passage of an identical bill by the 
jiominion Parliament. But there was one notable exception: the clause permitting 
free importation of paper of certain qualities into the United States provided it 
were made from wood the exportation of which was permitted by Canada became 
1 law regardless of the rest of the bill. 





In Canada most of the timber is on socalled ‘‘crown lands’’—public lands they 
would be called in the United States. These lands are still in the possession of 
the Government or are operated under lease or license by individuals, the title 
remaining in the Government. All the important timber Provinces except New 
Brunswick require that timber cut from crown lands shall be manufactured in 
Canada. Therefore there was only a small portion of the timber from which 
could be made paper that could be brought free into the United States under the 
reciprocity bill. 

Now the Provincial Governments are making exceptions to the general rule. The 
embargo is lifted from concerns which manufacture paper from timber cut from 
crown lands, where there is no danger that the timber itself would be exported 
unmanufactured. Our Montreal correspondert went into this matter in detail. 

A similar instance was seen a few months ago in the case of a big pulp and 
paper mill located on the Straits of Georgia northwest of Vancouver. It wished 
the advantage of free export of its product into United States; yet it was 
manufactured from crown Jand timber upon which there was an embargo, paper 
made from which could not be imported into the United States free under our 
Jaws. So the British Columbia Government very generously issued an order by 
the Governor-in-council that the timber cut from license limits of such and such 
numbers—the identical limits held by this company—could be exported free. 

This is of little interest to most of our readers so far as its lumber effect is 
concerned, but it is an interesting illustration of the disadvantage under which the 
United States stands in doing business with a country which is able and willing 
quickly to change or suspend the laws affecting its business men, 








REVIEW OF THE CURRENT LUMBER TRADE 








lhe mild weather following on the heels of the severe snow storms of last week 
has plaeed a mud embargo on the country trade as far as transporting lumber on 
country roads is concerned in the Central West and East, but it has been conducive 
to a greater use of lumber in the larger cities of the country. The building situa- 
tion, especially in cities and towns, is decidedly favorable to lumber consumption. 
\ number of reports concerning this feature state that prospects for building were 
never better and that work has already begun on account of the favorable weather 
conditions. In the East in such towns as Pittsburgh and Philadelphia general trade 
conditions are ideal. Building operations are progressing rapidly, and an extensive 
building movement is said to have begun, including railroad, commercial and mer- 
cantile structures. In Pittsburgh the city government building alone will run over 
the $3,000,000 mark. Last week’s building permits in Philadelphia were exceed- 
ingly large. In the western part of the country, especially in the Missouri River 
States and southeastward. down to the Gulf, the swelling of population and the ex- 
tension of enterprises are promoting the growth of cities and towns to a remarkable 
degree. Business men seem to be going right ahead erecting buildings for indus- 
trial plants and enlarging those existing. This bears out the assertion of business 
men generally that politics and the change of administration would not eut any 
special figure in stopping the wheels of commerce. It is this volume of consumption 
of lumber and manufacture that will go far toward keeping the trade from back 
sliding. How far the building and industrial demand will extend into the season 
is, of course, impossible to say, but it certainly is an important factor in current 
trade and promises well for months to come. 


* * * 


Another feature of the lumber business is the steady and_ insistent demand 
for all kinds of railroad material. The Missouri, Kansas & Texas, the Rock Island 
and the Trinity & Brazos Valley roads have all been heavy buyers, while the Inter 
national & Great Northern is buying heavily of ties and construction material. The 
Pennsylvania also is figuring on making extensive improvements. In Texas the pass- 
ing of the Katy consolidation bill over the veto of the governor permits the Missouri, 
Kansas & Texas to absorb a number of short lines and connect them up into one 
trunk line system. Some of the big mills in southwestern Louisiana are reported as 
operating double shifts. This is to be deplored, for others may follow suit, which 
may result in a depression similar to that of three years ago. While the demand for 
yellow pine is of such character as to care for possibly a normal output of stocks, 
on the other hand it would be considered a lack of judgment by the trade should 
manufacturers run their mills night and day indefinitely, for there could only result 
over-production and unstable prices. As it is, the volume of business is holding up 
well, the large cities demanding about as much lumber as during the winter, al- 
though the pressure for retail stocks has been relaxed somewhat because of the 
quieter trade in the rural districts. Mills are still behind with their orders, al- 
though shipments are easier to some degree, for cars are being furnished promptly. 
Wholesalers are still able to select orders from the mass, getting higher than list 
on some kinds that are wanted immediately. East of the Mississippi River there 
has been a slight relaxation for some kinds of dressed and matched stock. In 
southern Arkansas the market is on a firm basis, with weather conditions ideal fon 
operating. At Warren A, B and C edge grain flooring, 1 by 4, No. 2 common floor- 
ing, Nos. 3 and 4 boards are scarce. Arkansas shortleaf is in active request, with 
prices higher by $2 to $3 a thousand over 30 days ago. At Birmingham local deal- 
ers are satisfied with the way the spring business is shaping up. At Hattiesburg the 
mills are stocked with orders, car material being still the leader. Heavy rains in 
this territory have curtailed the output. In New Orleans the railroads and car 
manufacturing companies are in the market for yellow pine, with an increased de- 
mand for yard stock. The export demand is in a healthy condition, with the out- 
look good. The feature of the market at Houston is the large number of inquiries 
from northern buyers. About the only discordant notes come from Shreveport, La., 
ind Meridian, Miss., to the effect that demand has fallen off within the last week. 
This condition, however, seems to be divided. At Shreveport the manufacturers 
claim that there is no slump, but that the demand is most excellent for No. 2 dimen- 
sion, boards and fencing, while the call for No. 1 boards and dimension is fair. 

* * * 

Northern operators are putting forth their best efforts to get their logs to the 
mill, for they fear that the springlike weather of the last week will cause a break-up. 
Many camps are working their crews overtime. it is estimated that in many places 
it will require from two to three weeks to get out timber already cut. Northern 
pine stocks available for spring distribution are in strong hands and prices are 
being firmly held. Good lumber of late years has been arranged for in advance to 
a large extent. However, last year about the only kind of stock readily in the 
market was low-grade stock for box making and other common uses. The call for 
this has been of such a character that there is no trouble to dispose of all of the 
low-grade euts. It is reported that one Duluth broker could have placed 25,000,000 
feet of low-grade stock in the last 10 days if he could have guaranteed reasonably 
prompt delivery. In Buffalo, Chicago, Saginaw, Bay City and Minneapolis trade 


is pronounced good. 
* * * 


The hemlock situation continues strenuous in the Central West and in the East, 
because of a demand that has been heavier than the supply. Building activity in 


the eastern cities, owing to a limited supply of spruce and high prices of southern 
pine, has contributed to an urgent demand for hemlock lumber. Under such circum 
stances prices must be as the producers make them. In Michigan and Wisconsin 
dry hemlock has been about sold out, but the logging season has been successful and 
it is thought that the mills will turn out a supply to meet all normal requests. How 
ever, no one fears it will exceed the demand, which has greatly broadened within 
the last year. 
* * * 

The hardwood branch of the lumber industry continues along unchanged lines. 
Dry stocks are scarce and prices are correspondingly firm. The big consuming in 
dustries are in the market for supplies all the time. Plain oak is still decidedly 
scarce, while the call in the general consumers’ market is mainly for firsts and sec 
onds. Much No. 1 common is being sold in place of the upper grades wherever it 
is practical. Some of the industrial centers, like Chicago, are using a large amount 
of the lower grades of lumber, the tendency being a freer employment of that grade 
of output, because of the scarcity and higher prices of the best qualities, and it 
might be well to sound a note of warning here that prices of plain oak have re 
cently soared dangerously. Much of the trade regard this as a time to e¢all a halt 
in boosting prices of oak lumber, believing that if it is continued other woods will 
be substituted. They point the finger of warning to what happened to wide poplar 
several years ago. Several students of the lumber business said recently that they 
believe that the prices of oak lumber were being pushed beyond a safe and normal 
condition. Plain oak, inch firsts and seconds, has sold as high as $60 the last month 
in Chicago. Ordinary widths of poplar are in good demand at firm prices. Prices 
obtained for logs at the mouth of the Big Sandy recently were reported as probably 
the highest in the history ot the lumber industry in that section of the country. 
Small poplar commanded values that were easily double that paid seven years ago 
and the comparison in oak would probably show about the same. The cause of 
this condition is that stocks at all the mill points supplied from the Big Sandy 
territory are far below normal. There is a good eall for white ash. Cottonwood 
and gum are ready sellers at current prices, with an upward tendency. In the East 
plain white oak, birch, chestnut and other leading hardwoods are moving freely. 
There is not enough chestnut to meet the requirement. There has been a good run 
of logs on the Mississippi and its tributaries and on the Cumberland. Nashville, 
Memphis, St. Louis, Cincinnati and all points of southern lumber manufacture and 
concentration report an excellent outlook for the year. The season for northern 
hardwood logging is drawing to a close and a normal input is expected. Birch and 
maple are leaders and there is scarcely enough of either to meet the demand. Bass- 
wood is selling more freely and soft elm and rock elm are moving readily. 

* * * 

North Carolina pine manufacturers are busy filling orders from stocks that are 
none too large to meet the demand. Reports from markets and consuming centers 
indicate satisfaction with existing conditions. Demand is constant and the pros- 
pects are good for the season, by reason of the large amount of building which has 
been projected in Baltimore, Philadelphia and other eastern cities. The scarcity of 
hemlock and the limited supply of spruce help the demand for North Carolina pine. 
All sorts and grades are in demand fer domestic use. Prices that have prevailed 
during the last several months are being maintained. 


* * * 


All reports from the Pacific Coast manufacturing centers are to the effect that 
trade is of satisfactory proportions. Cargo shipping mills report normal conditions 
in the foreign markets, with numerous quotations from Australia and Europe. There 
seems to be a slight lull in new business for coastwise trade. On Bellingham Bay 
the local demand is heavy. Logging camps are running full time, shingle manu 
facturers expressing encouragement over the shingle outlook. At Everett the rail 
business is increasing daily. Coastwise shipping was very heavy the last week. 
Seattle reports that mills are well booked up with orders, having enough business 
on their books at the present time to keep them running 30 days. Yard demand is 
rather quiet, but not alarmingly so. Red cedar shingles are rather week, but it is 
believed there will not be a serious break at this time. Practically all the shingle 
mills are running. One feature of the shingle market that must be taken into con 
sideration when it comes to a question of prices is the high cost of cedar logs. 
Idaho white pine lumber and California sugar pine and white pine are wanted in 
excess of ability to ship. The redwood market is developing strength, with com- 
mon lumber very scarce at local mills. Foreign demand for clears has strengthened 
recently. 

* ie * 

Reports concerning the cypress trade continue favorable. The general require- 
ment is about equal to the supply of dry stock in many items. Demand for yard 
stock and practically all of the lowers is pronounced excellent, with mill stocks de 
pleted in these lines. Advances on barn, boxing and inch No. 2 shop, ranging from 
$1 to $2.50, became effective March 6. Demand for tank and stock is steady, with 
much pecky entering into greenhouse construction. , 

* * *. 

The input of spruce logs the last week or 10 days has been heavy and the result 
should be about a normal supply of logs this year. Demand is steady, with prices 
firm. 
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To the latest date available to the AMERICAN LUMBER 
MAN the marked feature of the general trade and indus- 
trial situation in the United States was a steady expan- 
sion, ofiset by an absence of speculation. Bank clear- 
ings last week showed a prenounced increase over clear 
ings the week before, the comparative figures having 
been $3,831,967,000 iast week against $2,399,404,000 the 


week preceding. The week’s exchanges also were about 
$300,000,000 larger. Trade in merchandise also showed 
a good volume, and prospects tor the spring months were 
considered promising. The activity that has been evident 
in preceding months in the more important industries 
and trades continues unabated. Trade reports from the 
leading distributive centers generally indicate a satis 
factory condition. Buying has been of such character as 
to indicate that repeat orders will keep up the volume of 
movement. ‘The revival of demand for pig iron is con- 
sidered a favorable sign for the metal industry and trade. 
Increased demand for this primary material is an indica 
tion that a rise of prices is expected and that buyers 
for consumption are eager to make provision for supplies 
while prices are yet favorable. Copper is firmly held 
beeause of increased European buying. Railroad demand 
for steel continues the prominent feature in buying. 
Contracts for railroad material are being booked to the 
extent of insuring the capacity operation of the mills, as 
well as extending into the third quarter of the year. The 
demand from the agricultural implement and machine 
manutacturers is adding to the pressure of the steel busi- 
ness and finished lines are generally active. Fabricators 
ot structural material are booked well ahead, so that 
there is an absence of competition to unsettle or weaken 
prices. The construction companies continue to face the 
difficulty of lack of the raw supply adequate to meet sin 
insistent delivery in specified time. The structural mills 
are so far behind with their commitments that unless 
attractive premiums are offered the mills in many cases 
delivery necessarily is much deferred. But the demand 
seems to be mostly ior large tonnage, as there has been 
since last fall 2 diminishment of small contract work, 
though the aggregate remains the same as before. 

The moribund condition of speculation in the securities 
market continues. This is the effect of conditions in 
the finances of Europe, where the Balkan war cloud still 
causes apprehension in the chancelleries, and in the great 
banks of England, France and Germany, while finance 
and eredit in Austria are in a bad way. Germany also is 
hard pressed for money. Market sentiment in London 
up to the beginning of this week was influenced by a 
pessimistic feeling caused by the German financial and 
industrial situation. Berlin was importing gold from 
London and New Ycrk. Reserves in the London banks 
continued low, causing an adverse sentiment in the 
world’s metropolis. The condition of the Bank of 
England was regarded as the most unfavorable in respect 
to reserve to liabilities since 1900, the last statement 
having shown but 42.70 per cent. The European condi 
tion, and certain disturbing factors in this country that 
are regarded as likely to follow the change of national 
administration, especially tariff changes and the general 
attitude toward the railroads and the great corporate 
industries, are deemed by stock and bond dealers as 
inimical to investment, and consequently to the specula- 
tive exchanges. Legislation for a drastic regulation of 
the exchanges by the New York legislature, and that 
which is likely to result from the Pujo committee’s inves 
tigation, are cited as deterrent influences in the invest 
ment and security market. 

x * 

in Wali Street, according to a statement in the Wall 
Street Journal, there are several reasons for the falling 
off of speculation within recent years. Not the least of 
these, we read, are the large selling organizations that 
have been kept in the field by bond houses, whose pur- 
pose is to educate the people to put their faith and their 
money in well secured bonds. Not only the bond houses 
but the big banks and trust companies have salesmen on 
the road, while some of the larger houses have from 20 
to 40 salesmen in the field. One authority makes bold 
with the statement that there are as many bond salesmen 
traveling on the ordinary train as there once were travel- 
ing men from mercantile houses—that they are as plenti- 
ful as the redoubtable and more or less obnoxious book 
agents. These bond salesmen make especial effort to 
teach people they wish to influence to abhor and eschew 
speculation as opposed to the advantages of investment 
in well secured bonds. This campaign covers the country 
from Maine to California. One Chicago house, employ- 
ing 22 salesmen, is said to have adopted the expedient 
of employing automobiles in which the agents can start 
out from certain centers and campaign the entire con- 
tiguous territory. Country banks, country merchants, 
farmers and everybody suspected of having money for 
investment are sooner or later reached by these enter- 
prising salesmen, we are told. The effect of this propa- 
ganda in favor of bonds is to reduce the desire for 
speculation as a hazardous motive, and center the popular 
attention in investment for gain in well secured bonds or 
mortgages on tangible and safe properties. A result is 
an abatement of the speculative desire and tendency. 
Hence the dullness that has come upon the stock markets 
and the gloom that hangs over Wall Street and other 
speculative exchanges, and the complaint of hard times 
that is heard in brokers’ offices, on the floors of ex- 
change halls and on the curb. 

* * * 


While former President Taft and his ambassador to 


France, 26 governors of States, and others distinguished 
as economists, as well as several of the agricultural asso- 
ciations of the United States, have devoted much atten- 
tion and effort to the tentative promotion of farm credits 
as a basis of loans, Louisiana has taken hold of the idea 
and has made substantial progress toward a_ practical 
realization of the scheme. The March number of Busi- 
ness America contains an interesting article, written by 
Hen. Robert F. Broussard, United States senator-elect, 
ot Louisiana, which sets forth what he calls the ‘* Louisi- 
ana Idea’’ in respect to farm credits, or land securities 
for loans to farmers. For five years, the senator states— 
_ We in Louisiana have recognized that with the increase 
in population, the high standard of living in this country, 
aus compared with living in European countries, and the 
drift 2way from the farm, the people must be directed 
back to the land and the life there made as pleasant as 
possible. We then began an agitation for a system of 
agricultural credits. We saw that it was necessary to get 
money to the farmer for a long enough time, and at. a 
sufficiently low rate of interest, to allow him to bring 
his property up to a high state of cultivation and pay 
his loan at maturity. We knew that if we accomplished 
this we would be able to induce more people to farm and 
double our food supply, and by doubling the food supply 
reduce the cost of living. * * * It is the “Louisiana 
Idea,” and makes my State the pioneer, the trail blazer 
for all of the States that are now giving earnest and prac 
tically undivided attention to this question. 

Through a constitutional amendment which the people 
adopted at the generzl election of the State last Novem 
ber a law has been secured which, it is believed, sue- 
cesstully solves the problem of making it easy to procure 
money for the farmers to finance their operations. It 
makes Louisiana the pioneer, the trail-blazer for all the 
States in the Union in the matter of farm financing, in 
the opinion of Senater Broussard and those who are with 
hint in the project. The law exempts from taxation for 
20 years trust companies formed for the sole purpose of 
loaning money on agricultural lands in the State. Such 
concerns, which will be under the supervision of the 
State bank examiner, can not charge in excess of 6 per 
cent annually on loans to farmers who give security on 
agricultural lands. These trust companies will sell mort- 
gages in the money centers of the United States and 
Kurope and in that way bring additional money into the 
State. The scheme includes the guaranteeing of both 
principal and interest, and thus makes absolutely safe 
capital invested in lands devoted to crop development. 
Since in Louisiana there is no such thing as government 
ownership the trust companies must be financed by pri- 
vate capital. By next January 1 the first of these pro 
posed trust companies will be in operation, domiciled in 
New Orleans. It will be backed by every business man 
and official in the State, Senator Broussard declares. He 
acknowledges that Louisiana of all things for develop 
ment needs capital, the farmer needing if* in para- 
mount degree. The only hope ot the farmer, be he ever 
so honest in his business, is to secure money on his per- 
sonal note. Though much money thus secured can be 
had for three to six months, such terms are too short to 
benefit the farmer sufficiently. But money loaned on the 
plan involved in the Louisiana Idea can be extended for 
a term of years, up to 20 if advisable or necessary. This 
feature will be a great kelp to agricultural development 
in a State than which, it is claimed, no others contain 
such areas of exhaustless wealth of soil. Taking this 
view of the farm loan scheme as legalized in Louisiana, 
Senator Broussard breaks forth in the following rhapsod- 
ical and confident exclamation: 

With the Louisiana Idea adopted in the agricultural 
States—and they are by far the dominant strength of the 
nation—we will advance a great cause. We _ will make 
people turn to the farms; we will encourage farm  devel- 
opment, and the increase of production of foodstuffs will 
mean a cheaper living for the millions who live off the 
farms; and we will scatter the wealth of the nation through 
out the land, mainly into the farming community, taking it 
from its hoarding places, the money centers in this country 
and Europe. Every man in public or private life interested 
in the problem of living should stop, look and comprehend 
what we are doing in Louisiana. Ours is an object lesson 
which no one can afford to fail to heed. 

* * * 

Yet to prove up on the object lesson will take years 
ot demonstration. While the Louisiana Idea is mainly 
in accord with the new movement in this country for 
financing agriculture on the basis of farm land security, 
by means of long-time loans, its adaptability to condi- 
tions in this country, in contrast with those in Europe, 
is yet to be proved. It should be understood, for one 
thing, that we have no farming class in this country like 
that in Europe, which is wedded to the soil and to local- 
ities. Our farmers are a migratory set, and changeable 
in ambitions and occupations. Mostly they tend to busi- 
ness and city life. Especially is this true of the young 
men and women. There must be a class rooted to the 
soil, with no other course longed for or in view, before 
America can be assured of a Credit Foncier, such as is 
established in France. As Leonard G. Robinson, man- 
ager of the Jewish Agricultural and Industrial Aid 
Society, lately expressed himself in a magazine article, 
not only does the idea of farm loans by means of agri- 
cultural banks not readily square with the extreme prac- 
tical sense of the American farmer, but it clashes with 
his highly developed sense of individualism. Yet Mr. 
Robinson admits that 
not even the proverbial conservatism of the American 
farmer is proof against changing conditions. The atten- 
tion of the whole country is now centered on the subject 
of rural credit. Although doubt is expressed in many 
quarters as to the adaptability of the European systems 
to American conditions, there is more or less unanimity 
of opinion that a more adequate credit system would be 
beneficial to American agriculture. It therefore may be 
of interest to know that the credit system to which We 
(Jewish citizens) look for most of our inspiration—the 





Reiffeisen System—has already found a foothold in thi 
country, and to examine how it works out in actual pra 
tice on American soil. 

It is pertinent to explain that the Jewish Agricultura 
and Industrial Aid Society of New York conducts a ban! 
Which makes loans to Jewish farmers, under much thy 
same plan as that of the Credit Foncier in France. Alto 
gether a general arousing to the needs of Americar 
agriculture for credit facilities that can be based on long 
time security on farm holdings is evident, and it is ti 
the eredit and fame of Louisiana that it has taken th 
initiative of giving the scheme a practical test. 

* * 


The gem importations into the United States fo: 
February were the largest ever brought into this country 
in that month, amounting to a total valuation of gems 
received through the port of New York of $4,290,435 
The value of cut precious stones received was $3,217,218 
and that of uncut gems, mostly diamonds, $1,082,222 
Last year the value of cut stones and pearls in February 
dropped to $2,310,846, and uncut gems to $477,441. Only 
once before have the February gem importations passed 
the $4,000,000 mark. The big figures of last month are 
partly due to the fact that importers and cutters have 
been increasing their stocks in order to forestall possible 
losses as the result of increased duties under revision of 
the tariff in this session of Congress. 








EVENTS THE WORLD OVER. 


DOMESTIC. 
General. 

The resolution to submit the equal suffrage amendment 
to popular vote has been passed by the Michigan and 
North Dakota Legislatures. 

San Francisco’s Portola Festival, which attracted more 
than 1,000,000 persons in 1909, is to be revived in October 
ot this fall to commemorate the four hundredth anniver- 
sary of the discovery of the Pacifie Ocean by Balboa in 
1513. Business men of the city have decided to make the 
pageant an annual event. 

The officials of the Panama-Pacifie International Expo- 
sition have announced the appointment of George W. 
Stewart, for 10 years a member of the Boston Festival 
Orchestra, as musical director for the exposition. Mr. 
Stewart was musical director of the St. Louis exposition. 

The board of trustees of Stanford University at Palo 
Alto, Cal., is planning the construction of a library 
building to cost about $1,000,000. 

The plan for the division of Idaho and the creation of 
a new State to be called Lincoln out of its northern half, 
together with a part of eastern Washington, was dis- 
approved by the lower house of the Idaho Legislature 
recently. The memorial to Congress asking for the 
redivision was defeated by a vote of 35 to 20. 

Texas has filed an ouster suit at Greenville against the 
Standard Oil Co. of New Jersey, the Standard Oil Co. of 
New York, the Magnolia Petroleum Co. of Texas and the 
Corsicana Petroleum Co. of ‘Texas, to recover penalties 
running into millions of dollars for alleged violation of 
the Texas antitrust laws. The petition seeks to dissolve 
the alleged trust. 

The proposed single tax amendment to Seattle’s char- 
ter was defeated by a vote of two to one recently. 

Marry H. Edwards, of Chicago, a native of Arkansas, 
has proposed a plan for the people of that State to pre- 
sent to the dreadnought Arkansas an aluminum service 
inlaid with Arkansas diamonds and pearls. 

After resting on the bottom of Lake Erie in Misery 
Bay for nearly a century Commodore Perry’s flagship, 
the Niagara, was raised recently. The timbers were 
found to be in a good state of preservation. 

The Baltimore & Ohio Railway announced March 10 
that it will expend $27,000,000 within the next year in 
improving its Pittsburgh, division. 

Abolishment of 30 of the degrees now given by the 
engineering department of the University of Michigan, 
recommended by the board of regents, will be affirmed by 
the governing board, it is expected. The two degrees to 
be given in the future are bachelor of science in engineer- 
ing and bachelor of architecture. 

The San Francisco Chamber of Commerce has decided 
to initiate a campaign to make San Francisco the western 
terminus of the proposed $50,000,000 transcontinental 
highway for motor vehicles. 

The plan to deepen the Hudson River from New York 
City to Troy to 27 feet presents no unusual engineering 
features, according to a special committee of the Albany 
Society of Civil Engineers who investigated the subject. 

The eaily building of the State road through San 
Mateo County, Cal., is assured on account of the suc- 
cesstul sale of $200,000 State highway bonds. 

Contracts for the construction of a $2,000,000 dam 
across the Yadkin River, near Whitney, N. C., have been 
awarded, 

Washington. 

Several Congressional leaders are preparing to intro- 
duce bills for the repeal of the Canadian reciprocity act 
at the coming extra session of Congress. 

Approximately $73,000 was spent for Woodrow Wil- 
son’s inauguration as President. The expenditures of the 
citizens’ inaugural committee were about $48,000 and 
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receipts from all sources were about $34,000. ‘The 
icit of $14,000 will be made up from the guaranty 
d of $88,000 whieh was subscribed in Washington. 


Chicago will fight in every possible way enforcement 
the War Department's order to reduce the present flow 
Lake Michigen water through the drainage canal. 

Richard Olney, of Massachusetts, March 10 received 
esident’s Wilson’s offer to him of the post of ambassa- 

to Great Britain. 

iieut. Gov. O’Hara and his vice investigating com 
tee of the Illinois Legislature will seek the aid of 
esident Wilson and Congress for legislation providing 


i: a minimum wege for women. 
‘he inadequacy of the police protection of the suffrage 
yo rade March © was denounced at a mass meeting March 


& hy Senators Clapp, of Minnesota; Thomas and Shaf- 
th, of Colorado, and Works, of California, and by 
irles Russel, Socialist candidate for governor of New 
k last fall. 
import valuation frauds from which John Wana- 
ker’s department stores are alleged to have profited 
re than $1,000,000 were compromised by Secretary of 
Treasury MacVeagh for $100,000 during the closing 
vs of the Taft administration. 


— 


riends of Miss Julia Lathrop, head of the children’s 
reau, are sending many letters to President Wilson urg- 

that she be continued in office, although her appoint 
nt was made by President Taft. 


resident Wilson is considering the advisability of 
mmending to Congress that a bill be passed making 
vice president of the United States ex-officio a mem- 
of the cabinet. 


secretary Tumulty, at the direction of the President, 
adopted the policy of giving to the press the names 
all persons who confer with President Wilson and the 

niture of the business transacted at these conferences, 


FOREIGN. 
‘he question of the rectification of frontier demanded 
Roumania as the price of her neutrality in the war 
~ still unsettled, and the Roumanians are getting daily 
ve disturbed at the delay of the negotiations. 


fhe Hungarian Parliament March 7 adopted the suf- 
frage reform bill by which a number of women are 

franchised. 

live women March 10 attempted to break through the 
ordon of troops while the royal procession was traversing 
s:. James Park, London, England, with the intention of 
rowing petitions into the state coach. They were ar 
sted by the police. 


"he tercentary of the Romanoffs as emperors of Rus- 
1, Whose sovereignty began in 1613 with the election of 
lichael Weodorevitech, was celebrated in Russia, 

The Greek military authorities declared March 7 that 
ey have 78,450 Turkish prisoners, including the troops 
ho surrendered at Janina, while 20,000 others are sur- 
sinded at various places. As a reason for demanding 
indemnity from Turkey the Greek Government points 
that the maintenance of the prisoners already has 
uvolved the expenditure of $1,000,000. 


L 


a4 


\igr. Nouel, Provisional President of Santo Domingo, 
‘signed office March 8 and fled to Europe. The pro- 
sional Government has collapsed and a revolt is feared. 
\ new device for transmitting photographs and _ pic- 
res by telegraph has been invented by a Berlin en- 
sineer, Dr. Michel Schmierer. 


lifteen per cent of the population of Switzerland are 
foreigners. There were 565,296 enumerated in 1910 and 
i measure is pending in the Federal Diet to require them 
' hecome naturalized citizens. 

M. Deleasse, former French minister of marine, has 
heen appointed as French ambassador to the court of St. 
l’eterburgh, Russia, 





SEEKS PROTECTION FUND. 


Mississippi River Levee Association Will Ask the Gov- 
ernment for an Appropriation of $60,000,000. 


\IEMPHIS, TENN., March 10.—A number of prominent 
imbermen here and elsewhere are identified with the 
ssissippi River Levee Association, which was recently 
sanized here. William Wilms, of the Chicago Mill & 
inber Co., and W. H. Russe, of Russe & Burgess (Ine.), 
‘re both on the executive committee. The following 
inbermen are among the directors: 

M. P. Fulton, manager of the Indiana-Arkansas Lumber 
‘o., Marianna, Ark.; R. H. Downman, president of the 
louisiana Red Cypress Co., New Orleans, and 8S. L. Dodds, 
resident of the Hickman Wagon Co., Hickman, Ky. 

This association has been formed for the specifie pur- 
ose of securing from the United States Government an 
‘ppropriation of $60,000,000 for the protection of the 
illuvial lands lying in that great scope of territory known 
s the Mississippi Valley. Organization has already been 

‘fected by the election of A. S. Caldwell as president, 

P. J. Mooney as vice president, James I’. Hunter as 
reasurer and John A. Fox as secretary and general man- 
ger. A campaign of education is to be undertaken at 
once to the end that the public may take the proper 
interest in the subject and bring sufficient pressure to 
bear to secure the assistance of the United States Gov- 
ernment in protéeting these lands. Lumbermen who have 
extensive holdings in the Mississippi Valley not only in 
the shape of timberlands but also in the form of cut- 
over lands are very much intezested in the movement 
and propose to cooperate in every possible way with the 
other business and professional men who are lending 
their support to this enterprise. 





QUERY AND COMMENT 











If there is any question you want to ask re- 
garding anything connected with the lumber 
business let us have it. If we are not able to 
answer it we will find someone who can and will. 

If you have the information someone asks 
for in this department please make it public 
through us. Knowledge is a form of wealth 
which increases with its distribution. 











A Purchasing Inquiry. 
Cureaco, March 10.—Editor AMERICAN LUMBERMAN: I 
would like quotations on 500,000 pieces, as per sample here 
with. Do you suppose that you can get them for me*% 


| Probably we can. The sample submitted is 18% inches 
leng, 11/16 inch thick in a vertical direction and a 
trifle over 7/16 inch wide at one end, tapering to a 
scant 3/16 inch at the. other end. It has been sawn 
out of planed 11/16 inch stock, but the other two sur- 
faces have the saw marks, although cut with a rather 
fine saw. The sample appears to be of a rather coarse- 
grained elm, but any strong hardwood will answer. 
Through the thick end, vertical in direction, is a hole 
1g inch in diameter at approximately the same distance 
trom the end and from either side, about 7/32 of an 
inch in all three directions. Obviously the piece is one 
of the bars of a small kitchen clothes drier. 

Readers desiring to bid on this inquiry will refer to 
Docket No. 2.—EbIror. | 





Figures on the Pine Timber of Mississippi. 

HATTIESBURG, Miss., March 10.—Editor AMERICAN LuM 
BERMAN : will appreciate it very much if you will give 
me an approximate statement of the pine timber in the 
State of Mississippi and the rate at which it is being cut 
off at this time, Ben M. Foster. 

|The latest figures as to the standing timber in Mis- 
sissippi are given by the Bureau of Corporations in its 
report on the lumber industry. It estimates the tota! 
for the State at 95,500,000,600 feet, to which longleaf 
pine contributes 47,600,000,000, shortleaf and loblolly 
pine 14,800,000,000, cypress 1,900,000,000 and hardwoods 
31,000,000 feet. ‘These figures have been sharply 
criticised, however, by lumbermen who insist that they 
are too high, just as they insist that the estimate for 
the total supply of the United States, which is 2,826,- 
000,000,000 feet, is too high. 

The same figures for other important Southern States 
may be of interest: 

TEXAS : Feet. 
Longleaf pine.......... 22,400,000,000 
Shortleaf and loblolly... 22,500,000,000 


RO ea 9 aaa ee tare latte 200,000,000 
SR kee ew ee Sa eeb a @alrnsa.s ... 20,900,000,000 


dio 66,000,000,000 
LOUISIANA: 

S&S ee ee eee ... §2,500,000,000 

Shortleaf and loblolly......... wee eeeeeees 15,200,000,000 

Le Se Peer yr ee 15, 700,000,000 

Hardwoods ..... 36,400,000,000 





Jo), | ne ae a a . .119,800,000,000 
ALABAMA: 
FO a eae 25,600,000,000 


Shortleaf and loblolly..... 
eS ae th a 60S i 6 aleo8 Sn See 
Hardwoods ..... 


ec ee esses sees 12'4002000;000 
acta) 200000.000 
ais Bae tay Abin 18,100,000,000 


Teer ee eee ee 56,300,000,000 
—EDITOR | 
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Cutting Speed of Saws. 

MARKED TREE, ARK., March 10.—Editor AMERICAN LuUM- 
BERMAN: I beg to offer a little of my own experience in 
running band saws. Band saws for yellow pine should run 
from 10,000 to 10,500 rim speed to procure full capacity, 
while some run as high as 11,000 rim travel, but usually 
use 2-inch tooth space. But for hardwoods I find that the 
harder the log the slower speed will carry heavier feed and 
cut better lumber and will carry out the sawdust in the 
throat or gullet of the teeth instead of collecting it on the 
inside of the saw and carrying it around on the wheels and 
heating the blade. For sawing hickory a speed of not over 
7,000 feet rim travel should be used, and for quarter-sawing 
tough white oak 8,000 will obtain more lumber and better 
lumber than higher speed. Of course there must be the 
proper amount of tension in the proper place, and the saw 
blade must be kept with proper hook and swage for different 
timber. <A log also saws better with top end toward the saw 
and the stump or butt end behind, and a saw will stand 
more feed cutting from the bark to the heart in quartering 
than from heart to bark. I approve of the balance wheel 
on all circular saws that are crowded for capacity. 

EpGAR ELLIOTT. 


[Mr. Elliott is band sawyer for the Chapman & 
Dewey Lumber Co., at Marked Tree, and is, therefore. 
a practical man. The usual mathematical formulae as- 
sume that rates of feed and of speed are proportional 
to each other, but Mr. Elliott makes the statement that 
at a certain efficient speed the saw may be fed faster 
and cut smoother lumber than at higher speeds. He 
states that at higher speeds the sawdust gets on the 
inner side of the saw blade and is carried around be 
tween the saw and the wheels and again enters the 
cut with the saw, causing friction and heating of the 
blade. This same tendency is observed in circular saws, 
the sawdust working back and packing between the saw 
and the lumber so that the lumber, as it comes from 
the saw, has sawdust caked or packed on it in various 
places. In circular saws this tendency is considered to 
be due to too much swage in the saw, which cuts the 
kerf sufficiently wider than the gauge of the blade to 
give the sawdust room to work back around the shoulders 


of the teeth bullets. A circular saw, however, has a 
tendency to clear itself of sawdust outside of the cut 
by centrifugal force, and such a foree is not exerted 
on a band saw during the time when it is free from 
the wheels. If sawdust is carried down with the saw 
around the lower wheel the tension on the wheel tends 
tc pack it on the blade and it is then liable to com 
plete the travel into the next cut. In some instances 
where much trouble is experienced on this score it might 
be well to introduce an air blast on the inside of the 
saw below the log in order to clear it of dust. 

Mr. Elliott’s letter in some respects disagrees ma 
terially with that of Mr. Plowden (published recently), 
which merely goes to show that experienced and _ prac- 
tical men working along independent lines are using 
materially different methods. What is now wanted is 
a strict test and comparison of these methods in orde: 
to standardize a most economical and efficient one. 
Such standardization must, of course, vary with varying 
timbers and conditions, but there can be only one best 
way of filing, adjusting and operating a given band saw 
upon a given mill for a given kind of lumber. It is to 
be hoped that this discussion, which has already run 
through several issues, will bring about further ex- 
change of experience.— EDITOR. | 





Comparative Strength of Douglas Fir and Yellow Pine. 

NEW HAVEN, CONN., March 8.—Editor AMERICAN LUM 
BERMAN: Can you inform we where I can get authoritative 
information as to how Douglas fir compares in strength 
with yellow pine? CONNOLLY LUMBER Co. 

{In Cireular No. 189 of the Forest Service average 
strength values are given from which the following 
figures are deduced, the first column giving the average 
modulus of rupture per square inch from cross-sections 
~ by 2 inches, and the second column giving the average 
fer cross-sections of various sizes from 8 by 16 inehes 
cown to and including the by 2-inch section frorn 
Which the first figure was obtained: 


Longleaf 7.746 
Douglas fil 7,842 
Shortleat 8.040 





These results were for air-seasoned material and the 
greater strength shown by the smaller section is due to 
the faet that it is more thoroughly seasoned. The cir 
cular concludes from this that it is not safe to base 
working stresses on any other than green material. 

The following figures were derived from tests upor 
green material in cross-section 2 by 2 and are given in 
terms of modulus of rupture per square inch: Longleaf 
pine, 9,070; Douglas fir, 8,280; Douglas _fire-kilned, 
7,752; shortleaf pine, 7,710.—EbiIrTor. | 





Where Does the Shortage Come In? 


LiTrLE Rock , ArkK., March 10.—Editor AMERICAN LUMBER- 
MAN: We would appreciate your opinion on a proposition 
as follows: 

A car of yellow pine flooring was loaded and shipped to a 
customer to a certain point in Kansas. The car was sealed 
at the mill and the numbers retained, was weighed at the 
mill weighing station, was also weighed at destination, 
which verified the mill weight of the car. The car was un- 
loaded and the customer reports 2,600 feet short. The ex- 
pense bill, according to the association weights, clearly in- 
dicates that there was no shortage. As a test the material 
that was unloaded from the car was put on scales and 
found to weigh less than the association weights. The seals 
on the car were not broken when unloaded by the customer. 
The railroad weighing scales at both stations have been 
tested and found correct. 

What, in your opinion, should be done in a matter of this 
kind ? - — -——- — — 

{The foregoing inquiry presents a somewhat curious 
situation and there appears to be but one loophole for 
solution, Was the car weighed light before loading or 
after unloading, or was the marked weight of the car 
taken as conclusive? It is hardly likely that a box car 
would weigh over 4,000 pounds more than its marked 
weight, and yet this has been known to be true in some 
cases. If the discrepaficy was not in the tare weight and 
if the test weight of the material was a fair index of 
the total, the obvious conclusion is that the customer was 
mistaken in his contention of a shortage.— EDITOR. | 








Circular Saws and Their Operation. 


Cor HILL, ONtT., March 11.—Editor AMERICAN LUMBERMAN : 
Can you inform me where I can obtain a good practical book 
on circular saws and sawing of lumber from the log? 

FRED A. LANDON. 

[A new edition of ‘‘Grimshaw on Saw Filing’’ was 
issued in November, 1912, and is in hand for review, and 
this inquiry affords an excuse for reviewing the work 
in reply. 

This book originally appeared in 1882 and was re- 
published in 1901. The third edition is a book of 129 
pages and index, and besides giving complete instruec- 
tions on circular saw filing, illustrated. with numerous 
cuts, it treats of hand saws and cross-cut saws; also 
band saws. It takes up also the speed of circular saws, 
how to hammer them, the horsepower required to run 
them in various woods, and gives useful tables of sizes, 
gages and numbers of teeth. It sells for $1, postpaid, 
and can be supplied by the AMERICAN LUMBERMAN Book 
Department. 

The AMERICAN LUMBERMAN knows of no book which 
treats of the question ‘of sawing logs into lumber, cover- 
ing the question of getting the greatest value of lumber 
from a given kind of log. Such a book would be very 
useful and it is to be regretted that one is not available. 
—EDITOoR. | 
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LATE LUMBER LAW 


PUTTING SAWDUST 











INTO STREAM MAY VIOLATE 

LAW. 

A Kentucky statute makes it unlawful for any person 
to put, or cause to be put, into any stream, dam, pool or 
pond any liquid, berries, powders, medicines or other 
thing, or explode or cause to be exploded dynamite or 
any other substance whereby fish, great or small, are or 
may be sickened, intoxicated or killed, or the water ren- 
dered unfit for use, or stench be produced. The Court 
of Appeals of Kentucky that it does not think 
the words ‘or other thing’’ or “any other substance” 
were intended to include only the things or substances 
specifically mentioned in the statute, or that their 
meaning should be limited to things or substances of a 
like nature to named, and that an indictment 
stated a good cause of action which charged that the 
defendant did unlawfully and willfully put and cause to 
be put and emptied into a running stream large quantities 
of sawdust and other sawmill refuse whereby fish, both 
great and small, were sickened and killed and the waters 
thereof rendered unfit for use. But whether the ‘“‘saw- 
dust or other sawmill refuse’’ put and emptied into the 
creek sickened and killed the fish therein or rendered the 
water unfit for use was, of course, a question to be de- 
termined on the trial of the case.—Commonwealth v. 
Straight Creek Coal & Coke Co., 145 S. W. R. 738. 


says 


those 





REMEDY AGAINST DISHONEST SCALER. 

An employee of a lumber company, who scaled or meas- 
ured logs received from contractors, for the purpose of 
defrauding the company entered into an arrangement 
with three contractors whereby he became interested to 
the extent of one-half of their contracts, and made false 
measurements of the timber for the benefit of 
himself and the contractors. The evidence tended to 
prove that he would raise the scale or measurement of 
the logs and report fictitious amounts touching the same 
to the company. On such fictitious measurements the 
company paid each of the three contractors in full at 
the monthly settlements. The amounts thus received by 
the contractors were divided equally with the scaler. The 
St. Louis Court of Appeals says that there can be no 
doubt that originally the of action was in tort, 
and that for such a tort or wrongful act and its con- 
sequences defendants are liable to respond to the in- 
jured party, both jointly and severally. But no one can 
doubt the company’s right, upon discovering the fraud so 
practiced upon it by its scaler and his co-conspirators, 
the contractors, to waive the tort and pursue the scaler 
on his several liability as for money had and 


both 


cause 


received, 
as there can be no doubt that the action for money had 
and received was a proper one on the facts 
Himmelberger-Harrison Lumber Co. vy. 
R. 95. 


stated.— 
Dallas, 146 S. W. 


LOG LIEN CLAIMS MAY BE UNITED VERBALLY. 
The Michigan log lien law provides that it shall be 
lawful for two or more persons claiming such lien to unite 
their claims, either before or after filing statement of 
liens, and designate one of their number their agent or 
attorney for prosecuting such lien, or any suit necessary 
to enforce the same, and claims, when thus_ united, 
shall be received and be treated as one lien. The Su- 
preme Court of Michigan says that in its opinion there 
was no intent on the part of the legislature to provide 
for the assignment of claims in cases of this kind. The 
party designated is the agent and attorney with the 
power and authority conferred by the statute, and such 
designation need not be in writing. 
ant is a minor, need what is called a next friend be 
appointed to represent him. Moreover, there was no 
error in holding that the provision of the statute author- 
izing two or more persons having claims for labor on 
forest products for less than $100 to combine their claims 
and institute suit applies to brought in 
courts.—Craig v. Brown, 137 N. W. R. 126. 


Nor, when a claim- 


cases justice 


CONCLUSIVENESS OF SCALE AND CLASSIFICATION. 

While there may be some conflict in the authorities in 
making application of the principle, the Court of Civil 
Appeals of Texas says there seems to be none as to the 
principle itself, which is that where one sells property to 
another, the quantity, grade, etc., to be determined by the 
act of either of the parties, or some third person agreed 
upon, the estimates of quantity and quality or grade of the 
thing sold shall not be conclusive, unless it is made so by 
the express provisions of the contract, or such intention is 
fairly inferable from its terms. But the court does not 
believe there is any public policy that would interfere with 
the binding 


effect of an agreement between buyer and 
seller, deliberately made, that the determination of the 
quantity or quality of the property sold should be left to 
either buyer or seller, 


if such estimate is made honestly 
and in good faith. It may be an improvident contract for 
one to make, but that furnishes no reason why he should 
not stand to it. This is said in a case where certain logs 
were sold under a contract whereby they were to be de- 
livered in the purchasing company’s log boom at its mill, 
and were to be paid for as soon as they could be classified 


and scaled by the company, according to such scale and 


classification. There was the further fact, significant in 
determining the intention of the parties, that, when the 


logs were delivered at the company’s mill and measured and 
classified by its scalers, they were to go at once into the 
mill and be sawed up into lumber, after which it would be 
impossible to determine whether the scaling and classifica- 
tion had been correctly done. Under such circumstances, the 


court holds that the scaling and classification made by the 
company was binding on the seller, unless it was shown that 
there had been therein such gross mistake as to raise the 
belief that there was bad faith or fraudulent purpose on the 
part of the company in making the scales or classification. 
Ilere the seller chose for reasons satisfactory to himself 
to appoint the company to do the scaling, and could not urge 
that such scaling was not as effectual against him and 
attended by the same legal results as though done by a 
third person agreed upon for that purpose.—Cudlipp v. C. 
R. Cummings Export Co., 149 S. W. R. 444. 





THE COAL TRADE 











DIMENSION 











PRAYER TO AN ARCHITECT. 
We do not ask, O Architect, 
That you our wishes shall respect, 
Our domicile designing; 
It were too much to ask that you 
Shall make it like we want you to, 
Thus precedent declining. 
But one thing, though, I’m keen about: 
Fix closet doors so they swing out. 


O Architect, quite well we know 

That, when you plan a bungalow 
By methods that are mystic, 

The thing you really try to make 

Is not a house for comfort’s sake 
But one that is artistic. 

But won’t you fix, beyond a doubt, 

The closet doors so they swing out? 


We really will not mind at all, 
So make the first floor mostly hall, 
Say, 22 x 20. 
Then make the kitchen 6 x 4, 
The parlor maybe 2 feet more— 
No doubt you think it’s plenty. 
But, still we pray in tones devout, 
Fix closet doors so they swing out. 


And, when you fix the bedroom plan, 
We do not ask, O mighty man, 
For your consideration. 
Place windows you can show with pride 
Where they look nicest from outside— 
Don’t mind the ventilation. 
But one thing, though, I’d ask about: 
Can not the closet doors swing out? 


I am not, sir, like other men: 
I do not ask you for a den, 
Demand a den instanter. 
My wife has also no requests, 
Like extra baths or linen chests, 
You might not want to grant her. 
But, oh, we ask on bended knees, 
Can’t closet doors swing outward, please? 





H. H. D. writes from 
Proverbs XXV, 25.’’ 
We have, and quite agree with him. 


Klamath Falls, Ore.: 


°* See 


A PATIENT MAN. 


I’m not a man with temper quick; 
Another man I seldom kick 

When irritated. 
I try to keep my temper sweet; 
I try to regulate my feet, 

As I have stated— 
And yet some day I’ll throw downstairs 
Some guy who peddles mining shares. 


I’m not a person violent; 

I carry no dull instrument, 
Or club or billy. 

I seldom anyone assault 

Or knock a person who’s at fault 
Entirely silly— 

Yet some cold day I know I'll floor 

The man who doesn’t close the door. 


I’m not a man who loses calm; 

At nothing have I thrown a bomb 
And ever hit it. 

I very, very seldom bite, 

And mayhem hardly think is right 
When I commit it— 

And yet some day I’ll chew the ear 

Of him who sends book agents here. 


I’m not a mean or ugly chap; 
I hate a row, dislike a scrap, 
And don’t forget it. 
I seldom use a gun or knife, 
And when I mark a man for life 
I oft regret it— 
And yet some day I know I’ll maim 
Some guy who tries the program game. 


I’m not a real bliood-thirsty man; 
I keep as peaceful as I can, 
And seldom murder; 
And, when some wife with sob and tear 
Has begged me spare her husband dear, 
I’ve often heard her— 
And yet I know I yet will slay 
Some loafer on my busy day. 
D. M. 


Coal salesmen are on the road this week, in fewe 
numbers perhaps, and those who are traveling are direc: 
ing their efforts more to the new season than to the 
rapidly closing year, which expires by limitation April 
Dealers as well as shippers accept this artificial arrang: 
ment of time and consciously or unconsciously separate 
business transactions preceding and succeeding April | 
The between-period this spring will be uneventful, for 
there are no wage issues between the producers and th 
miners’ union. However, in West Virginia, the greate 
part of which is nonunion, a struggle has been in prog 
ress in the Cabin Creek and Paint Creek districts, wher 
splint coal is mined, ever since last summer. The miners 
union is seeking to bring West Virginia inte the fold ani! 
is Spending vast sums of money to win out in the strug 
gle. What the final outcome will be no one seems t 
know, but it looks as if the contest will be protracted 
and as if the production of coal in West Virginia wil! 
be interrupted to a considerable degree. There is the 
additional possibility that the strike may extend to othe 
districts of that State. There is therefore a considerable 
element of doubt in the outlook as to West Virginia coals. 

This condition is aiding in giving to the products of 
that State a relatively stronger tone than to those o1 
most other coal-producing areas. The smokeless pri 
ducers announced several months ago that they would not 
sell this coming season for deliveries extending beyond 
January 1. They have since receded from that position 
and are willing to make contracts extending to April 1, 
1914. This return to the old order of things can hardl) 
be regarded as a weakening on the part of the producing 
companies. Other considerations may have prevailed. 
In the West buyers are not displaying any great rush 
to get under cover in respect to smokeless coal contracts. 
The announced prices are higher, but it is not to these 
especially that the slowness is due. It is rather a doubt 
that the higher range of quotations will be maintained. 
The contracting relates mainly to mine run and slack 
sizes, egg and lump being more generally sold in the 
open market. Foreign trade prospects for the West Vir 
ginia coals seem to be growing brighter slowly but 
steadily. Altogether from a trade viewpoint West Vir 
ginia holds for the moment a matchless position in th: 
bituminous coal districts. For years there has been ai 
invariable avalanche of West Virginia coals breaking in 
upon the western markets late in the season, usually in 
March, utterly demoralizing prices. It has been the old 
story of glutted markets elsewhere and Chicago utilized 
as a dumping ground. This season excess receipts ot 
West Virginia coals in the West have been very mod 
erate. It looks as if the policies of shippers were unde1 
going a transformation. A little cheap smokeless coa! 
has been marketed within the last week, but it has been 
side by side with other sales at full circular. 

Western coals display almost the opposite qualities 
Little restraint is put upon production, so that some 
excess tonnage is always ir sight. Mine activities ot 
western producing companies are steadily slowing down, 
for the market is rapidly disappearing. Weather like 
that early this week puts the coal trade on the shelf and 
compels the ambitious operator to refrain from blowing 
the morning whistle for work. Western coals may be 
averaging a little lower in price. While $1.50 mines 
holds as the standard quotation for high quality domestic 
lump the number of shippers who are shading that price 
is increasing, and, although the requirements are speedily 
waning, there is the persistent dribbling from mines oi 
some excess tonnage, which once it gets started on its 
way, removed from the protecting shadows of the mines, 
becomes the spoils of war for the coal dealer who Sees 
it iirst. Some shippers are not hesitating to name low 
figures for mine shipment. The whole price horizon in 
fact is beclouded. There is no distinct clearness to 
values. Western screenings are in good demand but 
prices are not mending. Springfield fine coals are quoted 
around 75 cents mines. 

Last month a few of the anthracita shippers were 
accepting orders for April shipment. This week sales- 
men from most if not all the big producing companies 
are actively soliciting business for April shipment. In- 
timations are made that the usual 50 cent discount will 
be allowed, but there is no official announcement to that 
effect as yet. It seems certain that for April more 
anthracite business will be. booked than can be shipped, 
the usual rule prevailing that price at time of shipment 
is to govern. Some curiosity is expressed as to what 
will be the history of the so-called independent anthracite 
coals this season, those of the smaller producers. Some 
of them are offered at a shade under circular. It was 
the policy of these smaller shippers last season to seek 
the most attractive markets and to refrain from obliga- 
tions tying them to specific deliveries in the future. 





PASSED TO THIRD READING. 


Lumbermen of Ohio Believe Mechanics’ Lien Measure 


Will Soon Become a Law. 








COLUMBUS, OHIO, March 10.—After considerable oppo 
sition in which it was charged that the enactment of the 
bill would increase the cost of building in Ohio from 
10 to 15 per cent, the Duffy bill, intended to carry out 
the recently enacted amendment to the Ohio constitution, 
broadening the mechanics’ lien law, was passed to the 
third reading by the Ohio House of Representatives. It 
is believed the bill will become a law in its present form. 
Lumber and material organizations throughout the State 
are backing the measure. 
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LAND CASES SETTLED. 


By Court’s Order “Innocent Purchasers’ Lose Title 
to Timberlands—Redemption Privilege Allowed. 





PORTLAND, ORE., March 10.—On Monday, March 3, 
Judge Bean, of the United States District Court in this 
vity, signed decrees forfeiting 316,000 acres of land, 
practically all timber, held by purchasers from the Ore- 
gon & California Railroad Co., and known as ‘‘ innocent 
purchasers.’’ The land will be redeeded to the pur 
chasers upon payment of $2.50 an acre with a clear title. 
The lands are all in the Willamette Valley and the sign- 
ing of the decrees means the settlement of more than 
half the cases directed by the Government against pur- 
chasers of the lands granted to the Oregon & California 
Railroad Co. The total number of acres involved in the 
now famous land grant case directed against the Oregon 
& California Railroad Co. is about 4,000,000 acres. This 
case comes up for argument in the United States district 
court here April 8. The decrees signed last week were 
ordered by Attorney General Wickersham and were pre- 
sented by Glenn V. Husted, special assistant to the Attor- 
ney General, and attorneys for the defendants. The ae- 
tion came as a result of the congressional act of August 
20, 1912, authorizing the Attorney General to institute 
suit against the purchasers of lands to determine whether 
or not the lands were purchased in good faith. The 
measure further provides that the Attorney General, after 
au complete investigation, may, if he sees fit, dismiss the 
suits, the purchaser agreeing to forfeit the lands and 
buy them back at the price of $2.50 an acre as provided 
for in the original grant. Monday’s action dismissed 
suits and forfeited lands of the following persons and 
corporations : 

Louis Gerlinger, Siletz Timber Co., Charles K. Spaulding 
Logging Co., East Side Mill & Lumber Co., West Coast Tim- 
ber Co., Big Bend Milling Co., Curtiss Lumber Co., Justin 
Wentworth, George K. Wentworth, William L. Roach, Port- 
land Lumber Co., William VP. Hopkins, Isaac A. Shaffer, Jr., 
T. D. Collins, E. S. Collins, Hammond Lumber Co., Booth- 
Kelly Lumber Co., J. J. Keeney, Fischer Lumber Co., E. C. 
Crossett, Starr Mill & Flume Co., Pokegama Sugar Pine 
Lumber Co., Charles H. Chick, Constantine Morton, Everett 
P. Lewis, Drew Timber Co., Waldo A, Avery, E. Richardson 
o., the Green heirs, Winton Lumber Co., William M. Ladd 
and L. A. Lewis. 


SIX FAILURES IN TWO WEEKS. 


Failure of Supposedly Responsible Concern Forces 
Others to Follow in Its Wake. 





Following the wake of the Simpson & Harper failure 
at Atlanta, Ga., four other lumber concerns in Georgia 
have been forced into bankruptcy and the fifth company 
is declared to have become insolvent, indirectly on ae- 
count of the Simpson failure. The Alexander Lumber Co. 
and the Edgewood Trading Co., of Atlanta; the Decatur 
Lumber Co., of Decatur, and the J. J. Block Lumber Co., 
of Marietta, have closed down within the last week. 
While the failure of E. E. Lowe & Co. can not be direetly 
traced to the initial failure, it is believed the Simpson 
& Harper accommodation paper in a way may have been 
responsible. 

Simpson & Harper are understood to have failed for 
several hundred thousand dollars, and the company is 
known to have given and received this paper in large 
amounts wherever it could. Considerable of it is held 
in North and South Carolina, but the bulk of it is in 
Georgia. The company had been considered to be on a 
good financial basis, but it is alleged that, through ‘‘ kit- 
ing’’ paper, it pulled down several of its constituents. 

The company operated a yellow pine mill at Samson, 
Ala., and also one at Wynnlum, Fla., although this one 
was known as the Harper Lumber Co. However, it was 
under the control of Simpson & Harper. 

E. E. Lowe & Co., of Atlanta, who failed late last 
week, at one time operated a subsidiary company. The 
assets of the two companies were found to be identical 
by a commercial rating agency, but the holding com- 
pany is said to have refused to divulge any information 
regarding this and the subsidiary company was later dis- 
solved. 


STOCK-JOBBING CHARGED. 


Federal Investigation Prompted by Farmers’ Inquiries 
—Company Cries ‘Jealous Competitors.” 











An investigation of the financial condition of the Inde- 
pendent Harvester Co., of Plano, a $10,000,000 corpora- 
tion, by postal authorities began Tuesday. The ques- 
tion at issue is whether the company is justified in adver- 
tising and selling stock through the mails, and the inves- 
tigation is the result of inquiries by farmers who have 
bought stock. 

lt is alleged that the plant and the actual assets of the 
company are worth less than $1,000,000, although stock 
amounting to nearly $6,000,000 has been sold. 

Through its advertising the company heralds itself as 
the only ‘‘real conrpetitor of the International Har- 
vester Co.,’’ and is called the ‘‘farmers’ company.’’ 
The company was incorporated under the laws of Maine 
in 1905. It succeeded the Kellogg Harvester Co., which 
took over the Plano Harvester equipment in 1902. The 
Independent company is now operating the old Plano 
plant. The original capiial of the company was $25,000. 
In January, 1904, William C. Thompson acquired an 
interest and the capital was increased to $50,000, with 
a further inerease nine months later to $200,000. In 


September, 1905, the company was reorganized, given 
the present name, and a capital of $1,000,000. Three 
years ago this was increased to $10,000,000. 

Thompson, who is now president of the Independent 
company, has offices in the First National Bank Building, 
Chicago. He went before the Federal officers and aided 
the work on his books. He declares that the investigation 
was prompted by ‘‘jealous competitors who fear the 
phenomenal growth of the company.’’ 

The balance sheet of the company, dated December 31, 
1912, shows that of the stock sold only $1,000,000 of the 
common and $87,000 of the preferred is voting stock. 
The 25,000 farmers who bought stock have no vote. 

As an explanation of this Thompson said the farmers 
who owned stock get a discount on the machinery they 
buy, which practically amounts to a dividend. The stock 
is sold to farmers at 125, a price fixed by the officers 
of the company. 

Prior to the time Thompson became interested in the 
company now under investigation it is alleged that he 
operated a bonding proposition to rehabilitate a certain 
publie service corporation, which resulted in a loss of 
thousands of dollars to some Chicago banks and other 
investors. 


TROUBLE BEGINS ANEW. 


Militia Called Out to Preserve Order at De Ridder, 
La.—A Truce Declared. 








SHREVEPORT, LA., March 10.—Citizens of DeRidder, 
Merryville and other lumber towns in southwestern 
Louisiana were correct when they predicted a few weeks 
ago that serious trouble would be very apt to result if 
Arthur L. Emerson, president of the Brotherhood of 
Timber Workers, should listen to the call of the strikers 
and ‘‘undesirables’’ and return to take charge of the 
strike situation connected with the American Lumber Co. 
This was evidenced by sensational developments of Sat- 
urday and Sunday, which were featured by Acting Gov. 
Thomas C. Barret, of Shreveport, hastening State troops 
to DeRidder, and the formation of a peace truce, or 
armistice, between the opposing factions. 

Emerson, who was out in Colorado for his: health, 
reached Louisiana about a week ago, and proceeded to 
DeRidder, which has been the rendezvous of the striking 
timber workers, especially since Baker, Eastman and 
other undesirable agitators, who were trying to cause 
trouble at the plant of the American Lumber Co., were 
run out of Merryville by the citizens there. One of the 
first things done by Emerson was to arrange for a speech 
at DeRidder Sunday. As plans for this meeting pro- 
gressed, indications of serious trouble increased. Satur- 
day night these indications became alarming, and Mayor 
F. E. Presley, of DeRidder, appealed to the governor’s 
office for the militia, declaring that he was unable to 
handle the situation with local strength alone, and ex- 
pressing fear of bloodshed if the labor agitator were 
permitted to make his talk. 

Responding promptly to this appeal, Acting Gov. Bar- 
ret about 1 o’clock Sunday morning gave directions for 
State troops from Lake Charles to go by train to DeRid- 
der as soon as possible, and by all means to prevent 
trouble. He also advised that if necessary, he would 
visit the scene himself. This, however, did not prove to 
be imperative, owing to the good work by the militia in 
conjunction with the mayor, the sheriff and members of 
both sides of the labor controversy, as announced by Mr. 
Barret this afternoon prior to his departure for New 
Orleans on other State business. 

Advices to Acting Gov. Barret today brought a feeling 
of relief. These advices, from the DeRidder mayor, the 
Beauregard sheriff and the commandant of the troops, 
were to the effect that, by common consent of the authori- 
ties and both sides to the issue, a truce had been formed, 
to await arbitration of the questions at issue between 
the mills and the labor. Mr. Barret promised that the 
governor or himself or one of their representatives would 
attend for the hearing of the differences, and arbitra- 
tion. He said he preferred that the governor, who is 
expected back from Washington today, do so. 

It was not until after he talked by telephone with the 
DeRidder mayor and citizens representing both sides 
and the military company, that Mr. Barret gave consent 
for the troops to be withdrawn Sunday. 

Reports to the acting governor stated that the trouble 
is due to inflammatory talks by foreigners, who are not 
familiar with the conditions in Louisiana. These per- 
sons are the ones that cause the breaking of the peace. 

The truce that has been agreed upon for arbitration 
is taken to mean that no gatherings or speeches will be 
permitted at DeRidder, pending the arbitration. This is 
by common consent. 


With a letter written on the stationery of the National 
Industrial Union of Forest & Lumber Workers, of Rose 
Pine, which is said to be a branch organization of the 
Industrial Workers of the World and affiliated with the 
Brotherhood of ‘Timber Workers—with this letter signed 
by J. H. Fletcher, secretary, and others connected with 
local 396, William Baker, described as one of the men 
“run out of Merryville by a mob of gunmen,’’ was in 
Shreveport last week soliciting funds. He, and the let- 
ter, too, stated that the funds were for the support of the 
striking timber workers and their families. Baker said 
that the American Lumber Co., part of the Santa Fe 
railway system, framed up the mob which ran him and 
other laber leaders away from Merryville February 16. 
He reported that he had secured some funds at Shreve- 
port. The substantial unions here have nothing to do 
with the Brotherhood of Timber Workers. 





GAIN IN BUILDING OPERATIONS. 


Substantial Increases Made in Many Sections—Situ- 
ation Shows General Prosperity. 


The building operations in 50 cities throughout 
the country in February showed a gain of 9% per 
cent when compared with the corresponding month of 
the previous year, according to official reports 
compiled by the American Contractor, Chicago. <A 
gain of 14 per cent in the same cities is shown for 
the first two months of the year over the correspond 
ing two months of 1912. 

The greatest gains for February were shown by the 
following cities: Akron, Ohio, 221 per cent; Cleve- 
land, Ohio, 193 per cent; Indianapolis, Ind., 484 per 
cent; Newark, N. J., 128 per cent; Pittsburgh, Pa., 
112 per cent; St. Joseph, Mo., 108 per cent; Seattle, 
Wash., 209 per cent; Sioux City, Iowa, 186 per cent, 
and Syracuse, N. Y., 225 per cent. For the two 
month period Indianapolis with 244 per cent showed 
the largest gain, and Sioux City with 294 per cent 
was second. Statistics covering the different cities 
are as follows: 








Jan.1ito Jan. ito %o Feby. Feby. % 
. March 1, Marchi1,Gainor 1913. 1912. Gain or 
City— 1913. 1912. Loss. Cost. Cost. Loss. 
Akron ....$ 496,395$ 179,925176$ 188,165 $ 58,475 22 
Atlanta me 911,686 696,632 31 516,681 402,337 
Baltimore.. 1,358,805 992,236 36 723,135 532,070 35 
— ean 825,000 1,635,000 *48 347,000 ,228,000 70 
Cedar 
Rapids .. 249,000 165,000 50 106,000 *8 
Chattanooga 243,580 406,305 *40 134,855 57,410 *62 


thicago ... 11,570,900 5,776,400 109 
Cleveland . 718,027 157 























Columbus . 434,225 310,181 39 ; 7 
Denver .... 395,200 774,150 *48 446,500 *52 
Duluth ... 152,175 181,955 *16 114,630 *27 
Ft. Wayne. 136,975 158,675 *13 87,800 *17 
Grd. Rapids 224,125 236,440 *5 1 5 *9 
Harrisburg. 97,040 132,550 *26 875 *55 
Hartford... 306,310 343,270 *10 114,560 186,085 *38 
Indianapolis 785,038 224,995 244 479,653 82,040 484 
Kans. City. 1,057,405 1,416,961 *25 488,000 999,110 *51 
LosAngeles 3,772,318 4,609,835 *18 1,693,582 2,152,963 *21 
Louisville... 770,570 1,297,250 *35 553,320 999,860 *44 
Manchester 74,795 065 *1 26,390 57,380 *54 
Memphis .. 519,719 754,391 *31 248,475 602,221 *59 
Milwaukee. 960,047 521,606 84 518,836 430,026 20 
Minneapolis 681,165 595,210 14 361,590 330,855 9 
Newark ... 2,434,348 1,067,833 127 1,094,009 478,432 128 


N. Orleans. 625,748 437,730 42 387,906 149,045 93 








6,977,646 31 
1,894,467 21 
1,987,840 21 


Manhattan 13,901,321 13,924,896 *1 
Brooklyn. 5,507,941 3,952,414 39 
Bronx .... 4,138,273 5,430,594 *23 





New York.. 23,547,535 23,307,904 1 13,8 7 








‘ 

Norfolk ... 476,424 884,418 *46 317,359 5 
Jakland... 1,181,091 845,284 39 594,814 14 
Omaha ... 397,713 354,045 12 236,988 8 
Philadelphia 2,981,385 3,279,605 *9 1,414,645 2,029,385 *30 
Pittsburgh. 1,154,649 618,506 86 769,161 362,147 112 
Portland 

(Ore.) .. 1,816,585 2,034,799 *10 690,240 
Rochester . 908,155 900,305 1 463,024 
St. Joseph. 65,210 29,385 121 40,115 
St. Paul... 541,520 587,748 *7 218,686 
San Antonio 273,701 335,265 *18 127,390 
San 


Francisco 3,360,451 3,634,869 *7 1,298,450 





Scranton .. 303,379 *15 69,730 
Seattle .... 1,248,750 62 1,468,560 
Shreveport. 170,592 1 97,129 
Sioux City. 47,450 294 93,650 
South Bend 9,370 142 8,600 
Syracuse .. 298,060 154 444, 200 
Toledo .... 351,352 104 406, 280 
Wilkes- 

Barre ... 104,849 154,975 *32 
Worcester . 340,724 243,965 39 











Totals ...$72,222,710 $63,250,148 14 $37,414,160 $34,084,505 9% 
* Per cent loss. 


POPLAR VENEER MEN CONFER. 


Meeting Brings Out That This Timber Is at Highest 
Price Level Ever Known. 





LOUISVILLE, Ky., March 11.—Manufacturers of poplar 
veneers held a conference here yesterday for the purpose 
of discussing conditicns in that industry. On account of 
the heavy demand for rotary poplar stock for cross- 
banding purposes, and the increasing cost of the timber, 
veneer men realize that the business has been handled 
in many cases at an extremely narrow margin of profit. 

The conference brought out the fact that poplar timber 
at present is hard to get, and that higher prices than 
ever before known are being paid for logs. There is a 
very small amount of stock in the hands of the manu- 
facturers, so that conditions are favorable to a bull 
market. 

Howard Young, of Indianapolis, manager of the Na- 
tional Veneer & Panel Manufacturers’ Association, called 
the meeting. The poplar men have no independent or- 
ganization, and the meeting yesterday at the Seelbach 
was entirely informal. 


LEVEE BOARDS WILL FIGHT. 


Federal Court Refuses to Grant Injunction—Declares 
That Too Much Is Involved. 











MEMPHIS, TENN., March 12.—Judge McCall, of the 
Federal Court of West Tennessee, has refused to grant 
an injunction against the levee boards operating through- 
out the Mississippi Valley, declaring that there is entirely 
too much involved to justify the issuance of an injunction 
that will tie up these boards and make it impossible for 
them to keep the levees in condition to withstand any 
rise that may take place in the Mississippi. The injune 
tion in this particular case was sought through the Ri 
parian Land Owners’ Association. The latter is trying 
to upset the present system of levees on the ground that 
they do an enormous amount of damage to lands lying 
between the embankments and the river. Judge MeCall 
says that the case may be argued at this term. 
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FEDERAL AND STATE ACTIVITIES---CONGRESS, 





FOREST RESEARCH INSTITUTION PROPOSED BY FORESTER. 


Chief Forester Graves Describes Long Cherished Project to Assemble and Systematize Scientific Knowledge Relat- 
ing to Forest Management and Propagation. 


WASHINGTON, D. C., March 12.—A proposition of tre- 
mendous import to the lumber industry has been evolved 
by Chiet Forester Henry 8S. Graves. It is his idea that 
the Federal Government should found an Institute of 
Forest Research, where every scrap of information on 
forestry and allied industries, shall be collected, for the 
use of any one who may be interested in the subject. 

The germ of this idea has been hatching in the brain 
of Mr. Graves for a long time, but there have been diffi- 
culties in the way, aad there still are, for it will require 
a considerable sum of money to build and equip the 
proper buildings and to conduct the research work. How- 
ever, Mr. Graves believes that the Forest Service has 
‘*»roved’’ its value so theroughly to the publie that the 
time is opportune for broaching this matter, and it is one 
of the first matters which he purposes taking up with 
Secretary of Agriculture Houston. It will require mis- 
sionary work in Congress and the public will have to use 
its infiuence upon the legislators, if the money is to be 
found for this work, but all things are possible if under- 
taken in the proper spirit. 

‘*At various times I have had in mind plans for a 
great institution of forest research,’’ said Mr. Graves. 
‘* The possibilities of such an institution must be obvious 
to anyone who thinks of the multitude of questions which 
are constantly confronting those who are engaged in any 
of the industries that use wood or are interested in fores- 
try management problems. As you can readily see, the 
field is a large one and the scope of work of an institu- 
tion planned to meet these broad needs must be very 
comprehensive. It should provide not only for research 
and compilation, but also the dissemination of infornm- 
tion and actual demonstration work along all lines con- 
nected with wood utilization in all its branches and the 
various other phases of progressive American forestry. 
The purpose of the institution would be to assemble in- 
formation of this character, to complete needed informa- 
tion by special investigations and to disseminate the in- 
formation by practical demonstrations, publications, ad- 
dresses by experts and central exposition rooms or mu- 
seums, Anyone who desired to secure the latest in- 
formatien upon any subject relating to the forests of this 
or any other country or methods concerning the use of 
wood in any way would find all available data at his com- 
mand. 

“*Properly, there should be a large central building 
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carefully designed to provide for the efficient conduct of 
all the different classes of work. It should have well 
equipped laboratories, the best library of its kind in the 
country, and central exposition rooms where material 
showing important methods in the wood manufacturing 
industries, the chemical utilization of wood, or in han- 
dling forest property, could be adequately presented. 
Much information would be presented in graphic form 
by means of charts and maps and photographs. 

This plan is comprehensive and would involve the 
expenditure of a great deal of money. An adequate 
building properly equipped would cost not less than 
$1,000,000. Substantial salaries should be paid in order 
to obtain competent men to conduct the work along 
practical lines. The operation of such an institution 
would necessarily be expensive. I do not think the plan 
could be carried out in this comprehensive manner for 
less than an annual expenditure of $500,000. If the 
work should be confined merely to those matters of 
interest to the lumber trade the enterprise and its 
cost, of course, would be much smaller. It seems to 
me, however, that the problems involved in forestry, 
lumbering, and wood manufacture, are so great and 
important that the larger conception should merit 
careful consideration.’’ 

Speaking of the research work that is now being 
carried on by the Forest service, particularly in the 
iaboratories, Mr. Graves called attention to the ap- 
propriation of $140,000 for forest products investiga- 
tions in the 1913-14 appropriation bill. He said: 

‘*A portion of this money is used for studies in the 
national forests in connection with problems in dispos 
ing of timber and other products. The bulk of the ap- 
propriation is used for the work at the Madison and 
Wausau Laboratories in Wisconsin, and the investiga- 
tions made by the Office of Wood Utilization, which 
is now in Washington. 

‘*T think the public is familiar with the general 
scope of the work at Madison. This includes a number 
of lines of work as follows: 

‘“*Timber testing, which comprises tests on the me- 
chanical properties of wood in order to establish the 
relative strength of both commercial and little used 
species for different purposes. With the depletion of 
the forests, architects, engineers and manufacturers of 
wood products are compelled to use new kinds and 


lower grades of wood. It is essential that they know 
the mechanical properties of the various kinds of wood 
and grades of material to insure intelligent selection. 
In developing methods of preserving, kiln-drying, and 
fireproofing wood the effect of the different processes on 
the strength of the material treated becomes of great 
publie concern. 

‘*Wood Preservation, or the development of methods 
and preservatives which prolong the resistance of wood 
against decay, insects, and fire, includes the determina- 
tion of the comparative value of the different preserva- 
tives; the different methods of applying them, and 
the recording of actual results being secured through- 
out the country. 

‘*Seasoning and kiln-drying tests, which aim to 
develop efficient methods for the seasoning of lumber, 
structural timbers, and other forest products and to 
reduce the present large aggregate annual losses now 
common to these processes. 

‘*Wood pulp investigations, in which we are making 
studies to aid in the better utilization of wood for 
paper and to prove the value of other species than 
those commonly employed for this use. 

““Wood distillation tests, which show the value of 
the different kinds of wood for the production of 
acetate of lime, wood alcohol, turpentine, pine oils, 
and chareoal. The form in which this industry can use 
its raw material gives exceptional opportunities for the 
development of methods for utilizing waste. 

‘*Naval stores investigations in which more efficient 
methods for obtaining the gum from the trees are 
developed and the value of other species than those 
now commoniy used is being determined. 

‘*In addition to these general subjects the work 
touches upon various commercial studies connected with 
the mechanical, physical, and chemical properties of 
wood or wood products. The work at our laboratory 
at Madison is fairly well known and I think it is 
unnecessary for me to do more than outline its general 
features. 

‘*T feel that the investigative work in forest products 
has been already placed on a more substantial basis 
than ever before and that the results which we are 
obtaining are contributing directly to the benefit of 
the lumber industry, the various wood-using industries 
and many others.’’ 





POLICIES OF THE NEW ADMINISTRATION. 


Obsolete Practices Shelved—Open Door at the White House—Tasks for the Special Session - Characteristics of De- 
partment Heads—Conservative Progressivism is Likely Attitude. 


{By ODELI.. | 

WASHINGTON, D. C., March 11.—President Wilson 
started in from the very moment of. his inauguration to 
‘boss his own job.’” The members of his Cabinet un- 
derstood that this would be his attitude when they were 
invited to participate in the Government and every man, 
from Secretary Bryan down to the newest head of the 
smallest department, Secretary of Labor Wilson, feels 
disposed to carry out his orders without question or dis- 
pute. The Cabinet embarks upon its career earnestly and 
unanimously for Wilson. 

The President has shattered many precedents since he 
entered the White House. His boldest stroke perhaps 
was to bar office seekers from his presence, for in doing 
so he stepped far afield from the pathways of his prede- 
cessors which have become so well worn that they seemed 
to be the only highways of presidential travei. He has 
put the burden of the patronage upon the shoulders of 
his Cabinet, but it is not to be thought for one moment 
that he intends to evade the burden which his appointive 
power imposes on him. He has most earnestly declared 
that while he does not intend personally to interview all 
candidates for appointive office, and will leave the sift- 
ing-out process to the members of his official family, he 
will not make any appointment until he is thoroughly sat- 
isfied with the qualifications of the applicant, from an 
independent investigation. 

With President Wilson it is the record of the man that 
counts. Already he has shown that it is not necessary 
for him to be personally acquainted with a man in order 
to appoint him to high office, for in the case of Secretary 
of the Interior Lane the two men did not meet until 
after the appointment had been made and the President 
had taken the oath of office. Secretary of War Lindley 
M. Garrison, although a New Jerseyian and vice chancel- 
lor of the court of equity, had met President Wilson only 
once, and that was some months ago, before he learned 
that he was to be appointed to the Cabinet. It can be 
stated on the highest authority that President Wilson 
had the Philippine question in mind when he appointed 
Mr. Garrison, and thought that he would be the best 
man to listen to the pros and cons of the independence 
arguments and decide the matter with ‘‘common sense 
justice.’? 








The Open-Door Policy. 

Anyone who steps through the door of the executive 
offices can see President Wilson ‘‘bossing the job.’’ The 
‘*open-door’’ poliey is in daily operation. The signifi- 
cance of this novel practice is that there is fo be no 
secret manipulation in regard to legislation or in the 
development of executive policies coming within the juris- 
diction of the various departments. There will be con- 
ferences with leaders of the Democratic party and par- 
ticularly with those who oppose his policies or the meas- 
ures which he advocates, but President Wilson says that 
he puts his reliance in the American people to help him 
win his fight and will take them into his confidence 
The door between the President’s private office and that 
of his secretary, Joseph Tumulty, is always open, and as 
there are never any bars up at the secretary’s office the 
publie is always able to see with whom Mr. Wilson is in 
conference. 


Work of the Special Session. 


Revision of the tariff and the modernization of the 
banking currency laws are two legislative questions that 
President Wilson will urge on Congress at the extra ses- 
sion. The tariff is to come first, and the President will 
not attempt to press the other question, except in a sug- 
gestive sort of way, until the House of Representatives 
at least has practically concluded its part in the program 
of tariff reform, It was a great disappointment to many 
ot the Democratic leaders of the House when they learned 
that they will be expected to pass a banking and. cur- 
rency law at this session, for they had hoped to confine 
the attentions ‘to the tariff and get away fairly early in 
the summer. The President takes the stand that the 
reform of the banking and currency laws is just as vital 
to the welfare of the country as tariff reduction. 

Another very important rule which the President has 
laid down, and which will cause many heartburns in 
both Houses of Congress, is that there must he no 
‘‘riders’’ attached to appropriation measures 


Some of the Department Heads. 


In choosing the members of his Cabinet President Wil- 
son has kept his promise to the American people that 
he would surround himself with men of ‘‘ progressive 


principles.’’ There is not a man in the Cabinet whose 
previous record does not warrant the assumption that 
he will lean toward a liberal administration of his de- 
partment and follow out the ideas of ‘‘new nationalism’’ 
in deciding the big questions which are to be presented. 

Attorney General James C, MeReynolds, although ae- 
credited to the State of Tennessee for political reasons, 
for many years has been a resident of New York City, 
where he has enjoyed a large practice and where, too, 
he has been active in civic affairs. He is 51 years old 
and was born in Kentucky. When former President 
Roosevelt directed the Department of Justice to bring 
suit against the so-called Tobacco Trust for violation of 
the Sherman antitrust act he also gave orders that Mr. 
McReynolds should be appointed special attorney for the 
Government to prepare and present the case. Mr. Me- 
Reynolds acted for the Government in this capacity, and 
secured the conviction of the trust in the lower courts and 
finally argued the case before the Supreme Court when 
the appeal was taken. 


New Era in Agricultural Chair. 

Secretary of Agriculture David Franklin Houston, like 
his chief, President Wilson, is a college professor. It 
can be said for Mr. Houston that he holds extremely lib- 
eral ideas regarding the administration of the pure food 
laws and conservation of forests. He is totally inex- 
perienced in a vast variety of functions which fall within 
the department over which he presides, but those who 
know him best declare that he has an exceptionally good 
administrative mind, and that he is actuated by the 
highest motives to accomplish everything possible for the 
national welfare. Eight years ago he was made president 
of the University of Texas, three years. later he was 
chosen chancellor of Washington University at St. Louis. 
It is said by his friends that upon his retirement from 
Harvard University President Eliot urged Prof. Houston 
as his successor, and that the board of governors of the 
eastern university were actuated not to accept this sug- 
gestion because they thought it would be better to choose 
an older man. 

It is generally understood that Secretary of Agricul- 
ture Houston has selected Dr. Beverly T. Galloway, Chief 
of the Bureau of Plant Industry, to succeed Willet M. 
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COURTS, DEPARTMENTS AND LEGISLATURES. 


Hays as assistant secretary 7 the department. 
tary Houston has made this suggestion to P resident W il 
son, who has the authority to make this appointment, and 
he is now considering it. Dr. i 
the Department of Agriculture for ; 
and is said to have a thorough working knowledge of the 
details of all the various branches. 





Galloway has been 
more than 25 


Former 


Wilson set great store by his judgment and consulted 
him on many matters outside of his bureau. The ma jor- 
ity of bureau chiefs in the department come under the 
immediate charge of Secretary Houston and he has 
announced that for the present he does not contemplate 
any changes. He is chiefly concerned in finding a man 
for solicitor of the department to take the place of 


George P. McCabe, who has resigned. It is known that 
the Secretary is looking for a man of strong character, 
who will not waver in the performance of his duty, wh¢ 
will stand up if necessary even against his chief in order 
to earry out the spirit and letter of fhe laws which come 
under the administrative jurisdiction of the department 


(Concluded on Page 54.) 
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INTELLECTUAL STIMULUS NEEDED IN 
COMMUNITY BUILDING. 


Perhaps the greatest benefit that education confers upon man is the 
ability to look at problems and to consider situations as they arise, in 
a broad way. The only way to get ahead, to make permanent prog- 
ress, is to see ahead first. The person who has no vision, who is 
narrow in his views and shortsighted in his policies, and who is not 
open to receive new opinions and new evidence, is unlikely to cut 
much of a figure in the march of progress. 

No person who has observed mankind for any considerable length 
of time can have failed to discover that though fashions change, 
though inventions are made, and though great material advancement 
is achieved, yet in too great numbers men still think in the same old 


channels. In other words, much of the so- 


SRNR a 


tion of new ideas and in order to make him susceptible to the stim- 
ulus of enterprise and progress. 


Vigor and Freedom. 


The country, however, affords him the fresh air, out of door exer- 
cise and freedom from irritating interruptions and distractions that 
are essential to the development of that mental and physical vigor 
that is the indispensable foundation of sustained intellectual and 
physical effort. 

Community development, therefore, while encouraging a return 
to rural life, at the same time requires that the rural community shall 
provide the means and facilities for the cultivation of qualities and 
satisfying of needs that are the natural ingredients of the well bal- 
anced and normal man. 


Stimulating Influences. 





called progress is material progress only and 
not intellectual progress. 


New Habits of Thought. 


Intellectual Advantages. 


The education derived in schools is * * * only 
a part of the education men receive. Perhaps the 


For example, the school initiates and the 
library ought to perpetuate that mental ac- 
tivity and taste for knowledge that keep the 








What is needed to rejuvenate, invigorate 
and promote the growth of the rural commu- 
nity is a new way of thinking; citizens must 
begin to think in terms of community wel- 
fare and not alone in terms of private interest. 

They have about them in almost every 
phase of life ample evidence that this new 
way of thinking is the order of the day. In- 
telligent men of all classes are taking inven- 
tory of their interests, comparing and collat- 
ing them with their neighbors, and where 
they are identical they are uniting to accom- 
plish ends they have heretofore sought as 
individuals. 


iis Se ee 
Clash of Opinion Inspiring. 

Only by the clash and interchange of opin- 
ions that are promoted and stimulated by 
association and organization is this new 1in- 
tellectual viewpoint established. The church, 
the school, the lecture, the club and the 
other social, educational and religious insti- 
tutions are all instrumentalities for the 
proper development of mankind, and the man 
who does not associate with his fellows in 
some such organization soon is an intellect- 
ual back number. 

Lack of active, wide-awake institutions of 
this character in the rural community, or of 
their inactivity, where established, has in 
a large measure operated to the detriment 





most valuable part of a man’s real education, looked 
at from the broadest point of view, is that which 
he obtains out of schoo! in the conduct of the ordi- 
nary affairs of life. If we look at the matter from 
this point of view it must be said that the greater 
opportunities for social intercourse afforded by city 
life tend to open to the city population resources 
which are denied to the countryman. 

On the other hand, it is to be remembered that 
the distractions of city life are so great that the 
city dweller is apt to be more superficial than the 
rural inhabitant and less able, as a result of the 
education which he receives along all lines, to de- 
velop as a well-rounded individual. Scattered and 
unrelated fragments of half-baked information 
form a stock of “knowledge” with which the 
townsman’s glib tongue enables him to present a 
showy intellectual shop-front. Business smartness 
pays better in the town, and the low intellectual 
qualities which are contained in it are educated 
by town life. The knowledge of human nature thus 
evoked is in no sense science, it is a mere rule-of- 
thumb affair, a thin mechanical empiricism. 

The capable business man who is said to under- 
stand the ‘‘world’” and his fellow men has com- 
monly no Knowledge of human nature in the larger 
sense, but merely Knows from observation how the 
average man of a certain limited class is likely to 
act within a narrow prescribed sphere of self- 
seeking. Town life, then, strongly favors the edu- 
cation of certain shallow forms of intelligence. In 
actual attainment the townsman is somewhat more 
advanced than the countryman. But the deteriora- 
tion of physique which accompanies this gain causes 
a weakening of mental fiber: the potentiality of in- 
telectual development and work which the country- 
man brings with him on his entry to town life is 
thwarted and depressed by the progressive physical 
enfeeblement. Most of the best and strongest in- 
tellectual work done in the toWns is done by immi- 
grants, not by town-bred folk.—Hobson: “The Evo- 
lution of Modern Capitalism.” 








mind open ready to receive, and actiye and 
able to comprehend the true significance of 
problems that arise and projects that are 
proposed. 

The church in developing the spiritual and 
moral elements of man’s nature suppresses 
or directs into proper channels qualities 
and tendencies that if they are permitted to 
dominate his character unfit him for per 
forming the service he owes to his fellow 
men and to himself. Wider sympathies and 
more generous tolerance of opinions are qual- 
ities of the cosmopolitan, not of the provin- 
cial, mind. True progress is impossible when 
its path is made narrow by prejudice and 
blocked by provincialism. 


The Club’s Place. 

The club also has its proper place in every 
community and may be made to perform a 
very worthy service in promoting the social 
intercourse that is indispensable to the fixing 
of right viewpoints. Meeting and talking 
with one’s fellows are powerful influences in 
removing prejudices and promoting the kind 
of understanding that clears away all ob- 
structions to progress in projects of commu- 
nity interest and importance. 

The country town in the past has been the 
community center within which have been 
grouped the various institutions that are de- 





of country interests of all kinds, material, moral and intellectual. 


Isolated Life Unnatural. 

The impression seems to prevail that the isolated life of the farm 
is natural, but it is not in fact any more natural than is the congested 
life of the modern city. The truth is that the race has made its most 
substantial progress in all phases of life when the free open air life of 
the country has been combined with the social, intellectual and indus- 
trial advantages of the city. 

The city man is today constantly sighing for the freedom and 
healthfulness of country life, while the rural resident is longing for 
the social and intellectual activities of the city. If the two were to 
change positions for any considerable length of time each would soon 
long for what he had left. 

The truth is that city life affords the intellectual and social advan- 
tages that man must have in order to fit him mentally for the recep- 


signed to afford facilities for the proper development of all the citizens 
of the community. But there has not been of late years that close 
cooperation between the farmer and the merchant that would enable 
and encourage the farmer to participate in the social activities of the 
village center. In his early life the farmer perhaps looked to the village 
for entertainment but as he grew older and his home responsibilities 
and duties became heavier he participated less and less in village 
affairs. Instead of enjoying these social features of the village at fre- 
quent intervals he satisfies his desire for social intercourse with the 
avowal that some day he will leave the farm and move to town 
to live. 


Sociability an Accomplishment. 

He soon learns, however, that his capacity to enjoy intercourse 
with his fellows is extremely limited, chiefly because throughout his 
life he has lived in isolation and has acquired the habits of a recluse 
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MENTAL ACTIVITY MEASURES REAL PROGRESS 


if not of a miser. 


what society has to offer him. 


The Retired Farmer. 


Many of the rural towns are suffering and for years have suffered 
from the influx of this class of citizens, and to their influence is to be 
attributed much of the apathy and indifference of the rural towns that 
have made them easy or no competitors with outsiders seeking the 


patronage of their communities. 


The same traits of character that dominate the socalled “retired 
farmers” when they move to town have made them easy victims to 
the wiles of the mail order shark while they lived on the farm. 
Having no conception of any obligation to their fellows or to their 
community, and knowing its own merchants in a business way only, 


The man who lives to himself, giving little of his 
society and almost none of his money to his fellows, ultimately learns 
that in his declining years he has nothing that society wants or that 
he can give to society and that he has little capacity for enjoying 


they do not realize that the rural town performs any service other 
than a business service. 

The farmer of the future, the scientific farmer, will be cosmo 
politan in tastes and training. 


His methods of farming and stock 


raising will demand not only wider knowledge of a broadening char- 
acter, but his work will extend over a wider range and will involve 


more intimate relations with the rest of mankind. 
thus be broadened and his sympathies enlarged until he will get 
more out of life and contribute more to the happiness and for: the 
benefit of his fellows than either the farmer or the merchant of the 
present day is able to do. 

Community development looks forward to the making of rural 
communities inhabited and dominated by citizens of this calibre, and 
when conditions in the rural sections even measurably approach this 
ideal the United States as a nation will have gained a power that 
will place and keep it in the front ranks of progress in all movements 
and policies that are designed to uplift and advance the best interests 
of mankind as a whole. 


His interests will 





LUMBERMAN STARTS CLUB. 


Convention Talk Leads Retailer to Start Local Work 
—Local Editor Helps. 


The value of community development talks at the 
conventions of different lumber dealers’ associations 
rests in just how many of the ideas expounded are 
‘*taken back home’’ by the dealer and turned to prac 
tical account. Representatives of the AMERICAN 
‘LUMBERMAN attending the different association meet- 
ings have been preaching the doctrine of community 
development; it remains with the dealer to practice 
it. 

M. H. Hand, of the M. H. Hand Lumber Co., Ply 
mouth, Wis., attended the recent annual convention of 
the Wisconsin Retail Lumber Dealers’ Association at 
Milwaukee, Wis. He heard E. C. Hole, of the 
AMERICAN LUMBERMAN, speak ou the upbuilding of 
small towns, and remarks made concerning the keep- 
ing of young people in the country especially interested 
Mr. Hand. He returned home as did the other deal- 
ers, but he returned home with a determination. ‘‘ What 
can I do for my town?’’ was the thought uppermost 
in his mind. The first thing he did was to visit the 
editor of the Plymouth Review, and tell him what he 
heard at Milwaukee and how the ideas expressed at the 
meeting of the retail lumber dealers could be practiced 
at Plymouth. The local editor became interested and 
started to do what every local editor ought to do— 
‘*boost our town.’’ Mr. Hand outlined a plan to or- 
ganize a Plymouth Community Development Club and 
he and the local editor entered ‘‘heart and soul’’ into 
the work. The local paper printed articles dealing 
with community development and what was being done 
by the lumbermen’s associations in the different States 
to promote the cause. 

At a recent meeting of the Sheboygan County Or- 
der of the Wisconsin Experiment Station Mr. Hand 
addressed the gathering on ‘‘Community Develop- 
ment.’’ He repeated what he had heard at the Mil- 
waukee convention and explained how he interested 
the Plymouth business men to do some ‘‘home boost- 
ing’’ on their own account. The Plymouth Review 
printed a long article about the gathering of farmers, 
giving a good account of Mr. Hand’s talk. The ar- 
ticle stated that the Plymouth Review had enlisted in 
the cause of community development and expected to 
print frequent articles relative to the cause of the 
home town and the local community. Mr. Hand has 
proved conclusively that he was not asleep at the Mil- 
waukee convention. 


ABLE WORKER ENTERS LISTS. 


Services of Editor and Orator Secured by Western 
Association. 





[Special telegram to AMERICAN LUMBERMAN. } 

SPOKANE, WASH., March 12.—After April 1 W. H. 
Miller, editor of the Ottawa (Ill.) Free Trader, will be 
employed by the Western Retail Lumbermen’s Associa- 
tion. Mr. Miller’s chief duties will be to visit all live 
towns and talk community development, organize buy-at- 
home leagues, talk to the school children and make it his 
business to stimulate interest in the home town and com- 
munity. 

Mr. Miller has addressed many of the retail conven- 
tions this year and has won the highest and most en- 
thusiastic praise of all who have heard him. He is not 
only very successful as a public speaker but as editor 
he has given a tone and character to the Free Trader 
that have made that paper a power in its community. 

for a number of years Mr. Miller has been an en 
thusiastic worker in community building and has done 
much practical work of that character in Ottawa. Largely 
through his efforts the public library of that city was 
rejuvenated and is now conducted along the most modern 
lines, with the result that the institution is performing 
a splendid service for the.community. It is understood 
that the ‘‘new’’ library is soon to be ‘‘rededicated’’ in 
token of the new life it has assumed. 

Other work to which Mr. Miller has devoted much time 








Ww. E 
Will Push Community Development for Western Retailers. 


MILLER, OF OTTAWA, ILL.; 





Frame Construction 
Is Most Preferable 


for home building not only on 
account of its economy, but be- 
cause of its adaptability to chang- 
ing conditions. Homes built of 
wood are easily moved from one 
location to another; they can be 
altered or enlarged without in- 
juring their general appearance 

for the reason that painting will 
make the old look as good as the 
new. Instead of painting being 
considered an expense it should 
really be held as an improvement 
because it freshens up the whole 
appearance of your home, and 
instead of ultimate decay and de- 
teriorated value, as is the case 
with substitutes that can only be 
renovated by building a whole 
new house, your home becomes 
constantly more valuable. This is 
only one of the little things to 
consider when building a home, 
but “Little drops of water, etc., 
make a mighty ocean.’”? Come in 
and we’ll tell you more about 
lumber. 








“There’s No Place Like Home” 


Name and Address 











SAMPLE AD FROM QUARTERLY BULLETIN OF ADVER- 


TISING SUGGESTIONS FURNISHED FREE TO 
AMERICAN LUMBERMAN SUBSCRIBERS. IF 
YOU ADVERTISE IN YOUR LOCAL PAPERS 


AND ARE NOT RECEIVING THESE 
BULLETINS, WRITE FOR THEM 
AT ONCE. 





has been with school children. Only lately he instituted 
a prize contest among students of the manual training 
school, one of the prizes being a fine set of cabinet 
workers’ tools. Contestants are required to make a piece 
of furniture on the construction of which three judges 
will pass. All work must be in accordance with the 
instruction given in the school. A draftsman will pass 
on the preliminary drawings, an experienced cabinet 
worker will pass on the cabinet work and another expert 
will pass on the completed piece. 

These activities and others indicate the special capa 
bility of Mr. Miller for the new position he is to fill, 
and Secretary A. L. Porter, as well as the Western asso 
ciation, is to be congratulated on the acquisition of so 
valuable an aid in the work of Community Building. 


PARCEL POST’S COSTS. 


Likely to Increase the Deficit It Was Designed to 
Relieve. 





When the parcel post system was established on Jan 
uary 1 its advocates were saying that the system would 
not only be self-sustaining but would go a great way 
toward wiping out the deficit of the Post Office De- 
partment. Now the parcel post advocates say it will 
require $7,000,000 to get the system thoroughly estab 
lished in this country. It has been proved almost con 
clusively since the system has been tried that the mail 
order houses are its chief beneficiaries, and it is won 
dered if Uncle Sam is ready to spend $7,000,000 in 
order to be of more effective and far-reaching help 
to the mail order houses of the large cities. 


-ATHLETIC CLUB AIDS. 


Enlisting Interests of Young Men is Good Develop- 
ment Work. 





Members of the Sawyer (Wis.) Athletic Club, which 
is a department of the Community Development Club, 
have formed an indoor baseball league, games being 
played three evenings each week throughout March 
and April. Four teams have been formed among the 
business men and young men of the community, and 
some exciting contests are being staged. 

The athletic branch has its own officials and its own 
board of directors. Some of the business men of the 
town taking a keen interest in the Athletic Club work 
are H. R. Isherwood, manager of the Sawyer Lumber 
Co., A. N. Dier, E. C. Humke, R. Okrusch, O. P. Olson, 
John Ollinger, Daniel Hitt, Hugh Crawford, P. J. 
Linden and other local merchants. 


HELP FROM HOUSE PLANS. 


Retailer Welcomes Building Suggestions to Stimulate 


Trade. 








That the AMERICAN LUMBERMAN is supplying a great 
need in furnishing retail lumber dealers house plans and 
definite information on figuring the ultimate cost of a 
home to be used for advertising purposes in local news 
papers is the opinion of A. J. Coleson, of the Coleson- 
Holmquist Co., dealer in lumber, coal, paint and salt at 
Wausa, Nebr. In a letter he states that such plans and 
specifications are of material help to the dealer in ap- 
pealing to the prospective builder in the small town and 
rural community. 

Mr. Coleson complains about the attitude of city news 
papers in urging in a zealous manner that conventions 
of lumber associations be held in their respective cities, 
and at the same time printing editorials biased in their 
treatment of the Government action against the lumber 
associations asking injunction on the ground that the 
Sherman antitrust law is violated. Many of the large 


city newspapers, he says, favor the mail order merchan 
dising business editorially, and then exne ' 
lumber dealers to favor their cities by he 
nual conventions there. 
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REALM OF THE RETAILER. 


Author of the “Realm” in Snappy Paragraphs Gives Intimate Touches to the Proceedings of the Central Iowa Retail Lumbermen’s 
Association During Its Annual Convention in Cedar Rapids—Retailers’ Views on Business. 


WITH THE DEALERS OF THE HAWKEYE STATE. 


Great for numbers the meeting at Cedar Rapids was. 
Whence sprang the crowd? From the rich soil of Lowa. 
It brings forth great products—corn, hogs, cattle, men. 

Give the hosts of the Parlor City, as Cedar Rapids is 
called, this credit: By no one was the fine meal at the 
Montrose called a ‘* banquet.’” The invitation was to a 
‘complimentary dinner.’’ On the combined menu ecard 
and program ‘‘banquet’’ wasn’t named. I have at- 
tended a hundred so-called banquets that were not knee 
high to this event. The large dining hall was beautifully 
decorated. The tables were spread with flowers. The 
service was ideal—and it wasn’t called a banquet! Such 
a thing can hardly be imagined in this country where we 
stretch our necks for style and conventionalities until 
they are dislocated. No matter, beloved, whether we 
throw a fit or not at sight of a drop of wine, in the 
strict sense of the term no meal that is served without 
wine is a banquet. I throw up my hat for the good 
sense of the lumbermen of Cedar Rapids who called that 
fine dinner by the right name. 

Maybe all of you don’t know that for local associations 
Iowa knocks all the other States clean out of the box. 
I heard it remarked by a dozen dealers what a whale of 
a State association a combination of these local associa- 
tions would make. As I read the handwriting on the 
wall it is looking in that direction. 

From this on there will be a close communion between 
A. C. Bond, who represents the H. B. Waite Lumber Co., 
of Minneapolis, and myself. As a fiddle crank, Mr. 
Bond, I think, is my superior. He has made a fiddle 
which he admits, is pretty weak, owns six instruments, 
and has just ordered the seventh. In Iowa City I met 
a Polish lady fiddler who is touring this country, and 
on being asked what make of fiddle she used she said she 
didn’t know—that it is a Guarnerius copy made in the 
United States. Mr. Bond smiled when I told him she 
didn’t know the make of fiddle she played. She has 
musi¢e in her soul, but no fiddle in her head—and they 
should go together. Mr. Bond had no exhibit at Cedar 
Rapids. He was at the Chicago and Milwaukee meet- 
ings, and did a good business in the city that was made 
famous. 

Mark J. Miles was at the meeting for the Louisiana 
Red Cypress Co., otherwise H. W. Darling Mr. Miles 
tells me that Nels Darling is engaged on the Redpath- 
Vawter Chautauqua circuit until 1915. He is now in 
Texas. 

When I told Mark Anson, with the Roach & Musser 
Sash & Door Co., that my voice was kicking over the 
traces away he went to a drug store and returned with 
a box of tablets. That is the kind of man that I eall 
a Christian. The outlook for building borders on the 
remarkable, Mr. Anson says. 


A Good Year’s Business. 


President F. J. Ward, Clinton, secretary of the Eclipse 
Lumber Co. that operates 24 yards, reports last year as 
its best. He believes a good business for the first six 
months of the season is assured provided conditions re- 
main normal. Mr. Ward was an excellent presiding 
officer. 

I asked Ben Reichard, Marion, how it felt to be beaten 
in his race for the State legislature, and he replied that 
he was for progression in everything, from which one 
might infer that he was too earnest a progressionist to 
be sent to Des Moines as a law maker. If you never saw 
the great comedian Joe Jefferson you never will see him 
in this world, but in Mr. Reichard you may see his 
double. 

Don’t know where I would have slept if it had not 
been for C. E. Martin, whose headquarters are in Cedar 
Rapids, and who represents the Sabine Lumber Co., St. 
Louis. The Montrose was so crowded that its walls 
bulged and by ‘phone Mr. Martin canvassed the other 
hotels until he had secured accommodations at the Grand, 
and then he lugged my grip there for me. A lot of 
lumber selling, Mr. Martin says. 

It is no doubt already known at the office of the 
Northwestern association, in Minneapolis, that when 
Oscar D. Hauschild is out on missionary work to explain 
the status of the insurance feature of the association, 
or the progress of the Government suit, it would require 
a long look for a mortal who would do it better. Then, 
when foliowing the sessions Mr. Hauschild, Colonel Traer 
Baker and myself herd together a most enjoyable time is 
the result. 

Herbert L. Stokely, sales manager for the Farley & 
Loetscher Manufacturing Co., Dubuque, says his com 
pany is figuring more plans this season than ever before. 
Business held up extraordinarily well during the winter, 
largely owing no doubt to the mild weather. Mr. Stokely 
attempted to swear me a dozen times that [ would attend 
the meeting that was to be held in Dubuque the follow- 
ing Friday. 

I was invited to address the students of Coe College in 
chapel Wednesday morning, but that rebellious throat of 
mine: declined. 

In the three banks of Keota the deposits foot up 
$750,000, and 8S. S. Wright is president of one of these 
banks. This town is called the home of the Percheron, 
one firm owning more than a thousand of them. At one 
time Mr. Wright owned a fast hoss, and he has a colt 











coming on that will get all around the automobiles. 
When this colt shall have matured I expect to visit the 
town. Money is plenty and easy and the people need 
buildings. 

Secretary Greet gave a dinner to 10 of his friends at 
the Montrose. Mr. Greef has been a loyal secretary, and 
has held that position since the organization of the asso- 
ciation, 18 years ago. He is now no longer connected 
with the retail business except that he owns stock in the 
Midland Lumber Co., a small line-yard concern. 

Business has been demoralized in Sigourney for four 
years. Who started it? was asked. ‘‘O, I suppose they 
would say I did,’’ replied A. M. Neas. This town was 
named for Mrs. Sigourney the poet. A schoolhouse to 
cost $17,000 will be built this season. 


A Man of Thought. 


Mayor Roth’s address of weleome Wednesday morning 
showed him to be a man of thought. Don’t know as | 
have listened to any talk of the kind that surpassed it. 
At the dinner the evening before he gave us the whole 
town, and such a gift as that suits us fellows when we 
get away from home. Not to stand in fear of the police 
on these occasions means something. 

Ray McGee, Farley, reports the prospect as exception 
ally bright. Last year’s business established a record. 
The father, George, has been in the retail lumber business 
for 45 years. 

R. K. Eaton, with the Missouri Lumber & Land Ex 
change Co., could report business only fair. 

Grinnell stands a good chance of having a ninety 
thousand-dollar post office the present year. D. R. War 








Not to stand in fear of the police on these occasions means 
something. 


burton thinks that last season country trade had a neck 
the best of that of the city. More or less houses are built 
by people who move to Grinnell that their children may 
have the educational advantages of the college. 

[ra A. Thompson, Brooklyn, has had a nice trade all 
winter. A schoolhouse to cost $45,000 will be built in 
that town, the bill for which has been sold by Talbott & 
Thompson. A Presbyterian church to cost $18,000 will 
also go up. 

J. Henry Hughes, Williamsburg, gave me a blank check 
in place of a card, little knowing what use would be 
made of it. When in Williamsburg Mr. Hughes drove 
me to the seven villages of the Amana Society, and in 
one of them, in charge of the lumberyard, was an odd 
looking little old man, pulling at a pipe not more than 
2 inches long. ‘‘May I take a shot at you?’’ I asked 
him. The old gentleman looked frightened and sidled up 
to Mr. Hughes as if getting away from a prairie bandit. 
It was explained by Mr. Hughes that it was not my desire 
to literally shoot him, but to take his photograph. To 
this the old man objected, claiming, I believe, that such 
frivolity was against the religious principles of his 
people. 

Always there is something doing in the retail line 
in Dyersville, and will be so long as John Freymann is 
on deck. In this town there are three banks with de- 


. posits of over $2,000,000, all farmers’ money, and an- 


other bank building to cost $65,000 is going up. If the 
whole State was cultivated as this section is by the Ger- 
mans every mother’s son of you could wear diamonds 
as [ do. Hog cholera has raided the herds to some 
extent, still there are hogs and hogs. One hundred and 
thirty were bought in by a farmer for which he received 
$2,780. Mr. Freymann dispenses many barn bills 
throughout this section, and never fails to attend the 
dances which follow their erection. When I was in his 
town he was to attend one the next evening, urged me 
to remain, aS an inducement assuring me that in the 
dance I could swing the buxom Dutch girls, whose waists 
. couldn ’t reach around, all over the premises, and I, the 


modest dunce that I was, permitted the occasion to go 
by. Last year 6 miles of gravel road was made in the 
vicinity of the town, to help the enterprise along many 
of the farmers giving their services free. 

Charles Grassell, Wellman, reported as with rarely an 
exception his colaborers do, that last year was an ex 
ceptionally good one for business. This town has a 
population of 1,000 and two yards. 

Dearth of Coal Sales. 

C. L. Dering, who sells coal to so many of you, says 
that so little coal is selling it is exasperating. Early in 
the winter you remember how much was said about a 
coal shortage, and from what was said we didn’t know 
but we would be obliged to burn our furniture. But any 
dealer who wants anthracite now can get it as fast as the 
cars can make a run to his town. Which illustrates that 
frequently the rumors concerning shortages of various 
products should go in at one ear and out the other. 

H. Harrington, North English, is associated with the 
Home Lumber Co., which has nine yards. It has just 
bought the W. D. Jenkins yard at Laurel, Mr. Jenkins 
buying the Vose yard in Cedar Rapids. This company 
handles grain at four of its yards, and reports that its 
grain sales have been heavy. There is some figuring, but 
it may be necessary to look for the profits with a micro 
scope. 

The program contained too little that pertained 
strictly to the retail business. And perhaps this was 
for the reason that the time of the sessions was too 
limited. It has been thought by some that these 
larger local associations should hold meetings extending 
over two days, and that that time could profitably be oc 
cupied. We fellows hang around in the lobbies so long 
we are slow in getting to the place of meeting, and the 
first we know an hour or two is clipped off. It was 
proposed by one prominent dealer that there be a com 
bination meeting of all the lowa locals held in Des 
Moines that would hold for a week, and thus afford 
time for all the sessions desired, and for all the fun 
desired into the bargain. If the dealers would get right 
ilown to business, and at the meetings let out what is 
in them, the entire week could be profitably employed. 
But with clubs you couldn't pound them down to busi- 
ness. We are an awkward squad when we meet to talk 
over lumber matters. 

W. E. Stump has the management of the Aeme Lum- 
ber Co., North English. There are 64 stockholders in 
this company, about four-fifths of whem are farmers, 
but Mr. Stump says it is going to be run on business 
principles. Jt began operation July 1. 

Charles P. Bement, Shellrock, says he is often ealled 
cement. When at Denver he would sell eight or ten 
barn bills which were hauled out in the winter, but in 
the vicinity of Shellrock this isn’t the habit of the 
purchasers, 

More than 100 cars of material sold in a vear is 
the record of C. E. Grunewald, who has been in busi 
ness for that length of time at Blairstown. He has 
built a shed. 56 by 160 feet, double-deck, with under 
ground foundation; cement piers on top. The alley is 
20 feet wide. The bins are 16 and 20 feet deep, 9 
foot centers, with subdivisions of 414 feet. The sash 
and door room is 16 by 82, and the moulding rack 9 
by 16. The frame is of hemlock, built up of 2 by 6s. 
The siding is drop fir. The timber is shoved into a 
space in the rear of the shed. The office is 18 by 22 
feet. Building the new shed and moving his stock from 
the old one kept him busy. Mr. Grunewald has been a 
contractor and says his knowledge of building is of 
great assistance to him in the retail trade. He planned 
and built a residence 2 miles out of Laporte that cost 
$25,000. He calls this some farmhouse. 

J. P. Gray, Des Moines, has been covering a part of 
lowa for the Long-Bell Lumber Co., Kansas City. since 
July. He says Iowa lumbermen are pretty decent fel- 
lows. He served an apprenticeship with O. E. Woods, 
a prominent dealer of Oswego. Kans., who has about 
nine yards, if my memory isn’t treacherous. 

R. R. Mayberry, an architect of Cedar Rapids, tells 
me that the building prospect is the best for years. 

Outlook Good. 

H. A. Joiner, Maquoketa, reports the outlook as good, 
and that the trade will be largely from the country. 
Mr. Joiner is secretary of the Eastern Iowa Retail 
Lumbermen’s Association, which has about 40 members, 
and which on the oceasion of this meeting joined with 
the Central Iowa association. This is the sixteenth 
annual of the Eastern, its meetings formerly having 
been held in Clinton. Mr, Joiner says that really he 
was raised on sawdust and the milk of my old black 
cow. And by the way, notwithstanding the old black 
cow went hence more than two vears ago she remains 
a current topic of conversation. 

An engraved card is the kind that Walter H. Scott. 
Grundy Center, passes out. He has read my dope 
since he was a boy, which may account for his fine 
taste and business success. Mr. Scott is of the opinion 
that if lowa is a paradise he lives in the center of it. 
The county in which the town is located has less 
waste land than any other in the State. Grundy 
County farms are noted the State over. 

HW. L. Marrs, Des Moines, representing the Old Ore- 
gon Lumber Co., Seattle, Wash., said: ‘‘line—best 
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ever—prospect never better—not so much in price, but 
can you ship it?’’ Mr, Marrs places envelopes in the 
hands of his customers, addressed, ‘‘ Message to Marrs, 
Des Moines, lowa,’’ and every mail carrier in the 
capital city knows for whom it is intended, 

M. E. Griffith, who makes his home in Cedar Rapids 
and travels for the Lothman Cypress Co., St. Louis, 
says cypress is selling to beat the band, KE. W. Blumer, 
general sales agent of the Lothman company has a like 
story to tell concerning the distribution of ecypress. 
This company is entitled to a great deal of credit for 
the badges it has furnished some of the lowa local as- 
sociations %r its conventions. The one for this oc- 
casion has a little compass which enabled those who 
stayed out late at night to find their way back to the 
hotels. 

George Friend, Des Moines, representing the South- 
ern Lumber Co., says he is as busy as he can be, and 
never knew the outlook to have been brighter. 

W. O. Riddle, Mediapolis, was formerly secretary 
of the Southeastern Iowa association, and his story 
would materially vary from that of the hundred or so 
dealers seen did he not say that 1912 was a good year. 

I heard O. C. King, Montezuma, telling some one that 
when I wrote him J addressed him as ‘‘ My dear boy.’’ 
The first time | saw Mr. King was in his father’s yard, 
bare-headed, working with his brain as well as with 
his muscles, and he says that my mention of him at 
that time has been an inspiration to him, and he has 
tried to live up to the mark that was then set for him. 
I suppose that «a hundred young men have told me 
stories somewhat similar, and these testimonies make 
life worth living. The company with which Mr. King 
is. associated—the King-Read Lumber Co.—handles 
grain in connection with lumber. The farmers in this 
section feed less corn than formerly, consequently more 
is shipped. The banner year in the history of the com- 
pany is expected. 


Short-Stuff Apostles. 


I have before spoken in this department of Canfield 
Bros., Waterloo, as short-stuff apostles. That was a 
few years ago when one of the brothers drove me 
out behind an old white horse that was shedding his 
coat and when we came back you would take us for 
sections of snowdrifts. P. E. Canfield says thev used 
to double their money on short stuff. At one time they 
had on hand, and bought, 200,000 feet of off-standard 
lengths. ‘‘And only yesterday I wired for a car of 
short stuff,’’ Mr. Canfield said. They were among the 
very few boys of the State who could see money in 
short stuff. At a later date others saw it, but the 
water that turned the wheel was down-stream. Be- 
loved, how often in other matters than those pertain 
ing to the retail lumber business do we deplore the 
water that failed to turn our wheels, and that now is 
down-stream. How much nearer earth would be like 
heaven were it not packed so chock full of regrets. 

‘i'wice, before I had been in the lobby of the Montrose 
for five minutes, I was called Mr. Barry. On every occa- 
sion of this kind I spruce up thinking that I must be a 
handsomer man than I take myself to be. 

Conway is a one-yard town, and the yard is a farmers’ 
that is managed by N. S. Mercer. The company has 62 
stockholders, and has been in operation for seven years. 
The outlook for trade is better than it was 12 months ago. 

I’. E. Ayers, Iowa City, has sold a house bill and the 
cement form for a hotel that will cost $150,000. Towa 
City certainly needs the hotel. ; 

I was glad to shake hands with Ed Beebe from my 
home town and ask him what the news was. 

J. E. Coffey—just remember what you drink for 
breakfast and you have got it, he says—runs the one 
vard in Westchester, which is surrounded by the best 
agricultural country ever, in his opinion. Barns cost up 
to $1,000, and if the farmers don’t build and build and 
then some it will not be for the reason they are poor. 

Several of the dealers spoke of the advance in land, 
and the way in which it is moving. In Franklin County, 
the seat of which is my noted home, the transfers on 
March 1 ealled for more than half a million dollars. 

With Iowa’s big crops and a third of them marketed, 
prospective business leoks good to M. J. Butler, Marshall 
town, who represents the Roach & Musser Sash & Door 


Co. 











* * * A little compass that enabled those who stayed 


out late at night to find their way back to the hotel. 


Fred Henry, of Belle Plaine, was missed at the meet- 
ing. For several weeks he has been seriously ill, and at 
the time of the convention was in a hospital in Chicago. 
He contracted blood poison by wearing a fur coat of a 
liveryman in North Dakota when he went to look at 
Jand. When last heard from it was expected that the 
amputation of a leg would be necessary. 

‘*Big trade last year,’’ said W. H. Vosburg, of Gil 
man. From May 15 to Thanksgiving he sold 26 ears of 
sand, ordinarily at 6 cents a hundred. The town has 
500 population, three banks and two yards. Last year a 
residence that cost more than $9,000 was built in the 
town. Mr. Vosburg attended the convention of the 
Southwestern association in Kansas City, and he calls it 
the biggest thing out. 

J. M. Furlong, with the Lothman company, wanted to 
know why in tunket I was not at the meeting in Bur- 
lington this year. A year ago he was master of cere- 
monies at the smoker, and the event was pulled off to 
the satisfaction of all. 

C. E. Dragoun, Ames, is looking for a good year. A 
bank building to cost $20,000 is going in, and the college 
will expend about $150,000 in building. 


On the Reservation. 

The prospect at Tama is fine, says F. L. Evans. When 
in Tama Mr. Evans drove me over the Indian reservation 
and our scalps were threatened when we attempted to 
take photographs of some of the braves, but when we 
had rounded up the chief at the sight of half a dollar 
he faced the camera like a little man and stood as solid 
as a post. I believe it is not general knowledge that in 
Iowa may be seen Indians that in their habits of living 
are about as raw as any of them. 

M. F. Green, Marengo, made so much money the last 
year that he thought he could afford to come to the 
meeting. 

At the theatrical party at the Majestic, given by the 
Commercial Club, Al Flournoy sat behind a bunch of 
us and acted as umpire. Mr. Flournoy was in the the- 
atrical business for several years and we took his word 
for it whether the stunts were good or bad. 

Since July 1, O. C. Stubbs, Iowa Falls, has repre 
sented the Blackwell Lumber Co. and the Panhandle 
Lumber Co. in Iowa. We do not lack much of being 
neighbors, Mr. Stubbs and myself, still we do not meet 
except at the conventions of the lowa local associations. 

Elmer L. Chew, purchasing agent for the Carr & 
Adams Co., Des Moines, distributed carnations to the 
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lovers of flowers. The volume of business promises heavy 
this season. 

W. G. Bair, Malcom, calls the prospect fine. He has 
sold a number of bills and some barns are being hauled. 
He has a new warehouse and office, 40 by 60 feet, two 
story and basement. He made cement building blocks 
all winter, employing nine men. He will soon put in a 
pocket planing mill, the machinery to consist of a planer, 
a small band saw, and cross and rip saws. Not many 
yards in little burgs like Maleom have such an outfit. 

The familiar figure of Warren Brown, Waterloo, was 
absent, but Stephen D., his son, was with us. Not much 
stuff is sold as yet, but there is considerable figuring. 
Exeavation is being made for an eight-story building, 
and there is talk that the Watertown, Cedar Falls & 
Northern will erect a building 10-story high. A cement 
bridge will be put across Cedar River, and a schoolhouse 
is building. There are at least 100 manufacturing estab- 
lishments, large and small, in Waterloo, Mr. Brown 
thinks. 

Boosting Cedar Rapids. 

Every man, woman and child in Cedar Rapids is a 
booster. Don’t know how true it is, but I was told that 
some of the booster songs are sung in church. There is 
an Ad Club that furnishes the songs, and they are so 
popular that one hears them sung and whistled all over 
town. Here is one of them: ; 

O, we hail from the Middle West, 
Our strong points are manifest. 
We are gaining wide renown 
Everywhere as a tiptop town. 
See our splendid street lights glare, 
Business booming everywhere. 
Up to date? We should remark! 
Every home just like a park. 
Money coming by the peck! 
Town as clean as warship’s deck. 
Sure we're leading in the race! 
Just begun to set the pace. 
Cedar Rapids! That’s the name. 
Whoop-her-up, we're out for fame. 
All the Ad men will relate, 
Greatest town in the whole darn State! 

J. E. Watts, who covers a part of the State for the 
Pine Tree Lumber Co., says that considering many stocks 
are badly broken, the demand is good. Never has seen 
the retail dealers feeling better. 

Biggest year yet, was the testimony proffered by 
S. M. Thompson, Shellsburg. Last year sales footed up 
$11,000 over those of 1911. The farmers in the vicinity 
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* * <At the sight of a half dollar he faced the comera 
like a little man, and stood solid as a post. 


of Shellsburg have lost 90 per cent of their hogs from 
cholera, which makes them feel blue. 

Kinross, a little burg of less than 150 population, is 
where M. T. O’Brien holds out and sells lumber and agri- 
cultural implements. He never has seen the prospect so 
promising. Sold more bills early than usual. He fairly 
bubbled over the outlook. 

G. D. Rose, of the Spahn & Rose Lumber Co., Dubuque, 
that operates 19 yards, says that the outlook is brighter 
than a year ago. There is a good deal of figuring. Col- 
lections are about the same as a year ago. The company 
wert into the winter with light stocks, but has bought 
heavier than ever before. It is expected it will be diffi- 
cult to supply the demand. Last fall the company was 
short of stock. Diversified stocks make it more difficult 
to keep them well balanced. The dealer now must be a 
merchant instead of a shopkeeper. C. J. Spahn is on 
the west coast. The company employs a paid advertising 
man who attends to the advertising of its Dubuque busi- 
ness and several of its outside yards. 

Several of the dealers visited the yard of the Hawkeye 
Lumber & Coal Co., and one of them told me it was 
necessary to take an automobile to get over the plant 
without becoming tired. There is always something going 
on at this yard in the way of improvements. Recently 

. the company finished a shop, 48 by 80 feet, two-story, 
the mill floor 14 feet high. In the shop are a cut-off saw, 
jointer, planer, sander, moulding machine and a window- 
frame machine, the power a 30-horse electric motor. 
Above is a warm-room, 24 by 48 feet, 7 feet high. This 
is one of the few warm rooms in this section of the 
country. The warehouse is 60 by 80 feet, two-story. 
Material can be unloaded directly from the car into this 
building, run across the floor, and over a bridge into 
the shop if desired, or on to an elevator and taken to 
the upper floor. The moulding rack is 12 by 80 feet, 
and contains 146 pockets, 2 feet wide and 5 feet deep. 
In this rack moulding is stored on end, as always it is 
by lumbermen of the class who operate the Hawkeye 
company. Owen T. Barry, who succeeds Mr. Greef as 
secretary of the Central association, is son of J. W. 
Sarry. 

If Hoo-Hoo attain the standard marked out for it at 
the dinner by Supreme Scrivenotor W. M. Stephenson it 
will be a step in advance. 





IMPROVED METHOD OF KILN- 
DRYING HARDWOODS. 


On February 25 a patent was issued to LaFayette 
Moore, assigned to the L. Moore Dry Kiln Co., of Jack- 
sonville, Fla., covering an improvement upon that ¢com- 
pany’s well-established dry kiln process patented by it 
in 1904. In this operation a scalding or steaming process 
is applied to the lumber, doing away with the necessity of 
partiy air drying before the lumber goes into the dry 
kiln, The steaming process not only puts the lumber in 
proper condition to go through the dry kiln without 
injury, but has a tendency to equalize the color in the 
lumber, making it more valuable for cabinet work. 

The new patent is intended to accomplish the same 
results in the scalding compartment with the use of a 
smaller quantity of steam, this being accomplished by 
providing the box with heating coils which maintain its 
temperature with the use of a smaller quantity of free 
steam discharged in fine jets into the box itself. 

Another improvement covered by the same patent con 
sists of a device for preventing the lumber from warping 
while being trucked from the scalding box to the dry kiln. 
This consists of crossbars above the truck load, with bind- 
ing chains upon each side attaching to the bottom of the 
truck and provided with strong spiral springs to maintain 
the tension. This device is particularly applicable to gum 
lumber, and by this means the lumber can be put through 
the entire process without having any opportunity to 
warp. President C. J. Williams of the company states 
that the new process as to hardwoods may be relied upon 
to handle them successfully without any previous air 
drying of any sort. [Advertisement. | 
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NEWS OF THE ASSOCIATIONS. 


COMING CONVENTIONS. 


March 18, 19—North Dakota Retail Lumbermen’s Associa 
tion, Fargo, N. Dak. Annual meeting. 

March 20—North Carolina Pine Association (Ine.), Monti- 
cello Hotel, Norfolk, Va. Annual meeting. 

_April—Utah Retail Lumber Dealers’ Association, Salt Lake 
City, Utah. Annual meeting. 

April 8-10—Lumbermen’s Association of Texas, Beaumont, 
Tex. Annual meeting 

April 10—Lumbermen’s Exchange of Philadelphia, Pa. An 
nual meeting. 

April 10-12—National Supply & Machinery Dealers, Ameri- 
ean Supply & Machinery Manufacturers, Southern Supply & 
Machinery Dealers’ Associations, Claypool Hotel, Indianapolis, 
Ind. Annual meeting. 

-May—National Lumber Manufacturers’ Association, Kansas 
City, Mo. Annual meeting. 

June 5, 6—National Hardwood Lumber Association, Hotel 
Sherman, Chicago, Ill. Annual meeting. 





NORTH DAKOTA RETAILERS’ ANNUAL. 

As previously announced in the AMERICAN LUMBER- 
MAN, the annual meeting of the North Dakota Retail 
Lumbermen’s Association will be held at Fargo, N. Dak., 
March 18 and 19. Headquarters will be in the Commer- 
cial Club rooms. 

Secretary E. W. Hanson advises that an elaborate pro- 
gram has been prepared for the entertainment of mem- 
bers, including a number of speeches by selected speakers. 
The entertainment feature includes also a theater party 
and an ‘‘elaborate banquet’’ following the two days’ 
program. The delegates will largely be the guests of 
traveling salesmen and Fargo lumber dealers. 

The North Dakota Retail Lumbermen’s Association 
has grown in numbers during the fiscal year about ended, 
and hope is expressed that during the new year every 
retail dealer in North Dakota will become a member. 





OHIO VALLEY IMPROVEMENT ASSOCIATION. 

COLUMBUS, OHIO, March 10.—Col. John L. Vance, this 
city, president of the Ohio Valley Improvement Asso 
ciation, which is working for a 9-foot stage the year 
around on the Ohio River from Cairo to Pittsburgh, has 
been appointed with W. C. Culkins of Cincinnati by the 
executive committee of the organization to arrange for 
the annual meeting of the organization to be held at 
Cairo, Il., soon. The committee will try to fix the date 
for some time the latter part of May. 





GEORGIA-FLORIDANS MONTHLY MEETING. 

As previously announced in the AMERICAN LUMBERMAN, 
the monthly meeting of the Georgia-Florida Saw Mill 
Association (Ine.) will be held Saturday, March 22, at 
Jacksonville, Fla. The meeting, to be held in the Sem- 
inole Hotel, will begin at 10:30 a. m. In formal an- 
nouncement of the meeting Secretary E. C. Harrell says: 
‘*We trust that everyone who possibly can do so will 
arrange to be present at this meeting, as conditions will 
be discussed at that time that should be known to every 
vellow pine manufacturer.’ 





PACIFIC COAST SHIPPERS’ COMMITTEE 
APPOINTMENTS. 

SEATTLE, WASH., Mareh 11.—At a recent meeting of 
the board of directors of the Pacifie Coast Shippers’ 
Association the following committees were appointed for 
the ensuing year: 

EXECUTIVE COMMITTEE 

H. S. Stine, L. L. Hillman, 

F. A. England, Cc. R. Roy, 

E. L. Connor. 
ARBITRATION COMMITTEE 


E. L. Connor, J. F. Drescher, 
J. E. Pinkham, H. S. Stine, 
F. A. England, L. R. Fifer, 
F. D. Becker. 
TRANSPORTATION COMMITTEE. 
L. R. Fifer, C. R. Roy, 
A. W. Miller, c. L. Forsman, 
L. D. Carpenter. 
TRADE RELATIONS COMMITTEE. 
L. L. Hillman, R. W. King, 
W. E. Howard, R. Whitcomb, 
Ed. Sievers 
MINNESOTA TRANSFER COMMITTEE 
F. W. Shepard, R. S. Wilson, 
T. T. Van Sweringin, Cc. BB. Bil, 


Norman Lind 





PULP MEN ORGANIZE. 

MONTREAL, QUE., March 10.—Canadian pulp and paper 
nien are planning to form an association somewhat along 
the lines of the American Pulp and Paper Mén’s Asso- 
ciation. A preiiminary meeting was held in Toronto on 
March 8, and a further meeting for organization pur- 
poses will be held in Montreal on March 22. It is felt 
that the industry is now such an important one that an 
organization of its members is necessary. 





FOREST FIRE ASSOCIATION MEETS. 

MONTREAL, QUE., March 10.—The annual meeting of 
the Ste. Maurice Forest Protective Association was held 
a few days ago in Montreal. Reports were presented by 
the officials of the association showing what work had 
been done during the year in protecting limits from fire. 
It was shown that rangers had been appointed, lookouts 
provided at various points, telephone lines laid and other 
methods taken to prevent and check the spread of fire. 
Hon. Jules Allard, minister of lands, was the principal 
speaker. He announced that the Government was ready 
to cooperate with the Ste. Maurice association by giving 
it more financial support. He said the Government had 
decided upon a fine of $5 «a square mile for every limit 
holder who did not have proper fire rangers engaged on 


his land. He also announced that the Province had de- 
cided not to sell any more water powers, but would lease 
them for 75 years; allow 20 years to readjust the royal- 
ties, and then base the royalties on the horsepower 
generated. 





BUFFALO LUMBER EXCHANGE ELECTS 
OFFICERS. 


Burrato, N. Y., March 12.—The annual meeting and 
election of the Buffalo Lumber Exchange was held on 
Saturday and the following officers and directors were 
elected: 

President— A. W. Kreinheder., 

Vice president—-John McLeod. 

Secretary and treasurer—John S. Tyler. 


Directors—H. L. Abbott, W. P. Betts, John F. Knox, 
Anthony Miller, W. A. Perrin, James N. Scatcherd, John 8. 
fyler, A. W. Kreinheder, J. M. Briggs, Peter McNeil and 
John MeLeod. 

The annual report of the secretary showed the exchange 
to be in a satisfactory, condition and to be making a 
growth in membership. President Kreinheder appointed 
a committee which will have charge of the unloading of 
lunber from lake vessels. It is composed of Henry I. 
George, chairman; John MeLeod, W. P. Betts, B. H. 
Hurd, 8. G. Taylor and H. E. Montgomery. The presi 
dent will announce the other committees later. 





VICE-PRESIDENTIAL AND DIRECTIVE APPOINT- 
MENTS HARDWOOD MANUFACTURERS’ 
ASSOCIATION OF THE UNITED STATES. 


CINCINNATI, OHIO, March. 11.—The following is a list 
of State vice presidents and directors as appointed ond 
announced by President W. E. DeLaney: 

State Vice Presidents. 
Arkansas—J. F. McIntyre. Pine Bluff. Ark.; J. F. Meintyre 
_& Sons 
Georgia—W. H. Shippen, Ellijay, Ga.; Shippen Bros. Lbr 

Company. 

Illinois—William Wilms, Chiciigo; Paepeke-Leicht Lbr. ¢ 
Indiana—Claude Maley, Evansville, Ind.; Maley & Wertz. 
Kentucky Floyd Day, Clay City, Ky.; Swann-Day Lbr. Co 
lowa—Elmer W. Harris, Cedar Falls, Towa; Harris & Cole 

Bros. 

Louisiana—E. B. Schwing. Plaquemine, La.; Schwing Lbr 

& Shingle Co. 

Massachusetts—W. E. Litchfield, Boston, Mass.: Wm. E 

Litchfield. 

Mississippi—S. B. Anderson, Memphis, Tenn. ; 

Tully Co. 

Missouri—W. P. Anderson, Gideon, Mo.: Gideon-Anderson 

Lbr. & M. Co. 

North Carolina--W. I. Grandin, Lenoir, N. C.; 

Cumber Co. 

Ohio—Thes. J. Moffett. Cincinnati, Ohio; Maley, Thompson 


oO 


Anderson 
Grandin 


se ye D. A. Anderson, Redlands, Okla.; D. A. Anderson 

abr. Co. 

Pennsylvania—F. A. Kirby, Philadelphia, Pa.; Cherry River 
3oom & Lbr. Co. i 

South Carolina—N. W. Gennett, Franklin, N. C.: 
Lumber Co. 

Tennessee—S. Lieberman, Nashville. Tenn. : Lieberman, Love 
man & O'Brien. 

Texas—-A. Deutsch, Flanagan, Tex.; Sabine River Lbr. & 

* Logging Co. 

Virginia—N. W. Easterly, Lebanon, Va. 

West Virginia—Peter Carroll, Charlestown, W. Vl: Clay 
Lumber Co. , 


Gennett 


State Directors. 
ARKANSAS. 
ee Ramsey, 1 year, Nashville. Ark.; Graysonia-Nashville 
sr. Co 
wa Mann, 1 year, Marked Tree, Ark.; Chapman & Dewey 
wr. Co. ¥ 
*, KE. Gary, 2 years, Turrell, Ark.: Baker Lumber Co 
ILLINOIS. 
I’. Ford, 1 year, Chicago, Hl.: Ward Lumber Co. 
H. L. McGee, 2 years, Kewanee, Ill.; Fischer Lumber (Co, 
INDIANA, 
Van B. Perrine, 1 year, Ft. Wayne, Ind.; Perrine-Armstrong 
Company. 
W. A. McLean. 1 year, New Albany, Ind.: Wood-Mosaic Co. 
Daniel Wertz, 2 years, Evansville. Ind.; Maley & Wertz. 
KENTUCKY. 

H. G. Garrett, 1 vear, Clay City, Ky.: Brodhead-Garrett Co. 
A. E. Norman, 2 years, Louisville, Ky.; Norman Lumber Co 
LOUISIANA, 

J. Gudenrath, 1 year, Meade, La.; Gudenrath Lumber Co. 
Jno. W. Deblieux, 1 year, Lottie, La.; Levert Lbr. & Shingle 

Company. 
E. G. Westmoreland, 2 years, Bayou Sara, La.: Bayou Sara 
Lbr. Co. 
MASSACHUSETTS. 
*. W. Lawrence, 1° year, 3oston, Mass.: Lawrence & 
Wiggin. 
MISSISSIPPI. 
Geo. Prentiss, 1 year, Shelby, Miss.: Prentiss Co. 
MISSOURI. 
C. KE. Thomas, 2 years, St. Louis, Mo.: Thomas & Proetz 
Lbr. Co. 
J. H. Friant, 1 year, Morehouse, Mo.: Himmelberger-Harri- 
son Lbr. Co. 
W. W. Dings, 2 years, St. Louis Mo.; Garetson-Greason 
Lbr. Co. 
NORTH CAROLINA. 
W. N. Cooper, 1 year, Asheville, N. C.: Asheville Lbr. Co. 
G. N. Hutton, 2 years, Hickory, N. C.: Hutton & Bour- 
bonnais Co. 
OHTO. 
E. A. Deem, 1 vear, Dayton, O.; Miami Lbr. & Veneer Co. 
S. B. Morgan, 1 year, Columbus, 0.: Imperial Lumber Co. 
W. G. Ward, 2 years, Ironton, 0.: W. G. Ward Lbr. Co. 
W. H. Nigh, 2 years, Ironton, O0.; Nigh Lumber Co. 
SOUTH CAROLINA. 
Andrew Gennet, 1 year, Franklin, N. C.; Gennett Lbr. Co. 
TENNESSEE. 
M. F. Greene, 1 year, Nashville, Tenn.; Davidson, Hicks & 
Greene Co. 
Claude Moore. 1 year, Memphis. Tenn.: Mogre & McFerren. 
Ralph May, 2 years, Memphis, Tenn.: May Brothers. 
I). M. Rose, 2 years, Knoxville, Tenn.; D. M. Rose & Co. 
WEST VIRGINIA. 
M. N. Offutt, 1 year, Huntington, W. Va.; C. L. Ritter 
Lbr. Co. 
E. L. Davidson, 2 years, Parkersburg, W. Va.:; Parkersburg 
Mill Co. 






FOREST FIRE ASSOCIATION REELECTS 
TRUSTEES. 

SEATTLE, WASH., March 11.—At the annual meeting of 
the Washington Forest Fire Association, held in Seattle 
recently, the following trustees were re-elected: George 
S. Long, Weyerhaeuser Timber Co., Tacoma; E. G. Ames, 
Puget Mill Co., Seattle; Thomas Bordeaux, Mason County 
Logging Co., Seattle; T. Jerome, Merrill & Ring Lumber 
Co., Seattle; and B. W. Bawden, James D. Lacey & Co., 
Seattle. The trustees will meet this week and elect 
officers and a new fire warden for the coming fire season. 
Last year’s fire warden, J. L. Bridge, is now engaged 
in the logging business near Olympia, being manager for 
the Mud Bay Logging Co. 





ARKANSAS LUMBERMEN TO MAKE INSPEC- 
TION TOUR. 

LirrLeE Rock, ARK., March 11.—At the meeting of the 
Arkansas Lumbermen’s Club, on March 8, further plans 
for the State tour were discussed. In fact this took up 
most of the time of the meeting, as the new project is 
meeting general approval and it is now a question of 
making out an itinerary that will serve the purpose of 
the tour to the best advantage. So many towns want 
the special train to visit them that it is difficult to dis- 
criminate. It is almost definitely settled that the trip 
will start over the Iron Mountain lines, and that not less 
than 60 points will be visited, the tour to require at least 
a week and to be made starting, probably, April 21. It 
will include at least 1,800 miles of railway inside the 
State, and a number of prominent railway officials will 
accompany the party. 

The principal speaker at the luncheon Saturday was 
Carl Baer, of the local chamber of commerce, who has 
been made chairman of the arrangement committee. He 
is more enthusiastic than ever over the good that may be 
accomplished to the lumber industry as a whole through 
this State tour. 

It is believed that fully 500 men interested in the lum 
ber business will take part in the project, and circular 
letters will be sent by Mr. Baer to 1,000 men who are 
in position, as he believes, to profit themselves and 
strengthen the object ot the enterprise by joining the 
touring party in April. It is believed that if the lam 
bermen can visit each other’s plants and learn at first 
hand the problems that face the millmen individually it 
will result in a better understanding among them as a 
whole. Inspection of the vast areas of cut-over lands, 
also, it is believed, will help bring about a more sys 
tematic plan for the disposition of these lands, relieving 
the millman of the handicay of useless acres and stinn 
lating logical immigration enterprises. 


ST. LOUIS LUMBERMEN’S CLUB SMOKER. 

Sr. Louts, Mo., March 11.—The arrangements for the 
smoker of the Lumbermen’s Club, on Tuesday evening, 
March 18, are nearly completed. The entire room of 
Faust ’s Cabin has been engaged, as the function prom 
ises to be one of the most unique ever given. Julius 
Seidel, chairman of the entertainment committee, has 
had the matter under his personal supervision, and that 
is sufficient to insure its success. 








OFFICERS FOR THE NEW YEAR. 
|Special telegram to AMERICAN LUMBERMAN. ] 

NEW ORLEANS, LA., March 13.—At its monthly meeting 
heid last night the Lumbermen’s Association of New 
Orleans elected officers for the ensuing vear as follows: 

President—Lucas E. Moore. 

First vice president—John Thistlewaite. 

Second vice president—Hans Forchheimer. 

Secretary-treasurer—L,. Palmer. 


WESTERN MILLS IN JANUARY. 


Cut and Shipments of Pine Manufacturers’ Association 


Compared With Earlier Periods. 


A report just issued by A. W. Cooper, of Spokane, 
Wash., secretary of the Western Pine Manufacturers’ 
Association, shows that during January 13 mills that 
are members of the organization cut 24,915,022 feet, 
as compared with 19,717,973 feet cut by 8 mills in 
January, 1912. Shipments during January, 1913, 
amounted to 48,551,459, as compared with 39,317,058 
feet in January, 1912. During the later month ship- 
ments exceeded the cut by 23,636,437 feet. Of the 40 
mills reporting, 27 were not operating and 9 reported 
no shipments. The accompanying table shows the dis 
tribution of the shipments by States: 





























1912. 1913. 
Cars. Feet. Cars. Feet. 
Re ws nig rae eo 7 1,731,322 78 1,957,272 
Montana 7,457,200 414 10,448,951 
SO MAE ere nie 23 578,682 14 $25,737 
Washington 3,318,945 148 = 2,959,681 
i) Se ot ee er 39 931,202 86 2,148,700 
tk OER. sv tcteniicscicss. SEE 2,905,986 153 3,720,108 
SEL “Svs ore wien 409 seas 139 = 3, 609, 928 192 4,613,473 
re - 102 2,385,803 139 3,841,914 
AAAS ere ee ye 142 3,531,701 223 §, 368,636 
DMR ce os eukn Ses heme 87 2,042,227 124 891,579 
vo See era 5 123,688 6 131,055 
Nebraska 98 2,388,895 69 1,574,756 
Missouri q 98,850 7 153,377 
Colorado 41 1,045,632 34 909, 295 
hi | ree Io 14 348,088 19 457,294 
RUN ins oe kg os og 8090 5,8 34 877,912 38 975,403 
PRR is o.0'0 0s 5S Coens 9 238,908 19 433,541 
ge Pore ern 28 447,765 17 408,070 
eee eee 4 98,567 2 37,230 
Atlantic Coast States..... 60 1,404,988 132 3,064,594 
Other Eastern States....... 30 736,305 17 392,704 
EEE. 6549553 s Vb 60.59 08 'C Sp 117 2,896,625, 96 2,285,090 
0 eS Sree ry eee 7 168,010... ssetateyenites 
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NATIONAL WHOLESALERS’ ANNUAL 


Reflects Prosperous Conditions Throughout the Trade—A Year’s Work Reviewed 
—Plans for Future Outlined — Exhaustive Reports Show Scope of 
Organization and Its Progress—Banquet Crowning Event. 


ATLANTIC City, N. J., March 8.—The twenty-first an- 
nual of the National Wholesale Lumber Dealers’ Asso- 
ciation, which closed here last night after a two days’ 
session, was replete with speeches and reports which re- 
flected the prosperous condition prevailing throughout 
the industry. ‘lwo hundred and fifty members and nearly 
75 ladies were present. A brief report of the first day’s 
session was given in the last issue of the AMERICAN 
I.UMBERMAN. So broad a field was covered and such 
light thrown on national problems that a more compre- 
hensive resume of the convention than was possible at 
the time of going to press last week is necessary. 

President F. E. Parker, of Saginaw, Mich., called the 
meeting to order in the Hotel Chelsea at 10 o’clock 
Thursday morning and immediately introduced William 
Riddle, mayor of Atlantic City, who weleomed those as- 
sembled and spoke on ‘‘Commission Government.’’ He 
told of the advantages this city has found under this 
form of government, which was begun last October. 

Vice President N. H. Walcott responded to the mayor’s 
address and commented upon Atlantic City, especially 
mentioning that much lumber is consumed in the city’s 
board walks. 

The President’s Address. 

President Parker told of the organization of the asso- 
ciation in New York in 1894 by ‘‘a handful of eastern 
and Michigan lumbermen’’ and of its growth throughout 
‘‘an honorable career.’’ It has grown until its member 
ship now number over 400, spread over 30 States and 





I. E. PARKER, OF SAGINAW, MICH. ; 
Retiring President. 


parts of Canada. Its influence, he said, is widespread 
in the whole range of the lumber trade from manufac- 
turer to retailer. 

He declared that it was in a spirit of bettering the 
conditions existing in the lumber trade that the 15 men 
met and incorporated under the name now recognized 
as one of the leading trade associations of this country. 
He asked those assembled to consider the object of the 
association as defined by its charter (quoting therefrom) 
and declared he believed the association had fully lived 
up to its purposes and is entitled to the support of 
every wholesale lumberman. 

He said that last year was an active one in most de- 
partments and that the organization machinery was never 
in better shape to produce results for members than at 
the present time. He took occasion to eulogize the work 
ot the secretary, saying ‘‘he has brought the organiza- 
tion to a high degree of efficiency which has been re- 
flected by the unusual harmonious relations existing be- 
tween this association and all branches of the lumber 
trade in the last year.’’ 

Commenting upon the cooperative spirit of the mem- 
bers he said that all lumbermen recognize that any 
change in policy which would disturb the relations be- 
tween manufacturer, wholesaler, retailer and consumer 
would bring about chaotie conditions which could not 
but seriously affect all branches of the lumber business 
and bring detriment to all and benefit to none. 


Importance of Work. 


As ranking first in importance, President Parker 
placed the work covered by the bureau of information 
and legal department. The bureau of information, or 
credit department, he said, is splendidly equipped to give 
accurate information regarding*the financial standing and 
business methods of wholesale and retail lumber buyers 
such as can be obtained from no other source. Over 








52,000 lumber buyers are rated by this department, he 
said, and up-to-date reports can be promptly obtained 
upon request by mail or telegraph, giving the financial 
responsibility, moral business risk and business methods 
of any of these buyers. 

He complimented the chairman of the bureau and the 
department manager for having brought the bureau up 
to a still higher grade of efficiency last year by their 
careful and painstaking work, saying, ‘‘If the association 
had no otber asset than its bureau of information, this 
alone would remain a monument to the usefulness and 
good results of our association work.’’ 

President Parker called special attention to the blue 
book which the bureau is getting out. He asked that 
everyone get a copy and give it careful consideration. 

The legal department in connection with the bureau 
of information, he said, had made rapid strides since it 
was established in 1904. The important work of this 
department was substantiated by President Parker by 
figures from the records, which show a steady growth. 
Claims aggregating $1,434,727 were placed with this de- 
partment from January 1, 1905, to December 31, 1911, 
and of this amount $1,217,344 were settled. 


Efficiency Recognized. 

The speaker declared that the railroad and transporta 
tion committee did gcod work for the members last year. 
Information and assistance covering a wide range of 
transportation matters were furnished members and many 
claims for loss and damage in transit, overcharge in 
weight, rate, misrouting, etc., were handled, for which 
a nominal charge was made, based on the actual amount 
collected. Many members, he said, failed to appreciate 
the effective work done by this department. The railroad 
and transportation bureau he said had saved thousands 
of dollars to the whole industry in obtaining free allow 
ance in weight for stakes used on flat and gondola cars. 

President Parker urged that close attention be given 
the reports of the various committees, and in closing de 
clared that the efforts of the association always have been 
to make the industry better, cleaner and more harmonious 
and asked that those outside the association consider the 
possibilities of the future from what has been accom 
plished in the pastt 

The Secretary’s Report. 

The annual report of Secretary E. F. Perry, of New 
York City, pointed out the broadening field of lumber 
distribution. ‘‘ Nova Seotia sends spruce to St. Louis; 
Tacoma sends spruce to Pennsylvania; Georgia yellow 
pine is sent to Ottawa; Memphis oak to California and 
Montreal.’’ the report stated. Secretary Perry advo 
cated the minimizing of the cost of distribution, pre 
dicted a healthy reaction in the public mind regarding 
the lumber business and urged more care in making 
credits, 

The secretary declared that the association comes in 
vital contact with every phase of the lumber business as 
a merchandising proposition, and while defined more 
particularly as a wholesale association, and while the 
direct interests are with the wholesaling of lumber, it 
remains true that every wholesaler is, in proportion to his 
necessity to distribute lumber, particularly interested in 
what his organization does or may do to minimize waste 
cost in such distribution. 

An Underlying Principle. 

Secretary Perry declared that all business quickly finds 
the line of least resistance and that the effort to better 
conditions and to conserve for members and the people 
at large the best possible methods of delivering to the 
consumer was the underlying principle of association 
work. 

He pointed out that within the last two years the lum- 
ber business has been maligned by some hidden force and 
often classed with the ‘‘trust’’ idea, but declared that 
this has all been so vague and so much unfounded in fact 
that in time there is sure to be a good healthy reaction. 
No other organization, he said, within his knowledge, 
has adhered to its first principles as persistently as the 
National, and when ene considers the diversified interests 
of the large membership, this means much. He said he 
did not wish to moralize too much; that it might be un- 
seemly, and he might infringe on some of the reports of 
the committee chairmen, but believed he was justified in 
calling particular attention to two or three of the special 
matters which have been in the past and still are the 
fundamental principles of this body. ‘‘Much has been 
said in recent years about conservation,’’ said the secre- 
tary, ‘‘and I believe we have done as much for the prin- 
ciples of general conservation as any other voluntary 
organization in this country. 


Extension of Credits. 

‘*We are, however, wrong in one very important prac- 
tice, and that is in cur extension of credits. Some of us 
close our eyes to the experiences of others and try to win 
out by taking creait insurance, but we never can win 


out by this subterfuge, as the failures of hundreds of 
unsuccessful merchants prove; and while a few seem 
to have profited by this plan, it is false economy.’’ 

He declared that in the future more concerted study 
and support must be given toward putting the credit 
system on a proper basis. Entirely too much money, he 
said, had been iost, almost foolishly, during the last few 
years, in bad debts. Credit, he pointed out, is too popu 
lar, and while a greater interest in this subject is ob 
served, it is getting to mean much to succeed in business. 
Possibly the excessive losses of lumbermen in the last two 
years may not have attracted attention. 
nevertheless, been heavy. Banking interests have not 
failed to notice it. Lumbermen must save at this end if 
they would lower the cost of doing business, and too 
much of their time and energy is wasted through failures 
of those with whom they do business and who are not en- 
titled to the credit and confidence extended ‘them. They 
must learn that extending credit is equal to loaning 
money and every sale should be made for a proper return 
of the principal plus legitimate trade profit. 

In speaking of the recent Government suits against 
retail associations, Secretary Perry declared that they 
have been misunderstood by many and the principles of 
right trade relations should be given careful considera 
tion. So much depends upon the solution of this prob- 
lem as it relates to credit, economy and fair-trading that 
one can not afford to overlook it, as the rule of reason 
laid down by the Supreme Court of the United States 


They have, 





Kk. F. PERRY, OF NEW YORK CITY; 
Secretary. 


applies to the lumber industry the same as it applies to 
every other branch of trade. 
Terms of Sale. 

Here the speaker commented on the terms of sale 
which, he said, form a basis upon which business is trans 
acted, although unstable, irregular, discriminating and 
unsatisfactory to nearly everybody, buyer or seller; 
and which will, if once settled, satisfactorily relieve the 
bureau of information, the collection department and the 
committee on arbitration from much disagreeable work. 

He declared the association was entitled to a further 
word because of its standing and real worth as a national 
factor. Mr. Taft, while President, in an address given 
recently, among other things said substantially that 
‘*we will have to have a school from which the new 
Chambers of Commerce can draw their secretaries who 
will train the new membership in the way in which the or 
ganization can be built up, and give them a practical 
knowledge of how they can do what they are organized 
to do.’’ 

A school or congress of lumber secretaries and chief 
executive officers, the speaker said, undoubtedly ean in- 
crease the efficiency of lumber organizations and probably 
they have not been able to do as well as they could be 
cause of overlapping of efforts and a waste of time; and 
a greater exchange of information between sections and 
interests would be a source of great help. Railroads, for 
example, he said, need the cooperation of lumbermen, as 
well as their restraint. Information properly distributed 
would help to present their grievances or needs fairly, 
as would the same principle applied to other things. 

In closing, Secretary Perry predicted that during the 
next two years the association -will find coming into its 
ranks a large number of individuals and firms who desire 
the information and opportunity for cooperative help 
which the association affords. 

Following the report of the secretary the audit and 
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finance committee’s report was unanimously adopted. 

The treasurer’s report, in the absence of Frederick 
W. Cole, was not read. However, it showed the assovia- 
tion to be in better financial condition than a year prev- 
ious, With a substantial balance on hand. 


An Earnest Plea. 

Lhe report of the board of managers of the bureau 
of information, in a nutshell was a most earnest plea 
for the members of the association to give more consider- 
ation to the work being done by the bureau. Indicative 
ot the loyalty of the members of the association, many 
unsolicited testimonials to the bureau from subscribers, 
commenting upon the benefits derived therefrom, have 
been received. The bureau has published a book of 
these testimonials, copies of which have been scattered 
very widely over the country, and these speak plainly for 
this work. 

**An ideal situation,’’ said A. L. Stone, chairman of 
the bureau, ‘‘from a credit man’s standpoint, in grant- 
ing eredit where he is not fully conversant with the 
facts, would be his ability to meet six or seven of his 
fellow members in this association, and in a few mo- 
ments he could learn more about the credit of a certain 
man than he could in any other way. We give you that 
very situation. All lines of information as to credit 
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focus in our office in New York, and where you can not 
meet these men face to face and have a moment's con- 
versation you get their experiences and their results 
front our bureau of information. 

‘*You can get the information by wire every hour of 
every business day, and very cheaply. There are so many 
arguments in favor of the members joining the bureau 
that it would be impossible to give them all;. but aside 
from their loyalty to the association and the upbuilding 
of its worth, I think that it demands that more than 55 
per cent of our members should subscribe to the bureau. 
The cost is very small for the information we give.’’ 

A motion to have the chairman mail a copy of the Blue 
Book to all the members of the association carried. 


A Strenuous Year. 

W. W. Schupner, department manager of the bureau of 
information, declared that the demands made upon the 
bureau last year were unusual, and far exceeded the 
busiest of former years. He said he believed members 

would appreciate the conditions which had made this ad- 

ditional work necessary and that the occasion for more 
detailed investigations had been unusually frequent. He 
asserted that there never had been a year when it was 
found necessary to follow information so closely, to revise 
reports so often and to trace them through every possible 
channel of investigation. In one way or another, he said, 
every possible influence had been brought to bear upon 
the work, ali with a view of transmitting the right kind 

of credit information in the completed report. 
He told of the confidence reposed in the bureau by the 
-trade in general, and said it continued to grow. The 
voluntary statements and information that come in every 
day are an indication not only of the bureau’s prestige 
but also of the desire of the trade to be properly re- 
ported to members. 


Failures Require Attention. 

Failures last year, he said, required considerable atten- 
tion, not only regarding the failures themselves but in 
following up possible after effects. Lists of creditors 
have had to be carefully scrutinized to ascertain whether 
some individual creditor was in a position to stand the 
probable loss. This has necessitated some very pointed 
interviews and correspondence, but the bureau has not 
hesitated in going after facts which it believed were 
pertinent or absolutely necessary for a complete and 
comprehensive report. 

The question of signed financial statements, the speaker 
said, occupies a great share of the bureau’s attention 
and the increased number of replies is most encouraging. 
Frequently it finds less difficulty in getting signed state- 
ments from new concerns than it does from the dealer 
who has been established for a number of years and 
thinks there is no necessity for his complying with the 
bureau’s request. Last year the latter prejudice was 
overcome in a large number of instances and a more com- 
pleie report is the result. There are still many obstinate 
dealers to contend with, kut with the increased number of 


reports there is a larger percentage of statements. 

In these days a signed financial statement as a basis 
froia which to secure credit, he declared, is becoming 
an instrument which can not be treated lightly, because 
some States have passed false statement laws making it 
a misdemeanor to secure credit through a written state- 
ment known by the maker to be untrue. The Federal 
Government also has a section in the Penal Code which 
imposes heavy penalties in this respect, although to prose- 
cute under these sections it must be proved that the state- 
ment came through the mails, and the envelope containing 
the statement must be produced, as well as the evidence ot 
the party who opened the envelope. 


Trade Experiences. 


The opinions of members relating to actual trade ex- 
periences, he said, ecntinue to be regarded by most sub- 
scribers as the important feature of the bureau report, 
and there can be no doubt as to the effectiveness of these 
opinions conveying the kind of information which a 
whoiesale lumber dealer needs in determining a credit 
risk. He said that several hundred written opinions 
come into the office each day and from this the extent of 
this cooperation must be appreciated. More than 2,000 
complete reports were added last year to the bureau’s 
fund of information, the total now approximating 32,000. 

The net fees transferred to the treasury for adjusting 
claims last year amounted to $4,800, or a gain of $600 
over the previous year. Aside from the increase in 
earnings, he declared these figures revealed two important 
facts—the greater percentage of credits handled and a 
corresponding increase of invaluable information for the 
credit files, which helps in keeping other members from 
incurring doubtful accounts or actual losses. 

Comparison of the amount of claims handled with the 
net earnings will shew that the average fee to the mem- 
bers has been small. Every effort is exerted to keep this 
cost as low as possible, commensurate with proper and 
expeditious handling of accounts. The bureau never in 
curs the expense of an attorney fee until it has exhausted 
all reasonable means of collection through the office, 
unless, of course, circumstances on an extremely doubtful 
claim warrant an immediate forwarding to an attorney 
for suit, attachment or other proper protection. In that 
ease the facts are communicated to the member. When 
an attorney is used, the bureau strives to get only the 
best, and during the nine years that the collection depart- 
ment has been directly a part of the bureau it has been 
able to engage the leading attorneys in practically every 
big town and city in the United States. In this way it has 
built up an organization that not only can be promptly 
set in action whenever occasion requires, but it also gives 
it a set of attorneys who know how to settle a lumber 
ease. The association business is largely sought by lead- 
ing attorneys who desire the prestige of having it known 
that they represent the association. 


Failures Carry Others in Wake. 


The speaker said that in some instances last year it 
was possible to see that certain failures could carry others 
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in their wake, and the bureau immediately got in touch 
with those likely to be involved and assisted in plans 
that met with the approval of creditors and avoided 
failure. in other cases where troubles seemed to exist 
they had to call parties to 2ceount for complete detailed 
reports. In two or three instances it demonstrated to 
the debtor what he himself did not seem to know—that 
he was really in a failing condition and that his business 
needed careful handling. 

Aside from this feature of the collection department, 
he said, the important point is the accumulation and 
proper distribution of this information in bureau reports. 
If a member sends in an account and gets his money, the 
information covering that fact is helpful to other mem- 
bers. The data, placed at the disposal of the bureau, 
are so important that the value can not be over- 
estimated. Many claims have been handled on the 
basis of arbitration and in this way the bureau has 
taken care of disputes that in all probability wouid have 
been referred to the arbitration committee. Besides the 
actual coHection of claims, the department has been called 
upon for at least 300 written opinions as to a member’s 
position regarding scme point in controversy. The ex- 
perience gained in handling, through attorneys, many 


complicated lumber claims enables the bureau to respond 
to most of these requests without referring them to at- 
torneys and, therefore, without charge to members. 

Mr. Schupner, in closing, said that very little chan; 
had been necessary in the forms used by the bureau tm 
gathering and disseminating information and that they 
seemed to be as near the ideal as it is possible to get 
them. Occasionally a good suggestion is made, which is 
always welcome, as the board of managers is constantly 
on the lookout for improving the service. The reports 
are easily available. They are compiled from the best 
obtainable information, which comes largely from the 
experiences of members, and on this principle of trade 
cooperation it seems that the time must come when every 
member will be a subscriber to the bureau. 


Report on Arbitration. 


‘The report of the arbitration committee was necessarily 
brief, due to the fact that only one case of dispute be- 
tween members of the association reached it last year for 
hearing and decision. This case was promptly decided 
by a unanimous vote of the three members who consid- 
ered the evidence. Edward Eiler, chairman of the com- 
mittee, said he understood the decision in the case re- 
ferred to the committee for hearing was unsatisfactory 
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to one of the parties concerned. He had found that dur- 
ing the last five years some six members had withdrawn 
from the association on account of adverse decisions by 
the arbitration committee. This fact, he said, brings up 
the old and often-discussed matter of improving the plans 
and methods of work. A suggestion made in December, 
1912, along this line resulted in the appointment of a 
committee, by the board of trustees, to investigate the 
present arbitration system with a view to making im- 
provements if any seemed desirable. The matter is now 
in the hands of the special committee, to be reported 
upon later. He said he believed members would find it 
to their advantage to make use of the arbitration com- 
mittee in the settlement of disputes rather than refer 
them to individuals or resort to legal procedure, and 
urged that members make greater use of this feature of 
the association. 
Trade Relations. 


Harmony reigned between the trade relations commit- 
tee of the National Wholesale Lumber Dealers’ Associa- 
tion and other associations according to W. E. Litchfield, 
chairman of the committee. Little work was done during 
the year. The chairman said that the association was 
made up of wholesalers of lumber or firms that deal in 
unbroken ears or shipments standing between the pro- 
ducer and consumer. At the present time this middle- 
man, or wholesaler, is looked upon as an unnecessary 
element in business. Take away from the channels of 
the lumber business his capital, which is at all times 
either in the hands of the producer, the yardnran, or the 
consumer, assisting the millman to finance his end or 
helping the yardman to carry his stocks, and the loss 
would be very seriously felt. 

‘-The wholesalers,’’ he said, ‘‘in many parts of the 
country have massed stocks in large yards, taking the 
stock green from the smaller mills and furnishing them 
immediately with capital to buy logs and timber, and for 
running expenses. In this way they have kept alive 
hundreds of mills in the mountains south of the Ohio 
River and furnished avenues for the sale of small lots 
of each kind of hardwood. Many of these mills could 
not be run without the help of the wholesale yard.’’ 

In speaking of trade relations as they affect the busi- 
ness relations of the wholesaler and retailer, Mr. Litch- 
field said that the recent Government suit has helped in 
a measure to clear the atmosphere and show how far 
trade organizations may go in distributing information 
directly affecting their business. It seems to be the 
consensus that while the Government suit has been de- 
cided in favor of the Government, its effect will be to put 
the lumber business on a fair basis, giving the privilege 
to every man to sell, unmolested, his goods to whomever 
he chooses and giving the buyer the right to buy his 
lumber of whomever he may choose. 


‘*Blacklist’’ Unfair. 
He said that many believed the so-called ‘‘blacklist’’ 
could be, and probably is, used in an unfair manner. The 
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najority of the trade always has felt that ideal informa- 
tion, such as the trade would be interested in, should have 
free course, and if distributed openly and fairly, and 
vithout any thought of restraint, would eventually work 
» the good of the consuming trade as well as to all 
thers interested in the lumber business. He said he 
ielieved that the retail association never had in mind 
ny plan whereby it was intended to use the ‘‘ blacklist?’ 
unfairly, but because of lack of thorough study and 
because of the fact that many of the retail dealers did 
uot get into the proposition as they should, the privileges 
f the ‘‘blacklist’’ and the classifications of trade were 
in many cases abused. 

in the opinion of the trade relations committee the 
Ciovernment officers interested in this matter coincide with 
t. The trade organizations are of immeasurable benefit, 
not only to their immediate members, but to the country 
it large. The chairman declared it to be well-recognized 
that these trade organizations have been the means of 
reating a greater efficiency in the lumber trade; to have 
lielped conserve the resources of the country, aided in 
minimizing expenses, and to have been the means of dis 
ributing lumber at the minimum of cost. The speaker 
believes that, had these organizations not studied the 
problems before them through their associations and 
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helped each other in this manner, the consumer would at 
present be paying much higher prices. 

**Is it not a fact,’’ he asked, ‘‘that the credit side of 
the Jumber business, whether with the consumer or with 
he manufacturer, is aS important a part as any other, 
and the trade relations existing between members of the 
ussociation and between the associations themselves 
helped to adjust the credits of the lumber business so 
is to be of immeasurable benefit?’’ 


Bearing on Retailer’s Position. 


In his opinion this would seem to bear largely upon 
the retailer’s position in the trade, and would lead one 
to ask what relation to the trade the wholesaler bears. 
First, he said, it is a recognized fact that the lumber 
trade as a whole depends very largely upon the business 
acumen, the lumber experience and knowledge, and not a 
little upon the financial support which is always available 
thrcugh the wholesale branch of the trade. He pointed 
out that some retailers fail to recognize the importance 
of the wholesaler toward the lumber trade, and in their 
ignorance attempt to save money by going over the heads 
of the wholesalers, thinking that by dealing direct with 
the manufacturer they are buying cheaper, 

lle voiced a belief that the ‘umber business could 
hardly be conducted at all without the aid of the whole 
saler, and therefore, if he is such an important factor 

the trade he must be recognized. If he is to sell his 
imber at the minimum of profit he must be given every 
pportunity to conduct his business at the lowest cost. He 

the one who has established the systent of selling lum 
er at a delivered price. He is also the medium, the 
speaker said, through which lumber may be sold upon 
redit, as he is located in various sections of the country 
ere he may finance the business independently of the 
| and manufacturer, both being local, and those who 

' are able to get immediate banking facilities to carry 

their business. 

lhe speaker pointed out that the wholesaler is in close 
touch with the home markets and employs traveling 
salesman to fully inform the trade of the condition and 
tudy the needs of the custemers. He goes farther than 
this, often finding it necessary not only to finance the 
local retailers to the extent of his trading with them, but 
many of ihe mills require his financial aid, either in the 
shane of advances against lumber to be piled, or many 
times in the shape of advances against lumber in transit, 
often contracting for the entire output of a milling opera- 
tion. This, he said, relieves the millman of the necessity 
of marketing his ow: goods, giving him his entire time 
to manufacture his lumber at the minimum cost, and also 
giving him time to purchase other stands of timber. 


Expense of Marketing Direct. 


Ne called particular attertion to the fact that manu- 
facturers, in their attempt to market their lumber direct, 
must ineur an added expense practically equal to any 
profit which they usvally consider secured by a whole- 
saler. Many do not recognize the fact that more lumber 
is being marketed today through the wholesaler than 


heretofore. Some of the dealers who have been in busi- 
ness for a number of years get the idea that the manu- 
facturer is getting too much of the retail and wholesale 
consuming trade. However, it is conceded that there are 
more wholesalers today and the need of the wholesaler in 
the trade is greater than ever before. 

The prevailing opinion, he said, that the injunction 
granted in the Government suit would make a very 
marked change in the position of the retailer, wholesaler, 
and manufacturer, is erroneous. He declared that the 
lumber trade is so well-recognized and so well-established 
that no changes whatever are likely, and that it would 
seem the winning of the suit by the Government has 
cleared the atmosphere to the extent of encouraging the 
lumber merchants to show a deeper interest in actual 
conditions. 

In closing Mr. Litchfield said he believed the Govern- 
ment injunction does not stop the various retail associa- 
tions from giving their members such legitimate informa- 
tion as they may need to conserve their best business 
interests, or to extend to each other such information as 
will help in the matter of credits. As he views the situa- 
tion he thinks that if the various retail and wholesale 
associations will consider it upon broad, fair lines of 
doing business at the lowest possible cost in the interest 
of the trade, they will be benefited by such exchange of 
opinions and information. 

The country at large is looking more and more to the 
habits of the semipublie organizations, for just such 
information as emanates from wholesaler’s and retailer’s 
organizations, all of which is along the lines of economy 
and conservation. 

The organization and trade relation matters can be of 
great good to the country if properly conducted, if 
frequent conferences are made with open confessions 
about the method of improving conditions, having always 
in mind that good must be dene so that it will be for the 
benefit of all. 

l‘ollowing several announcements by the 
adjournment was taken until 2:30 o’clock. 


THURSDAY AFTERNOON SESSION. 


At the opening of the afternoon session President 
Parker announced tke appointment of committees and 
eulogized the Jate L. R. Vandervoort, of North Tona- 
wanda, N. Y., former trustee of the association. 

The first report of the afternoon was of the committee 
on terms of sale and trade ethics made by F. 8. Under 
hill, chairman. He recounted the revision of the old 
association terms of sale, which were submitted to the 
trustees and finally approved and adopted. As instructed 
at the previous annual meeting, he said defects in forms 
used by members which were incorrect from a legal stand- 
point were revised to conform with the statutes. 

The asscciation is prepared to supply to members order 
forms bearing the terms adopted by the association, and 
which can be issued bearing the name and address of the 
member in quantities to sutisfy his requirements at a 
nominal cost. 


chairman, 


The Wholesaler a Sufferer. 


The recurrent trouble among members in regard to 
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terms of sale and application thereof prompted the com- 
mittee to look upon the wholesaler as the one who sut- 
fered most from the inequality of terms, and from the 
lack of practical application in terms of payment. Be- 
lieving that these things could be remedied by coopera- 
tion and that the general situation in the lumber trade 
indicated that the psychological time for cooperation in 
this matter was imminent, the committee, with the ap- 
proval of the board of trustees, prepared a general let- 
ter to the membership in regard to this important sub- 
ject, making several recommendations, especially empha- 
sizing the fact that while it is a well-known fact that 
the discount and net payment terms used by members 
in conducting their business were by no means uniform, 
that it was of the utmost importance that a strong and 
effective effort be made to break up the practice used by 
some concerns in making settlements without due or 
reasonable regard to the terms of the shipper under 
which the goods were sold. 

The chairman declared that every member of the asso- 
ciation ought to firmly take the stand that a discount is 
not in any sense a commission, but merely an allowance 
made for the express purpose of securing immediate or 


prompt payment otf accounts. Uniformity of rules 
throughout the trade, he said, would go a long way 
toward obtaining satisfactory results. In his opinion the 
wholesaler always has been a very accommodating indi- 
vidual, but has not allowed kimself to become altogether 
too easy in the matter of claims. The manufacturers 
as a whole are not nearly so indifferent upon these mat- 
ters as the wholesaler appears to be. In fact, it is rather 
the exception than the rule for the manufacturer to 
allow the slightest variation from his terms of sale. 


Practices Should Be Broken Up. 

On this particular subject, he said, the difference be 
tween the manufacturer and the wholesaler amounts 
almost to a contract. Repeating the statement that the 
cash discount is made for the purpose of securing prompt 
cash settlement it becomes manifest that such practices 
as taking the discount from the gross delivered amount 
ot the invoice, including the freight, ought to be forcibly 
handled, and the practice broken up, as it is neither fair, 
reasonable nor just. He strongly criticized such terms 
as 2 per cent discount from the net amount of the invoice 
30 days after arrival of car, or net cash 90 days after 
arrival of car, saying that a determined effort should 
be made to discontinue such practice. 
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In conclusion Mr. Underhill declared that this subject 
is receiving serious consideration in other associations. 
He said every association should take the matter se- 
riously, giving it a fair discussion at the annual conven- 
tions that a more practical and businesslike application 
thereof may be enjoyed in the future. . 


Discussion Invited. 

President Parker invited anyone present to discuss any 
points in Mr. Underhill’s report, characterizing it as 
one ot the most important matters before the convention. 
Mr. Underhill asked permission to supplement the report 
with a further statement that as a result of the work 
done by the committee he found there was considerable 
variance on the subject of terms of sale. It varies, he 
said, from 98 per cent of the invoice by the customer 
to 90 days net after the arrival of the car. He told of 
other associations actively agitating this matter, and 
working to procure a solution of the problem. Many 
associations, he said, use the terms of sale adopted by 
the International Wholesale Lumber Dealers’ Associa- 
tion, namely, 144 per cent 15 days, 1 per cent 30 days, 
net 60 days. 

He said the consensus of the members of the com- 
mittee was that whatever the terms are they should be 
enforced, and urged a cooperative effort to bring about 
the recommendation on the part of the buyer. 

He criticized the action of a dealer who takes discount 
from an invoice after the time limit has expired. He 
gave as an illustration what in his opinion, is the most 
radical suggestion adopted so far that is now in force 
among members of the Michigan Hardwood Lumber Asso- 
ciation, the text of which follows: 

This invoice is due 60 days from this date. If discount 
is taken before, we will allow 12 per cent annual interest 
for the unexpired term from the date remittance is made. 
Freight net cash. 

One member declared that he knew of no business that 
required so much money invested in advance for what is 
gotten out of it as the lumber business. He told of the 
heavy investments in timberlands, of the expensive 
plants, logging roads, and stocking mills to run a year 
or two before getting any return if it is hardwood or a 
kind of lumber that has to be seasoned before it goes on 
to the market, and asserted that when a car is loaded 
and sent to a wholesaler it takes from one to six months 
before the manufacturer gets any monetary returns. 

Tt seemed to be the consensus that fixed terms of sale 
could not be made universal for the reason that conditions 
in certain parts of the country differ largely from condi- 
tions elsewhere. Modes of delivery have their influence, 
some localities getting more rapid service than others. 
Most of those engaged in the lumber industry are doing 
the best they can to comply with the terms of sale com- 
mon to their territory. Competition is a big factor to be 
considered. 

Nearly every other product with the exception of lum 
ber, it was pointed out, is handled on much better terms 
of sale. The lumber industry seems to adhere to the old 
way, very few changes having been made in recent years. 
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One member declared that few of the wholesalers made 
a practice of putting the suggestions gleaned from the 
association meetings to use, and offered as a solution that 
the association agree upon something definite, and that 
the members adhere to this agreement. 

The discussion of the terms of sale lasted well into the 
afternoon, and the motion was adopted to reaffirm the 
terms of sale as they appeared on the printed slips dis- 
tributed among members. 

Business Men in Politics. 

A. B. Cruikshank, legal representative of the Eastern 
States Retail Lumber Dealers’ Association, told of the 
needs of business men in politics. His witty and often 
eloquent address practically broke up the session, for 
when he had finished the time for adjournment had ar- 
rived, and seven reports were left for the next session. 

At the beginning he declared the political influence 
of the business men of this country has been wasted and 
ineffectual for the lack of organization and intelligent 
direction. The business vote, he said, has been divided 
among the several political parties, and has largely gone 
to support political adventurers and designers ignorant 
of practical business. He scored the lack of intelligent 
study of political measures in which business men were 
vitally interested, saying that not only the business vote 
but the vote of professional men, farmers and others, 
who desired honestly to act in accordance with the best 
interests of the country, have been left without guidance. 

Production, commerce and manufacture  consti- 
tute business, and together they constitute civilization. 
Production, he said, is not civilization. A people that 
has gone no farther than agricultural production is not 
civilized. It is when the original or basie products of 
the earth, and the articles into which they are manufac- 
tured, are distributed and brought within the reach of 
every individual that civilization is brought about. Busi- 
ness, therefore, is a higher function than mere govern- 
ment. The primary object of government is to preserve 
public order as business goes on, while the actual material 
wealth is being prepared for use of its people, and is 
distributed among them by business methods. 

Legislation today, he said, is interfering actively with 
the necessary fundamentals of business by taxation on 
imports, on incomes, on inheritances and otherwise by 
attempts, not only to regulate the transportation and em- 
ployment of labor, but even the direct operation of busi- 
ness transaction. 

This tendency, he said, is alarming capital, which is 
the supply fountain of business. Without saying that 
what has heretofore been done by legislation is ill- 
advised or well-advised, it is time that capital and busi- 
ness should have assurance that future legislation will be 
beneficial or at least harmless. The only way, he said, 
to secure such assurance is by self-protection. 

Business Men Should Awake. 

‘*Tt is time that business men should awake,’’ he con- 
tinned, ‘‘and take part in the Government of this coun- 
try which its Constitution entitles them to take and let 
it be known to tke world that hereafter they are going 
to exercise, not merely influence but power, commen- 
surate with their physical force, their intelligence and 
their capital. 

‘*T'oo long have they been waiters in the anteroom of 
legislation, while the council board has been filled with 
lawyers and politicians. It is time business men entered 
and occupied the seats to which they are entitled. We 
are interested in having business men in command. For 
us there is no prosperity apart from the prosperity of the 
business world. 

‘*We would like to see the advent of a new controlling 
power, the trained, intelligent, organized American busi- 
ness man’s vote. It is time the voice of capital was dis- 
tinctly heard in the council chambers of the Nation. By 
capital, I mean the savings and wealth of the country at 
large, whose representatives are not mere millionaires 
but the frugal people in the hands of its select millions, 
the cream of the American people, the business men who 
have savings bank accounts as well as shares of stock and 
other investments. ’’ 

He characterized capital as the residue created by 
honest labor over and above its necessary support. He 
said there is an ignorant, almost worthless class of labor, 
such as is found in Mexico, where the laborer spends and 
wastes as he goes along, abandoning effort when not 
actually under the spur of necessity, and finding himself 
at the end of a lifetime without a dollar saved. He 
declared it is manifest that there are millions of such 
persons who add nothing to the permanent wealth of their 
country. All that is accomplished by frugal labor, he 
said, is necessarily represented by capital somewhere, 
therefore, capital is labor plus economy, frugality, tem- 
perance, toresight and prudence. Every dollar of savings 
represents not only honest work but those other virtues 
which are the foundation of the State. 


Business v. Labor. 


‘We hear much of the rights of labor and laboring 
men,’’ he continued, ‘‘seldom of the rights of business 
and business men. When labor is mentioned manual 
labor is usually meant. However, business is labor, both 
mental and manual, and has a higher claim to recognition 
and protection than mere manual labor, because its results 
in value to the community are larger. It is because labor 
is directed by intelligent business supervision that it is 
of any value. Labor employed in making useless or un- 
suitable articles, or in war and strife, or in depleting 
forests, or in processes exhausting the soil is often in- 
jurious to the community. Labor of serubbing the 
anchor, which sometimes was required by tyrannical sea 
captains, was of no value to anyone.’’ 

The speaker declared the idea that manual labor pro- 
duces all wealth is not based on facts. Most wealth, he 
said, is based on exchange. An article of value might be 
represented by one dollar when produced in its crude 
state by ordinary labor; it might become worth $5 when 


perfected by intelligent direction of the business man, 
and $10 when, through the medium of business exchanges, 
banking and commerce, it is furnished to the consumer 
thousands of miles away from the place of production. 
To guide these marvelous processes of production and 
exchanges, he said, millions of business men are needed, 
foremost among whom are men, not of genius but of 
experience, which is more essential than genius. Genius 
alone may write a readable book or produce a poem, but 
to genius must be added experience and training to pro- 
duce a great business man. To the qualities needed for 
manual labor, the business man must add, not only intelli- 
gence and morality but the qualities of perseverance, 
steadfastness, fidelity and prudence in the highest degree. 
The result of his efforts, he said, is the world as it is 
today. 

In closing, the speaker said such subjects as strikes, 
banking, credits, canals, roads, bankruptey, perjury in 
the courts, corrupt and ignorant juries and wasteful leg- 
islation in all its branches should be studied. This asso- 
ciation could appoint agents to go before the labor unions 
and instruct the laboring men how their interests are 
united with those of business; that business success is 
requisite to all employment of labor. 

Owing to the lateness of the hour, President Parker 
announced that a motion for adjournment would be in 


order. Just before adjournment, however, he appointed 
W. E. Litchfield, George M. Stephens, jr., and Horace 


Reeves as a committee to receive any communications 
from any other organizations having anything to con- 
tribute. 

Heretofore the by-laws of the association have been 
such that the treasurer of the association also must be a 
trustee and it was moved and seconded that the by-laws 
be so changed as to let the treasurer hold one office only 
if he so chose. 

\djournment was taken until 10 o’clock Friday morn 
ing. 


FRIDAY MORNING SESSION. 


The session was called to order Friday morning at 10 
o'clock and the first business taken up was the report of 





HENRY S. DRINKER, OF SOUTH BETHLEHEM, PA.; 
President American Forestry Association. 


the committee on hardwood inspection. Hugh McLean, 
the chairman, said the committee had tried to get the two 
hardwood associations together last year to agree on 
one set of rules for inspection. It was unsuccessful, but 
Mr. McLean said the rules of both associations are prac- 
tically alike, with one exception and that is, one associa- 
tion grades from the best side of the board while the 
other grades from the poor side. He said that practically 
all the buyers of hardwood understand this and it should 
not work any hardship on those, as they can specify the 
rules under which they wisk to buy. 


Legislative Committee Report. 


The committee on legislation, through J. G. Criste, the 
chairman, reported that nothing had been referred to the 
committee for its consideration in the last year and no 
meetings were held. He said it was the consensus of the 
members of the committee that conditions were so satis- 
factory and the outlook so bright that it seemed unneces- 
sary to suggest any new legislation. He said he did not 
know of any measures pending in Congress that would 
vitally affect the lumber business. He suggested dis- 
cussion of the question of tariff on rough and dressed 
lumber, which he said would be under advisement soon. 

The lake insurance committee, of which EF. B. Foss is 
chairman, had no report to make. 


Fire Insurance Report. 


George H. Holt, of Chicago, chairman of the committee 
on fire insurance, declared that the upheaval in the insur- 
ance departments in the last year had been so momentous, 
and is still expanding at such a rate, that it was quite 
impossible to do justice to the subject in a brief report. 
He said that more than 30 legislatures are in session 
at the present time and in most of them bills are being 
considered or have been passed with the purpose of regu- 
lating or absolutely controlling the business of fire and 
other kinds of insurance. 

The subjects covered in the bills presénted, he said, are 
so broad and the remedies proposed so numerous that 
summarization is out of the question. The one fact which 
stands out with perfect distinctiveness, he declared, is 
that public sentiment has become aroused and is deter- 


nined to make itself felt. The insurance interests can no 
longer maintain an air of superior virtue and wisdom and 
of injured innocence, he said, because it is their methods 
and systems and the evils for which they are directly 
responsible that are the subjects of attack, not only in 
the legislatures but in the courts. 

He cited specific instances where court action had either 
been taken or was about to be taken on insurance mat 
ters and declared that from Maine to California and 
from Minnesota to Texas the problem of insurance is 
under close scrutiny, and the more it is investigated the 
more certain it becomes that the old order of things 
must give way. The present system has been condemned 
—the only question is, what shall take its place? 

Two years ago, the speaker asserted, the man who 
would openly have charged the insurance fraternity with 
responsibility for perpetuating fire waste for the sake of 
the profit which it makes out of it would have been 
denounced as a malicious vilifier. Now the reports of 
the investigating committees and insurance commissioners 
and fire marshals and the testimony of important under- 
writers in cold print and under oath deliberately state it 
to be a fact. The pity of it is, he said, that it would be 
far better for everybody if the ‘‘Bourbons’’ could be 
sidetracked and the men of broader vision and modern 
views take the leadership. 

The speaker criticized the insurance lobby and told of 
the crude methods of a few years ago which have given 
place to a permanent, highly-paid department of pub- 
licity and legislation having consolidated control of the 
purse strings and influence of the entire insurance com- 
bination. 

Recently he said the lumbermen have begun to realize 
that the consolidated power of the companies is being 
used to discredit lumber and the use of wood for any 
purpose. It has promulgated building codes and restric- 
tions which are being pressed upon cities for adoption. 
It does not stop with legitimate arguments, but makes 
unjustifiable attacks upon the lumber industry. The 
movement has succeeded to such an extent in cities that 
property owners and architects have discovered that the 
new enterprises and population are settling in the smaller 
towns where such restrictions are not enforced. To check 
that tendency, he said, the insurance companies are mak- 
ing a concerted effort to have the same restrictions made 
State-wide and then Nation-wide, so that uurestricted 
cities and States may not grow at the expense of those 
that are restricted. 

Separately and at length he touched upon collective 
influence, combined power, the army of interested buyers, 
ineffective methods, unfitness, collective buying and in 
closing said that a supervising committee made up of 
buyers of insurance and empowered to represent all mem- 
bers in the adjustment of a loss would be a most profit 
able feature for lumbermen. 


Report on Coastwise Insurance. 

A. J. Cadwallader, chairman of the committee on 
coastwise insurance, told of two called meetings of 
the committee last year for the purpose of gathering 
sufficient data to be able to present a proposition or 
plan whereby a coastwise insurance department could 
be opened. Owing to incomplete records kept by 
members and other lumber manufacturers shipping 
lumber coastwise, combined with the inability of the 
committee to secure a sufficient number of reports to 
enable it to compile statistics and make reliable data, 
it was compelled to look for some other method or 
proposition of securing the advantages originally out 
lined. 

The chairman said that the tentative plans will take 
definite form in the near future. He gave it as his 
belief that coastwise insurance is of sufficient impor- 
tance to members to recommend that the work be 
continued. 

Car State Report. 

The special congressional car state committee did 
no active work last year. The committee, through its 
chairman George F. Craig, reported that conditions did 
not warrant any activity though it held itself in 
readiness to respond to any suggestions emanating 
from the board of trustees. As to the justness of the 
matter before the committee each member is fully 
convinced. Mr. Craig said that the delay in obtaining 
an actual settlement is costing members of the as- 
sociation many times the expense incurred in former 
efforts, as well as the probable additional cost of fur- 
ther action. The motion to have the committee continued 
with full power received the unanimous vote of the mem- 
bers assembled. 


Transportation Report. 

B. Franklin Betts, chairman of the railroad and 
transportation committee, told of the resolutions pre- 
pared to be presented to the Interstate Commerce 
Commission concerning a clearly defined statement on 
each freight bill showing gross, tare and net weights 
of each shipment, with allowance, if any, for car 
stakes, and of a method of furnishing weight cer- 
tificates to shippers in the absence of scale facilities 
at points of shipment. 

He said that the hearing before the commission in 
Chicago brought out two important facts, first, a very 
large portion of freight cars are under-stenciled as to 
actual tare weight, and the second, scale manufac- 
turers acknowledge it to be impossible to correctly 
weigh cars coupled and in transit over scales. The 
last hearing on this subject before the commission oc- 
curred in February of this year, but decisions have 
not been made public. 

Twice during the year milling in transit privileges 
had the committee’s attention and it was decided that 
the interests of the members were so divided on this 
matter that it can not be handled satisfactorily as an 
association affair. 


(Continued on Page 58.) 
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The Wholesalers’ Annual 
Banquet. 


lor many years the annual meetings of the National 
Wholesale Lumber Dealers’ Association have been 
characterrzed by the elaborate banquets which have 
followed the business sessions. They have been taken 
advantage of not merely to promote social intercourse 
among members of the association and their guests 
hut to introduce distinguished men and important sub 
ects. 

The banquet given on the evening of March 7 at 
the Hotel Chelsea, Atlantic City, following the twenty- 
first annual meeting of the association was, in some 
respects, the most notable of these annual functions. 
About 350 persons, including about 75 ladies, par- 
ticipated. Tables were arranged in the beautiful 
assembly room of the hotel and the menu and the 
service were both exceptional in quality. Each guest 
was presented with a souvenir menu and program 
heautifully engraved and illustrated and inclosed in a 
morocco writing pad. President Parker, presided, it be 
ing his last official appearance. Only three speakers were 
announced on the program: Hon, E. M. MaeDonald, K. C., 
\l. P., of Pictou, Nova Scotia, who spoke on ‘* Canadian 
Problem’’; Hon. J. Hampton Moore, Congressman Third 
Pennsylvania District, ‘Atlantic Deeper Waterways,’’ 
and Hon. David J. Lewis, Congressman Sixth Maryland 
District, ‘*The Transport ot the Small Package.’’ 

following the formal speeches Mr. Charles L. Pack, 
of Lakewood, N. J., president of the National Conser- 
vation Congress, was introduced and in happy vein 
congratulated the association on its successes and in- 
vited all to be present at the next 


Congress. 


























































meeting of the 


It is to be regretted that no record was made of 
speeches, particularly because of Mr. MacDonald’s able 
address. He is one of the leading publicists and orators 
of the Dominion, stands high in the couneils of the 
Liberal party, and is one of the foremost men on 
his side of the Dominion Parliament. His subject- 
‘Canadian Problems’’—gave him opportunity to speak 
of some American problems as well, and of the inter- 
relations of the two countries. From the form and 
manner of his address it was evident that Mr. Mae 
Donald was speaking not merely to the 350 persons 
who heard him but to the American people—plead- 
ing for a closer relation between the two countries; 
for that respect for the material as well as the moral 
welfare of the people which insures continued progress 
along economic lines and in civilization, and for the 
solidarity of the English speaking, Anglo-Saxon races 
everywhere. 





In explaining the wonderful progress made by Can- 
ada within the last decade he gave occasion for thought 
to Americans who have seen success condemned ap- 
parently because it was successful; the accumulation of 
capital condemned in spite of the necessity of such 
accumulation if the big affairs of this big century are 
to go forward prosperously; and in illustrating the 
close cooperation between the Government and_ indi- 
viduals and private capital in the utilization of Can- 
ada’s natural resources he seemed to suggest points 
wherein the American Government and the American 
people are making a failure of their opportunities. 

Mr. MacDonald prefaced the formal part of his 
address by some witty thrusts at certain American 
foibles, which gave an opening for the Hon. J. Hamp- 
ton Moore, Congressman from the Third Pennsylvania 
District, who proved himself to be a master of re- 
partee. Congressman Moore is recognized as one of the 
leading authorities on waterways, but is especially the 
champion of the Atlantic coast waterways and is pres- 
ident of the Atlantic Deeper Waterways Association. 
Speaking to an audience which was quite largely of 
eastern residence and interests, he talked particularly 
of the importance of developing the natural waterways 
along the Atlantic Coast and connecting them by canals 
where necessary. Referring to the East, he said that 
with its waterways neglected and bottled up it is com- 
pelled to do business with fewer railroads than any 
other section of the country. It must have more rail- 
roads or more waterways or both, 

While Mr. Moore spoke of car and cargo lots of 
freight, Hon. David J. Lewis, Congressman from the 
Sixth Pennsylvania District, spoke of ‘‘The Transport 
t the Small Package.’’ Congressman Lewis is known 
as one of the leaders in Congress on behalf of the 
parcel post. He urged the small package carried by a 
properly devised and administered parcel post as in a 
considerable degree solving the high cost of living 
problem. He eriticised rather severely the parcel post 
law as finally adopted, but believed that even such an 
inadequate measure was better than nothing, because 
it made a beginning. He laid special stress upon 
standardized commodities not of heavy weight as par- 
ticularly suitable for transportation by parcel post. 
lle said that the railroad dealt with the carload; the 
parcel post would deal with retail quantities. The 
merchant was the beneficiary of the modern railway 
system while the consumer would be the beneficiary 
to such an extent as it was practicable of the parcel 
post. 

The three formal addresses of the evening were not- 
able in their quality and form. Yet not less so was 
President Parker’s introduction after the cigars were 
lighted. He spoke of the banquet as the occasion for 
the cultivation and manifestation of friendship, and 
hoth surprised and pleased the gathering by a long 
quotation in the original from Cicero’s oration on 
friendship. 

Thus, with this banquet, so satisfying in all its parts 
and accessories, closed the annual meeting of the Na- 
tional Wholesale Lumber Dealers’ Association. 
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Three Practical Addresses to Retail Lumber Dealers. 


KEEPING TRADE AT HOME. 


First, I will ask: Are we, as merchants, entitled to the 
support of home people? I will answer this by saying that 
We are, and every individual should see that we get it, and, 
in turn, we should do everything in our power to help our 
customers and prospective customers. I expect we, as mer- 
chants, forget our customers sometimes, the same as our 
customers forget us. 

I do not know of a better way to fight the mail order 
houses than through friendship for our customers. We 
should make friends of our acquaintances, and in this way 
make customers of our friends. I do not believe that one- 
fifth of the mail order business would be done if the home 
merchants would get this idea and follow it out. This 
does not apply to retail lumber dealers as much so as it 
does to other retail merchants at the present time, for I am 
very thankful to say that we undersell the mail order house 
on nearly everything we handle, yet we must keep a close 
watch on our business for fear they slip in while we are 
sleeping. 

To gain and hold the confidence of our customers, we 
must make them believe in us, and this reminds us that we 
should believe in one another. If we, as dealers, can not 
trust the other, how can we expect our customers to trust 


Address by W. C. Hickman, of Jackson, Tenn., to the Southern Retail Lumber Dealers’ Association 


at Jackson, Tenn., March 7, 1913. 


us? We should, when we learn our competitor has landed a 
nice job, call him or stop him on the street and express our 
pleasure, real pleasure, in his good fortune. * * #* 

Since the establishment of parcel post, mail order buying 
has been simplified, especially concerning the farmer. He 
can send his order to the mail order house in some distant 
city, and in a few days his package is delivered, almost at 
his door, providing it weighs not over 11 pounds, and comes 
within the requirements as set down. This parcel post 
system is a great step forward, but we must educate the 
farmer to use it to build up his own town, and not to add 
to the wealth of some distant city. I believe the farmer is 
open for conviction, and will listen to sound argument along 
these lines. 

If the merchants in the smaller towns and cities through- 
out the country would offer prizes to school children for 
essays on buying from the home merchant, I believe we 
would accomplish much good. The large mail order houses 
offer such prizes, and surely if it will benefit them it will 
benefit our cause much more. These concerns will send 
over the country offers of prizes for the best essays on the 
importance and saving by buying through the mails. They 
do not care anything about these essays, but they simply 


want to familiarize the country with their name and business. 

Suppose that the Merchants’ Association of Jackson, Tenn., 
should offer prizes for the best essays on buying from the 
home merchant, the contest open only to school children in 
the county, and these essays to be read in open school, the 
best from each school to contest for the prizes, each school 
selecting one judge. I believe this would create a feeling 
that would not be soon forgot. The home merchant must 
instill into the minds of the buying people that it is their 
duty to buy at home, for it is him they come to for favors 
or when they have something to sell. * * * 

To study further the disastrous effect of buying in the 
large cities, which is encouraging the centralization of thi 
selling powers, we can trace its damaging effects to every 
business. Even the banks will ultimately be affected, for if 
I am going to do any buying away from home why not do 
my banking away also? Surely, the large city banks offer 
equal protection and I believe they would idly pay the 
transportation charges on the deposits 

Gentlemen, as I see it, there is but one way to go at this 
and that is along cooperative, educational lines. We must 
show our friends the error of their way, and demonstrate to 
them that we are their friends; we must stand together. 









TROUBLES OF A RETAIL LUMBERMAN. ** 


The troubles of a retail lumberman are many, yet what 
might be a trouble to one would be a mere incident in the 
daily routine of another. We have weather troubles, labor 
troubles, grade troubles, collecting troubles, troubles of buy- 
ing and troubles of selling, troubles that arise from returned 
material not in good shape, and the little troubles that arise 
incident to a competitive business. I say we have all kinds 
of troubles, yet so many of them go to make up the every- 
day business that we should not class them as troubles at 
all, but simply accept them as a natural consequence of busi- 
ness activity. 

Grades. 

The subject of grades is one that has been treated exhaust- 
ively by men who have given almost a life of study to it, 
and yet the situation today still presents new phases as well 
as the old ones. * * We consider the best and most 
practical way to sein trouble of this kind is to write the 
shipper when you have a complaint, and have them arrange 
for their traveling representative—the man who sold you the 
lumber—to come by on one of his trips, inspect the claim 
with you and between you two agree on a settlement. 

We consider the majority of claims are based on not what 
the article lacks coming up to the book of grades, but where 
it is below the commonly accepted grade, as supplied by 
standard mills on a competitive shipping basis. 

We advise strongly against anything that smacks of liti- 
gation, or long drawn-out controversies. The more quickly 
your claims are made and decided, the better it is for you, 
as well as for the shipper. The mere mention of trouble 
between the shipper and retailer brings out the thought that 
complete harmony should exist between the two, for really 
they are interested along identical lines, and what profits 
one should benefit the other. 

Examine your lumber carefully as it comes from the car, 
check up the count just as soon as it is stacked, and you are 

then familiar with the stock, and if you are due reparation 
of any kind you are in a position to Make your claim stand 
up. After vour lumber is stacked away nicely in the shed, 
and all differences, if any, are adjusted, then comes your 
troubles of selling. One man wants all 16-foot flooring 
because his rooms are that size, and he can not afford to 
head-joint any of it, although he is going to cover the floor 
with a carpet just as soon as he moves into the house. 
Another wants to floor an 8-foot porch, and wants 16-foot 
stuff because it will cut well, not thinking to ask you for 
8-foot stuff: and right here the retailer must do a little 
thinking himself. Say this is a contract job, and there are 
seven or eight rooms to floor, being of several different sizes. 
We think it a good idea to go over the plans with the con- 
tractor and find out just what lengths would suit best, for 
frequently he can use a lot of 8 and 10-foot lengths, and 
even some 6-foot lengths, where otherwise he might order 
out long lengths with a view to cutting. Bear in mind this 
is not intended to encourage the shipper in filling orders 
with short-length flooring and ceiling, for the present-day 
tendency to lay floors full length makes the short-stock prob- 
lem a serious one for the retailer, and in our opinion, one 
of his big troubles. 

We believe that our friends, the millmen, should handle 


this proposition a little differently from the way in which 
they do. Instead of arbitrarily loading out a certain per- 
centage of 6 and S-foot stuff at the same price as regular 
lengths, they should make a concession in the price, so the 
retailer could offer some inducement to his customer to take 
the short lengths off his hands. 

We understand it is customary for mills to ship short 
lengths in boards at a reduced price, for use in box manu- 


facture, also in mines for cribbing. as well as for other 
things. Then why not give the retailer the same advantage 


on his worked stock? 

Aside from the foregoing, the retail lumber dealer has his 
troubles in selling to people who do not know one grade 
from another, but who think all lumber should be clear of 
all knots and defects, despite the price paid. If he isa friend 
of yours, or knows you well, he should take your word for 
the grade and you should give him the best you can for the 
money, and thereby hold his confidence and his trade. But 
if he is inclined to be contentious and hard to please make 
the best cf each individual deal, for probably you will never 
see him again. 


Credits. 


Does the collecting of your unpaid accounts cause any of 
you any trouble? This is a proposition that some people 
claim to have reduced to a science, but we have never been 
able to get into the secret of it. Most people who buy on 
credit really intend to pay for what they buy, and those 
who do not pay have different reasons for not doing so. 

In our opinion, this is one of the biggest troubles with 
which a retail lumberman has to contend, and yet there is 
no such thing as selling strictly for cash, so what will you 
do? We say, Do what you can to regulate the evil. The 
contract is naturally a credit proposition. and should be, 
though occasional losses from this source are brought on by 
long-drawn-out contracts coupled with irresponsible con- 
tractors. 

To say that the State law protects you in a case of this 
kind is putting it mildly, for essentially it does not; at least, 
in a great many cases, for the law is full of holes called 
technicalities, and a customer with the aid of a slick lawyer 
can jump througb without much effort. The hardest cus- 
tomer we have to handle along this line is the small buyer— 
the man who wants to build a garden fence, and who will 
promise to pay you on pay day, or the colored brother who 
wants to build a ‘“‘condition’” to his house, and to pay you 
$2 a week, and usually falls down on the second payment. 

What are you going to do with trade of this kind? Of 
course, the worst of it you turn down, but some of it looks 
good, especially in view of the fact that it carries with it a 
better profit than the ordinary sale, and you feel inclined to 
take on some of it. But as long as you do you will have 
bad accounts on your books; for, when this class of buyers 
get hung in with you they will buy more each month than 
they pay for, unless you refuse to let them have it, and 
they will take such refusal as an excuse to quit paying you. 

Organization among local dealers can go a long way 
toward regulating the above-mentioned trouble, but there is 
no use to pretend to organize, unless you stick to it. Agree- 





COMMUNITY DEVELOPMENT. 


Community Development aims to make this a better coun- 
try to live in, yet it is not a dream. It believes that it will 
make life better for the people of your community: yet it 
is not a theory. It asks you to do something for your 
neighbors and your town; yet it is not a religion. It is a 
practical proposition, showing you how you can help your- 
self best by kelping your town. 

The Community Developme nt moyement, originated by the 
AMERICAN LUMBERMAN in 1911, is being enthusiastically 
aided by a thousand other American newspapers, by as many 
voards of trade and similar organizations, by all of the _re- 
tail lumber associations of the country in greater or less 
degree, by associations of merchants in other lines; and, in 
fact. by all kinds of people whose prosperity is dependent 
on the development of the smaller towns and whose life 
requires that people shall trade at home instead of bleed- 
ing their towns to fatten the cities. 

The Community Development movement was born of neces- 
sity. The people whe talk about the centralization of 
wealth used to imagine that it merely meant that wealth 
was being centralized in certain corporations. It does not 
mean that alone. It means that wealth is being centralized 
in certain localities. In 1880 only 2914 per cent of the 
American people lived in the towns; over 70 per cent lived 
on the farms. In 1910, according to the United States 
Census, the rural population had dwindled to pet per cent 
and the urban population had increased to 46.3 per cent. 


Not the Only Point. 


The people live better. happier and more moral lives in 
the smaller towns. but that is not the point. The cities 
are consumers and not producers of food_ stuffs; and the 
high cost of living, concerning which you hear so much, is 
due more than anything else to the centralization of wealth 
and population where it can not feed itself and must de- 
pend upon a diminishing rural population for sustenance. 
The country, of course, is growing very rapidly. Its rural 
population is increasing some; but its city population is in- 
creasing as two to one. 

For a long time you have realized that something must 
be done, first to induce people to spend money at home 
where they earn it and second to encourage the development 
of the smaller towns. We tried appealing to home pride 
and to a sense of duty to the community, but we did not 
make very much progress along that line. Perhaps the 
condition had not yet become serious enough. Perhaps it 


was like a disease that must reach a state where it can 
be diagnosed before it can be cured. That stage has cer- 
tainly been reached and a real menace is confronting the 
smaller communities. 

The peonle have been prone to think—merchants them- 
selves have been inclined to think—that the only people 
threatened were the merchants: but the mail order house 
and the other evils of the day threaten more than the mere 
prosperity of a certain class of men like yourselves. For 
instance, people in the smaller communities are beginning 
to wonder why they can not hold the young people at home; 
the boys on the farm or in the village. The American boy 
who left home used to leave the old town as a matter of 
choice. Unless his parents wake up he will soon be leaving 
it as a matter of necessity. The man who sends his money 
to the city must expect to see it soon followed by his 
children. A good way for you or any of the people of your 
town to drive the children away from home is to tell them 
what a poor town the home town is. 

To Make a “Greater Chicago.”’ 

The foolish and fatal tendency of a few people to buy 
their goods in distant cities is building up those cities at 
the expense of their own towns. lessening, indeed often 
absolutely killing, any opportunity for the boy at home. 
Their town is being bled of its money to make a greater 
Chicago; but a great city is not long content merely with 
money. It demands flesh and blood, the mother’s sons in its 
grinding shops and stuffy offices, the father’s daughters for 
its employment and amusement. It is having little trouble 
getting them, thanks to the assistance of those foolish fath- 
ers and mothers. They are teaching the child contempt 
for the home town and the home merchant. They are telling 
them how much better they can buy in the city. If you 
can buy better there, it must be you can live better there, 
thinks the son or daughter. 

The worst of it is that the parents of these sons or 
daughters are helping to make this true. Every time they 
close up or stunt the growth of a store, a factory or a lum- 
beryard, or any other enterprise at home, they kill an oppor- 
tunity for some man’s son, probably their own. Every time 
they bleed your town of a dollar to fatten some oily-tongued 
rascal in the city they lessen the chance for somebody’ s 
daughter’s happiness. 

Considered in relation to the general growth of the Na- 
tion, opportunity and wealth are on the decrease in the 
country and on the increase in the city. The worst of it is 
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ments made and quickly broken had better never be made. 

If each dealer in the town would exercise a little more 
caution before selling a new customer, would demand some 
reliable information as to the customer's ability to pay in 
30 or 60 days, his accounts would be easier to collect, and 
his cash sales larger and his bank account correspond 
ingly so. 

It is not that a customer is willing to pay, but—lIs he able 
to pay when he makes the purchase. If you will question 
him closely and find out that though he is willing, still he 
is buying something he can not afford, you had better refuse 
the sale. 

The Returns. 

When a contractor figures out a house bill, and you agree 
to sell it to him for so much money, the first thing you 
deliver is the foundation work, followed by the siding, 
shingles, etc. As the job progresses probably a small amount 
of each item is usually left lying where it was placed by the 
driver, and which probably will be picked over and walked 
over till the job is finished, and will then be returned to 
you with a view of getting credit on the same basis it was 
figured out. 

Shingles, as long as they are in bales, will not deteriorate, 
but siding and mouldings and such things in the first part 
of the construction of the building will lose value every 
day they are left out. Hence, we consider this one of the 
important troubles of a retail lumberman. We think a cer 
‘tain share of attention should be given this feature of the 
business, for all of the unused material is yours until it is 
paid for, and you should inquire of the contractor at such 
times as you see fit, and upon learning that he has finished 
with certain items, should there be any left over, haul it in 
at once and render proper credit for same. 

More especially do we urge the importance of taking up 
all unused flooring before the plasterers begin work; for they 
seem to take a fiendish delight in plastering everything in 
sight, whether it be nailed to the wall or lying around loose 
in the building. 

We mentioned above that when a bunch of stuff has been 
returned from a job it should be checked up, and proper 
credit passed to the contract. Now the question is, What 
is the correct basis for credit? When you figure a bill for 
the contractor you use a certain price for each item, and 
from the sum total of the bill you probably deduct 3 or 4 
per cent in order to give vour man a small leverage. So 
when the returns come in, if you figure them by the straight 
list you lose, and if you figure on a lower basis your cus- 
tomer wants to know why. Furthermore, in most instances, 
the grades have decreased and, where you sent out No. 1 
flooring you get back No. 2, the same also applying to all 
items returned. 

Our idea is to check carefully all items returned, grade 
them just what they will stand, then make up your credit 
list accordingly, and if your customer objects to it. show him 
plainly that you are only trying to protect yourself against 
= loss; and with a little argument on your part you 

can usually secure a satisfactory settlement. 

Of course, some items are returned in as good condition 
as they were delivered. Then full credit should be given. 
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that some people in the small towns, fooled by smart adver- 
tising or false economy, are helping to injure your property 
and their own property and to injure your children and 
their children, helping to build up the metropolis at the 
expense of your neighborhood. 

About the only man in your town who was ever helped 
by the mail order houses is the sign painter. He has done 
considerable business making “for rent” signs for 
the store buildings on your main street. 

I don’t know how much money is sent out of your town 
to buy things that could be bought at home. I know there 
is some. The figures are not important. The important 
thing is whether the amount that is being sent away is de 
creasing or increasing. If the percentage of such money is 
decreasing, very well; if it is increasing, your town is in 
a bad way. If it was 2 per cent the year before last and 
2% per cent last year and is likely to be 3 per cent this 
year, it is easy to see which way your town is going. If 
mail order trade in your town is increasing, the value of 
property in your town is decreasing, your business and 
home property is worth less and your business may soon be 
worthless. ; 


some of 


Bleeding of Patients Discontinued. 


The bleeding of patients has been discontinued—in 
localities the bleeding of towns goes on. People forget 
everything but saving a little money. The evangelist would 
have an easy time if he came to save people’s dollars. 
Some people realize that mail order buying hurts the local 
merchant but they Bx A there is no reason why they should 
worry about him. Certainly not. What they ought to worry 
about is themselves. i 

There may be people in your town who wonder why your 
town stands still while other towns grow. These people 
live there but trade in Chicago. They earn their money 
there and spend it somewhere else. If they raised oats 
and fed them to another man’s horse, would they wonder 
why their own horse died? ‘ 

But you say, “We know all this. What can we do about 
it?’ There is a lot you can do about it, and the Com- 
munity Development movement asks you to do something 
and not merely complain. It asks you to quit worrying 
about what the town is doing for you and begin to’ ask 
yourself what you are doing for the town. If nobody is 


some 


doing anything for the town, do you wonder that somebody 
else is getting the town’s money? Don’t think that your full 
duty as a citizen is discharged when you pay $2.50 for $5 
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worth of lectures. Don’t think little of your town because 
it is small. The biggest town in the world’s history was 
Bethlehem. 

Will Grow—Petrified. 


Your town must lead or take the dust. A town never 
gets so big that it ought to outgrow the old barn-raising 
habit. Your town will grow if you let it alone. It will 
grow petrified. There are, of course, some towns in this 
country that just grew, like Topsy. They are not numer- 
ous, for towns that are left to just grow just die, but 
they afford interesting examples. There were reasons why 
they just grew. They were sometimes just half way be- 
tween two better towns. ‘They were a convenient stopping 
place, a necessary evil. Heaven help the town that just 
grows. It must have had great natural advantages to 
have just grown in competition with livelier towns. But it 
lacked real people. It could, with its self-evident advan- 
tages, have been so much better, brighter, bigger. Sut the 
people were willing to let it just grow. It might have been 
so much cleaner, happier, wealthier. It might have been 
a piesa but it just grew; and the thing that just grows is 
a weed. 

Ilow about your town? ‘The tree that isn’t growing at 
the top is dying at the root. Is your town growing? It 
may seem to be doing fairly well, but is it doing as well 
as it might? Are you taking an interest in its affairs? 
Are you helping elect good men to office? Are you your- 
self spending and investing your money at home where it 
will continue to furnish capital for the town’s development? 
Are you interested in the things proposed for the town’s 
prosperity and increased business or are you leaving the 
town just to grow? 

If you can not get behind a movement for the town's 
good, at least don't get in front of it. Don’t complain if 
the boosting you ought to do is not done. But let me say 
this: While individual boosting of the town is good it is 
concerted boosting that gets results. 

In the little time at my command it is possible only to 
relate a few of the conditions in your town and in the 
smaller towns of the United States, and to urge you to 
wake up, if you are not already awake, and to help your 
business by helping your town. You can not go one way 
while the town is going the other. You can not go up while 
your town is going down. I am willing to gamble that if 
you will take a little time to cooperate with your fellow 
merchants to study your town’s needs, to develop your 
town's possibilities, to get acquainted with your town’s 
people, and to let the community know you are alive, the 


time will be better invested than it could be poring over 
your books. Lord help the dealer who sits and waits for the 
business to come to him. Lord help the town that sits and 
waits for itself to grow; but 1 doubt if He will. Sitting still 
makes fat; activity makes muscle, and that applies to you, 
your business and your town. Cooperate with your fellow 
merchants. Cooperate with the editor. The newspaper man 
can not live on wind. But I am not suggesting that you 
advertise to help the editor, but to help yourself. 
The Wise Widow. 
The man who didn’t advertise 
Was dead, extremely dead; 
His widow placed, of mammoth size, 
A stone above his head. 
She put his name 
Upon the same 
In letters large and clear 
To tell the eye 
Of passer-by 
Her man was sleeping here. 


Folks thought her sorrow must be great, 
To raise a monument; 
They did not know, she did not state, 
Her actual intent. 
One day there came 
A former flame 
Who read, then soothed her sighs; 
And, as she wed, 
She slyly said, 
“Tt pays to advertise!” 


Probably what your town needs is a litle constructive 
criticism. Constructive criticism means to call attention to 
a hole in a fence by bringing a board to fix it. 

I know, and you know, how people talk in your town. 
“What this town needs,” says one man, “is a new depot.” 
“What this town needs,” says another, “is improvements.” 
“What this town needs,” says the next, “is lower taxes.” 
What your town needs is not merely to say what your town 
needs. What vour town needs is men who will get what 
your town needs. Whatever your town needs it can get by 
presenting a solid front. Decide, and force your fellow 
merchants to decide, to do something collectively for the 
town and you will be doing something for yourself. 

Get acquainted with the people. Meet competition and, 
more than that, meet your customers; and remember this: 
That a town begins to develop when people begin to invest 
at home. Don’t sit down and cry; stand up and “holler.” 









THIRD ANNUAL OF SOUTHERN RETAILERS. 


Final Session of Southern Retail Lumber Dealers’ Association at Jackson, Tenn., 
Full of Meat—Community Development Idea Awakens Enthusiasm. 


JACKSON, TENN., March 8.—The retail lumbermen of 
Tennessee have not yet fully awakened to the necessity, 
and those of adjoining States to the desirability, of 
maintaining the Southern Retail Lumber Dealers’ Asso- 
ciation. In consequence, although the work of the asso- 
ciation during the year was large in results and benefit, 
and the annual convention at Jackson large in interest 
and value, there was a comparatively small attendance, 
considering the territory which the organization aims to 
cover. The program was of notable excellence, and the 
wholesalers and retailers present enlarged their acquain- 
tance and exchanged interesting experiences. 

The Thursday session of the convention was reported 
in the AMERICAN LUMBERMAN of March 8. The conclud- 
ing session of the convention was held Friday morning, 
March 7, It was opened by an invocation by Rev. J. W. 
Dickens, of Jackson, which was prefaced by some re- 
marks that were unusually appropriate. Rev. Mr. Dickens 
showed how Scripture had used the builders of houses as 
a simile, and read Matt. VII, verses 24 to 27, and First 
Corinthians III, verses 11 to 15. He showed that we are 
advised to build wisely, to dig deeply and to get a good 
foundation, and to use the best material. This applies 
not only to the house but to the character and to the 
physical and moral man. 

In opening the session President W. K. Hall, of Fulton, 
Ky., referred to the large territory of the association and 
to its large possibilities and paid a tribute to the sales- 
men present, saying they were doing more for the asso- 
ciation, perhaps, than were many retailers. 

The first address of the morning was by W. C. Hick- 
man, of Jackson, Tenn., who read a paper on meeting 
mail-order competition, in which he gave some excellent 
advice and some specific incidents showing how this class 
of competition might be successfully combatted. He 
urged cooperation with other merchants for that purpose, 
and for the upbuilding of the town. 

J. A. Vowell, of Martin, Tex., told how a consumer had 
come to him and told him the local agent of a well known 
Chicago mail order house could save the consumer $35 
on the millwork of a house, and that, therefore, it would 
probably be foolish for Mr. Vowell to figure on the bill. 

Mr. Vowell told him if he could actually save $35 and 
get the same quality of goods he had better do it, but first 
he would like the privilege of figuring on the same items. 
The consumer consented and, as a matter of fact, found 
that he could buy the same goods, or better, from Mr. 
Vowell for $9 less than the mail order price. The speaker 
told an amusing story of a man who sent $360 to a Chi- 
cago mail order house, and when he wanted some extras 
came to Mr. Vowell and asked for 20 days’ credit, as he 
said he could use the money himself and make 20 per cent 
on it by turning some hogs out to pasture. Mr. Vowell 
suggested to him that it was rather an imposition to send 
cash out of town and then come to the local merchant 
and ask for credit and not pay the dealer any interest 
for the use of the money. 


History of Southern Retail Business. 

James Boyd, of New Orleans, La., spoke on ‘‘ Why the 
Retailer? Why the Association?’’ He traced the history 
of the retail lumber business in the South Originally 
the lumber business there was from manufacturer to con- 
sumer. Then the agricultural development of the South 
began, and the consumer gradually got farther and 
farther from the timber. Cities grew up from towns and 
people were compelled to go a long distance for lumber. 
This produced the retailer. He discovered a chance to 


serve the community and make a little money himself by 
bringing this lumber to the consumer. The line has in- 
creased from merely lumber to practically everything 
that goes into a house except the furniture. The asso- 
ciation was the second necessity for the protection as a 
unit, and education in conference, of the retail lumber- 
mien, 

Douglas Malloch, of the AMERICAN LUMBERMAN, Chi- 





PRESIDENT G. T. RANSOM, 
Jackson, Tenn. 


cago, gave an address on Community Development, in 
which he urged the retail lumber dealer not to worry so 
much about what the town is not doing for him, and to 
worry more about what he is not doing for the town. He 
described the inception of the Community Development 
movement by the AMERICAN LUMBERMAN in 1911 and its 
growth since that time, and told how it might be made a 
direct benefit to the retail lumberman because it is a 
direct benefit to the community in which he lives and does 
business. The address provoked much enthusiasm and 
discussion. 

H. C. Canaday, of Mayfield, Ky., told how 20 years 
ago in his town a handful of young men 18 to 22 years 
old formed a young men’s building and loan association. 
At first they paid in about 60 cents a month. Today 
that institution has a capital of $1,000,000, and is loan- 
ing $5,000 a month for building in the town and on lands 
in the county. It not only has had a tremendous influence 
in building Mayfield, but it has been an inspiration to 
those boys of 20 years ago. One of them is now in one of 
the local banks, another operates a gentlemen’s furnishing 
store, and another is mayor of the town. The speaker 
said there was no reason why this could not be organized 
in ether small towns—a home building and loan associa- 
tion. 

The building and loan association is of interest to the 
retailer for reasons other than because it promotes home 
building. It is of value to him because of the safety of 











Timber Values 








Timber is cheaper today 
than it was thirty years ago. 


That is our sober conclu- 
sion after a review of all the 
facts that influence or touch 
timber values. 


Thirty years ago neither 
timber nor its products was 
worth much. If logswouldnot 
produce a heavy percentage 
of high grade stock they were 
worthless and being worth- 
less were left in the woods. 


Timber is being used more 
closely. It is in demand for 
many purposes of which the 
early operators did not dream. 
To its use as lumber and in 
similar forms is being added 
a demand for timber as the 
raw material for chemical 
treatment. For such use wood 
of sound quality is required, 
knot, shake and crook defects 
which render logs valueless 
for lumber do not reduce 
their value for chemical 
treatment. 


Thirty years ago about 25 
percent of the timber in a for- 
est was used. Today there is 
an outlet for possibly 60 per- 
cent of it. Within another de- 
cade we expect to see 80 per- 
cent of it used—a gain of 
33% percent. 


Every addition to the list of 
wood users gives added value 
to timber of all kinds by 
broadening the market for it. 


All timber owners are shar- 
inginthisconstant betterment 
in prices. Do you own timber ? 








James D. Lacey & Co. 


TIMBER LAND FACTORS 


Chicago, 1750 McCormick Building 
Portland, 1104 Spaulding Building 
Seattle,, 1009 White Building 
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We are constantly 
in the market for 


TIMBER LAND BONDS 


IN AMOUNTS OF 
$100,000 to $10,000,000 


During the past nine years we have loaned over 
$50,000,000 to large lumber and timber interests of 
the United States. We are bankers specializing 
in this field and shall be glad to advise with you. 


GLARK L.POOLE & CO. 


800 Commercial National Bank Bldg., 
CHICAGO, ILLINOIS. 


























THIS HOUSE MAKES AN EXCLUSIVE 7 
SPECIALTY OF 


Loans to Lumbermen 


— 


Timber Lands 
F. A. BREWER & CO. 


BANKERS 


Com. Nat’! Bank Bldg., 





CHICAGO 


WELLS GILBERT— Western Representative 





405 Concord Building, 
PORTLAND, ORE. 





































































































George H. Burr & Co. 
r—> Bankers 


Bonds 


We finance lumber companies by the 
outright purchase of timber bond is- 
sues and of straight six months notes. 


Commercial Paper 


We are always glad to advise with 
you as to the best and cheapest 
method of borrowing. 


The Rookery, Chicago, 
14 Wall St., New York, 
Third Nat. Bank Bldg., St. Louis, 
Kohl Bldg., San Francisco. 
















































































































































—S—— SaaS SS 
ASSOCIATION OF 
Auditors and Appraisers 
INCORPORATED 
170 Broadway at Maiden Lane, NEW YORKCITY 
Teiephone, Cortlandt 1174-1175. 
JOHN HARKER, President. 
G. E. COLLINS, Vice-Pres. and Gen. Mgr. 
J. D. SWEET, Treasurer. 
R. H. DILLINGHAM, C. P. A., Secretary. 


General Audits, Investigations, Systems for the 
Office and Factory, Appraisals of Plants and 
Property, Bank Examinations and Auditing. 


Committee Work a Specialty. 
Write for our 


“Details from the Prospective Borrower” 
CORRESPONDENCE INVITED. 


such an aceount. ‘‘If the property has a building and 
loan mortgage on it,’’ said Mr. Canaday, ‘‘I know I am 
all right—beeause they will not issue a mortgage for more 
than three-quarters ot the value of the property, and all 
the time, month by month, the debt is being decreased.’’ 

President Hall, in discussing Community Development, 
said the retail lumber dealer ought to take more interest 
in the town and the Community Development movement 
than any other merchant because no other class of mer- 
chant is so quickly benefited or so quickly injured by the 
rise or fall of the town. He ought to be the moving 
spirit in anything for the benefit of his community. 
Every small town ought to have a building and loan asso 
ciation. Mr. Hall said they had had one in his town 
many years ago which was now out of business, but he 
has been thinking for a long time of endeavoring to 
secure the formation of another and he believed now he 
would do it. 

S. B. Enochs, of Jackson, Tenn., presented the resolu- 


tions and they were unanimously adopted. They strongly 
indorsed Community Development, a pure advertising 
law, reciprocal demurrage, and other present-day move 
ments, and thanked Jackson for its reception and enter- 
tainment, 

Election of Officers. 


On recommendation of the nominating committee the 
following officers were unanimously elected: 

President——G. T. Ransom, Jackson, Tenn. 

Vice-President— Hl. C. Canaday, Mayfield, Ky. 

Directors—J. A. Vowell, Martin, Tenn.; ‘TT. R. Reynolds, 
Union City, Tenn.; John R. Johnson, Henderson, Tenn. 

There was a lively contest for next year’s convention, 
S. B. Enochs and W. P. Hickman speaking for Jackson, 
and A. L. Banning, jr., and P. A. Gates for Memphis. 
On a rising vote Memphis won, and the 1914 convention 
will be held in that city. 

Immediately after the meeting the directors met and 
re-elected V. R. Smith, of Memphis, Tenn., secretary, 





NORTHWESTERN IOWA RETAILERS MEET. 


Community Development the Theme of Two Addresses—Practical Work Out- 
lined—Substantial Gain in Association Membership. 





Sioux City, Lowa, March 6.—The eighteenth annual 
convention of the Northwestern Towa Retail Lumber- 
men’s Association was called to order today at 10 a. m. 
by President W. W. White, of Marcus, at the Martin 
Hotel. About 100 retailers were in attendance. 

In a brief address President White introduced Mayor 
A. A. Smith, of Sioux City, who welcomed the convention 
to the city. The mayor took occasion to refer to the 
healthy growth and substantial progress his city has made, 
deslaring that recent years have seen as much expansion 
as the old boem days. In closing, the mayor asked the 
association to give its support to a bill introduced into the 
[owa legislature by the League of Iowa Municipalities 
and conferring upon municipalities the power to regulate 
building construction within as well as outside of their 
fire limits. 

President White, after responding briefly to the 
mayor’s Welcome, introduced Mr. Chase, of Sioux City, 
Vicegerent of Northwestern Towa, who spoke on the 





CHARLES BRACHER, GARNER, IOWA: 
New President. 


future of Hoo-Hoo. Mr. Chase said that he wanted to 
make Hoo-Hoo the common meeting ground for all 
branches of the trade. He invited all old members to be 
come reinstated and declared that he purposed to push 
the work for new members to the end that a lively con- 
catenation may be held at an early date. 

At the conelusion of Mr. Chase’s talk President White 
introduced Sidney Clemons, of the AMERICAN LUMBER 
MAN, who spoke on Community Development. Mr. 
Clemons told how the interests of all members of the 
rural conmunity, including both farmers and merchants, 
are concerned in the welfare and prosperity of one 
another as well as in the welfare of the community as a 
whole. 

At the conclusion of Mr. Clemons’ address President 
White, referring to the preceding speaker’s remarks on 
the work of promoting scientific agriculture, said the 
farmers of northwestern Iowa are getting about all they 
deserve already and do not need any help that is desigued 
to increase the return from their acres. The president 
cited as an example a farmer who, after having made 
$16,000 in a single year, complained of the price of a 
half-ton of hard coal, declaring he could buy it in another 
town at 50 cents a ton less. 

Charles Skewis, of Storm Lake, said that in his opinion 
the president’s views arose from the fact that he is not 
‘*elose enough to the subject of community develop- 
ment’’; that instead of getting closer to his customers 
he is getting farther away from them. The purpose of 
community development, Mr. Skewis said, is to bring all 
classes of the community closer together. 

Continuing, Mr. Skewis told of an experience with a 
farmer for whom he drew house plans. The farmer 
placed the house bill with another concern, but offered 
to pay Mr. Skewis for his work. The latter, however, 


retused to accept any pay and assured the farmer that 
he was not offended. Later the farmer gave him a sub 
stantial order, evidently because he had been led to form 
a more favorable opinion of Mr. Skewis by his tormer 
generosity. 

Mr. Clemons then explained that the purpose of com 
munity development is to increase the wealth of the 
community and to keep the money at home, thus promot 
ing the interests not of the farmer alone but of all per 
sons who look to the community for a livelihood and a 
competence. 

Committees Appointed. 


President White then appointed the following com 
mittees: 

Nominating——-M. A. Miller, Sioux Falls, S. Dak. 

A. J. Sieh, of Sutherland, lowa; Charles Hoyer, of Battle 
Creek, and KF. A. Beers, of Corwith 

Auditing—Ned Dahl, of Alta; L. F. 
Lake, and J. Q. Chapman, of Fort Dodge. 

Credentials—Ed Townsend, of Manson, and J, W. Murphy, 
of Onawa. 

Resolutions—C. <A. Finkbine, of Des Moines: E. H. 
Williams, of Fort Dodge, and John Knox, of Marcus. 


Pickett, of Spirit 


The nrinutes of the last annual meeting were read by 
Secretary-Treasurer J. H. Knox, of Primghar, and were 
approved by the convention. 

The secretary reported a net gain of three in mem- 
bership and that all dues for the vear are paid, leaving a 
total membership of 180 and a balance of $1,129.05 in 
the treasury.. The reports were accepted as read. 

The morning session then adjourned. 


AFTERNOON SESSION. 

The afternoon session which convened at 2 0’clock was 
opened with an address by Nels Darling, of Oklahoma 
City, Okla., lumberman and lyceum lecturer and apostle 
of community development. Mr. Darling’s subject was 
‘*Community Interest,’’ and in his discussion he advo- 
cated local activity and progressiveness, declaring that 
the rural comnmnity ought to find something for every- 
body to do. He said that the middleman is not being 
supplanted, he is being transplanted from the small town 
to the large city. This change, the speaker declared, 
is of no advantage to the consumers and producers. Too 
many ‘‘corporation educated’? lawyers in State legisla- 
tures and in Congress, he said, account for much of the 
untair lawmaking, 

The small town must begin the work of conserving its 
citizenship, Mr. Darling said; 90 per cent of the in- 
mates of the Joliet (Ill.) penitentiary, he said, were 
originally from the country. Rest rooms for farmers’ 
wives, social advantages, entertainment and opporunities 
for the young people must be provided in the rural com- 
munities if they are to survive competition with the large 
cities. 

Resolutions Adopted. 

At the conclusion ef Mr. Darling’s address the auditing 
committee reported the association’s books correct and 
its report was adopted as read. 

C, A. Finkbine, of Des Moines, as chairman of the 
resolutions committee, reported as follows: 

We, your committee on resolutions, respectfully submit 
for your consideration and approval the following resolu- 
tions : 

Building Construction. 

Resolved, That we heartily indorse the bill introduced in 
the Iowa General Assembly by the League of Iowa Munici- 
palities, giving cities the power to regulate the construction 
of buildings, whether in or outside of fire limits. 

Pure Advertising Law. 

Resolved, That we are gratified at the enthusiastic manner 
in which the National Federation of Retail Merchants, rep- 
resenting 250,000 retailers, at the annual convention in 
St. Louis, espoused the work of the vigilance committee, 
because we recognize that in its last analysis no class of 
honest business suffers more keenly from the dishonest com- 
petition of dishonest advertising than retail merchants of 
our country. And we pledge our help and support to every 
activity of that association in the direction of cleaning up 
not only national, but local advertising. Be it also 

Resolved, That a copy of this resolution be forwarded to 

R. Moorehead, of Lexington, Mo., secretary of the 
National Federation of Retail Merchants, with the request 
that he bulletin it to the secretaries of local associations, 
asking their active cooperation. 

Resolved, That we extend our hearty thanks and highest 
praise to the management of the Martin Hotel for the gen- 
erous provision it has made and the excellent facilities it 
has afforded for our entertainment. 

Traveling Salesmen, Hosts. 

Resolved, That the thanks of this association be extended 

to the salesmen traveling the northwestern territory, for 
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ihe excellent and appropriate entertainment they have pro 
vided for members and their guests in attendance at the 
convention. 


Badges. 
Resolved, That the Northwestern lowa Retail Lumber 
men’s Association in convention assembled convey in this 


manner its best thanks to the Lothman Cypress Co. and its 
representatives in this territory, for the beautiful and appro- 
priate badges they have furnished. 


The commnittee’s report was adopted as read. 


Officers Elected. 

M. A. Miller, of Sioux Falls, S. Dak., chairman of the 
nominating committee, made the following nominations: 

President, Charles Bracher, Garner; vice-president, E. C. 
Spurr, Carroll; secretary-treasurer, J. 1H. Knox, Primghar. 

Directors—C. O, Schmidt, Humboldt; A. E. Fickling, 
Inwood: Fred Moore, Le Mars; Peter Perion, Nemahu: 
i. HH. Williams, Fort Dodge; W. H. Peck, Wall Lake; 
J. H. Nier, Hawarden; William Weigert, Palmer; R. 0. 
i:llsworth, Anthon, and George ©. Lyons, Estherville. 

The report of the nominating committee was accepted 
is read and the secretary was instructed to cast the bal 
lots of the association for the nominees. 

A committee of one was appointed to escort President 
racher to the chair, The new president made a short 
address, pledging the association his best efforts during 
the coming year. 

The convention then adjourned. 


THE TRAVELING SALESMEN TO THE FRONT. 
sioux Ciry, Iowa, March 10.—On ‘Thursday of last 
week when the annual meeting of the Northwestern Iowa 
Retail Lumbermen’s Association was being held in this 
city it was announced by telegraph that a banquet would 
he given to the lumber salesmen. As this banquet was on 
at the time the AMERICAN LUMBERMAN was going to 
press it is proper to make the correction and say that 
the banquet was given by the salesmen, and not to them. 
This banquet, of 220 plates, spread in the elegant 
banquet hall of the Martin, was a fine affair. There 
were flowers and vines in profusion. Music was fur- 
nisked by an orchestra, a male quartet, and a lady vocal 
ist. And strange as it may sound, a_ photographer 
‘took’? the bunch without filling the hall with smoke. 





NORTHWESTERN IOWA RETAILERS AT CONVENTION 


A. I. Kellogg, who travels for the Northland Lumber 
Co., acted as toastmaster, and short addresses, in turn 
as named, were made by M. FE. Graffith, of the Lothman 
Cypress Co.; Met L. Saley, of the AMERICAN LUMBER 
MAN; Charles Dering, the coal man; and Nels Darling, 
lecturer at large. 

At the banquet table the salesmen distributed 250 
theater tickets that would admit to the Orpheum, and the 
evening entertainment was rounded out 
theater party as could be assembled. 
contributed to the event. 


by as jolly a 
About 40 salesmen 
Salesmen Hosts. 


The following salesmen, of the concerns mentioned, 
were generous contributors to the entertainment. 


c. A. Loomis, Washington Cedar Fir Prod. Co 
D. H. Bartlett, Northern Lumber Co. 
Cc, R. Harrison, Farley-Loetcher Co 


Cc. J. Mulrooney, Puget Sound Lbr. Agency 
Ralph Haultman, Adams & Kelley Co 

W. W. Fulton, McCulloch & McMullen 

Fred Morrill, Virginia & Rainy Lake Lbr. Co 
J. H. Stickney, S. C. Schenck Coal Co 

oO. L. Hedlund, Pine Tree Manufacturing Co 
George Livengood, Dodds Lumber Co 

A. I. Kellogg, Northland Pine Co 

George Friend, Southern Lumber Co 

Harry Huston, C. N. Dietz Lumber Co 

s. P. King, Farley & Loetscher Mfg. Co 

J. W. Chase, Polleys Lbr. Co. 

Cc. B. Wingate, Blackwell Lumber C 
A. V. Beck, C. Reise Coal Co. 

B. Birch, Lehigh Portland Cement Co 

W. T. Keith, Dover Lumber Co. 

J. W. Phillips, Wendling-Nathan Lumber Co 
Cc. F. Anthony, Northwestern Cement Co 

J. A. Elliott, Larson Lumber Co. 

EK. H. Townsend, Fort Dodge Lbr. Agency 
W. A. Williams, Humbird Lumber Co 

Roy McKee, Roy McKee. 

James Gronen, Old Oregon Lumber Co 

4. C. Bond, H. B. Waite Lumber Co 

W. K. Veale, Carr, Ryder & Adams Co. 

©. A. Kays, Metz Mfg. Co. 

T. E. Simmons, T. E. Simmons 

G. M. Stanton, G. M. Stanton 

G. L. Booth, Sioux City Brick & Tile Co 

A. C. Johansen, A. C. Johansen 

t M. Baker, Fidelity Lumber C 
G. A. Odette, Crookston Lumber C 
H. H. Krumann, Brown Coal C: 
Curtis Sash & Door Co., Sioux City 
Consolidated Lbr. Co., by Edwards & Bradford 
KE. S. Gaynor, Gaynor Lumber Co. 


) 
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SCOPE OF ORGANIZATION TO BE ENLARGED. 





Lumbermen’s Exchange of St. Louis Makes Membership Clause More Elastic—Nonresident 
Manufacturers Eligible—Will Get Benefit of Inspection. 





Sr. Louts, Mo., March 12.—At 2 dinner meeting of the 
Lumbermen’s Exchange of St. Louis, held last evening 
at the Missouri Athletic Club, the most radical measure 
that was ever introduced in the organization was unani- 
mously adopted, its object being a greater enlargement of 
the character and scope of the organization. Briefly, the 
plan as suggested by President Smith is to divest the 
Lumbermen’s Exchange of St. Louis of its local restric- 
tions and make it the possible nucleus of a national in- 
spection organization for concerns that are not affiliated 
with the Yellow Pine Manufacturers’ Association. 

At the last meeting of the Yellow Pine Manufacturers’ 
Association that organization voted to exclude from its 
membership all but manufacturers, which affected a con- 
siderable number of wholesalers who do not now receive 
the benefits of the Yellow Pine Manufacturers’ Associa 
tion inspection. 

President Smith conceived the idea of taking the lid 
off of the membership clause of the Lumbermen’s Ex- 
¢hange of St. Louis so that all manufacturers and whole- 
salers who may be so disposed may become members of 
the organization and participate in the benefits of the 
imspection. ; 

In order to make this inspection department attractive 
President Smith’s idea, indorsed by all members present 
last evening, is to employ three inspectors, one to be a 
yellow pine inspector only, another a hardwood inspector 
only, and the third a combination of the two. By such 
use of inspectors an unlimited field for membership is 
said to be opened up to manufacturers and wholesalers 
living outside of St. Louis. 

While the plan is only in an embryonic state the crude 
details were laid down by President Smith, who in turn 
asked for a personal opinion from every man present at 
last evening’s meeting. Not a dissenting vote was raised 
to the suggestion, and the officers were instructed to go 
ahead and work the thing out. 

Just how practical the plan may be is hard to tell at 
this time. Several concerns aske% for an opinion as to 
how this plan would work out replied that they did not 
think that it would be practical, for the reason that they 


feared the mills would not sanction local inspection of 
this sort. 
The text of the resolution follows: 


Your committee after duly considering the question of 
making an effort to secure as members of the Lumbermen’s 
Exchange manufacturers of hardwood and wholesale dealers 
from outside of the city of St. Louis, heartily favors the 
idea for the following reasons: 

First and foremost, it will advertise St. Louis as a mar- 
ket for hardwood !umber and induce the selling of the sur- 
plus product of the sawmills. By bringing these outsiders 
into our membership we will convince them and other pro- 
ducers that we have here a fair and efficient inspection that 
can impartially be applied on their shipments, as an inde- 
pendent inspection force as well as a check on, or a com- 
parison with, the official national inspection. It will save 
to some extent the sending of private inspectors to take up 
lumber at sawmill points. There is, of course, no need to 
state that the success of this idea will increase the revenue 
from our annual dues and, what is more important, our 
inspection fee earnings. Therefore, favoring the imme- 
diate following up of this proposition, your committee sug- 
gests that the president be requested to issue invitations to 
all the principal sawmill men of the southwestern and west- 
ern producing territory asking them as firms or corporations 
to join us as members, with nominal annual dues of $10 per 
year and full rights as members, setting forth in such letter 
the advantages offered by a membership from all different 
viewpoints, not forgetcing our cooperation in traffic work 
and the questions of freight rates, demurrage and switch- 
ing charges. Such letters to the numbér of probably 100 
can be sent out and, on finding they are favorably received 
and we gain some members, more letters could be sent out 
enlarging on the work. 

We respectfully submit this report for your adoption. 

R. F. Kreps, Chairman. 
CHARLES E. THOMAS. 
W. W. MILNE. 

THOMAS E. Power. 

It was the consensus that steps ought to be taken 
in the direction of bringing in the yellow pine whole- 
salers who have been recently dropped from the member- 
ship in the Yellow Pine Manufacturers’ Association. 

The exchange is to furnish these firms with an in- 
spector who not only will do work in St. Louis but will 
be subject to their orders for out-of-town inspections 
as well. 

The fact that the exchange has been doing inspection 
work of both yellow pine and hardwood for over 23 
years would it is thought prove a most excellent argu- 
ment in favor of this new move. 
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TIMBER LOANS 


High grade accessible stand- 
ing timber owned by estab- 
lished, going lumber com- 
panies in any amount from 


$200,000 up. 


Correspondence and Personal 
Interviews Invited. 


Devitt, Tremble & Co. 


INVESTMENT BANKERS 








First National Bank Bldg., CHICAGO 
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WE WILL LOAN 


well grouped and accessible virgin timber 
lands owned in fee in amounts of 


$200,000 to $5,000,000 


Successful lumbermen desiring to acquire 
additional tracts of timber, extend their 
mill capacitv, or provide increased work- 
ing capital are invited to correspond with 
or call upon us. 


A. B. Leach & Co. 


8 S. Dearborn Street, 
CHICAGO 


NEW YORK PHILADELPHIA BOSTON 
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LOANS 


We will make loans in amounts 
from $100,000 up, to well 
established Operating Lumber 
Companies to be secured by 
First Mortgage on high-grade 
accessible standing timbex. 


American Bond & Mortgage Co. 


BANK FLOORS 
156-160 W. Jackson Blvd.. + CHICAGO, ILL. 
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L. C. WHITAKER 


Wholesale Lumber and Forwarding Agext 
Rooms 22 and 23, 39 Broad Street 
CHARLESTON, S. C. 

Twenty-Two Hundred Acres of good farming 


lands for sale on Southern Railway, forty-five 
miles from Charleston. Write for particulars. 
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Read R. E. Danaher Company Ad 
Page 82. 
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Loans on 
imber Lands 


FOR LONG PERIODS OF TIME IN 
AMOUNTS FROM $100,000 UP. 





We have been in the lumber business for 
over thirty years. 


be now control and operate a number of 
mi 


We have been loaning money to lumbermen 
for many years. 


These facts make us especially fitted to know 
e wants of lumbermen, and to meet them. 


LYON, GARY & CO. 


140 South Dearborn Street 
CHICAGO 
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Lumbermen 


If you want to 


Buy More Timber 

Build Mills and Railroads 
Add to Your Present Plant 
Pay Off Your Floating Debt 
Increase Y our Working Capital 


Please take notice that we purchase 
outright tim’ =r bond issues of first-class 
quality, in amounts from $100,000 to 
$5,000,000. 


For quick action, 
address us direct 


Peabody, 
Houghteling & Co. 


(Established 1865 ) 


oe 05 S. La Salle St. Chicago, Mi. 











Geo. L. & J. A. Mc Pherson 
LEND MONEY 


UMBERMEN 
OGGING COMPANIES 


PORTLAND, Spalding Bldg. SAN FRANCISCO, Fife Bldg. 
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HOO-HOO IN ROUSING CONCATENATIONS. 


Many Kittens Have Their Eyes Opened — Enthusiastic British Columbia Gathering - 
United States Well Represented. 





NEW WESTMINSTER, B. C., March 8.—An enthusiastic 
and loyal gathering ot Hoo-Hoo held an enjoyable con 
cautenation—one ot the best ever held in British Colum 
bia—here last night. 

Large delegations of cats and kittens came in special 
cars trom Vancouver, and Seattle, Wash. About 150 
old cats were present to help test and torture the purblind 
kittens. Thirty lusty candidates had their eyes opened 
and were made full-fledged members of the ‘* Merry 
Prince’s’’ band, with license to feed in the onion patch. 
Viecegerent Snark J. G. Robson, of New Westminster and 
local Hoo-Hoo deserve much credit for the enjoyable 
occasion, Ex-Snark P. W. Fau Vell, of British Colum- 
bia; ex-Snark W. P. Lockwood, of the western district 
ot Washington; Vicegerent Snark Alexander Page, of the 
western district of Washington, and Supreme Custocatian 
L. R. Fifer, Washington’s representative on the Supreme 


Nine, were present and helped to make the occasion thé 


big success it was. 

‘The special car of Seattle cats and kittens arrived over 
the Great Northern at 6 o’clock and Snark Robson with 
other local Hoo-Hoo met the train with automobiles and 
took the visitors to the Hotel Russell, where they were 
guests at an excellent dinner. Immediately following 
the dinner the visitors were conducted to the Knights of 
Pythias hall and at 9:09 the initiation work was begun. 

It was a husky bunch of kittens, and they came out of 
all the tests in fine shape. 

Initiating Officers. 

The following officers conducted the work: 

Snark—L. R. Fifer. Scrivenoter—-l. Ek. Murphy. 
Se — Hoo-Hoo—W. C. Bird- Arcanoper—W. W. Baer. 
Custocatian—J. C. Deitrich. 


Junior Hoo-Hoo Charles Gurdon—P. H. Smith. 
Snell. Jabberwock—W. . Lock 
Bojum—J. A. Cunningham. wood. 


Shortly before midnight the happy promoters of 
‘‘health, happiness and long life’’ returned to the Hotel 
Russell for the session ‘‘on the roof.’’ Here they all 
enjoyed the many good things io eat and listened to 
good music. The banquet lasted until time for the vis- 
itors from Seattle to return to their car, which was 
coupled on the Great Northern's ‘‘owl train.’’ 

Those in the Seattle car were: 

C. B. Uolcombe, Northern Pacific Ry. 

L. kK. Fifer, L. R. Fifer Lumber Co. 
Alexander Page, Alexander Page Lumber C 
J. E. Mathews, Burlington Lines. 


IF. D. Becker, Pacific Coast Shippers’ Ass’n. 

E. L. Fairbanks, Pacific Coast Shippers’ Ass'n 
W. A. Shumm, Pacific Coast Shippers’ Ass'n. 

J. I. €. Connor, Connor-Wilkinson Lumber Co 
Hi. D. Krebs, H. B. Waite Lumber Co. 

R_ E. Fairbanks, Pioneer Lumber Co 

W. P. Lockwood, Soo Line. 

Cc. E. Hall, Lackawanna Lines. 

O. M. MelIntosh. 

F. A. Wick, Buckeye Lumber Co. 

J. BP. Austin, AMERICAN LUMBERMAN. 


The Kittens. 
The following is the list of kittens: 
Edgar Haydon, Vancouver ; 
Milton Haydon, Vancouver; Sunset Lumber Co. 
Gordon Edgar McNair, Blaine, Wash.; Blaine Shingle Co. 
Donald Henry MecGillinay, Nanaimo: New Ladysmith Lbr. Co, 
Thomas Thompson Gadd, Vancouver; Cedar Cove Sash & 
Door Co. 
Roy Fred Arnett, Vancouver; Puget Sound Machinery Depot. 
talph Mueller Hoffman, Vancouver: Meese & Gottfried, 
Leroy Emerson Fairbanks, Seattle, Wash.; Pioneer Lbr. Co. 
Cary Breckenridge Holcombe, Seattie, Wash.; N. P. Ry. | 
William Alvin Shumm, Seattle, Wash.; Pacific Coast Ship 
pers’ Ass‘n. E 
Robert Sutherland, New Westminster. 
Charles James Rubber, New Westminster, Fernridge Lbr. Co 
Ernest Arthur Taplin, New Westminster, Fernridge Lbr. Co. 
Alexanter McKenzie Robertson, New Westminster; Fern 
ridge Lumber Co. 
Charles F. Stafford, Vancouver : 
Albert E. Charlesworth, Vancouver ; 
Edward Cunnabell Walsh, Vancouver; B. C. 
Trading Co. 
Arthur Joseph Corbin, Vancouver ; y 
Joseph J. Daley, New Westminster; Schake Mach, Works. 
Robert James Enjell, Vancouver; E. H. Heaps & Co, 
Evariste Vital Goulet, New Westminster; C. DP. Ry. 
Daniel Smith Updeg rrath, Vancouver; Vance Equipment Co. 
William Alexander Robertson, Vancouver; Western Oil & 
Supply Co. 
Henry Alexander 
Supply Co. : 
John Wetson Cunningham, New 
lumbian . ’ 
Lewellyn Cross Thomas, Vancouver; Vancouver Lumber Co. 
Archibald Bidwell Cleveland, Vancouver; Imperial Timber & 
Trading Co. 
Wilfred S. R. Cameron, 
James Brookes, New Westininster ; 
ing Co. 
Louis X. 


Sunset Lumber Co. 


Empire Mfg. Co. 
Empire Mfg. Co. 
Mills, Timber & 


Smith-Shannon Lbr. Co 


MeDougall. Vancouver; Western Oil & 


Westminster; British Co 


Vancouver; €. & N. W. Ry. 
Westminster Woodwork- 


Kohiman, Vancouver; logger. 


—_—~ 


apa ming AT LITTLE ROCK, 

LittLeE Rock, ARK., March 11.—The Little Rock dis- 
trict of the ¢ ‘oncatenated Order of Hoo-Hoo held a meet- 
ing Saturday afternoon and night at the Hotel Marion, 
at which a dozen ‘‘kittens’’ were shown the way over 
the ‘‘roof’’ into Hoo-Hoo land. It was some session, 
too. T. J. Gay, as Vicegerent Snark for this district, was 
in charge, assisted and ‘‘abetted’’? by W. C. Norman, 
Senior Hoo-Hoo, J. H. Carmichael as Junior Hoo-Hoo, 
Frank Niemeyer as Bojum, C. N. Lemmon as Scrivenoter, 
A. CG. Black as Jabberwock, A. W. Parke as Custocatian, 
T. K. Darrow as Areanoper and W. C. McGinley as 
Gurdon. 

The Little Rock coneatenations are famous for their 
impressionable character, as the following lively ‘‘kit- 





tens’’ will testify: W. C. Christian, Stuttgart; Hugh 
MeDaniel, Cargill; H. E. Rudy, Star ity; H. W. Rain- 
water, Benton; H. B. Griffis, Amity, and C. C. Kirk- 


patrick, A. HW. Thomas; J. 
Haywood, J. R. 
Rock. 

After the initiation the erstwhile kittens sat dow: 
With their initiators at a banquet that made up in meny 
for the terrors of the roof. T. J. Gay, president of th 
Gay Oil Co. and a rampant Hoo-Hoo, acted as _ toast 
master and introduced as the guest of honor W. M 
Stephenson, of St. Louis, Supreme Scrivenoter of thi 
Universe, who talked in Hoo-Hoo language and toasted 
the order in approved fashion, much to the delight and 
edification of the lumbermen. 

Addresses were also made by Carl Baer, C. C, 
patrick, Avery Thomas and Judge J. H. 
ot the original ‘‘ eats.’’ 

©, C,. Kirkpatrick, who was put through the mysteries 
Saturday, is secretary of the Little Rock Chamber ot 
Commerce and an enthusiastic booster for the black eat 
fraternity. ‘The central district appears to be developing 
some fine spirit under the energetic activities of Vice 
gerent Gay and his aids. 


K. Herd, H. H. 


Evans, G. W 
Dedman and A, R. 


Aylin, all of Littk 


Kirk 


Carmichael, on 





CONCATENATION AT JACKSON. 
JACKSON, TENN., March 7.—An enthusiastic concatena 
tion was held here last night in connection with the third 
annual convention of the Southern Retail Lumber 
Dealers’ Association. It was preceded by a torehlight 
parade in which Hoo-Heo carried pitch-pine brands. 
Officers. 


Snark—-H. B. Weiss, Proc- sojum—W. KF. Hickman 
tor, Ark. Jackson, Tenn. 

Senior Hoo - Hoo Co ke Scrivenoter—S. B. Enochs, 
Barksdale, Memphis, Tenn. Jackson, Tenn. 


Junior Hoo-Hoo 
Malloch, Chicago. 

Arcanoper—kK.,. A. 
Memphis, ‘Tenn. 


Douglas Gurdon LD. 
Jackson, Tenn. 

Jaubberwock—-M. M. 
Corinth, Miss. 


Smith, 


Custocatian—S. F. Horn, Nashville, Tenn. 
Candidates. 

H. L. MeMurray, Jackson, Horace Greeley Garrett, Me- 
Tenn. Kenzie, Tenn. 

Oscar Lee Massey, Memphis, Fred Francis Fite, Jackson, 
Tenn. 3 Tenn. 

Robert Lee Smith, Burns James C. Jourdan, Iuka, 
ville, Miss. Miss. 


Altread J. Giassow, Laurel, Miss. 





PORTO RICAN WOODS. 


Much has been written about Porto Rican woods, their 
beauty, abundance and variety, but there is little founda 
tion tor the statement that these woods are likely to 
become a source of great wealth. There is no question 
that the variety of woods is considerable and that, with 
proper protection and planting, extensive areas could be 
made to become very valuable as a source of choice 
woods, Most of the Porto Rican woods are very hard, 
heavy and fine-grained and, after becoming well sea- 
soned, lose only a small proportion of weight; nor do 
they become brittle, but are of great practical value to 
sustain great strain and general wear and tear. In addi- 
tion there are many sotter woods that can be worked 
very easily, such as Spanish cedar, almond, breadfruit, 
jackfruit, cashew, laurel sabino, tabanuco and santa 
maria (Calophyllum calaba), which searcely can be said 
to be abundant. All these woods are very beautiful and 
susceptible of a high polish. Several kinds grow to large 
size and are in request among cabinet makers. 

Some trees produce sufhciently large trunks for making 
canoes, which are sometimes 3 feet in width, and from 
18 to 20 feet in length. These canoes are laboriously 
hollowed out of the logs on the ground, where the tree is 
felled, being hewn away until the boat is a mere shell of 
from 1 to 142 inches in thickness, except at the bow and 
stern, When thus lightened to a minimum they are 
dragged out and carried to the water. <A large quantity 
of good wood is used in making these common canoes. 
Woods employed for this purpose are also cut into veneer 
and, owing to their peculiar color and grain, are in 
demand. 

Although large trees are numerous in a few rather 
inaccessible places, they are not, in proportion to the 
extent covered by the forest or to the uncultivated land, 
plentiful or close together. The dense character of the 
Porto Rican forest on the north side of the island, the 
deep shade, moisture and heat have naturally, in such 
a climate, the influence of thickly crowding the surface 
with shoots and young trees. In many places the forest 
consists largely of saplings, which, all under stimulus 
of the need of light and air, shoot up to reach the open 
space above. Here the large trees are rare. Some of 
the largest trees, of nearly all kinds, spread out at the 
base in ribs or inverted brackets until they cover a space 
at the surface of several hundred square feet. The 
woods are not always straight-grained, but are often 
twisted, knotted, gnarled, and contorted in character. 
This bent and knotted quality in the hard and tough 
woods formerly produced an excellent material for knees 
in small and medium-sized ships, for which they were 
much used. 

Much was expected in years gone by from the produc- 
tion of fibers obtained from bast, and a good many trees 
were cited. as producing fibers of a merchantable char- 
acter. While a number of native trees possess an inner 
bark or bast useful for cordage, the only tree whose bast 
is now utilized to any considerable extent in Porto Rico 
is the mahagua, a timber tree, which produces the blue 
mahoe of commerce, used extensively in the furniture 
industry. 


Meriwether, 


a 
3 
Pe 
a 
My 
4 
ee 
B 
<j 


Elledge, 


ey ee 


Se aS 


LA eee Te I 








































n 


1e 
e 
1e 


ir. 
rh 
eS 
re 


te 


BS 
in 
: 
% 
§ 
a 
a 
d 















Marcu 15, 1913. 


AMERICAN LUMBERMAN 





Mm 


EDWARD HULBERT, OF ABERDEEN; F. C. SCHOEMAKER, OF RAYMOND; Ww. B. MACK, OF ABERDEEN ; LUMBER MUTUAL FIRE INSURANCE CO. 


President. Vice President. Secretary. 


AL ARGE CO AST SELLING ORG ANIZ ATION. PENN. LUMBERMENS —— INSURANCE CO. 


SEATTLE, WASH., March 11.—The Pacifie Lumber 
\gency is the selling organization of one of the largest 
vroups of mills on the Pacifie coast. These mills are 
vented on Grays Harbor and Willapa Harbor, and the 
igency includes in its membership most of the mills on 
these harbors. The mills on the harbors organized this 
selling arrangement in August, 1910, after having inves 
tigated the matter for many months. ‘They had several 
objects in view in adopting this plan of marketing thei 
lumber, among them economry of sales organization, 
ibility to handle any sized order and the steadying ot 
the lumber market in their locality. 

As is the case generally in any organization its success 
s due largely to the personnel of the officers and man 
agement of the business. The Pacific Lumber Agency is 
surely fortunate in its list of officers who control its 
destinies, 

The agency’s president is Edward Hulbert, of Aber 
deen. Mr. Hulbert ought to be a good president, as 
he gets a good deal of practice along that line, being 
president of the American Mill Co., the Hulbert Mill Co. 
and the Raymond Lumber Co. He owns a one-half inter- 
est in both the Hulbert Mill Co. and American Mill Co., 
and Sudden & Christensen own the other half interest. 
Mr. Hulbert is also a stockholder in the Prosper Mill Co., 
Prosper, Ore. He was a native of Bath, Eng., and went 
to Michigan in 1875, being at that time 17 years of age. 
There he began his career as a lumberman. 

IF, C. Schoemaker, of Raymond, vice president of the 
Pacifie Lumber Agency, is secretary of the Willapa Lum- 
her Co., Raymond, and treasurer of the Sunset Timber 
Co, and the Pacific & Eastern Railway. Mr. Schoemaker 
s a native of Missouri, having been born at Concordia 
in that State 40 years ago. He came to the Coast in 
1905 and with associates purchased the plant at Raymond 
that is now the Willapa Lumber Co. Mr. Schoemaker 
has had an important part in making this one of the 
mportant lumber manufacturing plants of the Pacific 
coast. Prior to coming to the Coast Mr. Schoemaker 
was for 14 vears with the Musser Lumber Co. at Musca- 
tine, Towa, and up to this time that had been the only 
business he was ever connected with. Mr. Schoemaker 
was the originator of the lumber manufacturers’ infor- 
mation bureau on the Coast. He is a firm believer in the 
selling agency plan, both for the cargo and rail trade, 
and thinks that it will eventually be extended and put on 
a broader plane. 

W. B. Mack, secretary of the ageney, is one of the best 
known lumbermen on the Coast. He is manager of the 
S. E. Slade Lumber Co., Aberdeen, and is a thorough 
lumberman with many years of experience. Mr. Mack 





A. L. PAINE, OF HOQUIAM; W. J. PATTERSON, OF ABERDEEN; A. F. PETERSON, OF ABERDEEN; descriptive circular. Address AMERICAN LUMBERMAN, 481 S 
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INCREASING IN FAVOR 


Why? 


Because the Ratio of Net Cash 
Assets to Insurance in 
Force Indicates Sure 
Indemnity. 
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is a native of Woonsocket, R. I. In December, 1889, he of Mansfield, Ohio. 

went to Aberdeen from Oscoda, Mich. At this point he INDIANA LUMBERMENS MUTUAL INSURANCE CO. 

had been connected with the manufacture of lumber, of Indianapolis, Ind. 

being in the employ cf the H. M. Loud & Sons Co. and CENTRAL MANUFACTURERS MUTUAL INSURANCE CO 

the Pack-Woods Lumber Co. Upon his arrival in Aber- of Va West: Olde . 
deen he formed a partnership with Edward Hulbert, now ‘ ; 

president of the agency, and engaged in the real estate Will Call Anywhere at Any Time. 

business. In 1895 he went with the West & Slade Mill WS S) 
Co., which was afterward reorganized under the name of 


the S. E. Slade Lumber Co. 

The treasurer of the agency is A. L. Paine, Hoquiam. 
Mr. Paine is also treasurer and manager of the National © ° 
Lumber & Box Co., Hoquiant, and is a director in three Assets Realization 


banks in Aberdeen—Hayes & Hayes, the United States 


National and the Chehalis County Banks. Mr. Paine has Company 


been a lumberman all of his life, beginning in Michigan 





at the age of 14 by repacking shingles that were broken CAPITAL AND SURPLUS $11,000,000 
in transit by wagon to the railroad station. His father 

was a lumber and shingle manufacturer there at that Buys short term bond 

time. Later Mr. Paine was a logger in the Michigan Z 

woods. He was for a time a hardware merchant and and note issues on 

then a traveling salesman. In 1901 he organized the j ; 
Davenport-Paine Co., of Spokane, dealing in mines and operating properties. 

timber. A little later he started logging on Grays Har Correspondence Invited 

bor and in 1904 he took his present position with the NEW YORK PHILADELPHIA 
National Lumber & Box Co. 25 Broad St. Lafayette Bldg. 


The assistant treasurer of this organization, W. J. Pat- 
terson, is head of the Hayes & Hayes Bank, of Aberdeen, 
the largest banking institution in southwestern Wash- 
ington. He has been in the banking business 21 years. 
He is a business man of recognized ability and is the 
president or director of numerous companies in various 
lines of commercial activity. 

A. F. Peterson, manager of the Pacific Lumber Agency, 
has been a familiar figure in the selling of Pacific coast 
lumber products for many years. Just prior to the or- 
ganization of the agency Mr. Peterson was sales manager 
for the National Lumber & Box Co., Hoquiam. His first 
knowledge of the lumber business was gained in the mill 
ot the old Washington Mill Co. at Port Hadlock. Later 
he was with the Grays Harbor Commercial Co., Cos- 
mopolis. From this company he went to the concern that 
afterward became the National Lumber & Box Co. and 
remained with that company as sales manager and as- 
sistant manager until he was made manager of the 
agency, having taken an active part in the organization of 
the agency. Mr. Peterson is one of the able and force- 
ful men who are making the lumber products of the 
Pacific coast known and used all over the country. He 
is a student of marketing and an expert on conditions 
bearing on this important phase of the lumber industry. 


CHICAGO 
21 First National Bank Building® 
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Henry Building, SEATTLE, WASH. 
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Caused through giving credit to un- 
reliable customers by using our 


RED BOOK SERVICE 


It keeps you posted regarding the financial standing 
of parties engaged in either the manufacturing, sell- 
ing or buying of lumber products. 

We also have a well organized 


Law and Collection Department 


at your service every time a customer fails to settle 
his account. We've had over 32 years’ experience. 


LUMBERMEN’S CREDIT 
ASSOCIATION, 
Established 1876. 
608 Dearborn Street, 
CHICAGO. 
55 John Street, 
NEW YORK CITY. 




















HINTS AS TO YARD MANAGEMENT 


will be found in the 390 page book “Realm of the Retailer.” Free 














54 





AMERICAN LUMBERMAN 


Marcu 15, 1913. 











| TIMBERLANDS 























































National Forest Timber 
For Sale, 


730,000,000 Feet. 


AMOUNTS AND KINDS: (1) South’ Fork: 
302,000,000 feet B. M., more or less, of western 
yellow pine and Douglas fir timber, approxi- 
Inately 80 per cent western yellow. pine. (2) 
Middle Fork: 448,000,000 feet B. M., more or less, 
of western yellow pine, Douglas fir, Engelmann 
spruce and white fir timber, approximately 70 per 
cent western yellow pine and 23 per cent Douglas 
fir. 

LOCATION: Within the Boise and Payette 
National Forests, Southern Idaho. Two. units: 
1) South Fork, Payette River, in Townships 8, 
9, and 10 North, Ranges 4, 5, 6, 7, 8 9 and 10 
East, B. M., (2) Middle Fork, in Townships 9, 10, 
11 and 12 North, Ranges 4, 5 and 6 East, B. M. 


STUMPAGE PRICES: Lowest rates considered: 
(1) South Fork: $2.50 per M feet for yellow pine 
and $1.00 per M feet for Douglas fir and merchant- 
able dead timber; (2) Middle Fork, $2.00 per M 
feet for yellow pine, and $1.00 per M feet for 
Douglas fir. Engelmann spruce, white fir and mer- 
chantable dead timber. Rates to be readjusted on 
April 1, 1918 and April 1, 1922. 


DEPOSIT: With bid on either Fork $10,000, to 
apply on purchase price if bid is accepted, or re- 
funded if rejected. A forfeit may be retained if 
the contract and bond are not executed within the 
required time. 


FINAL DATE FOR BIDS: Sealed bids will be 
received by the District Forester, Ogden, Utah, up 
to and including June 1, 1913, for all or any portion 
of the timber on either Fork. The date for receipt 
of bids will be extended 30 days upon the request 
of any person who desires additional time for 
examining the timber. 


The right to reject any and all bids is reserved. 


Before bids are submitted, full information con- 
cerning the character of the timber, conditions of 
sale, deposits and the submission of bids should be 
obtained from the District Forester, Ogden, Utah. 


Other National Forest areas are available for 
which detailed reports will be sent upon applica- 
tion to the 


FOREST SERVICE, 
Federal Building, CHICAGO, ILL. 








































FOR SALE 
8140 Acres of Fine 


TIMBER LAND 


A REAL OPPORTUNITY 


This tract is in North-East Louisiana and is covered with 
a fine growth of both hard and soft wood. Convenient to 
railroad and is a splendid location for a sawmill. 

An ideal proposition for lumber company or manufacturing 
concern needing a timber supply. 

A cruise of the tract shows that it carries the following: 


Oak - - 36,140,000 Feet. 
Hickory - 4,170,000 “ 
Gum - .- 1,260,000 “ 
Pine - - 5,100,000 “ 
Cypress - 10,000 “ 
Total - 46,680,000 Feet. 


For complete details address 
D C, care American Lumberman. 









































British Columbia Timber Lands 


EXCLUSIVELY 


All properties offered have first been examined 
by my ownmen. Willact as agent for purchasers. 





















































Correspondence solicited from bonafide investors only. 


W. L. KEATE 
Crowe and Wilson Bldg., 441 Seymour St., VANCOUVER, B, C. 















































| Hardwood Timber Lands 


I have for sale some of the finest hardwood propo- 
sitions in Virginia, West Virginia, Tennessee and 
North Carolina, varying in size from 1,000 acres to 
65,000 acres. If you are in the market for tracts in 
| this locality write, 


WILLIAM H. ARMSTRONG, 













































































| 2137 N. American St., PHILADELPHIA, PA. 























POLICIES OF THE NEW ADMINISTRATION. 


(Concluded from Page 37.) 

‘*T want a 100 per cent man,’’ said Mr. Houston re- 
cently in discussing possible appointees for the position 
ot solicitor. He also said that while he considers this 
the most important post he has to fill he will make a 
careful survey of the field before selecting the man. 

The Secretary of the Interior. 

Secretary of the Interior Franklin K. Lane hardly needs 
an introduction to the American people because he has 
made himself a well-known figure in the Government 
through his association with the Interstate Commerce 
Commission. At the time he was chosen as a member 
of President Wilson’s Cabinet he did not know the Presi- 
dent, but the President knew his record. Mr. Lane was 
then serving as chairman of the commission. He was 
appointed a member of that body by former President 
Roosevelt, although he is a Democrat and once ran for 
the office of Governor of California. It is said that he 
was defeated by fraud in that election. He is a lawyer, 
Was once corporation counsel of San Francisco and was 
appointed to the Commerce Commission in 1905. Mr. 
Lane’s attitude on conservation never has been publicly 


discussed, and up to the present time he has refrained 
from indicating whether he subscribed to the State’: 
right doctrine of his party, so far as to include contro! 
ot national resources, or whether he believes that they 
should remain under the control of the Government. It 
can be said, however, that he is perfectly willing to accept 
the leadership of President Wilson in this respect. 

The Secretary of Commerce is William C. Redfield, o1 
Brooklyn, He has been a member of Congress for two 
years and prior to that he was for a year Commissione: 
of Public Works for the Borough of Brooklyn, New York 
City. Mr. Redfield is a manufacturer, and until his 
elevation to the Cabinet was vice president of the Amer 
ican Blower Co, It is said that his appointment to the 
portfolio of Commerce was urged by Goy. Foss, of Massa 
chusetts, and the entire Democratie delegations in Con 
gress of Massachusetts and New York. He jumped into 
fame over night during the discussion of the tariff in 
the Sixty-second Congress by announcing that although 
he was a manufacturer on a large scale and benefited by 
a protective tariff he believed in free trade and thought 
that all the interests of the country would be better off 
if the tax on imports was wiped out entirely. 





IN THE INTERSTATE COMMERCE COMMISSION. 


Lumber Hearings in Prospect—Renewal of Testimony on Diversion and Storage in Tran- 
sit—Arguments of Opponents of Abolishing Privileges. 


LUMBER DOCKET OF THE COMMISSION. 

March 17, 18 and 19—Arguments at Washington, D. C. 
Applications for relief from provisions of the fourth section 
tiled by carriers in southwestern territory with respect to 
class and commodity rates from New York City, Ohio River 
crossings and New Orleans, La., to South Atlanta, Ga., Bir- 
mingham, Ala., Cordele, Ga., and Rome, Ga. 

March 25—Hearing at New York. The Official Classitica- 
tion Committee will meet at 148 Liberty Street. New York, 
fuesday, March 25, 19138, at 10 a. m. <A preliminary hear- 
ing will be held in the rooms of the Central Freight Asso- 
ciation, Room 2248 Transportation Building, Dearborn and 
Harrison Streets, Chicago, Tuesday, March 18, 1915, at 10 
a. m. 

March 26—Hearing at Kansas City, Mo., before Special 
Examiner Boyle. 

I. & S. No. 201—Advances on various commodities be- 
tween Missouri River points. 

April 1—Hearing at Chicago, IIl1., 
Boyle. 

I. & S. No. 208—Advances in class and commodity rates 
by carriers operating between New Orleans, La., and other 
points in the South and points in Illinois. 

April 2—Hearing at Montgomery, Ala., before Special 
Examiner J. E. Smith. 

; S. No. 145—Advances on lumber in carloads from 
Lockhart, Ala., and Samson, Ala., and other points to 
Washington, D. C., Baltimore, Md., and other destinations. 

April 2—Hearing at Chicago, Ill, before Special Examiner 
Boyle. Case No. 5273—R. W. Pridham Co. v. Southern Pa- 
cific, et al. 

April 2—Hearing at Washington, D. C. Complaint of 
the Michigan Hardwood Lumber Association y. the Trans- 
continental Freight Bureau. 

April 12—Hearing at Washington, D. C. 
from Mississippi to eastern points. 

April 1—Meeting at St. Louis, Mo., of the Western Classi- 
fication Committee. 


PRIVATE CAR INVESTIGATION. 

WASHINGTON, D. C., March 11.—The Interstate Com- 
merce Commission has instigated an investigation into 
the operation of private car companies which is regarded 
as one of the most important ever undertaken by that 
arm of the Government. All industrial concerns operat- 
ing private cars are included in the inquiry, the primary 
purpose of which is to determine the relations that exist 
between the railroads of the United States and the com- 
panies owning private cars. 

For some time the commission has been quietly con- 
ducting an inquiry into the management of private cars, 
and has unearthed a condition of affairs that the officials 
believe warrants a thorough investigation. The commis- 
sion has already developed the fact that there are no 
less than 1,200 private car companies in the United 
States, which by lease or other arrangement obtain a 
revenue from the railroads. The commission now desires 
to know if there is an inter-relationship that enables the 
railroads to own the private cars and then to pay for 
their use. There is a suggestion that the railroads con- 
trol the private cars through holding companies. 

A series of questions designed to determine the rela- 
tions between the railroads and the private car com- 
panies have been sent to the 1,200 companies owning 
private cars, and in this connection the commission has 
issued a statement setting forth that it is the intention 
of the commission to hold hearings at various places 
throughout the United States and that the interrogatories 
were to be used as a basis for the hearings. The com- 
mission also declares that if the private car companies or 
owners of private cars fail to furnish the information 
sought, resort will be had to the power to subpena. 
Commissioner McChord has been placed in charge of the 
investigation and he has appointed George P. Boyle chief 
examiner to collect the information and direct the work 
of the special examiners who will be put in the field. 

An important feature of the investigation is that it will 
put up to the commission the question as to whether a 
carrier should own equipment capable of transporting 
satisfactorily the commodities it undertakes to carry. In 
explanation of the investigation it is said that the com- 
mission has been deluged with complaints from manufac- 
turers and others that the private car is being used as 
a means of paying rebates and that those who do not 
own them are placed at a great disadvantage. In the 
circular, which is entitled ‘‘To Users of Private Freight 
Cars,’’ the commission says: 

It is the desire of the commission that all shippers or 
associations interested in this investigation communicate to 


before Special Examiner 


Lumber rates 
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it not later than March 81 such information as may be in 
their possession and which they consider pertinent to the 
inquiry. 

It is the intention to begin the hearings on this subject 
about May 1. 


DIVERSION AND STORAGE IN TRANSIT. 
[Special telegram to AMERICAN LUMBERMAN. ] 
SEATTLE, WASH., March 12.—The hearing in the Inter 
state Commerce Commission case concerning elimination 
by transcontinental railroads of diversion and storage in 
transit privileges on shingles and lumber, which was 
brought to a sudden close in Seattle February 3, was 
resumed here today before George H. Walker, of Seattle, 

attorney representing the commission. 

At the previous hearing those in favor of elimination 
ot the privileges introduced evidence in support of their 
side of the case; today the other side was heard. 

F. D. Becker, secretary of the Pacific Coast Shippers’ 
Association, was the first witness called. He identified a 
number of resolutions from eastern lumber associations 
favoring the transit privileges. Officials representing the 
Great Northern, Oregon & Washington, Northern Pacific 
and St. Paul lines then testified concerning the number 
of cars shipped into southwestern territory, this informa- 
tion having been asked by Special Examiner Flynn at the 
previous hearing and being presented at the present timre 
for his benefit. 

H. S. Stine, president of the Pacific Coast Shippers’ 
Association and manager of Barnes & Mauk, a wholesale 
lumber concern, was on the stand nearly all day. He 
described in detail the present method of handling shin- 
gles and said that this is the only logical way for them 
to be handled, since 90 per cent of all shingles manufac- 
tured are sold through wholesalers. He offered as advan- 
tages of the reconsigning privilege that supply and de- 
mand are brought closer together, new markets are 
opened, mills can operate regularly and congestion of 
tonnage is avoided. He said that wholesalers have 
financed the shingle industry and made operation of the 
small mills possible, and that if the transit privileges are 
eliminated wholesalers and the small shingle mills will 
be greatly injured. 

George E. Vincent, of Anacortes, Wash.; A. H. Buck, 
of Monroe, Wash.; E. T. Nobles, Bellingham, and J. L. 
Allen, Everett, all straight shingle manufacturers, cor- 
roborated Mr. Stine’s testimony, saying that they would 
be greatly injured if the transit privileges were removed. 
They all denied that the shingle industry is manipulated 
by the wholesalers and maintained that the shingle busi- 
ness is and always has been profitable. 
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+ HEARING AT MEMPHIS ON INCREASE IN RATES 
OF HARDWOOD SHIPMENTS. 

’” MEMPHIS, TENN., March 12.—Joseph Hattendorf, gen- 
eral freight agent of the Illinois Central Railroad Co., 
and J. M. Donovan, general agent of the Southern Rail- 
way, were the principal witnesses for the carriers at the 
hearing before Special Examiner A. H. Elder, of the 
Interstate Commerce Commission, which began at the 
Hotel Gayoso Monday and which involves the proposed 
increase of 2 cents a hundred pounds on shipments of 
hardwood lumber from Memphis and Mississippi Valley 
points to New Orleaus. 

This advance was announced by the railroads some 
time ago, but was suspended by the commission pending 
hearing before that body. The chief contentions of the 
witnesses for the carriers were that the increase was 
necessary for purposes of revenue and that the railroads, 
having created a market for certain forest products, were 
entitled to share in the increased returns to the lumber- 
men who have been the chief beneficiaries. This latter 
statement had special reference to cottonwood and gum, 
which have enjoyed a lower rate than other hardwoods 
for a number of years. The lumbermen were represented 
at the hearing by the Southern Hardwood Traffic Bureau, 
but all the time Monday was taken up with the testimony 
of the railroad men. Tuesday was given over to the 
hearing in connection with the proposed increase on 
cooperage products from Alexandria, La. to New 
Orleans. 
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Today officials of the Southern Hardwood ‘Traffic 
Bureau are presenting their arguments in behalf of the 
jumbermen, through which they seek to show that the 
advance is neither reasonable nor justifiable. Practically 
the entire day will be consumed in the presentation of 
the evidence prepared by the Southern Hardwood Traffic 
Bureau. 

No decision will be handed down for some time by the 
commission. Lumber interests are very much pleased, 
however, with the fact that they have a victory in a 
similar case to their credit. This was secured several 
years ago. 





Suspension Order. 

The Interstate Commerce Commission has issued an 
order suspending until September 12 the operation of 
certain schedules published by the Illinois Central and 
the Yazoo & Mississippi Valley Railroads, which con- 
tained certain proposed advances in rates for the trans- 
portation of lumber between points in Louisiana and 
Mississippi and Memphis, Tenn. The original suspension 
order on these rates was issued November 12, 1912, when 
they were suspended until March 12. 


COMMERCE COURT NEWS. 

WASHINGTON, D. C., March 11.—Congress having set- 
iled that the Commerce Court shall remain in existence 
until June 30 the duty will now devolve upon President 
Wilson of appointing a judge to fill the vacancy caused 
by the impeachment of Robert W. Archbold. As the 
court has a full docket and some important cases, in- 
cluding the ‘‘tap-line cases,’’ an effort is being made to 
have the appointment made at an early day, so that the 
court may clean up the docket when the time arrives for 
it to go out of existence. 

There is only one name prominently mentioned for 
the vacancy, and that is former Sen. Thomas H. Paynter, 
of Frankfort, Ky. Immediately after the impeachment 
of Judge Archbold, President Taft offered this office to 
Judge Paynter, although his term as Senator did not ex- 
pire until March 4. He is a Democrat, but President 
Taft was never partisan in making judicial appointments 
and he had a high personal regard for Judge Paynter, 
and felt that he would be a valuable addition to the 
Commerce court. 

At that time Sen. Paynter declined the offer, not be- 
cause he did not want the position, but because the 
Democratic caucus in the Senate had agreed that none 
of the Taft appointments should be confirmed, except 


army appointments and one or two diplomatic posts. Sen. 
Paynter did not want to embarrass his colleagues in the 
Senate by having his appointment put up to them, there- 
fore he asked President Taft not to send in his name. 
His name has been suggested to President Wilson, and 
he has been strongly indorsed for the position by Demo- 
crats and Republicans, hence it is thought probable that 
the appointment will be made in a few days. 

Sen. Paynter was born in Lewis County, Ky., and was 
educated in that State and admitted to the bar in 1872. 
His first public office was county attorney of Greenup 
County, Ky., and later he was elected to the Fifty-first 
Congress and served in the House of Representatives six 
consecutive years. In 1894 he was elected a judge of 
the Court of Appeals of Kentucky, for an eight-year 
term, and was reelected in 1902, serving until 1906, when 
he was elected to the United States Senate for the term 
beginning March 4, 1907. He did not stand for re- 
election to the Senate because his friend Ollie James had 
previously announced his intention to run for the office. 





The Commerce Court has set March 31 as the date for 
hearing the final arguments in the first of the ‘‘tap-line’’ 
eases. The particular case that will be argued is that 
of the Butler County Railroad Co., and the attorneys for 
the company and the Government have agreed upon a 
statement of facts which will be presented to the court. 

This court has handed down an opinion in the case of 
the Southern and other railroad companies against the 
United States upholding the Interstate Commerce Com- 
mission in its order made last year requiring carriers to 
refrain from collecting higher rates for the transporta- 
tion of all class and commodity freight, from Newport 
News, than from Norfolk. It was contended by the 
Chamber of Commerce of Newport News that the ear- 
riers discriminated against them and in favor of Nor- 
foik. 





The Interstate Commerce Commission held that the 
discrimination was unjust. The Commerce Court decides 
that it was for the commission to determine what the 
actual conditions surrounding the transportation were, 
and that it was for the commission to determine the 
method of service, the relative location of the two cities, 
how the interchange of freight is made, what the markets 
for traffic are, the extent of the competition, and other 
matters pertaining to the welfare of the communities 
affected. The court is of the opinion that the commis- 
sion was amply justified in finding as it did. 





SASH, DOORS AND MILLWORK. 


Considerable activity continues in sash, door and 
millwork centers. Demand is hardly less pronounced 
than during the most active periods of recent years. 
A slight falling off in orders, however, is reported 
from some wholesale centers. Very likely much ot 
the decline can be accounted for by the fact that 
in many sections inclement weather has caused 
the roads to be practically impassible for hauling. 
Advices from Wisconsin and from Mississippi River 
factory operators are of continued good request for 
both oddwork and stock goods. Orders are keeping 
pace with the output, with the result that warehouse 
stocks are much lower than a year ago. One of the 
features of the market is the strength in prices. 
Competition, still keen as ever, is decidedly of a clean 
character. 

Althought some of the Chicago jobbers have noted 
a falling off in orders in the last 10 days, which they 
attribute to the poor roads in the country, city de- 
mand continues of large proportions. Millwork fac- 
tories are busy on orders, numerous contracts for con- 
struction work being in hand. Local distributers are 
well pleased with the strength of the market, which 
appears to be permanent, as in parts of the country 
where heretofore there has been a tendency to carve 
prices to the bone the opposite feeling prevails. 

The outlook in the Northwest is good and Minne- 
apolis and St. Paul factories are hustling for cars to 
load out the orders they have taken. Early spring 
trade has been brisk and promises to hold up well, 
judging by reports from retail yard men and builders. 
Higher prices are considered a certainty as soon as the 
demand takes on regular spring season volume. 

The sash, door and blind trade at Baltimore, Md., 
is about holding its own, with the demand just at 
present not urgent, but with good things in prospect. 
Numerous construction projects are under considera- 
tion and many of them have assumed definite shape, 
hut they are waiting for the general situation to be- 
come a little clearer. The feeling of disquiet in 
financial circles is to some extent affecting the de- 
velopments in real estate improvements, and for the 
moment contractors are not rushed. 
reacts on the sash and door factories, which are un- 
der no pressure to make delivery. The hopeful pros- 
pect presented, however, serves to keep down com- 
petition, so that contracts are usually taken on a 
profitable basis. : 

Buffalo (N. Y.) door mills have begun to find busi- 
ness a little better, the weather having changed from 
the extreme severity of the last month. While the 
storms lasted trade was dull, but present conditions 
are called satisfactory. Within the next two weeks 
the door business is expected to open up actively. 
Demand is better for rough lumber also. Prices on 
doors and millwork are fairly firm, but there is much 
competition prevailing, as is the usual condition. 

Good weather prevails in Cincinnati and appears 
likely to continue, but builders hesitate to start on 
a large scale with spring operations, fearing a spell 
of adverse weather. Planing-mill men find rough lum- 
ber in most all items necessary for their work higher 


This naturally’ 


in price than at the corresponding time last year and 
much of the new work that is being figured on is 
based on advanced prices for all kinds of raw ma- 
terial. They are running their plants to capacity on 
stock sizes in all classes of millwork and are better 
prepared than they expected to be with their own 
product, because of the late ending of last season’s 
building, due to the continued good weather through- 
out the winter months. Expecting a shortage of their 
own output and not caring to be short on stock for 
early spring business and also looking for advanced 
pices early in the spring on all planing mill work, dealers 
have bought more heavily than ever from out-of-town 
plants of these stock sizes in order to be prepared. 
Dealers are well prepared for the new business and 
do not care how soon weather settles and the builders 
get busy. 

A fairly good volume of business is reported by St. 
Louis sash and door factories, owing to the pleasant 
weather that has prevailed the last few days. Con- 
siderable small-lot buying of stock goods is being 
done. Special work buying is rather quiet and will 
continue so for a while longer, until contracts for 
buildings not projected are made. Each week shows 
an increase in the amount of estimating being done. 
From information obtained from local contractors 
there will be a good deal of building, especially in 
apartment structures, started as soon as the weather 
will permit and this will keep the factories very busy. 

At Kansas City western pine sash and door is firm 
and is showing a tendency to advance because of the 
searcity of California and Western pine shop lumber. 
Demand for sash and door of all kinds is unusually 
good for the time of year, although not so heavy as 
may be expected later, judging from the inquiries and 
the large amount of figuring that is being done. 
Building prospects, as reported from all sections, are 
encouraging. 

Sash and door manufacturers at Tacoma, Wash., 
feel satisfied with what 1913 has brought thus far. 
Prices have been well maintained but are not on a 
par with logs and lumber. Factories are running 
normally. With new plants recently started in this 
district the 1913 output is destined to show a large 
increase over 1912. 

The San Francisco sash and door trade has been 
somewhat slack the last week, but not surprisingly 
so when the spasmodic conditions are understood. It 
is only a question of a short time until things will 
rush again in the building trades. With good build- 
ing conditions in the eastern and middle western 
cities, the white pine door manufacturers of Cali- 
fornia feel encouraged and the principal plants are 
being operated accordingly. Shipments of doors to 
the eastern markets are going forward at about the 
usual seasonal rate. 

With every indication of great activity in the 
building trades the coming. season the window glass 
industry will receive its share of attention. Stocks 
in jobbers’ and dealers’ hands will soon require re- 
plenishment and a good demand for window glass is 
expected within the next few weeks. 
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“THE COST OF GROWING TIMBER” 
By R. S. Kellogg and E. A. Ziegler, is an exposition of facts 
and figures that will interest timber owners. Twenty-five 
cents a copy. AMERICAN LUMBERMAN, Chicago. 





CANADIAN TRADE NEWS 








FROM THE CANADIAN CAPITAL. 


Railway Commission Issues Rate Adjustment Order 
to Become Effective April 1.—Cold Weather Retards 
Building Operations. 

OTTAWA, ONT., March 11.—A recent order of the rail- 
way commission directs the Canadian Pacific, Canadian 
Northern and Grand Trunk Railways to adjust their 
joint special tariffs so that, without increasing rates 
shown therein, rates on lumber and other commodities 
carried at lumber rates, from points west of and inelud 
ing Blairmore and Laggan, Alta., to Winnipeg, be not 
exceeded for similar or less distances to points in Alberta, 
Saskatchewan and Manitoba. The order will become et- 
fective April 1. The commission has reserved decision 
as regards the application for reduction of rates from 
Golden, B. C., to prairie destinations pending the decision 
in the Western rate inquiry. 

The recent few weeks ot cold weather have given out 
door building a setback. In another Way, however, it has 
benefited the trade inasmuch as it has enabled the piling 
of the logs tor the spring drive, greatly delayed by the 
former mildness. In most of the camps winter work is 
now finished and the men are beginning to come back to 
the cities. The employment agencies of the city are 
endeavoring to secure river men and are finding it almost 
impossible to fill the demand as it is yearly becoming 
more and more difficult to get men to go to the camps. 

The Petawawa Lumber Co. has taken out 2,200 feet 
of square timber from its limits at Brule Lake, on thi 
Parry Sound branch of the Grand Trunk Railway. This 
is considered a record local cut for this kind of timber 
as very few limits contain trees of sufficient thickness 
to yield square timber. 

Manufacturing wallboard from spruce logs is the in 
dustry the Beaver Board Co. (Ltd.), which had a fae 
tery in course of erection during the winter at Beaver 
dale, Que., a few miles from here, will carry on. The 
company has announced that it will start operation in 
two weeks and will employ 150 men. 

There is an enormous demand for dry lumber from the 
United Kingdom which, together with the mild weathei 
during the greater part of the winter, will probably re 
sult in a slight further advance in prices. The mild 
winter in Russia is said to have increased the British 
demand, according to the statement of Price Bres. (Ltd.), 
the big Quebec lumber firm. 

Recent changes in lumber prices locally have made the 
new figures as follows: Pine, 1 by 4, s. ¢. strips, $22 to 
$23; pine, 1 by 5, s. ¢. strips, $24 to $25; 1 by 7, s. ¢. 
strips, $22 to $24; pine, s. ec. and between 1 by 5, ¢24 
to $25. 


A report from St. Johns, N. |] 





3., States that New 
Brunswick lumbermen have requested the provincial gov 
ernment to provide that leases of crown timber lands 
in the Province shall henceforth be in perpetuity. Pre 
mier J. K. Fleming, who is also surveyor-general of New 
3runswick, has promised consideration of the proposal 
by the government this session. 





AT ONTARIO’S METROPOLIS. 

PoroNTO, ONT., March 10.—Trade is considerably more 
active than is usual at this season, as dealers are look 
ing forward to a heavy demand as soon as the frost is 
fairly out of the ground. White pine is moving freely, 
the principal demand being for the lower grades, espe 
cially dead culls and mill culls, which are becoming 
searce. Eastern spruce is being brought in in increasing 
quantities. Lath are getting scarce with an upward 
tendency in prices. In hardwoods the principal call is 
for the lower grades. Birch and elm are much in requisi- 
tion and a shortage in the supply of soft elm is antici 
pated owing to the difficulty of getting out logs in the 
localities where this timber is cut. 

A meeting of millmen engaged in the hemlock trade 
was held here March 5 to consider the situation. It was 
stated that dry hemlock was practically off the market, 
and that the new cut would probably be about average 
in volume, as owing to the prevalent high prices and 
heavy prospective demand the output of a large number 
of small mills, which were preparing to cut hemlock, 
would make up for any shortage on the part of the large 
operaiors. The discussion principally turned on the ques 
tion of what price should be demanded for No. 1 grade. 
It was pointed out that if the figure were placed too high 
it’ would encourage the importation of southern pine. 
The general opinion was in favor of asking $20 a thou- 
sand feet, at which price it was considered the dealers 
would be able to meet any competition from the southern 
mills. No formal resolutions were adopted. 

Latterly conditiens in the bush have been generally 
favorable for hauling and heavy snowfalls in many local-, 
ities render it probable that there will be plenty of water 
on the opening of navigation to flout the logs. In some 
districts, however, there has been but little snow. 

John Story, for many years with the R. Laidlaw Lum 
ber Co., Toronto, has been appointed manager of the 
Calgary (Alta.) office of the Seaman-Kent Co., of Mea 
ford and Fort William. 





NOTES FROM MANITOBA. 

WINNIPEG, MAN., March 10.—Alihough the financial 
stringency in Canada threatened for a time to curtail 
building operations, the situation appears to have im- 
proved greatly since the first of this month. The weather 
for most of last week has been very springlike, and 
already preparations for considerable building are active. 
Reports from the leading centers of the three Prairie 
Provinces indicate that there is likely to be a heavy 





demand for lumber in the coming weeks. The price of 
most lines of lumber in the local market is quite firm 
but no changes of importance have occurred recently. 

The Northern Planing Mills (Ltd.), Saskatoon, Sask 
will build another planing mill in that city this summer. 
Considerable machinery will be installed. 

The Monarch Lumber Co, (Ltd.) is building a planing 
mill in connection with its yards at Saskatoon and 
Regina. 

Several of the large lumber companies of Winnipeg 
and other parts of western Canada have decided to add 
to the number of their line-yards throughout the country 
this year. This practically becomes imperative on account 
of the large settlement in different new parts of the 
country in the last vear or two, and also the prospects ol 
very heavy immigration this year. 





IN SOUTHEASTERN CANADA. 

MONTREAL, QUE., March 10.—Quebee lumbermen report 
that the outlook in this Province for the timber and deal 
trade during the coming season of navigation is exceed 
ingly good, The Canadian trade has large contracts to 
earry out from both the United Kingdom and the United 
States markets, which is expected to give a new impetus 
to the shipping. The timber firms have manufactured 
more square tunmber and deals in their mills during the 
present winter than has been done for vears. In con 
sequence ot the demand, the price of lumber has ad 
vaneed $3 a thousand feet, and shingles, which are 
greatly in demand for the Massachusetts market, 20) per 
cent. Steamship rates from the St. Lawrence to the 
United Kingdom ports have considerably sdvaneed, bu 
notwithstanding this fact, the British dealer is expected 
to make fair net profits. 

The Montreal Board of Trade is securing evidence in 
support of its side in the reciprocal demurrage case. 
The transportation bureau of the board of trade is now 
considering whether or not a penalty should be imposed 
on the railways for delays in supplying empty cars for 
loading. It is asking lumbermen for evidence in ordet 
to support its side of the case and when sullicient facts 
are obtained, will bring the matter before the Dominion 
Board of Railway Commissioners. 

A recent report issued by the Dominion Government 
on railways and canals, shows the number and cost of 
railway ties. In 1907, Canada produced 5,203,765 ties, 
which cost $1,912,505, or an average cost of 36.7 cents 
each. In 1912, the production was 7,349,146 ties and 
the average cost $3,287,683, or 44.7 cents each. These 
numbers, however, do not include construction work, and 
as 1,830 miles of new line were put in operation last 
year, it is estimated that 4,650,000 other ties were used. 
In addition, 1,000,000 ties probably were used for mile 
age which was completed, but had not been officially 
classified as in operation. It is estimated, therefore, that 
the number of ties used in 1912 was practically 
15,000,000, the total cost of which was $6,750,000. 

A recent Government report shows the forestry devel 
opment in Canada during last year. The figures follow: 
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British imports of Canadian timber and wood products 
show a decrease in the total purchases from the previous 
vear of $894,700. Canada’s exports of mechanical wet 
pulp of wood from Great Britain last year amounted to 


$375,945, a decrease of $432,225 in comparison with 
1910. Exports from Newfoundland to Great Britain in 
this commodity increased $226,000, due to the output of 
the Harmsworth’s mills. 
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IN SOUTHWESTERN BRITISH COLUMBIA. 

VANCOUVER, B. C., March 10.—The British Columbia 
governmeit has dropped the proposed amendment to its 
timber legislation which was to increase the royalty on 
timber after January 1, 1916. When the increase, which 
was really a doubling of the rate at present in force, was 
proposed, strenuous objection was raised by timber own 
ers, especially those in the interior. The dropping of the 
clause came as a surprise. 

The Doyle scale, which has been used east of the Cas 
cades for measuring timber, is not regarded as satisfac 
tory, and when the commission is appointed to inquire 
into the matter some other method may be recommended, 

Hf. V. Dardier, representing British capitalists, has 
aequired all the merchantable timber in the Coquahalla 
Valley, which is estimated at 60,000,000 feet. The 
Coquahalla River empties into the Fraser, opposite Hope, 
and is the pass through which the railway from the 
Kootenay will come to the Coast. Development of tim- 
ber in the district has been retarded owing to the lack 
of transportation facilities, it being impossible to get 
the timber cut except by rail. 

Che interests of J. W. Welsh and D. J. O’Brien in the 
United States Pacific Lumber & Timber Co. (Ltd.), 
recently incorporated, have been acquired by George E. 
Hornibrook, of Menominee, Mich. The officers of the 
company are: President, J. M. Thompson; vice presi- 
dent, .. Buck; secretary-treasurer, George EK. Hornibrook. 
Mr. Hornibrook was formerly with the Wolverine Cedar 
& Lumber Co., of Sault Ste. Marie, Mich., and is an 
experienced logger and jumberman. The United States 
Pacifie Lumber & Timber Co. has valuable timber tracts 
on Craycroft Island, which it is logging, and is negotiat- 
ing for 100,000,000 feet more. 
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NECROLOGICAL RECORD OF THE WEEK 





, John Henry Schuck. 


SPRINGFIELD, ILL., March 10.—The funeral of John 
ifenry Sehuck, veteran lumberman and organizer of the 
Citizens’ Railway Co., of this city, who died at his home, 
1043 South Fifth Street last Friday afternoon, was held 
yesterday from the home. 

* Mr. Schuck was born in Heidelberg, Germany, March 

, 1830, and came to America when he was 16 years old. 
fe stopped a short time in New York City and then con- 
‘inued his journey westward, arriving in Chicago a few 
months later, where he began working as a cabinet maker. 
‘rom Chicago he journeyed down the canal to La Salle 
and later to Peoria, where he stayed a short time, coming 
to Springfield in 1848. 

The following year he was attracted by the discovery 
it gold in California and made an overland trip on horse- 
back to the Pacific coast. He suffered many hardships 
on the journey, but finally reached his destination stop- 
ping at Hangtown, now known as Placerville, Cal. 

After an unsuccessful attempt to obtain gold he again 
turned his attention to his trade and spent some time in 
repairing wagons. In 1851 he returned to Tllinois, locat- 
ng first at Middletown, Logan County. He was more 
successful at his trade in California than he was in the 
mines and on reaching Illinois he entered into partner- 
ship with his half-brother, Phillip Schuck. The enter- 
prise failed and he lost what money he brought from 
California, 

In 1852 he came to Springfield and lived here con- 
tinuously from that time until his death. For a time he 
worked as a cabinet maker, but found the confinement 





THE LATE J. H. SCHUCK. 


detrimental to his health and in 1854 accepted a position 
us salesman with a lumber company owned by G. L. 
Huntington. Here he remained until 1865, when, with 
the capital he had saved, he entered into partnership with 
William B. Baker and conducted a successful business 
until April, 1877, when they dissolved partnership. 

Mr. Schuck continued in the business alone until 1882, 
at which time his son Charles became associated with him, 
the firm name being J. H. Schuck & Son. This company 
has oeeupied a prominent place in the progressive circles 
of Springfield ever since. Mr. Schuck did much for the 
benefit of this city. He built the street railway to the 
State fair grounds, giving a bond to have it ready for the 
beginning of the State fair in 1879. This he accom- 
plished, although he met with many difficulties in the 
undertaking. 

He was one of the organizers and promoters of the 
Citizens’ Street Railway and served as its president from 
its incorporation in 1878 until April 1, 1891. At the time 
of his death he was a director of the First National Bank. 
He was a member of the commission that planned and 
platted the addition to the city which is at present known 
as Washington Park. He served as president of that 
commission until November 10, 1890. 

The Illinois Lumber & Builders’ Supply Dealers’ Asso- 
ciation owes its existence to the energies of Mr. Schuck, 
he being its first president. He was also instrumental in 
the organization of the German-American Savin@s & Loan 
Association. ; 

Mr. Schuck was married twice. His first wife, Miss 
Mary E. Lightfoot, died in 1856. Later he married Miss 
Kate Brucker, who died in 1895. Mr. Schuck was made a 
Mason in 1853. He was a personal friend of Abraham 
Lincoln and helped to build the Lincoln homestead at 
Eighth and Jackson Streets. . 

He is survived by a daughter, a son and three sisters. 
The funeral was in charge of Springfield Lodge No. 
4, A.F. & A. M. Burial at Oak Ridge cemetery. 

George W. Hotchkiss, secretary emeritus of the Thli- 
nois Lumber & Builders’ Supply Dealers’ Association 
and secretary of the California Pioneers, eulogized 
the deceased. He said in part as follows: 

When Mr. Schuck was born, Chicago had about 350 in- 
habitants, half of which were Indians. When the young 
orphan crossed the ocean from his German home, it was 
not on a modern steamship, there being no steam-propelled 





ships at that time. When the discovery of gold in Cali- 
fornia prompted a half million men to brave the dangers 
of an ocean voyage around Cape Horn, over uncharted 
seas, or to risk the fever-infested isthmus, or the two 
thousand miles of trackless forests and a desert on which 
there was not a town or settlement, Mr. Schuck made the 
trip overland on horseback, and when we consider this, it 
is worth while to stop and think of the many changes that 
have been wrought in the lifetime of one who has played so 
great a part in the development of our country. These 
improvements have been accomplished in no small degree 
through such men as Mr. Schuck, inspired by the youthful 
enthusiasm of the Argonauts, who laid the foundation for 
the great empire of the West. It is to him and men of his 
caliber that we are indebted for the development and 
growth of our great Nation. 





Philip H. Coombs. 


BaANcor, ME., March 12.—Philip H. Coombs, one of the 
most expert civil engineers and surveyors in the country, 
died at his home here March 6, at the age of 57 years, 
after a long period of failing health. Mr. Coombs had been 
city engineer of Bangor almost continuously for over 30 
years, and was noted for his work in connection with the 
Jumber industry—the surveying of lands and the planning 
of sawmills, pulp mills, dams etc. He was often employed 
by great corporations as an expert and in that capacity 
also frequently was called to testify in important cases in 
court. He was one of the two commissioners appointed 
under legislative authority in 1901 by the Penobscot Log 
Driving Co. to make a hydraulic survey of the Penobscot 
River west branch watershed to determine the storage 
capacity of the stream and the extent to which it might be 
increased. Ile was eminent in masonry, being a past com 
mander of St. John’s Commandery, Knights Templar, and 
having held office in nearly all of the local masonic bodies. 





Mrs. John Schroeder. 


MILWAUKEE, WIS., March 11.—Mrs. Margaretha Schroe- 
der, 72 years old, widow of John Schroeder, founder of the 
John Schreeder Lumber Co., this city, died March 7 at her 
residence, 504 Galena Strect. Mrs. Schroeder came to 
Milwaukee in 1845 with her parents when 4 years of age. 
Her husband, a pioneer lumberman, died about four years 
ago. She was born February 14. 1841. in Hanover, Ger- 
many, and was married to Mr. Schroeder March 2, 1859. 
She is survived by two sons, Henry H. and Fred J. Schroe- 
der, both officials of the John Schroeder Lumber Co.; and 
five daughters, Mrs. William Kieckhefer, Mrs. Herman L. 
Emmerich, Mrs. William F. Borges, Mrs. Rose Patitz and 
Mrs. Stephen Casper. Funeral services were held at the 
residence and later at St. John’s Lutheran Church. 





Edgar S. Wells. 

SAGINAW, MIcH., March 12.—Edgar S. Wells, for 
years associated with Wells, Stone & Co. and the Wright 
Lumber Co., of Saginaw, of which his brother. the late C. 
W. Wells, was an active member, died Sunday morning, 
March 9, of heart disease, passing away before a physician 
could be summoned. He was 77 years old and came to 
Saginaw in 1878. Besides his widow he is survived by 
three children. 


many 





Milton M. Favor. 


GARDNER, MASS., March 13.—Milton M. Favor, one of the 
old school of lumbermen and building contractors, died at 
Savannah, Ga., February 11. Mr. Favor was born in 
Francistown, N. H., 73 years ago, coming to Gardner when 
a young man and began business in a small way, gradually 
increasing and expanding as the years went on. About a 
year ago Mr. Favor’s health began to fail, necessitating his 
giving up personal supervision of his business. At the time 
of his death he was passing the winter in the South. 





Frank Hight. 

Bancor, Mr., March 12.—Frank Hight, 80 
treasurer of Morse & Co., one of Bangor’s largest lumber 
manufacturing corporations, died at his home here March 1. 
Mr. Hight had been a resident of Bangor for 60 years. 
most of that time as a member of the firm of Morse & 
Oliver, Morse, Oliver & Co.. or Morse & Co. He was 
prominent locally in many ways, and was interested in 
several large enterprises. 


years old, 





Calvin Fonrose Rice. 


Calvin Fonrose Rice, of Chicago, died March 6 of heart 
disease. Ile came to Chicago in 1865, shortly thereafter 
forming the firm Rice & Thompson. dealers in mouldings. 
He retired from active business in 1898, 





Jere H. Burns, 

MANSFIELD, OHIO, March 12.—Jere H. Burns. a promi- 
nent lumber dealer, and member of one of Mansfield's 
pioneer families, died March 1 at his home on West Fourth 
Street. He was a member of the masonic order, the 
Knights of Pythias and the Elks. 





Robert B. Blackburn. 


MILWAUKEE, W1s., March 12.—Robert B. Blackburn, old- 
est son of Robert Blackburn, well-known wholesale lumber- 
man of this city, died March 10 of tuberculosis at River 
Pines Sanitarium, Stevens Point, Wis.. where he had been 
for some time in hope of recovering his health. Mr. Black- 
burn was 20 years old. 


Mrs. Florence L. Connacher. 


.PORTLAND, OREG., March 11.—Mrs. Florence L. Connacher, 
wife of Peter A. Connacher, of the Twin Falls Logging Co.. 
Yacolt, Wash., died in this city March 3. She is survived 
by her husband, two sons, John E. Young, of this city, and 
William R. Young, of San Francisco, and one daughter 
Edith J. Young, of this city. } , 





Christian Daniel Burkhartsmeier. 


Christian Daniel Burkhartsmeier, founder of the Burk- 
hartsmeier Bros.’ cooperage firm, died March 11 at his late 
residence, 3658 Cortland Street, Chicago. He was born in 
Stuttgart, Germany, April 17, 1862. He came to Chicago 
in 1868. ; 





Fred D. Banning. 

St. Louris, Mo., March 138.—Fred D. Banning, 53 years 
old, who has been identified with the lumber industty in 
Missouri and Louisiana for the last 14 years, died a’ few 
davs ago of pneumonia. Mr. Banning is survived by Mrs. 
Banning and two children, of St. Paul. Mr. Banning was 
manager of large lumber interests in Louisiana. 





W. S. Day. 


PROCTOR, MINN., March 13.—W. S. Day, 50 years old, 
manager of the Burns Lumber Co., this city, died at Lake- 
land, Wis., this week. 
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Alabama-Florida Lumber Co. 


INTERIOR AND EXPORT LUMBER 
SPECIALIZING IN 


Dimension, Car Material 
Ceiling, Flooring 


NOMA - FLORIDA 








Red Cypress 


SHIPMENTS BY RAIL OR WATER. 
ORDERS FILLED ON SHORT NOTICE, 


Cummer Lumber Company, 
JACKSONVILLE, FLA. 


Northern Sales Office:—1 Madison Ave., New York City, 
and 1402 North American Bidg., Philadelphia. 

















Florida Red Cypress 


Most Lasting of all Woods 








Florida Cypress Company 
PENSACOLA, FLA. 















CYPRESS LUMBER SHINGLES avo LATH. 


PALATKA. Fia.: 








East Coast Lumber Co. 


ROUGH AND DRESSED 


CYPRESS 


Mills and Office: 


WATERTOWN, - - - FLORIDA. 














Union Cypress Company 


MANUFACTURERS :OF 


RED CYPRESS 


Lumber, Lath, Shingles, Railroad Timber, Piling and Ties. 
MELBOURNE, FLORIDA. 











GULF PINE COMPANY 


Manufacturers of 
LONG LEAF YELLOW PINE 


and High Grade 


Cypress Lumber 


Daily Capacity, 
Saw Mill 60,000 Feet. 


Planing Mill 40,000 Feet. TAMPA, FLORIDA. 
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Surry Lumber Co. 


Baltimore, Md. 


Manufacturers of 


North Carolina 
Pine 


ttl tpy 


wut; 


LL 


KdddddadeeccccZ La 



















MME. 








OZ, 





KL 


Lp 
yl 


104, 







Fi 















N \ 
YN) LUMBER and BOX SHOOKS 
“KY 
S MILLS AT 
NY Norfolk and Dendron, Va., and Wallace, N. C. 
NY 












Za 


“eG 


op 


Sx SN 
SI EEE 





‘The Place To Buy ) 


is Where your orders are appreci- 
ated and quality is equal to our 


= ——— = & 
pained te] NC, Pine 
ST ricorine Ceiling, Roofers, Long and 


Shortleaf Yellow Pine, rough or dressed 








Car and Cago Shipments. 


Ellington & Guy, Inc.,"ticimewo. va") 











Horton Corwin Jr., Pres. and Treas. W. D. Pruden, Sec’y. 


The Branning Manufacturing Co. 
F MANUFACTURERS OF 
NORTH CAROLINA PINE 
LUMBER AND BOX SHOOKS 
Kiln Dried, Dressed and Rough. 
Wellington & Powellsville R. R. Co., Windsor, N. C. Edenton Planing 
Mills, Capacity 100,000 per day. Saw Mills:—Edenton, N. C., Columbia, 
N.C., Ahoski, N. C., Capacity 140,000 per day. 


General Office, EDENTON, N. C. 

















Spruce—N. C. Pine—White Pine 
Cypress : 


We charge only what is "ccessary to 
bring the best to you at a proper busi- 
ness profit—no more. We want your 
future business just as much as we 


would like the first order. 


STONE, 
HERSHEY & GIBSON 


776 Broad St.. NEWARK, N. J. 
NEW YORK OFFICE, - 18 Broadway. 








N.C. and Va. Pines 


Hardwood Lumber and R. R. Ties. = 
Inquiries solicited and prompt a. « 
Shipments guaranteed. “* baad 


Thos. A. Charshee & Bro, ““/% 


Office and Yard, 713-721 S. Caroline St., 


BALTIMORE, MD. 
iit —~ Whalenlo — Comninien dh 








LEWIS DILL & CO..,Baltimore, Md. 


— WHOLESALE 
KILN DRIED NORTH 
“a 8" YELLOW PINE 
LONG LEAF 


A. G. Meiklejohn ‘. L. A. Meiklejohn 


MEIKLEJOHN LUMBER CO., Cheraw, S. C. 
Manufacturers of and Dealers in 

N.C. PINE, RED GUM, CYPRESS, 
POPLAR, OAK. 


























NATIONAL WHOLESALERS’ ANNUAL. 
(Continued from Page 46.) 


Mt. Betts told of a request by the National Lum- 
ber Exporter’s Association that the committee join it 
in a petition to the Interstate Commeree Commission 
asking that a longer period than 48 hours be allowed 
tor loading or unloading shipments of lumber of over 
50,000 pounds, and that half holidays be not counted in 
the time period. While there doubtless is some jus- 
tice in these contentions the committee felt that the 
recent car demurrage rules had not been sufficiently 
tried to warrant requests for changes. With a prob 
able car famine in prospect it was deemed unwise to 
curtail the efficiency of transportation facilities by ex 
tending time in which to load and unload shipments. 

The chairman told of a movement to lower freight 
rates on lumber of inferior grades, which he said the 
board of trustees did not favor, it being deemed in 
advisable to advocate any change in the present 
classification of lumber rates. 

Attention of members was called twice during the 
year to the facilities of the transportation bureau in 
furnishing Interstate Commerce Commission rulings 
and other data, as well as rates, routing, ete., and 
to its ability in the collection of overcharges in 
freight as evidences of the fact that since its incep- 
tion it has collected for members over 2,500 claims 
aggregating $50,000, the greater portion of this 
amount having been collected after the individual efforts 
of the claimants had failed. 


Traffic Manager’s Report. 


W. S. Phippen, traftie manager of the railroad and 
transportation bureau, in his report covered the work 
ot his department which he said was diversified. 
Some of the matters investigated last vear consisted 
of tracing and diverting cars, locating and stopping 
delivery of shipments owing to the financial insol 
vency of consignees, straightening out cases where 
carriers delivered order shipments without the bills 





M. M. WALL, OF BUFFALO, N. Y 
Trustee, 


of lading, readjusting rates on hemlock on certain di 
visions of the Southern Railway, and the publication 
of through rates on certain railroads and steamship 
lines. Erroneous rates and various other tariffs were 
also corrected. 

These matters involved reparation through the Inter 
state Commerce Commission. Quotations by telephone 
and mail totaled over 2,000. Rates and information 
were given on various other subjects. Seven hundred 
and ninety freight claims were handled last vear aggre 
gating $18,547.64. 


Interest on Claims. 


Mr. Phippen called attention to the ruling by the 
Interstate Commerce Commission that ‘‘ interest may and 
should be paid by carriers on all overcharged claims 
from the time when the amount of money to he refunded 
has been improperly collected.’’ 

He gave it as his opinion that the carriers should 
pay interest on all legitimate claims where payment has 
been delayed beyond a reasonable length of time, and 
that it should not be necessary for a complainant to 
bring action before the commission in order to obtain 
interest on an amount that has been illegally collected 
by the carriers. 

He told of many complaints regarding lighterage con 
ditions in New York harbor. In a number of cases ship 
ments were damaged by water due to leaky boats 
or failure to properly protect the lumber from the 
weather. This resulted in a number of cars being re 
fused by consignees, placed in storage by the carriers 
and accumulating heavy charges. The committee through 
several conferences and much correspondence with the 
railroad officials succeeded in having the shipments de- 
livered, all excess charges cancelled, and obtained pay 
ment for all damages sustained. 

He also told of the increase in rates to Canadian 
points and of the car weighing investigation, advocating 
in the latter, Federal control as to scale operation and 
the extent to which the control should go. 

In conclusion Mr. Phippen stated that during the last 


year more members have made use of the bureau than 
during any previcus year since its organization. 

Secretary Perry read a number of telegrams fron 
various association officials conveying good wishes tv 
those assembled, and their regrets at being unable tu 
attend the convention. 

Forestry. 

John M. Woods, chairman of the committee on forestry, 
prefaced his report by saying that the Massachusetts 
legislature has before it something between 2,000 and 
2,500 matters, at least 100 of which directly affect th 
lumber interests and declared that the only way to make 
polities responsible and honorable is to have honorabk 
men take an interest and make it so. 

His report was brief and told of the efforts of certain 
private interests to wrest control of the national forests 
from the Federal Government and placed them unde 
State supervision. He urged that the association, as well as 
every commercial organization throughout the land have 
courage to take up, discuss and vote on this great ques 
tion affecting not only the lumber industry but the public 
welfare. This, he said, would have great weight with 
legislators, especially if supplemented by a personal 
letter from each member to his respective senator or 
representative. 

In closing, Mr. Woods said it seemed to him that the 
prayer of every lumberman and good citizen ought to be: 

God give us men that time like this demands, 

Strong minds, great hearts, true faith and ready hands: 

Men whom the lust of office does not. kill, 

Men whom the lust of office cannot buy, 

Men who possess opinions and a will, 

Men who have honor, men who will not lie; 

Men who can stand before a demagogue 

And down his treacherous flatteries without winking, 

Tall men, sun-crowned, who live above the fog 

In public life and in private thinking. 

Lumber Taxation. 

P. S. Ridsdale, secretary of the American Forestry 

Association briefly addressed those assembled, telling of 


‘the aims and purposes of the association he represents 


calling special attention to the timber taxation laws in 
the various States. These he characterized as being un 
just and unreasonable, and declared that efforts to secure 
reasonable timber taxation have been largely failures. 

He told of a plan under way to have one day during 
each session of Congress devoted entirely to lumbermen, 
timberland owners and foresters. Within a few months 
he said his association expected to hear something very 
practical in relation to fires and other problems which 
may come up, that will be of interest to the lumber 
industry. 

He extended an invitation to the association to send 
representatives to the directors meeting of the American 
Forestry Association to be held in Asheville, N. C., March 
24, 25 and 26. Opportunity will be given at that time 
to visit the Biltmore Forest and nurseries and to study 
the conditions there. 

Robert C. Lippincott, chairman of the advisory com 
mittee of the American Forestry Association, made a 
brief report, but as the committee had no direct work 
or connection with the American Forestry Association, 
the chairman said that interest in the matter centers 
around the discussion at the annual meeting of the for 
estry association held at Washington each year. He made 
a plea that members of the National association become 
members of the Forestry association, thereby securing 
the benefits of its work on conservation and other matters 
ot vital importance to the industry. 


Forestry No Longer a Fad. 

Henry Sturgis: Drinker, president of the Lehigh Uni- 
versity, and also president of the American Forestry 
Association, declared that interest in forestry years ago 
was a fad of the nature lover, but has grown in im- 
portance and extent until now the American Forestry 
Association, founded in 1883, counts its membership 
throughout the length and breadth of the land. The 
promotion of forestry, he said, is of the utmost im 
portance and conservative and economic use of the 
country’s natural resources has become a matter of na- 
tional interest. 

Two great enemies of forestry, according to Dr. 
Drinker, are forest fires and undue and unwise taxation. 
Several States are being awakened to fire danger and 
provision is being made to meet it, but the great harm to 
the forest interests of the country resulting from unwise 
taxatien is only beginning to be appreciated. 

The general consensus among economists and foresters 
who have studied this matter is that the proper basis of 
taxation on timberlands is a low assessment on the land, 
possibly a rate of $1 per acre, irrespective of the tim- 
ber, for an annual tax, and the postponement of all tax 
on the timber until it is eut at maturity. In the opinion 
ot Dr. Drinker, 10 per cent on the value of the timber 
at the time it is cut would be a fair rate. This plan, he 
said, is meeting with favor in all the States where the 
timber supply is being rapidly depleted. 

Chestnut Tree Blight. 

Samuel B, Detwiler, of Philadelphia, general superin- 
tendent of the Pennsylvania Chestnut Tree Blight Com- 
mission, said that the fight to control the chestnut tree 
blight is an important phase of forest protection. 

The chestnut tree blight is a problem that to the 
scientists, foresters and lumbermen is different from 
anything that has arisen in this country heretofore. The 
blight 1s not due to an insect, as so many persons er- 
roneously believe, but it is caused by a plant of a low or- 
der which enters the living bark of chestnut trees through 
a wound and feeds on the live tissues of the wood. Its 
effect is similar to that of cancer in human beings, and 
death to the trees speedily results from the girdling by 
the fungus. 

The effect of the blight is practically the same as fol- 
lows the girdling of the tree trunk or branch with the 
axe. If it is midsummer the leaves wither and die, re- 
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iining on the branches throughout the following win- 
er. Just below the girdled portion an abundance of 
.prouts usually arise. Any part of the tree above ground 
uay be attacked. The fungus forms a canker or circular 
srea of dead tissue. This grows in diameter at an av- 
erage rate of one inch each month from May to October. 
\Vhen a canker is enlarged so that the edges of the dis- 
eased areas unite on the opposite side of the tree the sap 

cut off from the portion above this point and death 
peedily results. 

Fungus Propagation. 


The fungus propagates itself by means of minute 
pores produced in pistules about the size of a pin head, 
ich appear on the surface of the diseased bark. There 
sre two kinds of spores. One is produced in masses of 
elly, and during the wet weather is forced from the 
istules in thin, sticky, yellow threads. These threads 
msist of tiny spores. It requires approximately 9,000 
i these spores placed end to end to measure one inch, 
nd a single spore thread may contain from 100,000,000 
» 200,000,000 spores. 

Since one canker may produce hundreds of spore threads 
n a season, a single diseased tree may easily produce 
nore spores than there are chestnut trees in the States of 
New Jersey and Pennsylvania. Each spore is capable of 
verminating into a fungus plant, causing a new infection. 
lhe spore threads remain on the canker until the next 
rain, When they dissolve and the spores are washed down 
the tree. If these spores are produced at the top of the 
tree the tiny spores are washed into every wound in the 
iark below their point of origin, causing new cankers. 


The Flask-Shaped Spore. 


The second kind of spores is produced from small 
tlask-shaped fruiting bodies, and, the spores instead of 
heing forced out in the form of a thread are shot out of 
he neck of the fruiting hody like a wad from a pop-gun. 
\ single fruiting body has been known to shoot spores 
i the rate of four every second for 26 days. This shoot- 
ug, however, takes place only when the bark is thor- 
oughly soaked with water. They are projected into the 
air a distance of 1144 to 2 inches, or sufficiently to enable 
the wind to pick them up and carry them some distance. 
\fr. Detwiler declared that the chestnut trees on Long 
Island, in southeastern New York and Connecticut, north- 
ern New Jersey and southeastern Pennsylvania are prac- 
tically all affected with the blight, and in many places the 
trees have been dead for several years. 

The blight has made rapid progress. Its first known 
appearance in this country, Mr. Detwiler said, was in 
Bronx Park, New York City, in 1904. Since that time it 
has spread northward to New Hampshire and Vermont, 
vestward into central New York, and as far south as 
Virginia. 

Disease Germs Travel Far. 

The disease first appears in a new locality on a single 
often being 20 miles from the nearest disease 
center. The forester can eradicate this infection by fell- 
ny all the trees that show the least sign of blight. All 
merehantable parts must either be peeled and the bark 
hurned, or, if the wood is to be sawed within a few weeks 
ifter the tree is cut it will be sufficient to remove the 
anker. 

lhe statf of the Pennsylvania Chestnut Tree Blight 
‘‘ommission is studying all phases of the problem in an 
attempt to find the most prectical means of eradicating 
the disease. The speaker declared that lumbermen can 
help in the fight against the blight by widening the mar- 
kets for the poorer grades of chestnut, thus enabling 
owners to apply the sanitation methods properly. Tan- 
nie acid extract plants in Pennsylvania can take care of 
ibout 90,000 cords of chestnut each year. He told of a 
reduced rate established by the Pennsylvania Railroad in 
order to make it possible for owners to market more 
chestnut cordwood in that State. 

Common Interests. 


J. E. Rhodes, secretary of the National Lumber Manu- 
facturers’? Association, declared that this association and 
the National Wholesale Lumber Dealers’ Association 
have a great deal of work common to both. He said 
that lumber manufacturers !ook upon the National Whole- 
sale Lumber Manufacturers’ Association as one of the 
prime movers pertinent to everything in the industry, and 
zenerally appreciate the good that has been done by this 
issociation. He told of the credit rating bureau of his 
association, and of the Blue Book which is published 
twice a year, and a special monthly report that goes with 
t. Branches of the credit corporation have been estab- 
lished in Seattle, New Orleans, Norfolk, and one is being 
established in Chicago. 

He told of the prevailing idea that lumber ought to be 
advertised to combat the inroads of substitutes. He said 
that in the last two years there has been an improve- 
ment in the market conditions so that the proposed ad- 
vertising campaign has been given up. 

In place thereof it is proposed to hold a forest prod- 
ucts exhibition under the jurisdiction of the National 
Wholesale Lumber Manufacturers’ Association. Plans 
at present are indefinite, but the subject will come up for 
discussion at the annual meeting in May. ‘The exhibition, 
if held, will be shown in New York, Philadelphia, and 
elsewhere in the East, and then taken to San Francisco 
for the exposition in 1915. 

He extended an invitation to members of the associa- 
tion to attend the annual meeting of the National Lum- 
ber Manufacturers’ Association at Kansas City, Mo., in 
May. 


tree, 


FRIDAY AFTERNOON SESSION. 


The first matter taken up at the afternoon session, 
which was called to order at 2:30 p. m., was the report 
of F. R. Babeoek, counselor to the Chamber of Com- 
merce of the United States of America. Mr. Bab- 
cock indorsed the report Mr. Cruikshank made Thurs- 
day. He told of a communication from former Presi- 


dent Taft to some of the leading commercial and in- 
dustrial organizations of the country, accompanied by 
a letter from former Secretary Nagel, of the Depart: 
ment of Commerce & Labor, and in order that the mem- 
bers might know just what the President had in mind 
and how strongly he felt on this subject, he quoted 
his letter. 

Mr. Babcock said that the President evidently took 
this method to feel the pulse of the situation through 
some of the most influential commercial organizations 
of the country, and as a direct result thereof the Cham- 
ber of Commerce of the United States of America was 
organized April 22, 1912, at Washington, where ap- 
proximately 900 delegates, representing nearly every 
industrial and commercial organization in the United 
States, were in attendance. 


Differences of Opinion as to Membership. 


The speaker said he believed it only fair to state 
that there was some contention and differences of 
opinion as to whether the membership of the chamber 
should be made up of individual members or allied 
associations. 

‘“As president of the chamber of commerce of Pitts- 
burgh,’’ Mr. Babcock said, ‘‘and realizing what a 
difficult task it would be to successfully organize a 
great institution embracing the whole United States 
without some crystallized plan the Chamber of Com- 
merce delegates went to Washington with the present 
plan which aided materially in formulating the plan 
eventually adopted, inasmuch as portions of the Pitts- 
burgh plan were adopted almost verbatim.’’ 

Never in this or any other country, he continued, 
in so short a time has there been assembled the correlated 
agencies organized into a constructive force to promote 
und solve the economic questions of the country. Both the 
legislative and executive branches of the Government 
regarded the advent of this body with expressions of 
great confidence in its becoming an educational in- 
fluence standing between the people and the law- 
making powers of Washington, and providing a place 
where both the President and Congress can put their 
ear to the ground and get the best business judgment 
of the country on the solution of national problems. 


Resolutions. 

The association adopted resolutions indorsing the 
efforts of the American Forestry Association to secure 
better State and national fire protection for the forests, 
for protection from insects and disease and for reason- 
able taxation and opposing any change in the con- 
trol of the national forests. Thanks were tendered 
the several associations participating in the meeting 
through representatives, to President Parker and to 
the management of the Hotel Chelsea. 

A resolution of respect for the late L. R. Vander- 
voort, of North Tonawanda, N. Y., a former trustee 
of the association also was adopted. 

W. L. Rice, of Philadelphia, former president of the 
National Association of Box Manufacturers, declared that 
he came for the specific purpose of keeping alive the box- 
making industry of the country. He said that many lum- 
bermen think the production of lumber is the zenith of 
all that is worth while in the world. This he declared 
was wrong. In the first place the lumberman produced 
the lumber, but the one who used the lumber should 
have the credit for making the industry worth while. 
The speaker declared that if the box industry of the 
country was abolished it would make the lumber in- 
dustry look very small. One of the potent enemies 
of the wooden box is the fiber package, he said. This 
fiber box, he declared, has taken the place of 25 per 
cent (he challenged the contradiction of that figure) 
of all the boxes used in this country today. He criticised 
the lumber industry for not joining the wood-box makers 
in their nght against the fiber box-makers, in which he 
said the former were using strategic methods to work out 
their salvation. 

He outlined certain advantages of the wood box 
over the fiber box, citing instances where goods in 
fiber containers were damaged when piled in a car. 
He asked if lumbermen wished to see wood and fiber 
boxes under one classification of freight rate. 

He said the matter had been taken up with the Inter- 
state Commerce Commission, and also with the classifica- 
tion committees of the railroads. The wood box manufac- 
turers declare that if the railroad companies spend 
more time, more labor, and more expense in handling 
the fiber box they should charge more freight on the 
goods packed in the fiber box than on goods packed 
in the wooden box. 

In conelusion he asked if the National Wholesale 
Lumber Dealers’ Association is going to stand by the 
association he represents, or put the question up to the 
box manufacturers for decision. 

President Parker suggested that the matter be re- 
ferred to the board of trustees, with power to act. 


Election of Trustees. 


The report of the nominating committee was accepted 
and the secretary instructed to cast the unanimous 
ballot of the association for the following trustees for 
the coming three years, their terms to expire in 1916: 

F. R. Babcock, Pittsburgh; N. H. 
R. 1; F. B. Robertson, Memphis, 


cago; Martin Brown, Boston, 
Miss.; J. Randall Williams, 


Walcott, 
Tenn.; O. O. 
Mass.; R. M. 
Philadelphia, Pa. 

Morris E. Price of Buffalo, N. Y., was elected trustee 
for one year to fill vacancy caused by the death of 
L. R. Vandervoort. 

The following officers were elected for the coming 
year: 

President—-N. H. Walcott, Providence, R. I. 

First Vice President—G. C dwards, Ottawa, Ont. 

Second Vice President—W. W. Knight, Indianapolis, Ind. 

Treasurer—Henry Cape, New York. 

Secretary—E. F. Perry, New York. 


Providence, 
Agler, Chi- 
Carrier, Sardis, 
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re 
Have a reputation for dependability, C 

superiority and uniformity among 

those dealers who have handled them 

for years. 

The same unassailable methods 
that have characterized Roper trans- 
actions in the past are in vogue 
today and satisfaction is guaranteed. 

We make a specialty of 


North Carolina Pine 


Dressed and Rough Cedar Shingles, 
Boat Boards, Tank Plank, Pattern 
Lumber, and Cross Arms for 
Telegraph and Telephone Poles 








and constantly carry a large stock on 
hand. Our daily output is 500,000 feet 
and we ship by either rail or water. 


John L. Roper Lumber Co. 


C. I. MILLARD, President. 
NORFOLK, VA. 
BRANCH OFFICES: 

Franklin Bank Bldg., - PHILADELPHIA, PA. 

18 Broadway. - - - - NEW YORK. 

Prudential Building, : - BUFFALO, N.Y. 

170 Summer Street, - . BOSTON, MASS. 

Cable Address ““ROLUMCO” NORFOLK. 


1865 1911 
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Guy I. Buell, Pres. 
M.S. Tremaine, Vice-Pres. 


G. B. Montgomery, Treas. 
G. L. Hume, Sec. 


7 Montgomery Lumber Co. 


Manufacturers and Wholesalers 


KILN DRIED 
North Carolina Pine 


LONG LEAF YELLOW 
PINE AND CYPRESS 


—A( 








General Sales Offices:— Mills: 
200 FIFTH AVENUE, SUFFOLK, VA. 
NEW YORK. SPRING HOPE, N. C. 








=> 


N.C. 
PINE 


Our equipment enables us 
to carry a good stock of 
kiln dried, rough and dressed 
lumber, and we have ship- 
ping facilities that guarantee 
prompt service. 


Fosburgh Lumber Co. 


MANUFACTURERS 
NORFOLK, VIRGINIA. 















In Car 
or Cargo 
Shipments. 
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[GEORGIA - FLORIDA] 
Va 7 =) 


i] Ocmulgee River 
Lumber Co. Lumber City, Ga. 


MANUFACTURERS OF 


Red Gum 


EXTRA WIDE PANEL. 


YELLOW PINE 


Band Sawn Lumber. Complete Planing Mill. 


Large Capacity and Quick Shipments. 
Z) 


y 
q We use American Lumberman Telecode. 
‘S -_ “a 
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Stuart Lumber 
Company 


Brinson, Ga. 


Manufacturers 
of 


Lt 







LUMBER 


Our 
Specialty— 


RIFT FLOORING 
CAR DECKING 


H. M. GRAHAM, Pres.& Gen. Mer. We use 
G. J. POPE, Vice-Pies American Lumberman 
J. A. McINTOSH, Sec. & Treas Tele 


—- 
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THE BRITTON LUMBER CO. 


— Manufacturers of — 


YELLOW PINE LUMBER 
Rift Sawn Flooring a Specialty 


Telegraph Office, Florala, Ala. 
N LAKEWOOD, ———_—=___ —— 























TaN Oay Pa 


Kiln Dried indie 
and Ceiling. 


Rough and Dressed 
Timber and Plank. 


Shipments by Rail, Sail or Steamer. 


Cummer Lumber Company, 
JACKSONVILLE, FLA. 


NORTHERN SALES OFFICES:—1 Madison Ave., New York City, 
sd 1402 North American sine Philadelphia, ae 


Spo bbaCROPORIBORL PO RORE BOBS BS SE OG 


—~YELLOW PINE > 


Long Leaf Timber and Lumber, Georgia Pine 
Car Sills, Decking, Bridge and Building Lum- 
ber, Kiln Dried D. & M. Flooring, Ceiling, etc. 


SOUTHERN PINE CO., OF GEORGIA 


1406-1412 New Savannah Bank and Trust Co. Bldg., SAVANNAH, GA. 
N. Y. Correspondents, The Haviland Lbr. Co., 52 Pine St. 










































af A R D # 0 0 D will find it to their advantage 


to send for free sample pages 


LUMBERMEN of the “Climax Tally Book.” 


American Lumberman, Publishers, 431 §. Dearborn St., Chicago 
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AMERICAN LUMBERMAN 
Plan No. 2, designed by W. K. John- 
ston, Architect, Chicago. 


Why Not Build a Bungalow 


For the small family, here is the ideal type of home—combining the artistic 
with comfort and convenience. Solely on its merits has the Bungalow been 
developed from a home in the wilds to a haven of rest in towns and cities all 
over the country. It possesses that sentiment which makes life worth living and 
radiates a hospitality that bespeaks good cheer and friend- 


liness oi 


If you are contemplating a home, we are sure you will find 


For Only 


in the plan suggested herewith just what your heart desires 0000 
—and at a price complete that will place it within your 


means. Think of it—all complete, . . . . . 
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Build for Investment ==. 


Many home builders realize when it is too late that nothing adds more «|| 

to the value of a house than style and individuality. Neighborhood 
values increase in proportion to the good taste displayed by the builders 
of homes, and when this can be accomplished with practically no ad- =: |. 
vance in cost of construction over just the plain style of home, it cer- : || > . 
tainly behooves you to consider the above plan carefully. Again, | || — ' 
should you ever desire to sell, you will find the house that possesses 
these little marks of individuality will bring a much better price than 
a structure of equal cost, but built plain. No matter what amount of  ; | 
money you've decided you can afford to invest in your home, we '! 
feel sure we can offer you suggestions and furnish you materials that : ti 
in every way will secure for you the greatest values obtainable any- *""°"°""7"" "> 7 TT i 
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where. Let's talk it over. 


Lumber Dealer’s Name and Address. 











Five Rooms on One Floor 


This is the arrangement that saves steps and drudgery for the 
housewife—no steps to climb and the two bedchambers are so ar- 
ranged that they do not interfere with the 3 daylight living rooms. 
Good sized reception hall, large light living room opening into 
the dining room so as to give that inviting homelike appearance 
that fills your guests with a desire to come again. The interior 
of such a bungalow suggests many schemes for decoration any 
one of which would give you the individuality so desired by the 
housewife these days. A feature unusual in a small bungalow of 
this sort is the open terrace in connection with the front porch. 
This answers for fair weather purposes and has the further ad- 
vantage of not shutting out the sunlight, as does the wide porch. 


We furnish complete working ere Peon ener eee ees eee 
Plan and Bill for all Material F REE: : , 4 
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Above is a suggestion for an advertisement of House Plan No. 2 for the lumber ‘dealer to use in his local news- 

paper. Dealer will insert his own estimated price in place of ciphers. See the AMERICAN LUMBERMAN issue 
of February 22 for plans, complete description and bill of material for this house. Electrotypes of the cuts used 
in this advertisement illustrating house and floor plans will be furnished postpaid for $2. A complete set of blue 
prints and specifications for this house, $1.50 postpaid. See AMERICAN LUMBERMAN issue of January 25 for 


House Plan No. 1 
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CRESCENT CITY NEWS. 


Volume of Business Appears to Be Growing—Yellow 
Pine Prices Are Firm—Mills Well Supplied with 
Orders. 

NeW OrLEANS, La., March 10.—Volume of business 
not only holds its own but appears to be growing, but 
the call is not well distributed over the lists. Among 
cypress manufacturers disappointingly quiet call for 
factory stock is rather generally commented upon. 
Some of the yellow piners consider the call for yard 
stock less active and well developed than it should 
be in mid-March. Some improvement is noted, how- 
ever, in both circles. Demand for cypress yard stock 
and practically all the cypress ‘‘lowers’’ is pronounced 
excellent, with mill stocks depleted in these lines. 
Advances on barn, boxing and inch No. 2 shop, ranging 
from $1 to $2.50, recently were announced by one of 
the big cypress concerns, effective March 6. Better 
inquiry and improved sale of crossties is likewise re- 
ported and the buyers of factory stock are manifesting 
more active interest in available stocks and quotations. 
Railroads and car manufacturing companies are still 
rated among the best customers of yellow pine, though 
there has been some increase of demand for yard stock 
ot late. On the export side the market is said to be 
in very good condition. Demand, while not exception- 
ally heavy, is of healthy volume and the outlook is 
considered good. Yellow pine prices are reported firm 
and tending upward on active items. Mills are well 
supplied with orders that should keep them busy well 
into the summer. Car supply is called satisfactory in 
the cypress belt, and much improved in most of the 
yellow pine territory. 

Henry E. Hardtner, of the Urania Lumber Co., 
Urania, La., was in New Orleans today on his way to 
New York. Mr. Hardtner met President Alexander of 
the Louisiana Conservation Commission in Alexandria 
last week, to whip into shape the contract for dedica- 
tion as a State forest reserve the 50,000-acre tract 
which he tendered to the commission for that purpose 
some time ago. He said today that the contract was 
practically completed. Its ratification by the conserva- 
tion commission is necessary. That formality com 
pleted, that land will be assessed for taxation, under 
the State law, at only $1 per acre for a period of 30 
years, the owner binding himself to devote it solely 
to reforestation during that time. Mr. Hardtner is the 
first Louisiana lumberman to set aside lands for re 
forestation under the law. 

The Southern Pacific Steamship Co. has given notice 
that, effective tomorrow, it will impose a charge of 
$1.25 per thousand feet on lumber handled by its ships 
to New York, to defray the cost of lighterage service 
trom shipside to the Long Island terminals. The steam- 
ship line hitherto has absorbed this charge, and the 
Southern Cypress Manufacturers’ Association, through 
its traffic department, will endeavor to secure a sus- 
pension pending a hearing before the Commerce Com- 
mission on its complaint against the additional levy. 

The steamer George Hawley, which listed and sank 
at its dock on Friday before last, was raised last 
Wednesday. The bulk of its cargo of crossties was 
recovered and returned to the wharf. The vessel is 
said to be not badly damaged. 

About 20 homeseeking farmers, constituting the large 
majority of a party brought down last week by the 
Brooks-Scanlon Lumber Co., purchased cut-over hold- 
ings from the company’s ‘‘ Kentwood Farms’’ tract 
near Kentwood, La., the individual purchases varying 
from 40 to 160 acres. The homeseekers visited New 
Orleans yesterday and were banqueted at the Monte- 
leone Hotel after a day spent in sightseeing. Two of 
the visitors who invested in southern cut-over lands 
hail from Canada—one from Alberta and the other 
from Saskatchewan. 

Lee Singleton, president of the Pine Mill Lumber 
Co., operating a mill near Greensburg, La., was shot 
and killed on March 5 last during a quarrel with an 
employee over a payment of $2.50. The slayer is said 
to have been a cousin of his victim. Mr. Singleton 
was 35 years of age and unmarried. 

Gulfport statisticians report that the total lumber 
clearances from that port during February reached 
27,580,000 feet. In addition, were handled for export 
through Gulfport 5,998 creosoted pilings, 173,824 staves 
and 13,339 barrels rosin. 

The American Lumber Co., of Wisconsin, filed suit 
in federal court here last week against the Yellow Pine 
Lumber Co., of Tangipahoa Parish, claiming $11,946.55 
alleged due on a contract for the purchase of lumber. 





SOUTHWESTERN LOUISIANA LUMBER NEWS. 


Many Mills Operating Double Time.—Local Operator 
Loses Railroad Order Owing to Mexican Embroglio.— 
In the Cypress Belt. 


LAKE CHARLES, LA., Mareh 12.—More than a dozen of 
the big mills in southwestern Louisiana are operating 
double shift and it is believed others may decide to do 
likewise in a short time. This is to be deplored, as it is 
feared that it will be the means of bringing about a 
similar depression to the one experienced about three 
years ago, which, it will be remembered, wrecked one of 
the best markets the trade had had to work with in many 
seasons. The demand being experienced by Lake Charles 
and other mills in this territory is more active, and there 
can be no doubt that it will remain so for a number of 


months notwithstanding this increased output, but many 
of the big operators argue that a permanent market 
might be established and maintained were it not for the 
fact that certain mills always glut with an overprodue- 
tion about the time things are beginning to get into 
proper shape. 

A large Lake Charles mill suffered the loss of a big 
order a few days ago when a contract for over 500,000 
feet of lumber for the National Railways of Mexico was 
canceled. However, railroads in this country are still 
buying heavily and the general railroad demand is better 
than it has been for several years. It is said that much 
of the lumber which has been used lately by western 
lines came from the Pacific coast, but that experiments 
have shown yellow pine to be better adapted to railroad 
use and for that reason the demand for this particular 
grade is greatly increased. 

Export agents in Lake Charles, Beaumont and Port 
Arthur say that business with them is very good, only 
they are not able to get as much stuff as they can use. 
More than a dozen mills in this section make a specialty 
of export grades. Export figures from Galveston and 
Port Arthur for January show a ‘decided increase over 
the figures of January one year ago. 

Reports from the cypress belt of the State say that 
all of the mills are running and that the demand is fully 
up to what could be expected. The one great fear ex- 
pressed is that the Atchafalaya and Mississippi Rivers 
will cause additional trouble this year. The rivers are 
stil! at the aanger stage and the levee along the Atcha- 
falaya is said to be crumbling in a number of places. 
Cypress men lost several hundred thousand dollars as a 
result of the high water last season. 

Railroad agents say they are giving the mills all the 
cars requested. Some of the sales agents, however, say 
that they are still experiencing trouble in getting sufti- 
cient cars to handle business as rapidly as they would 
like. The rice crop and the sugar crop have been dis 
posed of and the heaviest tonnage out of this territory 
is originating with the lumber mills. 





IN NORTHWESTERN LOUISIANA. 


Opposite Views Held of Puzzling Market Situation— 
Activity in Mill Building—Contemplated Establish 
ment of Distillation Plant. 

SHREVEPORT, LA., March 11.—In this section commenta 
tors are undivided in their opinion about the yellow pine 
demand, and on that account the market situation is 
somewhat puzzling. Some declare that the demand is not 
up to expectations and that quotations last week brought 
light orders, whereas, if earlier indications had proven 
correct more than was offered would have been called for. 
These same dealers state, however, that while a number of 
inquiries are arriving they are taken to be ‘‘feelers’’ as 
to the market situation and outlook; also, that prospective 
buyers are appearing every day or two, but they seem to 
think that there will be a slump in prices before long. 
This opinion, however, is considered by the manufacturers 
to be without good cause, as prices have remained firm 
all year and there are no signs of a change downward 
very soon. On the other hand others claim that the de- 
mand is unusually encouraging, with every reason to ex- 
pect it to increase, especially as building weather is grow- 
ing better every week and numerous building operations 
in spring and summery are promised. 

According to the reports on this side, the yard stock 
demand is splendid. It is excellent on No. 2 dimension, 
boards and fencing, while the call for No. 1 boards and 
dimension is fair. In the No. 2 class many orders are 
going unfilled, owing to the insistent demand and low 
stocks. Ceiling, flooring and boxing are also scarce. One 
sales manager turned back a number of orders last week 
because of scarcity of stocks, and the scarcity will prob- 
ably continue for some weeks. 

Demand for railroad timbers and bridge stuff shows a 
slight weakness, but for other railroad materials the eall 
is reported strong, and a number of large schedules are 
also reported going the rounds. 

All seem agreed that the export demand is heavy, 
especially for the South American requirements, while 
demand from Germany and France is also good. Mex- 
ico’s cail is somewhat uncertain, owing to the unstable 
political situation there, and the call from Liverpool is 
light at present, though of late it has been very en- 
couraging. 

For the last two weeks the weather conditions were 
more favorable than at any other time this year, and 
operations assumed normal] shape, but the present rainfall 
may cause some more severe interruption, especially in 
logging. Owing to the recent impassable condition of 
roads and the swollen streams, it will not take much rain 
to cause trouble this time. 

A feature of the yellow pine situation at the opening 
of spring is the fact that a number of small mills are 
being erected, especially in east Texas. A Shreveport 
Jumberman returning from a prospective buying trip 
reports that he never saw so many small plants going up. 
They will be operating before the summer period. In 
this connection it is also interesting to note that in sev- 
eral places, especially Chatham, La., and Many, La., 
small sawmill operators recently have been advertising 
for teams for logging. 





The sawmill, capacity 25,000 feet daily, of Shipp & Brown. 
located at Stockman, Tex... has just about finished its cut 
at that place. It has been operating there about three years. 

Opelousas (La.) citizens have under consideration plans 
for several miles of street paving. As yet the kind of pav- 
ing material to be used has not been selected. Wood block 
champions expect to do some good campaigning, pointing 
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Finest 
Long Leaf Pine Timber 
In the World 


Band Sawed Steam Kiln Dried Lumber 


from Kinder, Calcasieu Parish, Louisiana 











PERFECT MACHINE WORK 





Peavy-Byrnes Lumber Co. 


MANUFACTURERS 


Sales Office, SHREVEPORT, LOUISIANA. 
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a Yellow 
Pine 
Lumber 


Direct from manufacturer to 
dealer in straight or mixed cars 
—long and splendid Longleaf 
Dimension, Bright Shortleaf 
Finish. 














Backed 
by 
30 


years’ Prompt Shipments. 
Uniform Grades. 
exper- ‘ 
alas J.S. &W. M. Rice Lumber Co. 


Houston, Texas. 


We Have Surely 
Sold Some Lumber 


in our day to dealers who knew good stock 
when they saw it, judging from the way their 
names regularly appear on our order books for 


Long 


ret Yellow P ine 


Case, Base, Dimension, Lath, 
Railroad Ties, Timbers, Etc. 


We attribute this continued patronage to 
our careful manufacture, good timber and 











promptservice. Try us and see if we’re right. 


Alexandria Lumber Co., Ltd. 


ALEXANDRIA, LA. 





CALCASIEU PARISH VIRGIN 


Long Leaf Yellow Pine 








RAILROAD TIES AND TIMBERS, 
CAR MATERIAL AND PAVING BLOCKS 


For Doméstic and Export Trade, 


Pawnee Land & Lumber Co. Pawnee, La. 

















AMERICAN LUMBERMAN 


Marcu 15, 1913. 





HARDWOODS 















A capacity of 
40,000,000 feet 


of Hardwood 
Lumber yearly 
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enables us to fill all 
orders promptly and 
satisfactorily. 


TELL US YOUR NEEDS 








We make a specialty of 
Thin Oak and Red Gum 
for the Export Trade. 





GEO. D. EMERY COMPANY 


Importers and Manufacturers 


MAHOGANY and 
SPANISH CEDAR 


17 W. 42nd Street, NEW YORK CITY. 
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FOR PROMPT SHIPMENT 


I car 8-4 Common and Better Red Gum 
1car 1-2’’ Common and Better Red Gum 
3 cars 3-4’’ Common and Better Red Gum 

15 cars 4-4 1s and 2s Red Gum 

20 cars 4-4 No. 1 Common Red Gum 

15 cars 4-4 1s and 2s Sap Gum 


Dimension Oak Timbers to Order. 


STEWART-GREER LUMBER CO. 


5 Mangham, La. Sales Office, Pierce Bldg., 
MILLS | Henderson Mounds, Mo. ST.LOUIS, MO. 
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The Cuban Mahogany & Tie Co. 


100 Hudson Street, New York 
(Also Camaguey, Manzanillo, Jucaro & Ciego de Avila, Cuba,) 
IMPORTERS AND MANUFACTURERS 


MAHOGANY and 
SPANISH CEDAR 


Logs and Lumber, Hardwood 
Railroad Ties. 


Basswood 


And Elm Lumber and Crating Stock 
We want to reach retail yards and sell them Kiln Dried 
BASSWOOD Trim Mouldings, Siding, Ceiling or 
anything in Basswood, from our own Basswood Mill. 
Your orders will be filled promptly and faithfully. Let us hear from you. 


Sanford & Treadway, Menominee, 


Michigan. 
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“ evenepedt, Monroe and other cities that have chosen this 
sind. 

President William Endenborn, of the Louisiana Railway 
& Navigation Co., whose general headquarters are in Shreve 
port, is urging the citizens of Colfax to establish a plant 
for distilling turpentine and other products from pine 
stumps. His suggestion is made in a letter to Capt. C. H. 
Teal, of Colfax, in which he states that he understands the 
Forest Products Co., of New Orleans, is gettting subscrip- 
tions with a view of engaging in that business, and that a 
plant could be established at Colfax for about $25,000. He 
suggests that Capt. Teal communicate with the American 
Turpentine & Tar Co., of New Orleans, reporting the abund- 
ance of raw material and cheap fuel at Colfax, saying that 
it might lead to results. 

Later reports from Longville, where the sawmill of the 
Longville Lumber Co. was partly wrecked recently by a 
cyclone, state that a large number of men are at work re- 
pairing the mill. It is also reported that Aaron Smith is 
dead as a result of the injuries he sustained in the cyclone 
at the mill, and Henry Jones, the other victim, is not 
‘xpected to recover. 





A MISSISSIPPI LUMBER CENTER. 


Improved Weather Gives Loggers Opportunity to Make 
Up for Lost Time.—Mills Catch Up with Back 
Orders. 

MERIDIAN, Miss., March 10.—The lumber market has 
undergone a decided change, with demand falling off 
and prices rather unsteady. 

Weather conditions have been a material factor in the 
situation and every advantage has been taken of the dry 
period by the loggers. Crews have rushed operations. 
The mills have worked double time and have succeeded 
in catching up with numerous back orders. 

Mills are stocking up, having been prevented from 
accumulating yard stocks because of the heavy demand 
that has obtained since the first part of last year, when 
shipments fell behind on account of three months of wet 
weather. 

Several large lots of lumber west of the Mississippi 
River are reported to have been sold and are moving to 
the East and West, which for the time being is putting a 
damper on the market. 

Buyers have been scarce in this territory during the 
week, although a few specialty men are still in the field. 

The car situation is all that could be desired, the recent 
shortage having been completely cvercome. 





THE NEWEST TOWN IN MISSISSIPPI. 

ELECTRIC MILLS, MIss., March 11.—The town Electric 
Mills, of Miss., was incorporated last week. H. H. Las- 
siter is mayor, L. G. Norman clerk, E. A. Temple assessor 
and tax collector, and John Lee marshal and street com- 
missioner. The council is composed of 8. P. Hughes, 
R. C. Holiday, C. Champenois, L. B. Norman and C. C. 
Robertson. 

Electric Mills is the newest town in Mississippi and is 
probably the most uptodate of any of its size any- 
where in the country. The town takes its name from 
the magnificent electrically driven sawmill plant that was 
erected a year ago by the Sumter Lumber Co., having 
at that time cut out at its old site at Sumter, Miss., and 
moved to Bodga, Miss., where for a long time the 
Cochran & Harrington Co. operated a mill. The Sumter 
Lumber Co. bought this operation, razed the old plant 
and erected one of the most remarkable sawmill plants 
in the land, a description of which was not long since 
published in the AMERICAN LUMBERMAN. The capacity 
of this plant is 160,000 feet a day, cutting general yard 
stock. Its equipment is a double band and gang, with 
planer, dry kilns, etc. In this connection it may be 
stated that a battery of dry kilns is being installed that 
will largely increase the mill capacity. There are four 
dry sheds, holding 5,000,000 feet of stock. The company 
carries 7,000,000 feet in stock all the time. The com- 
pany operates two logging railroads. 

Aside from building one of the finest sawmills in the 
South, the Sumter Lumber Co. has laid out the town of 
Electric Mills in the latest and most approved fashion. 
A grove of pine trees has been left in the center of the 
town, which divides the white from the colored popula- 
tion. The homes are bright and new. There is splendid 
sewerage and the water comes from a 1,400 feet artesian 
well. 





MATTERS AT MOBILE. 

MOBILE, ALA., March 10.—Winter activity in the yel- 
low pine trade of this port appears to be waning, both 
in the export and interior departments, and there is 
evidence as the weeks go by of a gradual easing off in 
the matter of both prices and demand. Last week, 
however, was an unusual one in the volume of the out 
ward movement, which was greater than for 
weeks. 

The exports to both Cuba and South America were 
larger last week than usual, forming the bulk of the 
week’s export business. 

The sawn timber market is evidently reflecting an an- 
ticipated decrease in freight rates or a slump in prices, 
and exporters here say that just now they are at a loss 
to determine which is the prevailing factor in the lessened 
activity in the trade. 

There is not very much timber offering on the market, 
and there is nothing like an accumulation of stock, which 
lends a roseate aspect to even a falling market. Trans- 
actions of last week were made upon a lower price basis 
than formerly. The outward movement of sawn timber 
during the week, however, was larger than it has been 
for some weeks. There were two cargoes exported dur- 
ing the week. the British steamship Lovaine taking 


several 


548,000 feet of sawn timber to Amsterdam, and the 
British steamship Numina, 1,910,500 feet to Havre, 
France. The aggregate of the sawn timber movement 


of the week being 3,458,500 feet. 

The outward movement in the export lumber market 
was comparatively as large, being 5,115,000 feet. Of 
this amount 1,612,000 feet went to Cuba and 2,632,000 
feet to South America—making a total of 4,244,500 feet 


and representing the bulk of the week’s export lumber 
movement. In addition to Cuba and South America there 
were but two other countries represented in the trend of 
the week’s exports, these being Holland and Mexico, the 
former taking 469,000 feet and the latter 365,000 feet. 

Cuban yellow pine went forward in five sailing vessels, 
showing something of a resumption of activity in this 
market. Perhaps this increased trade with the island is 
due to the fact that the hurricane season is not many 
months distant, when increased freight rates and insur 
ance rates make the export of lumber rather a specula 
tion than a legitimate business. 

South America appears to have followed the example 
of Cuba in the increase of its outward movement, there 
being two cargoes exported last week—one to Thirny, 
Argentine, in the Norwegian ship Hovding, and the 
other to Rio de Janeiro in the German ship Dresden. 
The former cargo was 1,409,000 feet and the latter 
1,223,000 feet. 

In the interior trade prices are reported less firm, 
though many of the mills are holding out pretty well for 
former prices. Many of the larger mills appear to appre 
ciate the fact that prices in this trade are declining. The 
market for car material is holding up pretty well, though 
there is not as much demand as there was last week. 
The car companies seem to have nearly filled all their 
requirements, thus cutting down the volume of this trade. 

The American steamer San Mateo, which cleared from 
this port on Friday last, bound for Portland, Maine, 
carried 60,000 crossties for the Grand Trunk Railway 
system—the largest single cargo of crossties ever shipped 
from this port. 





SOUTHERN ARKANSAS NOTES. 


WARREN, ARK., March 10.—The yellow pine market 
continues on a firm basis, with tendencies to advance. 
Most of the manufacturers are well supplied with orders, 
and shipments are heavy, the Warren mills alone ship- 
ping on an average of 12,000,000 feet a month. 

Weather conditions are ideal for operating, and the 
manufacturers are running to capacity. The excessive 
shipments, however, are causing a shortage of stocks, and 
the indications are that the dealers this year will have 
even more difficulty placing orders than they experienced 
last year. This would most assuredly be the case should 
the same weather conditions prevail. As it is, with mills 
running full capacity, it is next to impossible to place 
an ordinary mixed order such as is usually desired by 
the smaller dealers. 

A, B and C edge grain flooring are extremely scarce, 
and the same is true of 1 by 4 No. 2 common floor 
ing, No. 3 and No. 4 boards. The call for Arkansas 
soft shortleaf finish is heavy, and prices on this class 
of material have advanced from $2 to $3 a thousand 
in the last 30 days. Every item on the list is in 
heavy demand and the manufacturers look for an 
unusually large spring business. 

The scarcity of low grades in all woods has caused 
prices on this class of material to reach high-water mark, 
and the mills never before have experienced such a call 
for No. 3 and No. 4 common boards and short lengths 
in common lumber for the box trade. The box manu- 
facturers are working overtime and this always can be 
considered an indication that general business in other 
lines is in good condition. 


W. C. Borcherding, Cincinnati representative of the South 
ern Lumber Co., is at the mill this week. Mr. Borcherding 
speaks very highly of conditions in his territory and pre 
dicts a good year so far as the lumber industry is concerned. 

«. J. Mansfield, secretary and general manager of the 
Arkansas Lumber Co., is at Richton, Miss., this week, where 
his company has another mill. 

The American Cooperage Co. will erect a large plant at 
McGehee, Ark. It expects to operate at that place for 
about 15 years. 

Dean R. Morley, of McGehee, Ark., spent Saturday of last 
week in Warren. Mr. Morley is in the retail lumber busi 
ness at McGehee, and is very optimistic over the outlook 
for this year. His company is furnishing the material for 
3 number of buildings under construction and many other 
buildings will soon be started for which he will furnish the 
lumber and other building material. 

J. L. Jamison, manager for the Bradley Lumber Co., was 
called to Hope, Ark., recently on account of the death of his 
mother. 

M. F. Rittenhouse and J. W. Embree, of Chicago, 
dent and vice president respectively of the Arkansas 
ber Co., were in Warren last week looking 
interests. 

H. G. Parker, of Philadelphia, Pa., was a recent Warren 
visitor. Mr. Parker is connected with the firm of Rayner & 
Parker, and states that his firm is enjoying a nice business 
with splendid prospects for it to continue well on into the 
middle of the year. 

J. W. Martin, formerly manager for the Arkansas Short 
Leaf Lumber Co. at Pine Bluff, Ark., is now in charge of 
the pew mill of the Long-Bell Lumber Co. at Ludington, 
La. The Arkansas Short Leaf Lumber Co. is owned by 
the Long-Bell interests. 

Ik. C. Hoffman, of the E. M. Diebold Lumber Co., Pitts- 
burgh, Pa., and Charles H. Sawyer, of the Racine Lumber 
& Manufacturing Co., Racine, Wis., were among recent 
visitors to Warren. Both are very optimistic as to condi- 
tions in their respective territories. 

{. B. Abell, of Fitchburg, Mass., New England represen- 
tative of the Southern Lumber Co., has been spending a 
few days at the mill. Mr. Abell states prospects are very 
encouraging for a good business in his territory for Arkan- 
sas pine. The winter thus far has been open, with few 
exceptions, and building is heavy. 

Edward Bower, manager for the Eagle Lumber Co., Eagle 
Mills, Ark.. has returned from the North where he was 
called on account of the death of his father. 
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LITTLE GIANT GREASE MACHINE. 

To insure satisfactory service pneumatic tools must 
be kept clean and well lubricated. With a view of 
providing a means for insuring perfect lubrication of 
tools of its manufacture, the Chicago Pneumatic Tool 
Co. furnishes what is termed its ‘‘ Little Giant Grease 
Machine,’’ for forcing ‘‘Airoilene’’ grease into the 
crank cases of the machines. The company states, in 
its Bulletin 130, entitled ‘‘Lubrication of Pneumatic 
Tools,’’ that a filling every 10 hours while pneumatic 
drills are in constant use gives the best results. [Ad- 
vertisement. ] 
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FROM SOUTH ATLANTIC LUMBER CENTERS 








FROM THE GEORGIA CAPITAL. 


Collections Slow in the Southeast and Dealers Seeking 
Western Trade—Mills Running Full Time. 


ATLANTA, GA., March 10.—Owing to slow collections 
in the Southeast many dealers are seeking trade in the 
Middle West rather than in the South. Demand in the 
southern market is good, but payment from western 
dealers is prompter. Many Georgia dealers have turned 
their eyes to Lllinois, Indiana and Ohio, and are finding 
a ready and a satisfactory market in those States. 

One dealer recently sent a list of the stuff he has avail- 
able to buyers in Illinois, and since has received orders 
tor shipments amounting to 50 carloads. 

Dressed stock is reported as being somewhat easier, but 
rough stuff is as good or is better than it has ever been. 
Small-size framing particularly is in demand, and is sell- 
ing at about $16.50 f. o. b. 

The weather continues favorable, and the mills are run- 
ning full time. Hope is beginning to be felt that money 
shortage will have the good effect of settling the labor 
problem. Merchants have little money to spare and are 
chary about extending credit to negro laborers. This 
condition, it is believed, will force negro hands from the 
farms to the mills. Little if any complaint is bemg 
made concerning the car situation. 

A contract has been signed for the establishment otf 
a paper mill at Waycross, which will be the first of a 
chain of mills that are to be built to utilize the waste 
trom the mills and turpentine plants in southern Georgia. 
Heretofore plants of this nature have merely manufac- 
tured pulp from the mill waste and have shipped their 
product to eastern mills to have it made into paper. But 
the plant at Waycross and others that will be estab- 
lished purpose to manufacture the finished product. 

The Southern Settlement & Development Co., which was 
formed a year ago in Baltimore, is endeavoring to secure 
a yearly income ot $100,000 by gifts from railroads and 
individuals and by securing the support of the southern 
States. S. Davies Warfield, president of the association, 
has had assurance that sufficient money will be supplied 
and that southern States will join heartily with the asso- 
ciation in its plans for developing the South. 

The Georgia Drainage Congress will convene in Savan- 
nah April 2. 





SOUTHEASTERN COASTWISE TRADE. 


SAVANNAH, GA., March 12.—The change in the adminis- 
tration of national affairs has been accomplished without 
creating any apprehension on the part of lumber dealers. 
It is felt that the lumber industry may be affected by 
the promised reduction in tariff schedules, but dealers 
are confident that conservative reasoning will prevail in 
the councils of Congress, and that no drastic reductions 
will be attempted on any commodity. There is a feeling 
ot confidence throughout the trade. 

Already contracts are being made for summer opera- 
tions. There is an increasing activity in the camps with 
the advent of the summer season, and the mills are pre- 
paring to increase their output. Timberlands are chang- 
ing hands almost daily. ‘The market has been active 
throughout the season. Most of the period there has not 
been a sufficient number of vessels available to take care 
of the traffic. 

Shipments for the season will total 75,000,000 feet. 
New York alone got more than a full third of the lumber 
leaving the port, with Boston second with half as much 
again. Two and a half million feet have gone out dur- 
ing the present month. Six and a half million feet have 
been shipped to foreign destinations. This is said to be 
: little under normal for foreign shipments. The domes- 
tic demand has been unusually active. 





OLD DOMINION LUMBER NEWS. 


NORFOLK, VA., March 10.—Reports from the large con- 
suming centers, with the exception perhaps of Baltimore, 
which port is always more or less overstocked, says the 
wholesalers are being swamped with inquiries for stock 
for rush shipments in some places, while in others the 
yards are still said to be following their policy of buying 
from hand-to-mouth. It is rather a hard proposition at 
this time for the mills to insure prompt delivery of stock, 
especially flooring, ceiling, partition and roofers, which 
are in more general demand. The demand for this build- 
ing stock is excepticnally heavy and should the advent 
of spring cause a further increase there will be a grand 
scramble for stock. 

The result thus far naturally has been to make the 
market prices stronger all along the line with every in- 
dication of further advances in the near future. One 
large manufacturer of dressed stock stated recently that 
in looking over his order books he was startled to find 
that he did not know how he stood or how far he had 
sold ahead. He considered it absolutely useless and poor 
business to take orders to be shipped either in rotation or 
to advance the prices to such a point as to cause buyers 
to balk, therefore, be has refused to sell any more 
dressed lumber for some time. 

This is but one demonstration of what is really true of 
2 great many of the large operations throughout the 
North Carolina pine territory, for in addition to the good 
demand in the North and East the local demand has been 
of such proportions as to take care of as much as 50 
per cent, and in some eases more than this percentage, 
of the stock produced. The activity in the roofer market 
has taken care of a lot of the sough stock, sales of which 
have not been as heavy as looked for so far this year. 
There has been a noticeable awakening, however, in the 





rough low-grade market this month and the opinion is 
freely given that it will not be long before the box people 
again come on the market and begin buying freely to 
take care of their requirements. 

In looking over the reports of stocks and orders of 
several large mills, it was found that they were more 
heavily oversold on all classes of North Carolina pine 
on March 1 than they were a month previous. The States 
of North Carolina and South Carolina, and some parts of 
Virginia, have been visited with heavy rains causing in 
some places a total cessation of woods operations and a 
curtailment in output which will be materially felt. This 
has also been true with the Georgia and Florida mills. 

The following were in Norfolk last week: 

J. H. Foreman, of the Foreman-Blades Lumber Co., Eliza- 
betb City, N. C. 

L. B. Tanner, of Montgomery Lumber Co., Suffolk, Va. 

c. S. Morrison, Hall Lumber Co., of Boston, Mass. 





IN CENTRAL VIRGINIA. 


LYNCHBURG, VA., March 11.—Lumbermen here see no 
cause for being other than extremely optimistic about 
the trade during the spring and summer months. In- 
quiries in every line of the pine business continue brisk 
in spite of greatly increased supply and the activity 
of the mills. Prices are holding firm, with indications 
of advances in some lines. The demand is due, it is 
thought, to the prospect of greater activity in build- 
ing operations all through the South and in some of 
the other sections which furnish a large demand for 
lumber from this territory. 

Several new timber developments are being planned 
in Virginia, it is stated on good authority, and the 
available supply of some woods, particularly oak, will 
be increased. 

Roofers continue to be taken in good quantities and 
their activity in the market is exceeding the best 
expectations of many lumbermen. The yard men are 
being furnished with large shipments, particularly in 
the East and the Pennsylvania and Ohio territory, 
ordered some weeks ago. The demand for dimension 
stock has been very good, and yard buyers have been 
anxious to get in orders for long-time delivery, 
indicating an expectation in the advance in prices. 
The trade in box boards, according to all reports, has 
not shown any sign of weakening. Longleaf pine is 
being taken in larger quantities than was the case 
last vear at this time. 





IN NORTHEASTERN 


JACKSONVILLE, FLa., March 11.—The volume of in- 
quiries was heavy last week, calling for sound and 
square edge, merchantable and also considerable prime 
cutting. In the latter the brokers are wary and are quot- 
ing base prices only on a merchantable grade, as any 
large amount of prime cutting is not considered desir- 
able. Over a million feet of merchantable switch ties 
have been sold in the last few days by brokers, special 
orders running over a million feet. Considerable yard 
stock has also been closed, so that altogether the outlook 
for a large increase in the amount of available orders is 
favorable. 

Rains have been quite heavy over this State and south- 
ern Georgia the last week; in many sections from 1 to 
1% inches falling in 24 hours. If these conditions con- 
tinue the cut per day will be greatly reduced. 

P. T. Kneale, president of the Woodland Lumber Co., 
wholesale lumber dealer of Philadelphia, spent the last 
week in the city, looking over the lumber situation at 
this point. On his way south Mr. Kneale visited many 
of the larger mills in South and North Carolina as wel! 
as Georgia, and expects to cover most of the mills in 
this State, particularly the cypress plants. 

R. D. Smith, who has been operating at McAlpin under 
the name of Smith & Finger, has acquired the interest 
of Mr. Finger and will conduct the mill under his own 
name. He has also completed another mill not very far 
from the site of his first plant and when both are in 
operation, which will be shortly, they will have a com- 
bined capacity of 40,000 feet daily. 


FLORIDA. 





FROM THE MARYLAND METROPOLIS. 


BALTIMORE, Mp., Mareh 11.—That the lumber trade, 
and especially the export hardwood business, is very 
active at this time, with movement large and prices 
high, is generally admitted, and the extent of the 
improvement is shown in no division of the business 
more conclusively than in shipments foreign. Aggre- 
gates in nearly all departments of exports for February 
over the corresponding month last year show a very 
gratifying increase. Certain of the smaller items in 
the exhibit for February do not come up to a year ago, 
but others are much ahead, and as the movement 
keeps up there is every prospect that the gains will 
be mereased. The total value of logs, lumber and lumber 
products shipped last month is not les sthan $205,400, 
against only $142,221 for February of 1912. 

The R. B. Homer Lumber Co. has been made the rep- 
resentative in this territory of the East Coast Lumber 
Co., of Watertown, Fla. James Dougall, who has been 
the representative of the Florida corporation, which 
operates a large sawmill, has relinquished the post. 
W. E. Peregoy, of the Homer company, has just re- 
turned from a trip of several weeks, which took him 
as far as Florida, and ealled on many of the millmen in 
the section visited and learned that they are having 
about as many orders as before. Practically all of the 
plants stated that they had orders for 60 and even 90 
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HARDWOODS 








ta a 
WANTED 


Red and Sap Gum 


ALL THICKNESSES 
MILL INSPECTION 


Will Contract for Hardwood Mill Cuts. 


G. H. Evans Lumber Co. 


CHATTANOOGA, TENN. 











Mills in 3 States 
Facilitate Shipments . 


Our prompt and efficient 
service is due in a large 
degree to our having saw- 
mills in the states of West 
Virginia, Louisiana and 
Arkansas. Our seven 
band mills afford us ex- 
cellent facilities for filling 
your orders for 

West Virginia Poplar, 
Oak, Chestnut and Bass- 
wood Lumber and Bill 
Oak, Southern Red Gum, 
Cypress, Oak and Yellow 
Pine. 


Inquiries Solicited. 


West Virginia Timber Co. 


CHARLESTON, W. Va. 
General Offices 
Charleston Nat’! 
Bank Building. 








- WE HAVE THICK POPLAR ) 


You can always get from us a choice supply of 
THICK YELLOW POPLAR (AIl Grades) 
We make this our specialty and carry a large stock of 


2'4" and 3" Poplar 
We also have on hand a good supply of 
RED AND WHITE QUARTERED OAK 
Write us for Quotations. 


Faust Bros. Lumber Company 








PADUCAH, KENTUCKY. 














R. E. Wood Lumber Company 


BALTIMORE, MD. 


Manefacterere Southern Hardwoods 
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HARDWOODS 


Put Us On Your Gum Map 


In the next ninety days, 








our mills will cut about 


3,000,000 feet 


RED and SAP GUM 
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H. H. HITT LUMBER COMPANY 


Manufacturers 


Tennessee Valley Hardwoods 
DECATUR, ALABAMA. 








(| 


WANTED 


E Plain Red Oak 
: Ash 
= Chestnut 





ALL GRADES 
Will send Inspector. Pay cash. 


The Mowbray & Robinson Co. 


CINCINNATI, OHIO 
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For Quick Shipment : 


cars 4—4” Sap and Select Poplar. 

cars 6—4” No. 1 Common Poplar. 

cars 4+—4” 1s and 2s Plain White Oak. 
cars 5—4” 1s and 2s Plain White Oak. 
car 6—4” 1s and 2s Plain White Oak. 
cars 4—4” No. 1 Com. Plain White Oak. 
cars 5—4” No. 1 Com. Plain White Oak. 
cars 6—4” No. 1 Com. Plain White Oak. 
car 8&—4” No. 1 Com. Plain White Oak. 


All the above stock thorough'y dry band sawn and equalized. 








My aU UKXUKYAUNEUUAUAU AKA LAXAXAKAKKIKEXEXIAIIT 


=aN hoa LHS 


Get our prices. 


Kentucky Lumber Co. 


CINCINNATI, OHIO. 
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End 
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CHARLES HOLYOKE 


Wholesale and Commission 





Hardwood Lumber 


141 Milk St., Room 613, BOSTON, MASS. | 











COLLECTIONS BY RETAIL LUMBER DEALERS. 


A series of letters by AMERICAN LUMBERMAN subscribers 
giving their views on the best way to handle the accounts 
of a retail lumber business. These letters offer many excel- 
lent ideas, and it will well repay any retail lumber dealer to 
read them carefully. Fifteen cents, postpaid. 

AMERICAN LUMBERMAN, Chicago. 


in considerable quantities. 
as to values very firm. 

Another Baltimore yellow pine man back after a 
southern trip is P. M. Womble, president of the Georgia 
Pine Co., who went partly to visit the offices of his 
company and see what the representatives of the cor 
poration are doing, partly to get information among 
the mills as to the extent of the supplies and the range 
of prices. 

Krank R. Ing, connected with William M. Burgan, 
is back from a trip to Virginia, where he went to look 
after shipments on orders. Notwithstanding the fact 
that there is at present some accumulation of box 


Mr. Peregoy found ideas 





grades in this market, and that the price has sagged 
other grades of Virginia pine are by no means in 
plentiful supply, and special effort is at times required 
to get stocks, the mills being behind in making ship 
ment on orders taken some time ago. 

V. K. Simpson, of the Paxton Lumber Co., Bristol, 
Tenn., was among the visiting lumbermen here last 
week. 

Leo J. Beere has been added to the foree of in 
spectors under J. G, Creamer, chief of the inspection 
bureau maintained by the Lumber Exchange. The 
heavy receipts, especially of Virginia pine from nearby 
points, made the addition to the staff imperative. 
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IN AN EAST TEXAS LUMBER CENTER. 


Inquiries Numerous and Prospects Never Better— 
Consolidation of Several Short-Line Railroads Will 
Directly Benefit Lumber Trade. 

Houston, TEXx., Mareh 10.—A feature of the lumber 
trade in this territory, as reported by some of the larger 
operators during the last week, is the large number of 
inquiries from heavy buyers in the northern territory. 
Buyers seem to have concluded that prices are not going 
to be any lower this year than they are now and they 
are beginning to place schedules for all their require- 
ments for months to come, hoping to place them on 
the present market. It is confidently expected that with 
the coming open weather in the North there will be re 
newed activity in the building line that will create a 
tremendous demand for lumber from the yellow pine 
mills in this section. This heavy inquiry from northern 
buyers is having a good effect on the Texas market, 
which has been somewhat quiet, as a result of unfavor- 
able weather conditions and an off-season time. One of 
the large operators, speaking of the yard trade generally, 
said: ‘‘Our yard trade is good; much better than we 
expected at this time, and the outlook is most encourag- 
ing.’’ Line yard operators with Houston headquarters 
report a fine business, weather conditions considered, and 
that the outlook for spring and summer is most satis- 
factory. Henry 8. Boykin, general sales manager for 
the Chieago Lumber & Coal Co., of Texas, has just re- 
turned from an extended tour through northern and 
central Texas. He states he never saw finer prospects 
and believes this will be the best year the lumber trade 
in Texas has ever enjoyed. Where weather conditions 
permit, the farmers are preparing for the coming crops 
and the outlook for bountiful erops, so far as may be 
determined this early in the season, was never better. 

Saw Bills Numerous. 

All mills are well supplied with saw bills that wil! 
keep them busy for months. Demand for railroad mate- 
rial is increasing and some heavy schedules have recently 
been placed, among the large buyers being the Missouri, 
Kansas & Texas, the Rock Island and the Trinity & 
Brazos Valley roads, while the International & Great 
Northern road is-making some heavy purchases also of 
ties and construction material. The outlook for railroad 
construction work in Texas this year is very encouraging 
now, especially since the State legislature, now in session 
at Austin, has taken such a decided stand in favor ot 
the railroad consolidation measures that are up for con- 
sideration. One of the most important of these, known 
as the Katy consolidation bill, after being vetoed by 
the governor was passed over ,his veto by both houses 
and will now become a law. This bill permits the absorp- 
tion by the Missouri, Kansas & Texas of a number of 
short lines and connecting them up into one trunk line 
system. Among other important projects of special 
interest to the lumber trade that will be put through as 
a result is the extension of the Beaumont & Northern 
railroad north to Waco and south to Beaumont, thus 
making it one of the most important lumber transporta- 
tion lines in the State. The inclination of the State law- 
makers to aid the railroads, instead of hampering them, 
as has been the case heretofore, will have a most bene- 
ficial result in the way of new railroad construction work, 
which will redound to the benefit of the lumber trade and 
all other lines, as well. 


Lull in the Export Trade. 

Manufacturers who cater to the export trade report 
the present demand rather slack and values weaker on 
some items than they have been, but as every mill in 
this territory is loaded up with export cutting for from 
60 to 90 days ahead, they are not worrying at all over a 
temporary lull in demand. Demand for kiln dried saps 
is urgent and they are commanding top prices, being 
scarce and hard to find. Two well-known export buyers, 
A. Miich, representing Hugo Forchheimer, and R. Deshon, 
representing Curjel & Co., were in Houston again during 
the week, placing additional orders and looking after 
shipments that were moving slowly. 


Recent Lumber News in Brief. 


The big plant of the National Lumber & Creosoting Co., 
Which has been under construction at Houston for some 
time, has been completed and is now in full operation. This 
new plant vegins operation with orders on file sufficient to 
keep it going at full capac.tv for an unlimited time. Among 
other important contracts already taken by this plant is a 
rather unusual one calling for the delivery of 60,000 creo 
soted white and red oak ties a month for a period of 12 
months. a big Texas railroad system being the buyer. Other 
large tie and piling contracts have been taken that insure 
the success of this big Houston plant from the beginning, 
and the sales and office force under the direction of General 
Manager Cotter are working under full pressure. 

Work has begun on the splendid new mill of the Pickering 
Lumber Co. at Joaquin. <A large quantity of building ma- 
terial has already been assembled and the contractors ex- 
pect to rush the work through in record time if not ham- 
pered too much by unfavorable weather. 





The big hardwood mill being erected at Onalaska by the 
Philip A. Ryan Co, is practically completed. This is one of 
the largest hardwood mills in the South and is a strictly 
modern plant in every respect. 

‘The Aldridge Lumber Co. is preparing to erect another 
mill at Aldridge. It will be a comparatively small mill, 
with a single circular, but will be thoroughly up-to-date in 
every respect The big new mill of the company recently 
completed, taking the place of the one burned some time 
ago, is in full operation. 

Commodity Tariff Amended. 

As a result of the erection and placing in operation 

of the big new creosoting plant at Houston, the Texas 
Railroad Commission at Austin several days ago ordered 
the amendment of commodity tariff No. 34, applying on 
lumber and articles taking lumber rates in carloads be 
tween points in Texas to read: 
_ Lumber and articles taking lumber rates, cross ties, piling, 
fence posts, bridge timbers and poles, originating at points 
on the Groveton, Lufkin & Northern Railway, the Moscow, 
Camden & San Augustine Railway, or the Timpson & Hen- 
derson Railroad, may be stopped at Houston for creosoting 
or other wood preserving process, under the provisions of 
circular No, 2680. Final destination to be points on Sun- 
set-Central lines, and when treating plant at Houston is not 
reached by the rails of the Sunset-Central lines all switeh- 
ing charges incident to the movement to or from the treat- 
ing plant will be in addition to the rate applicable and 
stop charge. 


Lumbermen of Houston, and of the entire State of Texas, 
as well, read with sorrow and regret a few days ago of the 
serious accident which befell Berry Brazelton, 21 years old, 
son of W. BL. Brazelton, of Waco, one of the best known 
lumbermen in Texas. Young Brazelton was dangerously in- 
jured at Princeton, N. J., where he is attending school, 
while practicing the fancy high dive with which he had 
defeated Columbia University in an intercollegiate contest. 
When apprised of the accident his parents left at once for 
Princeton 

John W. Chandler, sales manager for the Kirby Lumber 
Co.. has been spending several days during the last week 
at San Antonio and points in southwest Texas, looking after 
some important business matters. Lumber conditions in 
south and southwest Texas are reported to be in better 
shape just now than in any other portion of the State. 

Frank Yoakum, familiarly known in practically every 
lumber office in this section as “Yorkie, the Big Swede,” 
made one of his periodical visits to Houston last week and 
received a warm welcome from the lumbermen. Mr. Yoakum 
represents the Morgan Sash & Door Co., of Chicago 

T. M. Barham, secretary, and W. Q. Church, traffic man- 
ager of the W. R. Pickering Lumber Co., of Kansas City, 
were in Houston during the week, transacting business with 
the Houston headquarters of the company. 

A. W. Pearsall, Fort Worth representative of the Kirby 
Lumber Co., transacted business at general headquarters in 
Houston last week. Mr. Pearsall is secretary of the Asso- 
ciated Lumber Salesmen of Texas and reports increasing 
interest in this organization among the salesmen, to whom 
membership in it is limited. 

W. J. Foye, formerly sales manager of the McShane 
Lumber Co., but who is now engaged in the wholesale 
lumber business in Kansas City, called on the Houston 
lumbermen during the week to place some good-sized orders. 





THE MISSOURI-KANSAS DISTRICT. 

KANSAS City, Mo., March 11.—Dealers are hoping 
that the springlike weather which has prevailed for a 
week will continue long enough to start a movement 
of lumber from the yards. Until such movement is 
started there is little prospect for anything except 
continuation of the present dull demand. The weather 
is not yet sufficiently settled to bring about many 
orders in the city and the thaws have so softened the 
country roads that rural yards can not make deliveries. 
And so, with their yards full and nothing going out 
there naturally is not much inclination to buy. 

Prices continue firm practically throughout the list 
in all woods despite the slack buying. There is less 
talk of specials just now than a few weeks ago and 
those who seek mixed shipments have to pay the price. 
Some soft spots, of course, are reported in carlots, but 
they are offered only by mills with surplus items that 
they are seeking to dispose of. 

Spring has brought about renewed activity among 
local builders and has caused a very considerable jump 
in the number of building permits taken out.  Per- 
mits also are for a good character of buildings as a 
rule. Architects report an unusually heavy volume of 
building in prospect for the year. 

Country collections show a decided improvement, 
yard men report. With money coming in from a good 
crop last year and with prospects excellent for wheat 
and for a good start for the corn this year, farmers 
are squaring up accounts and figuring on more build- 
ing this spring. The indications are for a much earlier 
spring than last year, when winter extended into April 
and made spring building impossible as crops demanded 
all attention as soon as the weather moderated. 

Robert Mundell, formerly with the George Fowler 
Co., in western Kansas, is the new secretary of the 
Colorado & Wyoming Lumber Dealers’ Association, 
with offices in Denver. Mr. Mundell was the guest 
of Harry Gorsuch, secretary of the Southwestern Lum- 
bermen’s Association, here several days this week get- 
ting ideas for his work. It is his first venture outside 
of the actual selling end of the lumber business. He 
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reports much enthusiasm for the organization among 
he Rocky Mountain dealers. 

M. bB. Nelson, general sales manager for the Long-Bell 
Lumber Co., and Mrs. Nelson returned last Friday from a 
jonsure trip to Florida and Cuba. Mr. and Mrs. Nelson 
ive been gone since the New Orleans convention. 

M. M. Riner, president of the Riner Lumber Company, 
ft Saturday for a month of travel among the southern and 
ast mills, first to Texas and Louisiana and from there 
California, Oregon and Washington. 

Mark Ray, of the EK. W. Ray & Son Lumber Co., St. 
seph, Mo., and Mrs. Ray have returned from a 2-months’ 
yneymoon trip to Europe and Egypt. 
thor Sanborn, of the Gray's Harbor Commercial Co., is 
ck from a trip through lowa and Illinois. 

Hi. H. Hutchinson, of the Crescent Lumber Co., has gone 
Muscatine, Iowa. J. IF. Jamison, of the same company, 
is returned from an Iowa and Nebraska trip. 

Bb. EF. Moore, of the Logan-Moore Lumber Co., has gone 
the Arkansas mills on a business trip. 
Kansas City visitors the last week included : 
us, jr, of the Collins Lumber Co., Chicago; W. L. Arnold, 
dar Rapids, lowa; H. E. Feller, Leavenworth, Kans. 

ON 
NEW BUILDING MARKS SITE OF OLD 
LANDMARK. 

fHlouston, TEx., March 11.—Out-of-town lumbermen 
siting Houston up to 18 months ago found it second 
uure, from long habit, to proceed direct from their train 
the old Rice Hotel. It was as natural to ‘‘ hang up their 
its’? in that old hostlery when in the city on business 
; to do the same under their own roof when at home. 

wus a veritable lumbermen’s exchange, and when 

-reckers began tearing it down to make way for a new 

ilding to many it was like losing an old friend. Since 
ion visitors have been comfortably housed in others of 
ie city’s hotels, but the old crowds and associations 
ere gone, or at least were not present in such numbers. 

in a very few months, however, the lumber fraternity 
|| again congregate on the same corner, but in a mag- 
ficent new 18-story, steel and concrete, building, that 
is risen on the old site. This splendid structure has 
heen financed and built by the Houston Hotel Association, 

t which Jesse H. Jones and N. FE. Meador, both identified 

th the lumber industry, are president and vice presi- 
lent, respectively. IF’. J. Heyne, also of Houston, is 
secretary and treasurer of the company, and Homer D. 
\latthews, formerly of San Antonio, is to be house 


manager. 


Sen Col- 


In construction, arrangement, appointment, convenience 
nd appliances, this hostelry will be among the most mod- 
ern in the country. It contains 525 rooms, all with bath, 
hich are to be under constant ventilation by means of 
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THE NEW RICE HOTEL AT HOUSTON, TEX. 


air duets through which the air is changed by five large 
pumps located on the roof. Every public room will be 
heated and ventilated through the same ducts, by means 
of which the air in each room will be changed every six 
minutes. This arrangement includes refrigerated and 
washed air, insuring comfort during warm weather. 

On the main fioor are located the lobby, dining and 
grill rooms, and main kitchen. The lobby is finished in 
marble, of a color between pink and light brown, which 
gives a very warm and home-like effect. The mezzanine 
floor, arranged with a central court looking down into the 
lobby, will provide banquet hall, private dining rooms, 
and ball room. The last named is 120 by 50 feet, includ- 
ing the reception room, and opens upon an out-door bal- 
cony runnning around two sides of the building, and 310 
feet in length. A separate kitchen is also provided to 
serve the dining rooms en this floor. 

Unlike many hotels there are no dining rooms in the 
basement, this space being reserved for lavatories, swim- 
ming pool, turkish baths, and a arber shop. Here also 
is to be a billiard room which will accommodate 15 


tables. The exterior of the building is of buff brick 
trimmed in white stone. 

The finish throughout the building is of solid mahog- 
any, excepting the doors, which are veneered. All furni- 
ture is to be of the same wood. It is reliably stated that 
the total cost of the building and equipment is to be ap- 
proximately $2,400,000. 

A roof garden protected by a pergola and having its 





HOMER D. MATTHEWS, OF HOUSTON, TEX.; 
Manager New Rice Hotel. 


own independent kitchen will be a strong factor in at- 
tracting patronage during the warm season. The pergola 
is to be effectively decorated by means of living vines 
and the entire garden beautified through the use of 
shrubs. 

Homer D, Matthews, manager of the hotel, is a young 
man of long experience in this line. He comes to the 
Rice direct from three years’ service as assistant man- 
ager of the St. Anthony at San Antonio, Tex. Prior to 
this he was associated in the management of the Knicker- 
bocker at New York City, the La Salle at Chicago, and 
the Baltimore at Kansas City. 





A BIG EAST TEXAS MILL POINT. 

BEAUMONT, TEX., March 10.—The good promises of 
the year continue toward fulfillment, and the farther 
the lumbermen go into the year the better the future 
appears. The market shows increasing strength. Pros- 
pects are good for a heavy spring demand. There is 
no abatement in the bvilding industry. The sash and 
door trade is holding its own, and the prospects in this 
line of trade are bright. Demand for railroad and ear- 
building material of all kinds continues to be a con- 
spicuous feature of the trade. Texas railroads are also 
in the market. 

The export trade continues to constitute a feature in 
the market, and shows indications of improvement. In- 
quiries are numerous. Prices are holding their own in 
all grades. The country has produced large crops and 
everything is in a prosperous condition. Weather con- 
ditions indicate an early opening of spring. 





FROM THE SABINE RIVER MILLS. 

ORANGE, 'TEX., Mareh 11.—The market for yellow pine 
products is becoming more brisk with the approach of 
spring. The average manufacturer has sufficient orders 
on his files to keep his plant busy for the next 30 or 60 
days without any additional business. The stocks are still 
far below normal, with no appreciable gains made by the 
steady runs made by the mills, 

Weather conditions have improved much to the better- 
ment of logging operations that have been hampered 
throughout the winter. The demand for all classes of 
railroad material is unusually strong. Indications are 
that the retail yards throughout Texas, especially, have 
oversold and that the mills as well as the railroads will 
be taxed to capacity to make deliveries commensurate 
with demands. 

C, A. Davis, southwest Texas representative of the Lutcher 
& Moore Lumber Co., with San Antonio headquarters, spent 
the first of the week at the home office here. Mr. Davis 
says that prospects for a good crop and a heavy consump- 
tion of lumber in his territory are excellent. 





IN SOUTHEASTERN MISSISSIPPI. 


T{ATTIESBURG, Miss., March 10.—The mills are all 
stocked up with orders for a long run, and although some 
of the buyers are talking cheaper lumber all the mills 
seem to be getting the prices they ask and as spring 
opens up they expect a better average price. Car build- 
ing material is still leading. Dimension inquiries are not 
as plentiful as the mills expected by this time, but there 
is no trouble in keeping the dimension yards below nor- 
mal, as other kinds of material wanted will take logs 
formerly put into dimension. 

Heavy rains during the last two weeks have curtailed 
the output to some extent. The larger mills using dummy 
lines make large ponds and while the weather is fair get 
these ponds full of logs, which gives them a chance to 
keep going during the rainy spells. Some of the mills 
are still having a great deal of trouble in getting cars 
enough to keep from blocking out. Open ears are in fair 
supply and the mills load everything possible on them, 
but some stock has to be loaded in closed cars, and the 
dressed lumber sheds are filled to the roof. 





W.VA. SPRUCE 





Pocahontas Lumber Company 


SPRUCE, HEMLOCK 
AND HARDWOODS 


Office: 
BROOKVILLE. PA. 








Mills: 
BURNER, W. VA. 





S. E. Slaymaker & Co. 


SPRUCE 
HARDWOODS 
HEMLOCK 


Office: Fifth Avenue Bldg. . NEW YORK CITY 
MILLS: Cass. West Virginia. 





William Whitmer & Sons, Inc. 


Franklin Bank Bldg., PHILADELPHIA. 
— Manufacturers and Wholesalers — 


W. Va. Spruce, White 


Pine and Hemlock 
Longand Shortleaf Pine and Hardwoods 





United States Spruce Lumber Company 


SPRUCE, HEMLOCK 
AND HARDWOODS 


Office and Mills’ - = MARION, VA. 








W. W. DEMPSEY 


Spruce, Hemlock and 
Hardwoods 


New York Office, General Office, 
No. 18 Broadway. JOHNSTOWN. PA. 





Laurel River Lumber Company 


SPRUCE, HEMLOCK 
AND HARDWOODS 


JENNINGSTON WEST VIRGINIA. 





Hadentine Lumber Company, lnc. 


SPRUCE, HEMLOCK and HARDWOODS 


Office, CAMDEN, N. J. 


MILLS’ ANNUAL CUT 2,000,000 FEET. 
N. C. PINE. ons WHITE PINE. 








Tygarts River Lumber Company 


SPRUCE, HEMLOCK 
AND HARDWOODS 


Office and Mills, - MILL CREEK, W VA. 





GEORGE CRAIG & SONS 


Spruce, Hemlock 
and Hardwoods 


OFFICE, - PHILADELPHIA, PA. 








Cherry River Boom & Lumber Company 
SPRUCE, HEMLOCK and HARDWOODS 


Office, SCRANTON, PA. 
MD.4L.S:—Richwood, Camden-on-Gauley and Holcomb, W. Va. 
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PITTSBURGH 


We have for 
Quick Sale 
400,000 Ft. 


8-4 Sound Wormy 


Chestnut 


Tennessee Soft Chestnut 
good widths and lengths. 














Detailed list and prices upon request. 


Babcock Lumber Co. 


E.V Babeock & Co. Pittsburgh, Pa. 





) TIMBER 
TIES © 


| Quore You 
PRICES 




















IN THE ST. LOUIS FIELD | 














IDAHO 
White Pine Specials 


1x 12 No. 1 Common. 
1x 12 No. 2 Common. 
4-4” 5-4” 6-4” 8-4” D Selects. 


Good Dry Stock—Special Prices For 30 Days. 


WM. SCHUETTE & CO., Inc., Pittsburgh, Pa. 

















FOREST LUMBER CO. 


Manufacturers and Wholesalers of 


White and Yellow Pine, Spruce, 
Hemlock and Hardwoods 


xSAW MIL _- PITTSBURGH, PA. 





North Carolina Pine 


WHITE PINE, POPLAR, HEMLOCK 
and SPRUCE, LATH and SHINGLES 


Our Stocks are complete and can give prompt service 


Willson Bros. Lumber Co. 


PITTSBURGH, PA. 











GARLING *&>° SPLANE 


WHOLESALE LUMBER 
PITTSBURGH, PENNA. 








WHITE PINE, VA. AND N.C. YELLOW PINE. 





IN THE MIDDLE MISSISSIPPI VALLEY. 


st. Louis, Mo., March 11.—In the yellow pine market 
prices are becoming more firm and the demand is grow- 
ing better. This applies not only to the call coming from 
the railroads, but from line yards and from the factory 
trade as well. The mills still have only fair stocks on 
hand and if the present demand grows any better, and 
it will, there will be some trouble in meeting the demand 
being made on them to fill orders. 


The A. W. Sumner Lumber Co. filed articles of incorpora- 
tion last week with $4,000 capital, one-half paid. The 
company will do a wholesale lumber business. The incor- 
porated company will succeed the A. W. Sumner Lumber 
Co., formerly being operated as a firm by A. W. Sumner, 
with offices in the Fullerton Building. Thomas F. Ferry, 
secretary of the H. F. Reis Lumber & Material Co., holds 
eight shares in the new company. Henry F. Reis, president 
ot the same company, holds two shares and A. W. Sumner, 
who has been operating the old company, holds 10 shares. 
The offices will still remain in the Fullerton Building. 

A. H. Vhitmarsh, manager of the William Buchanan 
office at Texarkana, Ark., who has been north and is on his 
way home, and C. L. Whitmarsh, of Minden, La., who is 
here helping out in the adjustment department of the 
Buchanan-Ferguson interests, were in the city last week 
at the offices of the W. T. Ferguson Lumber Co., of which 
their brother, Thomas C. Whitmarsh, is the general manager. 
It is the first time that the three brothers have been to- 
gether for some time. 

S. W. Morton, sales manager of the Osage Lumber Co., 
reports trade as a trifle quiet, owing to the unsettled weather 
conditions prevailing over this territory, However, the com- 
pany is getting a fair volume of business and with orders 
and shipments about equal. 

Hendrick Folonie, sales manager of the Hogg-Harris Lum- 
ber Co., say the company is having a seasonable volume of 
business all the time. George R. Hogg, president of the 
company, left last Sunday night for the South to visit the 
mills of the company, and will be gone all the week. 

J. A. Moyer, sales manager of the Consolidated Saw Millis 
Co., reports business as being fair and growing better but 
that shipments from the mills are a little slow, on account 
on broken stocks and continued wet weather. Prices are 
holding up nicely. 

The R. M. Morriss Lumber Co. filed articles of incorpora- 
tion last week with a capital stock of $10,000, 60 per cent 
paid. R. M. Morriss holds 98 shares and F. J. Wolf and 
Ik. E. Myers one each. Mr. Wolf is an officer in the Forest 
County Lumber Co., and Mr. Myers is a salesman with the 
R. M. Morriss Lumber Co. About a year ago the R. M. 
Morriss Lumber Co. moved to Chicago, where it was 
identified with the J. O. Nesson Lumber Co. A few months 
ago Mr. Morriss returned to St. Louis, as he found he 
could not continue the name of his company in Illinois, 
owing to a company of a similar name. About 30 days ago 
Mr. Morriss surrendered the charter of his company, which 
was incorporated for $50,000 and has taken out incorpora- 
tion papers for a new one, as above stated. 

Frank J. Riefling, of the George W. Miles Timber & Lum- 


ber Co., has gone to visit the mill at Turkey Creek, La., and 
before returning home will visit several other mills in which 
the company is interested in a selling way. He will be 


zone for 10 days or two weeks. 

J. ©. MeLachlin, president of the Big Four Lumber 
reports business excellent and shipments moving nicely. Cc. 
M. McDaris, the vice president of the company, spent Tues- 
day in Chicago, where he went on business. 

The Julius Seidel Lumber Co. will celebrate its tenth an- 
niversary in business on Saturday night, March 15, by hav 
ing all the officers. managers and office employees get to- 
gether for support at Faust’s Restaurant. 

Hans Wachmuth, who is engaged in the yellow pine and 
cypress commission business, has moved his. office from 
the Syndicate Trust Building to room 917 Wright Building. 

R. S. Price, local manager of the Missouri Land & Lum- 
ber Exchange Co., returned recently from a visit to the 
mills of the company in the South and says there was only 
one day of rain while he was there. Business is good and 
shipments have been going out with reasonable promptness, 
although there is some complaint in regard to scarcity of 
ears, 





VALLEY METROPOLIS HARDWOOD NOTES. 

Sr. Louis, Mo., March 11.—An increasing strength is 
reported in the St. Louis hardwood market. From the 
number of orders coming in at the present time, there 
will be an unusually brisk trade as soon as the demand 
begins for spring requirements. The leading item in re- 
quest at the present time is plain sawed white oak. Red 
quartered oak is also much in request and the demand 
for this item is growing. High-grade poplar is growing 
in favor and ash and cottonwood are holding up well. 
It is also noticed that cottonwood in the lower grade is 
being called for more freely than formerly. This also 
applies to gum in the lower grade. In fact low-grade 
items are more in demand than heretofore. Cypress is 
going nicely and many orders are coming in for it from 
the North and at good prices. 

An excellent business is reported by the Lothman Cy- 
press Co. Its stocks are in good shape and shipments are 
coming in steadily from the South, although some of them 
are being held up on account of wet weather. However, 
the company is able to take care of any orders without 
trouble. E. W. Blumer, sales manager for the company, 
returned from a trip through the East last Saturday. 
He states that trade in that territory is good and he 
brought back some good-sized orders. 


Recent Lumber News in Brief. 


E. H. Luehrmann, of the Charles F. Luehrmann Hard- 
wood Lumber Co., states the company is having a nice run 
of business, with nearly every item on the hardwood list 
being in demand. Gum is in particularly good demand, and 
the company makes a specialty of this item. 

George E Hibbard, vice president of the Steele & Hib- 
bard Lumber Co., reports a good call for all items, especially 
plain oak, which is very scarce and commands an excellent 
price. Quartered oak is also in good request. There is a 
fair movement also of gum and cottonwood. 

The Garetson-Greason Lumber Co. reports business moy- 
ing along fairly well. Its mills are working all right, but 
on account of difficulty in getting all the logs required it is 
not working full time. W. W. Dings, the secretary of the 
company, and Mrs. Dings are in Texas on a trip and are 
expected back in the city Saturday. 

Thomas E. Powe, president of the Thomas E. Powe Lum- 
ber Co., states his company is doing a fair amount of busi- 
ness, just about what could be expected under the circum- 
stances. It is getting in very little Jumber because of 
weather conditions in the South. The general prices are 
fair. Ash and oak are moving fairly well with good prices. 
The demand for cypress is_imcreasing on account of the 


spring trade starting up. Poplar is strong in .the upper 
grade and the movement is fair in the lower I he 3 


Powe expects to move into his new home which he has 
been building, the latter part of the week. It is at 43885 
MeVPherson Avenue. 

Frank E. Smith, president of the Smith-Sueme Lumbe: 
Co., —— business above the average and is well pleased 
with the outlook. Inquiries are increasing and it looks t 
him as if a splendid trade will develop in the near futur 


A REMINDER OF THE ONCE STIRRING SCENES 
ON THE MISSISSIPPI. 

Sr. Louis, Mo., March 11.—That the Mississippi River 
has not outlived its usefulness was demonstrated last Satur 
day afternoon on the river front and caused many an 
old riverman to recall the stirring scenes that were 
enacted in the same place many years ago, before th: 
railroads became a factor in freight and passenger trans 
portation in this section. 

When a society young lady of St. Louis broke a bottle 
ot champagne across the bows of the new river steamei 
Saint Louis in the presence of a large assemblage— 
prominent in which were delegations from the Million 
Population Club, Merchants’ Exchange, Lumbermen’: 
Club, Business Men’s League, Travelers’ Protective Asso 
ciation and the Merchants’ & Manufacturers’ Association 
—and the handsome new steamer backed out into the 
channel, its nose to the South, on its maiden trip, the 
event marked the confidence that some people still have 
in the usefulness of the Mississippi River as a commer- 
cial highway. 

The Saint Louis is the property of the St. Louis & 
Tennessee River Packet Co. and was built to ply between 
St. Louis and Florence, Ala. J. R. Massengale, who for 
a number of years was the managing head of the large 
hardwood lumber company bearing his name, is traffic 
manager of this boat line. He was on hand to see that 
everything went smoothly with the christening of the new 
boat, and his little daughter, dressed in white, acted as 
flower girl at the christening ceremony. Speeches were 
made by President Gundlach, of the city council; Presi- 
dent Shapleigh, of the Business Men’s League, and Presi- 
dent Kavanaugh, of the Deep Waterway Association. 








FIRE MARSHAL NEEDED. 


Sr. Louis, Mo., March 11.—Many local lumbermen 
deplore the defeat of the bill that was before the State 
Legislature which provided for a State fire marshal, an 
officer who, it is believed, would have been able to do 
much good. But with the defeat of this bill the local 
lumber interests, backed by the St. Louis Fire Preven- 
tion Bureau, plan to secure legislation which will give 
St. Louis a fire marshal. If it is found that the city has 
the authority to create such an office the proper machinery 
will at once be put in motion. 

For the last two or three years there has been inter 
mittent series of incendiary fires in local lumberyards 
and woodworking plants that have destroyed millions of 
dollars’ worth of property. Although every effort has 
been made to apprehend this fire bug, the fellow has 
eluded the traps that were set for him, baffling the entire 
police and detective departments, together with a small 
army ot private detectives that the individual lumber- 
men hired for this purpose. 

As the chief duty of a fire marshal is to apprehend 
arsonites, such an officer would be of inestimmble value 
to the lumber trade of this city. 





FURNITURE COMPANY LEASES PLANT. 

St. Louis, Mo., March 11.—The old plant of the Haf 
net-Lothman Co., at Main and Dock Streets, which has 
been used as a storage warehouse for a number of years, 
has been leased by the Searritt-Comstock Furniture Co., 
which has operated several factories in this city for a 
number of years. The lease on this property was made 
by the Hafner brothers, who operate the Hafner Manu- 
facturing Co. 





UNFAVORABLE REPORT ON FOREST BOARD 
BILL. 


St. Louis, Mo., March 11.—That the committee on 
agriculture of the Missouri Senate reported unfavorably 
on Senate Bill 484, relating to the State board of for- 
estry, is the information that has been received from 
Jefferson City by John B. Kessler, secretary of the Lum- 
bermen’s Club. The chairman of the committee said it 
was too important a bill to rush through and requested 
that it be presented by Mr. Kessler at the opening of 
the next session of the general assembly. 


HYMENEAL 


Steele-Stephenson. 


SHREVEPORT, La., March 13.—One of the season's most 
prominent social events was the recent wedding of Miss 
Genevieve Stephenson, daughter of T. E. Stephenson, prom- 
inent Shreveport lumberman, and Robert Atkins Steele, 
formerly of Minden, La., but now a promising young Shreve- 
port citizen. The ceremony was performed in the First 
Baptist Church, which was beautifully decorated, the Rev. 
M. E. Dodd, officiating. Miss Elizabeth Stephenson was maid 
of honor and Charles Nobel, of Monroe, was best man. The 
bride’s father is president of the Washburn Lumber Co., and 
the family is well known in northern Louisiana. 

















Priestley-Gardner. 


MILWAUKEE, Wis., March 13.—Invitations have been 
issued for the marriage of Miss Florence Gardner, daughter 
of Mr. and Mrs. J. G. Gardner, and Glenn Wood Priestley, a 
member of the W. E. Priestley Lumber Co., this . and a 
son of William E. Priestley. The wedding will take place 
April 9, in the Church of the Redeemer. 


Hale-Walker. 


LOUISVILLE, Ky., March 13.—Miss Myrtle Walker, daugh- 
ter of Nim Walker, sawmill superintendent for the Mengel 
Box Co., at Hickman, Ky., and Arthur Hale, son of EK. G. 
Hale, a Hickman lumberman, were married last week at 
Union City, Tenn. They then came to Louisville, where 
they will make their home. 
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a NEWS FROM THE HARDWOOD FIELD 








WITH THE HARDWOOD TRADE. 


Logging Conditions Improving—Danger of Flood Past 
—Mills Preparing to Resume Operation—Panama 
Visitors Enthusiastic. 

MEMPHIS, TENN., March 11.—There has been some 
rainfall in this section the last few days which has in- 
ierfered to a moderate extent with logging conditions. 
(he situation, however, is in striking contrast with last 
year when it was nearly impossible to make headway 
either with getting out timber or with operating the 
mills. ‘The Mississippi River is‘up for the second time 
this season, to approximately 26 feet, but no further rise 
s indicated and Ganger from flood is believed to have 
passed for the season. 

Cc. J. Tully, vice president of the Anderson-Tully Co., 
says that the present stage of the Mississippi is very 
satisfactory for bringing out timber and that good prog- 
ress is expected in this direction. He says there was a 
vreat deal of timber scattered by the recent high water 
ind that the present rise will make it possible to get this 
together and bring it out. The highest stage predicted 
in the Mississippi on this rise is 26 feet and the zenith 
lias already been reached. 

It has not been possible yet for all of the plants in 
the territory below Beulah, Miss., to resume operations 
ut conditions are vastly improved and it will be only a 
short time until all of these mills will be running. They 
have been shut down for about five or six weeks anid 
everything is being done to get them in readiness to 
run again. 

The Palmer-Ferguson Lumber Co., Paducah, Ky., is 
tuaking preparations for the installation of a band mill 
at New Houlka, Miss., 25 or 30 miles from New Albany, 
Miss., on the New Orleans, Mobile & Chicago Railroad. 
he company owns 10,000 acres of hardwood timberlands 
idjacent to that point and has already purchased the 
site for the mill. The machinery also has been ordered 
and this will be installed as rapidly as possible. It is 
estimated that three or four months will be required for 
the building of the plant and the installation of the 
machinery. Tue company also is building a standard 
sauge railroad about 10 miles in length to facilitate the 
handling of its logs. The company considered for quite 
« while the carrying of this timber to Paducah and the 
preparation of it for the market at that point but has 
decided that it will be more economical and more profit 
able to install a mill at the point indicated. 

S. B. Anderson, president of the Anderson-Tully Co., W. 
\. Ransom, of the Gayoso Lumber Co., Frank May, and 
Mark H. Brown have returned to Memphis from a trip to 
Vanama, which was made in connection with the special 
xcursion of the Business Men’s Club. They are quite en- 
thusiastic over the management of the excursion. They 
say that their needs were taken care of in a most efficient 
manner and that everything was done to contribute to their 
pleasure. They are also quite enthusiastic with respect 
to the excellent prospect for a large business between 
the United States and other countries resulting from the 
completion of the Panama Canal. ‘lhe party left here nearly 
three weeks ago. 

Frank B. Robertson, of the Anderson-Tully Co., and C. 
1). Dudley, of the Dudley Lumber Co., have returned from 
\tlantic City, where they attended the annual of the Na- 
tional Wholesale Lumber Dealers’ Association. 





THE CUMBERLAND RIVER DISTRICT. 


Proposed Abolishment of Fellow-Servant Law Opposed 
By Lumber Manufacturers—Seek to Enforce Forest 
Conservation Statutes. 

NASHVILLE, TENN., March 12.—The ‘Tennessee Legis- 
lature will reconvene Monday after a recess of over two 
weeks. Lumber manufacturers are interested in at least 
one measure that is pending. which provides for the 
abolition of the old ‘‘common law’’ fellow-servants’ doc- 
trine, and makes the liability of all employers using 
steam power broader with regard to injuries on account 
of regligence of employees. Under the common law the 
employer escapes where the injury is due to negligence 
of a fellow-servant. Manufacturers generally have 
started a campaign to defeat the measure. It is backed 
by the labor unions, which have an unusually strong lobby 
at this session, and it will take a vigorous campaign to 
deteat the measure. 

Lumbermen and others interested in the conservation 
of the forests of Tennessee will undertake to secure the 
passage of laws along this line, and will endeavor to se- 
cure appropriations for enforcing such statutes. The 
laws of the State are pronounced adequate for general 
purposes, but an appropriation is needed to get them 
properly enforced. 

The general lumber trade is of satisfactory volume. 
Greater activity is expected by retailers as soon as the 
weather becomes settled, as many large building opera- 
tions have been planned for this year. 

The receipts of logs from the territory of the upper 
Cumberland River were active last week. The arrivals 
ure estimated at 1,000,000 to 2,000,000 feet, including 
oak, poplar, chestnut, hickory, ash and other lines. The 
dry stocks are lower in the local market than they have 
been for years, but logs are arriving both by water and 
rail, and dealers are taking active steps to provide for 
the future. 

The Standard Furniture Company is preparing greatly to 
increase the output of its plant on Fifth Street. The com- 
pany now has a capacity for turning out about three car- 
loads of furniture daily, and will increase the production 
about 25 per cent. The company is having erected at a cost 
of about $50,000 a handsome four-story building at Third 
Avenue and Commerce Street, which will be used for a 
wholesale establishment, and will be operated in the most 


He ig style. The company has branches in Memphis and 
vallas, 


IN THE SHADOW OF OLD LOOKOUT. 

CHATTANOOGA, TENN., March 11.—Spring business is 
opening nicely. Furniture and box factories are busy. 
Lumber shipments are holding up well and the retail 
market shows improvement. Material is being assembled 
for the James Hotel that will be built adjacent to the 
James skyscraper office building. The holding here of the 
Confederate Reunion in May will cause general activity in 
grandstands, temporary buildings ete. 

Throughout this section of east Tennessee a number of 
mills are undergoing improvement. Walker Bros., lum- 
ber manufacturers ot Whitwell, are finishing up a large 
quantity of lumber, so as to shut down their planing de- 
partment for 30 days to make improvements. All shaft- 
ing will be set on concrete. Their planing mill and saw- 
mill are in two large buildings adjacent and improve- 
ments are being made in each. 

Nearly 100 wagon loads of cedar fence rails were re- 
ceived at the pencil slat mill at Shelbyville a few days 
ago. This is the largest number received in a single day 
in many months. It was thought years ago that Bed- 
ford’s supply of rails was almost exhausted, but they 
continue to come in in large quantities. 

The MeMinnville Spoke & Lumber Co., of McMinnville, 
this week installed a new engine outfit and made other im- 
provements. 


Lee & Foslhee, of Sparta, have installed a new sawmill in 
that town. 





IN NORTHEASTERN TENNESSEE. 

BRISTOL, VA.-TENN., March 10.—Lumbermen are much 
pleased with the condition of the trade and the outlook 
is considered very favorable. A large volume ot business 
is being done and indications are of much greater volume 
with the installation of various new mills and greater 
activity of manufacturers generally, as a result of im- 
proved conditions of trade. Prices are more favorable. 
The present scarcity of stock is believed to tend to 
further increase of prices. 

The planing mill, yards, ete., of J. A. Wilkinson and 
the J. A. Wilkinson Lumber Co. (Ine.) were sold Mon- 
day at public auction by Trustee-in-Bankruptey Irving 
Whaley, of the Whaley-Warren Lumber Co. The planing 
mill, machinery and ground were bid in by the Stone- 
Huling Lumber Co., of this city, at $16,200, as against 
a bid of $16,100 by George M. Speigle, of the George M. 
Speigle Lumber Co., Philadelphia. The Ellis & Myers 
Lumber Co. bid in a dismantled band mill at $750, while 
J. M. Barker bought a strip of land at $2,100. Office 
fixtures, etc., were auctioned off. The creditors met Mon- 
day but adjourned until Saturday to consider the sales, 
which were made subject to confirmation by the creditors. 
It is thought they will be confirmed, with the possible 
exception of the bid on the dismantled band mill, in 
which event the planing mill will soon be put into opera- 
tion. The purchasers expect to install new and more 
modern equipment. 

The Interstate Commerce Commission has announced 
that a hearing will be given in Bristol April 7 in the 
cases of the Bristol Door & Lumber Co., the Carolina, 
Clinchfield & Ohio Railroad, and the Bristol Door & 
Lumber Co. v. the Virginia & Southwestern and Southern 
Railways. The cases involve contested claims on rates 
and if the railroads lose they will be compelled to revise 
their tariffs. They stoutly resist the action brought by 
the local company. 

Numerous hardwood buyers in Bristol this week all 
report business very active and the prospects very en- 
couraging. Shipments of late have been heavy, as the 
roads have been in good condition. 





QUEEN CITY TRADE FEATURES. 

CINCINNATI, OHIO, March 11.—Good weather and active 
demand for all items on the hardwood list give rise 
to many expressions of general satisfaction among the 
dealers in this vicinity. Prices are strong on all hard- 
woods, with indications of a stronger tone. Stocks are 
not large at this point and all grades and kinds of hard- 
wood find a ready market here at anything like reason- 
able prices. The low grades for box-making purposes 
are in such demand as to make that class of lumber very 
hard to locate at any point and dealers are on the look- 
out for this material. This is true also of plain oak as 
well as ash in all grades and thicknesses. 

Shipments are coming in in good-sized lots, but not 
in sufficient quantity to cause any accumulation, as 
the outbound business is up to receipts. Many dealers 
claim that the high prices are responsible for holding 
purchases down to the minimum and the fact that general 
consumption of hardwoods in wood-consuming plants is 
making business as good as it is and not because big 
buyers are stocking up their yards. 

Yellow pine and cypress dealers are doing as well as 
can be expected in face of the peculiar situation that 
confronts them. Retailers are doing very little business 
and do not expect to for some weeks despite the good 
weather that continues and indicates an early spring. 
No amount of urging on the part of the wholesalers will 
cause the retailer to buy liberally for spring requirements 
as is usual at this time of year. The causes of this situ- 
ation are the present high prices of yellow pine and the 
lack of demand for yard stocks. Retailers are confident 
of getting better prices from the manufacturers and the 
producers are just as emphatic that prices will remain 
about as they are for the present and that they will ad- 
vance materially just as soon as the real demand comes 
a little later on. 

A new yellow pine concern starting out that undoubtedly 


will cut some figure in this market is the McFall-Heyser 
Lumber Co. whose officers are W. H. McFall, president; W. 














Sherman’s 
Pacific Coast Products. 


Idaho White Pine. 


Adirondack and Quebec 
Spruce. 


Short and Longleaf Pine. 


| Are yours for the asking. 


A. Sherman Lumber Co. 
2 Bndinon Ave Potsdam, N. Y. 


White Pine 


Graves, Manbert, 
George & Company 


BUFFALO, NEW YORK 











































We Offer for 
Immediate Shipment 
at an Attractive Price: — 


88,000’ 4-4 1s and 2s Red Gum. 
75,000’ 4-4 No. 1 Com. Red Gum. 
135,000’ 4-4 1s and 2s Red Gum. 
85,000’ 4-4 No. 1 Com. Red Gum. 
lsand 2s will run 60% or better 
14-16’ lengths. 
Red averages 10” Sap 11”. 


Hamilton H. Salmon & Co. 


88 Wall Street, 71 South Street, 
NEW YORK CITY. BUFFALO,N.Y. 


NOOOSOUArPI 


















— ASK US FOR— 


WEST VIRGINIA SPRUCE 


HARDWOODS. 
CANADA SPRUCE and PINE. 
SHINGLES and SIDING. 
4 


(gl St~ Peale-Coryell Lumber Co. 
P< — Rooms 871 and 873, Sth Ave. Bldg., NEW YORK CITY. 


<= 
















“TRMSFER BRAY 
16° ettan 


IN 


The Transfer Lumber & Shingle Co. 
NORTH TONAWANDA, N. Y. i“ 
RED CEDAR SHINGLES AND BEVEL SID 


TRANSFER BRAND Extra Clears. 
100% clear, 90% vertical grain plump 5 to 2"(10" bunches) No sap, parauel edges 














LUNHAM & MOORE 


OCEAN FREIGHT BROKERS 


Forwarding Agents. Marine Insurance. 
Produce Exchange, NEW YORK. 12 Great St., Helens, LONDON, ENG. 


Unexcelled facilities for negotiating Ocean freight contracts and effect- 
{ng quickest tch from seaboard. We handle all classes of cargo, and 
ve Special t ing Export Lumber Shipment. 
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[PHILADELPHIA| 


FOR SALE 


POPLAR 
2000 ft. 4-4x24 to 30’’ Panel and No. 1. 
3000 ft. 4-4 Stained Saps. 
5000 ft. 4-4 Quartered Common & Bet. 
1000 ft. 5-4 1s and 2s. 


CHESTNUT 
14000 ft. 4-4 1s and 2s. 
19000 ft. 4-4 No. 1 Common. 
15000 ft. 4-4 Shop. 
3000 ft. 5-4 No. 1 Common. 


OAK 
12000 ft. 8-4x9”” & up No. 2 Com. & Bet. 
24000 ft. No. 3 Common. 
16000 ft. No. 1 Common Quartered. 
12000 ft. 4-4 No. 2 Com. Quartered. 
MISCELLANEOUS 

12000 ft. 4-4 White Pine Log Run. 

3000 ft. 4-4 Cherry Log Run. 

2000 ft. 4-4 Butternut Log Run. 





Sales Agents of 
The Haddock-France Lumber Co. 


Monarch Lumber Co. 


PHILADELPHIA, PA. 








a and Market Sts., 


oncoming SI SSIS IIS ISS SS SS SSS 
i 


* GEORGE CRAIG & SONS 


’ Spruce, Hemlock 
‘ and Hardwoods 


$ OFFICE - 
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PHILADELPHIA, PA. 
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7 
S. B. DILL LUMBER COMPANY 
Franklin Bank Building, PHILADELPHIA. 


WHOLESALE LUMBER 
N. C. Pine Spruce 
Yellow Pine Hemlock 
White Pine Cypress 


























Whi Pi From IDAHO 
ite INE Of the ‘‘Maraschino” Variety. 
Enthusiastic customers say we are altogether too conservative 
in proclaiming the merits of the ‘‘Maraschino” variety; that we 
should tell the trade that No. | Barn runs 50% dressing and the No. 
2 Barn runs 50% No. | Barn. 
Does this interest you? Will you write us and say “‘show me” ? 


oa AC. Bruner Company 


PHILADELPHIA, PA. 





MINGUS & RUTTER 


Oak, Poplar, Bass and Other 
Hardwoods, Hemlock, N.C. Pine 


— SPECIAL — 
Hemlock Boards and 2”’ and 3’’ Sizes 


PHILADELPHIA, 218 Franklin Bank Building. 


S.P.BowersCo. 














WHOLESALE DEALERS IN 


LUMBER 








FIDELITY MUTUAL . ete 
LIFE BUILDING Cross Ties, Piling, 
112 N. Broad St., Philadelphia. Telegraph Poles 








“THE LUMBERMAN’S ACTUARY” 


Shows the cost of any number of feet of lumber between 2 
and 29,000 feet at any price from $6 to $75 a thousand; also 
of lath and shingles from 85c to $6 a thousand. In leather 
$4, cloth $3.50, postpaid. 

AMERICAN LUMBERMAN, Chicago. 


Ik. Ileyser, vice president and treasurer; Weaver Haas, secre 


tary sjenjamin Bramlage is also associated with the others 
in the concern. The concern will be owned and operated 
by the same people who operate an extensive hardwood 


business’ under the name of the W. E. Heyser Lumber Co., 
and the new plant will adjoin the present big yard of the 
Heyser company at Winton Place, a suburb of this city. The 
new company is capitalized at $50,000, all paid in. The 
company intends to do a large yellow pine wholesale busi 
ness and a very extensive retail business, being well located 
in an open, but rapidly growing territory, and the success 
of the new enterprise is already assured. 





FROM THE BUCKEYE STATE CAPITAL. 


Price Tone Strong in Yellow Pine and Hardwoods, with 
Upward Tendency in Latter—Movement Well Dis- 
tributed. 

COLUMBUS, OHIo, Mareh 10.—There is a fairly good 
demand fer yellow pine and hardwoods, with the latter 
showing the best movement. Prices are still strong and 
inclined to advance in hardwoods, while they are only 
firm in yellow pine. The tone of the market is still good 
despite the slight lull, which is expected to be temporary 
only. 

Yard have accumulated somewhat and it will 
be necessary to wait for the weather to improve before 
expecting a great deal from that direction. Stoeks in 
the hands of retailers are about normal for the time of 
the year. This is accounted for by the good buying done 
by retailers during the months of December and January, 
whieh was somewhat earlier than usual. Manufacturing 
establishments are still good buyers of lumber, especially 
hardwoods. They are not accumulating stocks but their 
daily needs are increasing. Furniture and implement con- 
cerns are believed to be the best purchasers. Car stocks 
are moving well and the same is true of dimension. The 
movement is well distributed among all of the grades, 
consequently there is no accumulation. 

From January 1 to March 1 the valuation of new 
buildings was $434,000 as compared with $310,000 for 
the corresponding period in 1912. During February 
building operations aggregated $225,000 as compared 
with $210,000 in February last year. Mild weather was 
responsible to a large degree for the greater activity. 

L. B. Schneider, manager of sales for John R. Gobey & 
Co., reports a good demand for both yellow pine and hard 
woods, although the movement of the former is not as 
strong as formerly. Prices are ruling firm and the volume 
is about all that could be expected under the circumstances. 
Stocks are still scarce and retailers have not stocked up to 
any great extent. 

Secretary Benbow. of the Sowers-Leach Lumber Co., says 
demand is fair with prices well maintained. Stocks are 
still light in most sections. Sales Manager Sissons has re- 
turned from a business trip through the hardwood section 
of Arkansas and to Kansas City. 

R. W. Horton, of the W. M. Ritter Lumber Co., reports a 
good demand for all hardwoods with prices ruling firm. 
Oak is probably the strongest point in the market, with 
chestnut and poplar also strong. Hemlock also is in good 
demand. The volume of trade is in excess of that of the 
last month and prospects are good. 

F. Everson Powell, of the Powell Lumber Co., says trade 
is fairly active in every variety and grade of lumber. Prices 
are holding up well He expects quotations to remain firm 
in hardwoods with yellow pine weakening. 

W. L. Whitacre. of the W. L. Whitacre Lumber Co., says 
trade is quiet, especially in yellow pine, demand for which 
has fallen off. Prices are fair. 

Edward Giesy. of H. H. Giesy & Bros., 
was busier last week than was expected. 





stocks 


says the concern 


H. D. Brasher, of the H. D. Brasher Lumber Co., says 
trade in yellow pine is a little quiet. 
J. A. Ford, of the Imperial Lumber o., reports a fairly 


good demand for hardwoods with prices firm. 


en + 


KENTUCKY HARDWOOD NOTES. 

LOUISVILLE, Ky., March 11.—The rapid rise of ash has 
been one of the features of the local market of late. Ash 
is getting to be almost as high-priced a commodity as oak. 
All grades have been advancing, and deliveries of green 
stock are being urged by consumers. 

Local cigar-box manufacturers, most of whom produce 
nailed-up boxes, report a bigger demand for packages 
ot lock-corner construction and are arranging to install 
the special equipment necessary for the production of 
boxes of this kind. 

Reports of large purchases of interior finish and other 
high-grade material Ly car-builders, indicating a rush of 
business with those manufacturers, have been reinforced 
by announcements of Louisville and other street railway 
companies of delays in deliveries of cars, showing that 
the building companies have more business than they can 
take care of at present. 

The first half of the municipal fiscal year has devel- 
oped building amounting to $2,775,000, according to the 
report of the building inspector of Louisville. The next 
six months are expected to make a much better showing 
on account of weather conditions being more favorable 
to construction work 

W. V. Shepardson, secretary and treasurer of the Ander- 
son Veneer & Sawmill Co., of Louisville, has resigned and 
has been succeeded by August Kahler, who has been con- 
nected with the company for some time, 

A dry-kiln is being erected by the Alfred Struck Co.. local 
interior finish manufacturer, at its plant on Garden Street. 
The Struck company is encouraging building by agreeing 
to finance the construction of homes, receiving its pay in 
the form of rent. 

Lumbermen and other manufacturers are much enthused 
over the work of the Kentucky Manufacturers’ Association, 
which will have its annual meeting here April 17-19. 
Four governors are on the program for addresses. ‘Taxation 
and legislation are among the topics to be discussed. 

The Yellow Poplar Lumber Co. is reported to have secured 
a large boundary of timber on McClure River, just over the 
Kentucky line in Virginia, and to have plans for the eree- 
tion of two mills on the property. The concern is now 
operating at Jane, Va. 

W. J. Geary, president of the W. J. Geary Lumber (Co., 
of Lexington, Ky., will aid in the development of a big 
tract of oil and gas lands in eastern Kentucky. 

H. T. Cowan, of the H. T. Cowan Lumber Co., of Dickson, 
Tenn., was in Louisville last week, and reported a_ plenti- 
ful supply of logs in that part of the hardwood territory. 
though he said that rains have hampered the operations of 
the sawmills. 


Mowbray & Robinson and the Kentucky Hardwood Lum- 
ber Co., which have mills at Quicksand, have been securing 
additional timberland along the new extension of the Lex 
ington & Eastern in Letcher and Perry Counties, and will 
stuart operations there during the year. 


LOG PRICES BOOMING. 

ASHLAND, Ky., March 11.—The prices obtained on the 
log market at the mouth of the Big Sandy River were 
probably the highest in the history of the lumber industry 
in this section of the country. Small poplar commanded 
a price that was easily double that paid seven years ago 
and a comparison in oak would show up about the same. 
These prices were due to the condition of stocks at all 
mill points supplied from the Big Sandy territory, being 
so far below normal that it began to be a problem to 
take care of ordinary business and the new cut of logs 
will be used to fill in, 





IN CENTRAL ARKANSAS. 

LirtLE Rock, Ark., March 11.—The annual building 
report for Little Rock, covering 1912, showed a total of 
$1,558,000 in building permits. Street improvements also 
ran high, over 18 miles of streets being paved during 
the year. There are 15 miles under construction now 
and in sight for the current year, while building activity 
is very pronounced along general lines. 

The Fee-Crayton Lumber Co., at Dermott, has installed 
a 420-horsepower engine in place of its 1S80-horsepower 
engine heretofore used. The mill has also received a large 
amount of additional modern equipment and installed this 
recently. 

The new office building just designed by 
of this city, for the Crossett 
some three-story structure of pressed brick, equipped with 
steam heat, tile floors, ete.. and will cost about $25,000. 
This will make a valuable addition to this company’s 
splendid plant at Crossett. 

R. W. Polk, one of the most discerning timberland han- 
dlers in this city, states that the demand for timberlands, 
particularly hardwood, is very strong now, the requests be- 
ing for tracts ranging from 400 to 5,000 acres. 

The American Cooperage Co. has signed an agreement 
with the Board of Trade of McGehee to erect a big cooper 
age plant at that place. The plant is to be ready for opera- 
tion within a few months. A 15 year supply of material 
is within easy reach. 

J. A. Riggs, of Carouthersville, Md., is figuring with the 
Commercial Club of Pocahontas on installing a veneering 
factory. He has proposed to put in a plant if it is shown 
that there is sufficient gum timber to warrant it. The club 
is securing the figures showing a large area of splendid 
gum timper available. Pocahontas already has three large 
timber manufacturing plants. 

The big mills of the Crossett 
are running full time, and since January 1 have put in 58 
hours overtime. They will put in consideran.e overtime 
during March, but on April 1 one of them will be closed 
down for repairs. During the time it is closed the other 
will operate night and day. 

W. F. Powell, whose sawmill near Hlope was burned re- 
cently, has rebuilt and will begin cutting timber next week. 


Frank W. Gibb, 
Lumber Co. will be a hand- 


Lumber Co., at Crossett, 


_—_— 


A HARDWOOD CENTER OF MICHIGAN. 

CADILLAC, MicH., March 10.—Williams Bros. Co., this 
city, brought into Cadillac during February 1,435,508 
feet of lumber on sleighs. A large proportion of it was 
over a 9-mile haul. 

Because of a lack of kiln-dried lumber, the Cadillae 
Manufacturing Co., manufacturer of barrel headings, has 
been obliged to shut down its mill for several weeks. 
This is only one case where the scarcity of dry lumber 
has been manifest. 

In order to extend the water mains for the proposed 
Michigan plant of the Pittsburgh Wood Preserving Co,, 
at Reed City, that city wil! vote today on bonding for 
$3,000 for this purpose. The survey for the laying of 
the railway track extension to the site of the plant has 
been made and as soon as the snow goes off active work 
will begin on the construction of the plant. 

Grauel & Wilcox have about completed their contract 
for moving a large number of logs into Petoskey. During 
iebruary they moved 1,145,000 feet, their largest load of 
hardwoods scaling 2,349 feet, and that of hemlock, 2,549 
feet. 

The Stafford Manufacturing Co., of Ionia, has pur- 
chased tracts of timber in Jonia County, and will eut 
about 500,000 feet. The timber is now being cut and 
the logs are being hauled to the local factory at Ionia. 
This company is engaged in manufacturing church, 
theater and school furniture. 

Henry Ballou, general manager of Cobbs & Mitchell (Ine.). 
und family have returned from a 6 weeks’ trip to the West 
Indies including Panama. On their return trip they visited 
at New York and other points, taking in the inaugural 
ceremonies at Washington. 








WESTERN NEW YORK TRADE. 

BuFFALo, N. Y., March 12.—The Standard Hardwood 
Lumber Co. is getting in some large supplies of oak and 
chestnut from the Cumberland River section and ears 
have been coming in rapidly. 

Anthony Miller’s vard is receiving a lot of ash, bass- 
wood and cherry. He states that trade is improving in 
the first-mentioned woods and that the market is hold- 
ing firm. 

The National Lumber Co. states that trade has been 
exceptionally good during the last two months. Arrange- 
ments are being made for a large supply of lumber by 
lake during this seasen. 

Miller, Sturm & Miller have been making improvements 
to their offices on Seneca Street, putting in hardwood 
floors and making other changes. They report the hard- 
wood trade as good. 

O. E. Yeager has returned from a trip to Mount 
Clemens. The office reports a fair number of inquiries 
during the last two weeks, with trade in oak and other 
woods holding steady. 

The Buffalo Hardwood Lumber Co. is making some 
sales of birch and oak. Several million feet of birch has 
been contracted for and will come down the lakes soon 
after navigation opens. 
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PUGET SOUND NOTES. 


Market in Fair Condition—Red Cedar Shingle Prices 
Weak—No Action Taken On First-Aid Legislation 
Bill. 

SEATTLE, WASH., Mareh 11.—While the lumber market 
us a little quiet last week, there are no signs of any 
enkening in prices. The mills are well booked up with 
rders, and shipments have been slow, so that a lull in 
« demand will be welcomed by the millmen giving them 
chance to catch up with their orders. The mills have 
robably enough business on their books at the present 
me to keep them running at least 30 days, and there 
2 lot of business in the wholesalers’ hands not yet 
aced. The quiet yard demand is laid to baa weather 
miditions throughout the Middle West, but it is not 
rining, as most dealers believe there will be an im 
ovement withim a few weeks. 
Red cedar shingles are weak, eastern prices being about 
20 for clears and $1.70 for stars, with a possibility of 
5-ceut drop within a few days. It is hardly likely, 
swever, that there will be any serious break at this 
ne and no one seems inclined to load up with low- 
riced orders. Practically all the shingle mills are now 
running, and the resultant increased output is probably 
esponsible for the weakening of the market. One con 
tion that may tend to keep the prices up is the high 
ce of cedar logs. There is little possibility of cedar 
prices weakening, and with present prices prevailing 
single manufacturers must hold the price of their prod- 
up to about the present scale. 


First-Aid Legislation. 


\s the session of the Washington State Legislature 
ravs to a close, the matter of a bill providing for first 
| io injured workmen remains unsettled, and it appears 
y that no action will be taken during this session. 
The lumber manufacturers and loggers ot the State, being 
largest employers of labor, are particularly imterested 
this first-aid matter. It has been the subject of 
ch political discussion and many pre-election promises, 
the bills which have been presented so tar have not 
en satisfactory either to the employers or employees 
the State, and have therefore not passed. 
Lumbermen of the State in general have provided ex- 
ent first-aid protection for their workmen, and do not 
eve that there is any crying need at this time for a 
first-aid bill, insisting that the present compensation act 
ow in force be given a further try-out of two years 
hefore encumbering it with the first-aid feature. 
ihe outcome of the matter wil! probably be no_first- 
d legislation at this time, and during the next two 
ears Goy, Lister will likely appoint a committee com- 
osed of employers, physicians, and representatives of 
or, to go thoroughly into the matter and try to draft 
first-aid bill which will be satisfactory to all. 


Recent Lumber News in Brief. 


fhe lumber plant at Dupont, which until three years ago 
Was operated by the Roy & Roy Mill Co., of Seattle, started 
inning again February 24, having been purchased by the 
Michaels Lumber Co., formerly the Dupont Mill Co. Dupont 
s located on the Northern Pacitic Railway, between Tacoma 
nd Olympia. The Michaels Lumber Co. has made many 
iuprovements about the mill, and it will have a capacity of 
(0,000 feet daily, cutting mostly railroad and car material 
nd timbers. ‘The company also bought the timber in the 
inity of the mill belonging to the Roy & Roy Mill Co. and 
me additional timber sufticient to give it a long run. 

The plant of the Morgan Lumber Co. at Nagrom is run- 
ing again after a close down of about six weeks on account 

snow. This mill, which is located well up in the Cas- 

de Mountains, was covered with about 5 feet of snow in 
January. The mill is practically a new one, having begun 
peration first in November, 1911. The company prior to 
ut time operated at Lester, about 5 miles east of Nagrom. 
rhe new mill has a daily capacity of 75,000 feet of lumber 
nd 125,000) shingles. Most of its timber is very large 
d-growth fir, running very heavily to clear lumber. The 
olapany has large dry-kiln capacity and other facilities for 
iting out high-grade lumber products. As an instance of 
freak orders a company of this kind is sometimes offered 
nd is able to fill, the Morgan Lumber Co. shipped last week 
nu flat cars a double load of 14% by 12-inch, 60 feet long and 
’ by 12 inch, GO feet long. These long, thin pieces are just 
ike ribbons and could almost be bent so that the ends 
ould come together. The officers of this company are: E. 
(;. Morgan, president; W. E. Jones, vice president, and 
Robert W. Hlallam, secretary and treasurer. The name of 
le town, Nagrom, is the name of the company, Morgan, 
velled backwards. 

\llan H. Daugharty, manager of the Ocean Lumber Co., 
Seattle, accompanied by EF. T. Satterford, of the same con- 

rn, left last week for a trip to the big plant of the Ocean 
halls Co., Ocean Falls, B. CC. Mr. Daugharty will spend a 
veck at the plant before returning to Seattle. Mr. Satter- 
ord will remain in British Columbia for several weeks, 
dividing his time between the plant at Ocean Falls and 
Vrince Rupert and Vancouver. Frank Mickle, of Chicago, 
us joined the force of the Ocean Lumber Co. at Seattle. 
Mr. Miekle was formerly with Mr. Daugharty at Chicago 
when the latter managed the Madera Lumber Co. 

About 100,000,000 feet of timber owned by the city of 
Seattle, and located on the Cedar River watershed, which 
the city has been trying to dispose of for some time, was 
purchased last week by the Northwest Lumber Co., which 
yperates a mill at Kerriston. and has offices in Seattle. 
rhree years is given the company to log off the timber, 60 
per cent of which is said to be excellent fir and the balance 
cedar and spruce, 

©. J. Flack has sold out his interest in the Chieftain 
Lumber Co. to his partner, A. H. Frink. This company does 
‘’ general wholesale business. 

The Norwegian steamship Hornelen sailed from Seattle 
last week with 3,041,000 feet of lumber, bound for Mel- 
bourne, Australia. Other recent fixtures reported were 
steamer Coaster, Columbia River to San Francisco, $4.75; 
steamer Olson & Mahony, Puget Sound to San_ Francisco, 

steamer Jim Butler, Puget Sound to San Pedro, 
829.55 barkentine John Smith, Puget Sound to Honolulu, 
$7.50; schooner Alpena, Puget Sound to West Coast, P.T. 

The many Seattle friends of Carlos A. Pennington, for 

many years connected with the Seattle office of the Simonds 





Manufacturing Co., will be delighted to learn that on April 
1 he will veturn to this city to resume his residence here and 
become general manager of the General Appraisal Co. For 
the last three years Mr. Pennington has had charge of the 
Vancouver branch of the Simonds Manufacturing Co. He 
will leave his old company with regret, but will return to 
his native country with joy, knowing that a warm wel- 
come awaits him in Seattle. He has many friends among 
the millmen of the Puget Sound country. 





COMMENCEMENT BAY LUMBER NEWS. 





Harbormaster’s January Report Shows Gain in Cali- 
fornia Lumber Trade—Demand Active—Labor Op- 
position Increasing Price of Lumber. 


TACOMA, WASH., March 10.—The January report of the 
Tacoma harbormaster, issued last week, considerably 
belated, shows a notable gain in California trade for 
January, bearing out assertions of the millmen that the 
California market nas strengthened with trade larger in 
volume and prices a little better. The January ship- 
ments of lumber from Tacoma amounted to 8,387,029 
feet, as compared to 4,707,558 feet to California in Janu- 
ary, 1912; 4,954,268 feet in January, 1911; 5,905,000 feet 
in January, 1910, and 5,620,158 in January, 1909. 'The 
last was the best California trade January the local mills 
have had in years. In April and June ot 1912 Tacoma’s 
California trade got up to a trifle over 9,000,000 feet, 
but in no January has trade been anywhere near as heavy 
in volume as 1913. 

Maj. Everett G. Griggs, of the St. Paul & Tacoma 
Lumber Co., president of the National Lumber Manufac- 
turers’ Association, has returned from an extended trip 
to California, where the St. Paul company has large allied 
interests. Maj. Griggs says the users of lumber in Cali- 
fornia are beginning to awaken to the fact that the San 
Francisco labor boycott on finished fir products is causing 
the user to pay three or four times the commercial value 
of the lumber. He says that the trend of feeling seems 
to be toward purchasing the finished lumber here or from 
those mills that still keep to the open shop. Maj. Griggs 
said: 


The Panama-Pacific International Exposition committee 
is not purchasing very much lumber at the present time 
but outside of its requirements the California market is 
firm and orders are being placed every day. Among the 
users of lumber there seems to be a distinct awakening to 
the fact that they are being held up by the unions. I think 
that the buyers will purchase more and more finished lum- 
ber from northern mills or will buy from those mills in 
their own State that are not dominated by the unions. 


John KE. Manley, of the Maniey-Moore Lumber Co., 
returned last week from an extended trip east to Chicago 
and neighboring points and is very optimistic over the 
lumber trade outlook. He thinks that if crops maintain 
present prospects 1913 will de velop into one of the best 
years vet. Mr. Manley said: 

We are finding a good demand at pretty fair prices and 
aun outlook that is very good. Most of the mills are booked 
ahead now for about three months running. Change in 
national administrations may have some effect until con- 
ditions settle down to normal.. 

Kocal demand for lumber is fairly active. There is 
every prospect that 1913 is going to be a good local 
building year. The report of the city building inspector 
shews a 


gain of 2412 per cent in February permits over 
February, 1912. The inspecter states that local architects 
nearly all have a large amount of work on hand for 
structures to be erected this spring and summer. 

Pp. J. Neame and A. 8, Penketh, of London, England, 
representing G. F. Neame & ‘Co., large fir buyers, were 
in Tacoma Monday looking into the advisability of estab- 
lishing a Pacific coast office. The company contemplates 
an office either at Tacoma, Seattle, Portland or Van- 
couver, B. C. The firm is one of the oldest in the lumber 
exporting business and is said to have been practically 
responsible for the introduction of fir into the British 
market years ago. At present the company has four 
big sailing vessels under charter to load at Tacoma this 
spring and summer, the cargoes to be furnished by the 
Tacoma & Eastern Lumber Co. Mr. Neame, while here, 
said: 

“The lumber market is firm and indications are that 19138 
will be a better vear than 1912, as far as the lumber busi- 
ness is concerned, 

An important meeting of representatives of the lumber 
interests of Tacoma, Seattle, Portland and tributary dis- 
tricts was held last Wednesday afternoon at the Tacoma 
Commercial Club, at which plans were made to combat 
the inroads of the Industrial Workers of the World move- 
ment. Its leaders are seeking to bring about a strike of 
employees of the mills and camps May 1. The meeting 
was largely attended and plans were made to counteract 
the aims of the strike leaders. 

John Buffelen and associates who recently purchased the 
old Capitol Box Co. plant on the tidelands, which had later 
belonged to the defunct Raze Lumber Co., last week in- 
corporated the Buffelen Lumber & Manufacturing Co. with 
a capitalization of $100,000. The _ trustees are John 
Buffelen, Otto Richter, Fred F. Greenwood, Attorney 
Robert M. Davis and Frank C. Neal. The plant is to be 
overhauled and extensively repaired. A planing mill and 
dry kiln will be added and some alterations made to the 
sawmill which will have a daily capacity of 25,000 feet. 
About $15,000 will be spent in fixing up the plant. Mr. 
Buffelen expects it to be ready for operations in 60 to 90 
days. 

f William C. Wheeler, president of the Wheeler-Osgood 
Co., who is on an extended tour abroad, is enjoying his 
trip, according to reports reaching the home office. Mean- 
while the big plant in Tacoma is operating steadily to nor- 
mal output and is prepared to furnish the latest and best 
in fir doors, three ply veneer panel, columns, sash and kin- 
dred commodities. 

_The Danaher Lumber Co. has the steamer Kenyon Maru 
No. 8 at its plant completing a cargo of fir for Australia 
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ROOFERS 


6” and 8” 
No. 2, No. 3 and No. 4 


Flooring. 


1x6 and 1x12 
No. 3 Kiln Dried Rough. 


Send us your stock and price list 
to insure quick response. 


William Whitmer & Sons, Inc. 


Franklin Bank Building, 
PHILADELPHIA, PENNSYLVANIA. 
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| The Floyd-Olmstead Company 
Bulletin Building 
Philadelphia, Pa. 
) ) 
3 cars 4-4 No. 1 Common Poplar 
146,000 ft. 4-4 No. 2 Common Poplar ! 
11,000 ft. 4-4 - Log Run Maple 
117,000. ft. 4-4 Cull and S. W. Chestnut , 
) 41,000 ft. 5-4 Cull and S. W. Chestnut , 
45,000 ft. 6-4 Cull and S. W. Chestnut 
10,000 ft. 4-4 - Log Run Basswood 
19,000 ft. 8-4 - Log Run Hickory 
SELLING AGENTS 
’ White Lumber Company, $ 
Johnson City, Tenn. ' 
_ 








NORTH CAROLINA PINE 


Rough and Dressed 


YELLOW PINE 


Bill Stuff and Flooring 


Hallowell & Souder, piste alata. 











Spruce and Hemlock | Thos. E. Coale 
White Pine 
Cypress 
Long and Short Leaf 
Yellow Pine 


Lumber 
Company 


Franklin Bank Bldg., 
PHILADELPHIA, PA. 
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EASTERN MICHIGAN. 
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Salling Hanson 
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Company 


MANUFACTURERS OF 


White Pime 
nlem lock and 
Hardwoods 


GRAYLING, MICHIGAN 




















Johannesburg Mfg. Co. 


Manufacturers 


Hemlock 
Hardwood 


Lumber 


Johannesburg, Michigan. 
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Any 
Items Here You Need? 


100,000 ft. 
5-4 
lst and 2nds 


Basswood 











100,000 ft. 
5-4 
No. 1 Common 
Basswood 


200,060 ft. 5-4 No.2 Com. and Btr. Beech 








We can fill orders for any of 
the above stock promptly. 


The Kneeland - Bigelow Co. 


BAY CITY, MICHIGAN. 
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We Can Ship Mixed Orders 


without unnecessary delay as we own and 
operate our own mills, and by carrying 
well assorted stocks can ship in addition to 
White Pine Lumber, 
Dimension, Shingles, 
Worked Mouldings, 
Maple Flooring, K. D. 
Frames, Box Shooks. 


Prices on Request 








wal 
E. B. Foss & Company 


MANUFACTURERS 
Bay City, Michigan 


Established 1877 Telecode Used. 
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for G W. 
signment of 


MeNear. The 


vessel has taken on a part con- 
redwood 


at Eureka and 1,400,000 feet of fir at 


Hloquiam before coming here. The Dempsey Lumber Co. is 
loading the steam schooner Yellowstone for California and 


the Defiance Lumber Co. and 
Olson & Mahony tor 
vessels are taking 
main steady at the 
months. 

D. W. Hartman. of Tacoma is building a 
mill for the Lincoln Creek Lumber Co. at 
to be completed about May 1. 
of about 100.000 feet 


Mill Co. 
Several 

California 
figures that 


Tacoma 

California. 

cargoes, 
same 


the steamer 
other coastwise 
vessel ftreights re- 
have prevailed for 


long timber 
Lincoln Creek, 
It will have a daily capacity 
and cut up to 75 feet. 





ON POSSESSION SOUND. 

EVERETT, WASH., March 10.—Everett shingle and lum- 
ber manufacturers report a very satisfactory spring 
business and all agree that there seems to be no reason 
why the conditions should not continue to improve. 
Coastwise shipping was very heavy last week and some 
foreign orders are being filled. Rail business is in- 
creasing daily. 

The Gold Bar Lumber Co., 
for several weeks, resumed operations at Gold Bar Mon 
day of last week, with a payroll of $15,000 per month. 
The mill has a daily capacity of 110,000 feet. The mill 
management is especially pleased over the engagement of 
Bob St. Louis, a very competent man, as head sawyer. 

The Nippon Lumber Co., at Nippon, increased the 
capacity of its mill to 50,000 feet daily. 

A great snowslide swept away the Forty-five sawmill, 
near Sultan, recently. The mill was located on the 
mountain side and had been used principally in the 
manufacture of mining timbers. 

J. H. Weber, doing business as the Lake Winter Mill 
Co., has contracted to sell the new mill near Sultan and 
his timber contracts to Neil McDonald, trustee. The 
trustee assumes obligations under contracts with ma- 
chinery dealers; also notes at several banks and _ out- 
standing indebtedness not exceeding $825.50. 


which has been shut down 





The Weyerhaeuser Lumber Co. has been so successful 
with the manufacture of silos that it has been found 
necessary to enlarge the plant greatly. Work has begin 
on a 60 by 160 foot extension of the factory and it soon 
will be available. ‘The silos manufactured here have 
given the highest satisfaction wherever used and the pur- 
chasers have been the best boosters. 

The Forest Service has started proceedings to cancel 
entries for the Victoria group of nine mining claims, neir 
Gelan, owned by J. N. Scott and others, asserting that 
the land 1s nonmineral and the claimants have failed to 
make the $500 improvements necessary on timber claims, 
The Government asserts it is a move to get timber claims 
easily. 





ON BELLINGHAM BAY. 


WaASH., March 10.—'The week-end revic 
ot the lumber trade in the Northwest shows a satisfac- 
tory state of affairs. Managers of the various carg: 
shipping mills report normal conditions existing “in the 
foreign markets, and quotations are being sought fro: 
Australia and Europe. There is a slight lull in new bus 
ness for the west coast trade, but already orders are filed 
in excess of the first two months of 1912. One notable 
feature in the trade at this time is the fact that firmness 
in prices still rules. Trade with coastwise points 
normal. Locally, the superb spring weather has given 
an impetus to building operations, and there is a materia! 
increase in demand. 

Shingle manufacturers express encouragement at tli 
status of affairs in the shingle outlook. Mills are resum 
ing operation. 

All logging camps, save those located in the mountai: 
regions, are running full time. Prices remain firm. 

There is a slight flurry in the box shook trade. Antici 
pating an unusual run of salmon this year, the salmon 
cannery men are filing heavy orders for shooks. 


BELLINGHAM, 





OREGON LUMBER NEWS 








ON THE WILLAMETTE RIVER. 


Logs Advanced in Price—Important Timber and Rail 
Deal Consummated—Organization of Lumbermen’s 
Bank. 

PORTLAND, OREG., Mareh 10. Logs advanced 50 cents a 
thousand in the Columbia River district Mareh 1. The 
intention of the majority of loggers was to add $1 to 
the price of last fall and during the winter, but in view 
ot many millmen being short of logs and having booked 
orders tor lumber on the old basis of logs, the advance 
was confined to 50 cents, which places the base at $7.50, 
$10.50 and $13.50. There is still considerable snow in 
the timber and it will probably be April 1 before all 
of the camps in the district are in full operation again 
ifter the winter shutdown. 

\n important announcement was made last week by 
Porter Bros., railroad contractors and timber owners of 
this city, that a railroad will be built from Albany along 
the south fork of the Santiam River into the heavy fir 
timber on the west slope of the Cascade Mountains in the 
eastern part of Linn County. The railroad will be built 
this summer and will be of standard construction. While 
the information as to who will build the railroad is with- 
held for the present, it is believed it will be a Hill 
vroject since Louis W. Hill is personally interested in 


the Oregon & Western Colonization Co., which during 
the week transferred to Porter Bros. title to 102,000 
acres of fir timber in that district. Porter Bros. are 
stockholders in the Oregon & Western Colonization Co., 
which about two years ago bought the Oregon Military 
Land Grant of about 800,000 acres running in a strip 
across the State, from west to east. The land now 


turned into the hands of Porter Bros. is all that portion 
west of the Cascades and a considerable area 
didly adapted for agricultural development. The pur- 
chase price was $4,000,000, and the stand of timber is 
cruised as follows: Fir, 4,906,846,000 feet; lareh, 108,- 
847,000 feet; hemlock, 182,300,000 feet; cedar, 23,475,000 
feet; white pine, 11,915,000 feet; spruce, 4,450,000 feet. 
A number of streams flow through these tracts well 
adapted for logging, and it is the intention to erect two 
sawmills immediately upon the completion of the rail- 
road. Some of the logs will be hauled to Portland, and 
this will be possible by two routes, for at Albany the 
road will connect both with the Oregon Electric of the 
Hill system, and the Southern Pacific. The firm of Por- 
ter Bros. is composed of Andrew R. and Johnson P., of 
Portland, and John D. and Richard B., of Spokane. The 
company’s head offices are in the Railway Exchange 
Building, Portland. Johnson P. Porter is the head of 
the Tide Water Lumber Co., now building a large saw- 
mill at Florence. 


is splen- 


Lumbermen’s Bank Organized. 


Announcement was made last week by John A. Keat- 
ing, vice president and managing officer of the Lumber- 
men’s National Bank, that the stockholders have de- 
cided to organize the Lumhermen’s Trust & Savings 
Bank with a capital of $500,000 and surplus of $100,000 
fully paid up. The two banks will be allied with each 
other end the trust and savings bank will handle branches 
that logically are part of the banking business but which 
can not be handled by a national bank. Boards of di- 
rectors of the allied institutions will be identical and 
Mr. Keating will be the managing officer, as he is of the 
Lumbermen’s National Bank. 

It is expected that details of organization will be com- 
pleted within the next two months and that the new 
bank will be open for business in May. 

Purchase was completed last week by the Lumbermen’s 


National Bank of the West Side Bank of George W. 
Bates & Co., bankers. The consolidation adds $500,000 
to the deposits of the Lumbermen’s National Bank and 
increases its facilities for taking care of its customers. 
George W. Bates was elected a director and vice presi 
dent of the Lumbermen’s National Bank and will be 
active in its management. 

The Lumbermen’s National Bank was first organized 
in 1906 as the Bankers’ & Lumbermen’s Bank. It has 
been owned and operated throughout its career by tim 
ber owners and lumber manufacturers, and its progress 
has been remarkable. Starting with a capital of $250, 
000, the bank was nationalized two years after its or 
ganization and the next year its capital was doubled. 
The capital was increased to $1,000,000 in 1911. The 
growth of the institution is shown by the increase of its 
deposits of $895,651.18 in 1908 to $5,577,208.16 in 1913 

Of interest to timber owners is the announcement that 
the Lumbermen’s Trust & Savings Bank will be enabled 
to handle bond issues in large amounts. The institution, 
by reason of its knowledge of the business and its facili- 
ties, is especially well equipped for handling timber bond 
issues. 


Recent Lumber News in Brief. 


John Patterson, manager of the Mountain Timber Co., 
with mills at Kalama on the lower Columbia and offices in 
this city, returned last week from a trip to Sault St. Marie. 
Mich., and other points in that vicinity. Mr. Patterson 
was gone five weeks and found opportunity to visit a num- 
ber of relatives and friends and to investigate business 
conditions. He says he was pleased to find the lumber 
market in good condition with values fair, every indication 
pointing to a fairly prosperous summer. The company is 
arranging to make a number of improvements at its mill 
that will give it a daily capacity of 200,000 feet, increasing 
ihe output about 75,000 feet in 10 hours. Machinery to be 
installed includes the very latest in the Berlin horizontal 
resaw and a new model ..ree-band vertical Mershon resaw. 

John Yeon, owner of the Yeon Building, this city, and 
former timber operator in this district, returned last week 
from California, where his family is spending the winter. 
During his stay in California the stork brought an addi- 
tion to the family, a girl. Mother and child are reported 
doing fine. 

J. N. Teal, counsel for the West Coast Lumber Manu- 
facturers’ Association, and F. G. Donaldson, traffic manager 
for the association, will go to Seattle to attend on March 
12 the final hearing of the Interstate Commerce Commission 
of the case of elimination of reconsigning and storage in tran 
sit of lumber and shingles shipped from Pacific coast points 
east. Mr. Donaldson received word last week that the Inter- 
state Commerce Commission has suspended the proposed 
closing of the Silver Bow Gateway by the Harriman lines, 
which affected lumber and shingle shipments. The suspen- 
sion will be effective April 30 or longer unless a hearing on 
the merits is had in the meantime. 

Beginning next month the China Import & Export Lum- 
ber Co. will operate a steamer between Portland and China 
and Japan every month. This in addition to the service to 
be established next month by the Hamburg-American Line 
and the Royal Steam Packet line will give the best oriental 
service Portland lumber manufacturers have ever enjoyed. 

The Howell Shingle Co. has resumed the manufacture of 
shingles at its mill at Skamokawa, on the Washington side 
of the lower Columbia. Mr. Howell says the demand for 
shingles is considerably better than two months ago and 
indications are for further improvement. 

I Reed, of the engineering firm of Reed & Chenery, 
this city, returned last week from Medford, where under 
his direction a survey for a railroad has just been com- 
pleted from Medford to Crescent City, on the California 
coast. The road, it is said, will be built, the right of way 
having been secured with the survey. The line will pass 
through the valleys of the Illinois River, Smith River and 
Applegate and through Jackson, Josephine and Del Norte 
Counties. There will be an abundance of traffic as soon as 
the road is completed with a stand of about 2,000,000.000 
feet of timber and about 1,000,000 tons of high-grade copper 
ore. ‘he line will be 120 miles long and the survey is said 
to be the best grade yet found over Siskiyou Mountains. 

The directors of the Booth-Kelly Lumber Co., Eugene, 
met last week and reelected officers for the coming year as 


~ 


follows: geo ed H. Buck, of California; vice presi- 
dent—P. . Booth, Eugene; lel eh a ae 
Dunbar, Eugene; general manager—A. Eugene. 


C. Dixon, 
No action was taken in regard to the rebuilding of the mili 
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at Springfield destroyed by fire a couple of years ago or so. 

trom Klamath Falls comes the report that Mutual Mill- 
ing Co., recently incorporated with a capital of $80,000, is 
wilding a sawmill at Chiloquin that will have capac ity for 
0,000 feet daily. The mill will be located on a leased site 


» the Indian reservation on Williamson River, a mile from 
( iloquin. The officers of the company are: Charles 
(Graves, president and treasurer; William Sandham, vice 

sident; Milburn Knapp, secretary and manager. G. R. 


\Janning ‘and the foregoing make up the board of directors. 





IN THE COOS BAY REGION. 

\IARSHFIELD, OREG., March 10.—The Smith-Powers 
Logging Co, will install electric power in one of the 
camps located about 15 miles from this city. The power 

| come from the new electric plant at the C, A. Smith 
mill. It will cost the company about $25,000 to electrify 
the eamps, C. A, Smith says, but it is thought that the 
wing will be sufficient to warrant the expenditure. 
Later it is expected to use electricity in other camps. 

Mr. Smith has gone to his home in Oakland, making 
the trip from Coos. Bay on his new steamer the Adeline 
Smith. Tt was the first time he had taken a trip on the 
new vessel, 

Messrs. 
iorestry, 


Ferguson and Wood, of the State board of 
are in the city looking up the timber in Coos 
(ounty which comes under their control. They are also 
looking into the matter of all timber owners providing 
iire protection as demanded by the new law. Many of 
lie timbermen are members of the County Fire 
Patrol Asscciation. Those who are not must provide 

lividual fire patrols or else be assessed 5 cents an acre 
ly the State. As the cost of fire protection to the mem- 
hers of the county association has never been more than 

cents an acre practically all the timbermen of the 
inty are likely to join the lucal patrol organization. 
’, J. Wilsey, who bought large amounts of property 

1 North Bend for an English syndicate which he repre- 
sents, together with the Simpson Lumber Co., will at 
once build 100 bungalows in North Bend which will be 
rented or sold on the installment plan. On account of 
the railroad activities North Bend is rapidly increasing 
n population and all of the houses are occupied. The 
new residences will be up to accomodate those who are 
coming to the city to make it their home. 

L. J. Simpson, of the Simpson Lumber Co., who has 
been in California on business will arrive home this week 
m the company’s steamer A. M. Simpson. 


INLAND EMPIRE 


IN THE WESTERN PINE COUNTRY. 

SPOKANE, WASH., March 10.—Between 40,000,000 and 
1,000,000 feet of logs will be included in the drive down 
the north fork of the Coeur d’Alene River, according to 
John Carter, one of the large logging operators of the 
district. Mr. Carter said that the drive would be one of 

he largest in history on the river. 

The Western Pine Manufacturers’ Association will 

on have larger quarters to care for its information bu- 

reau and traffic department. Several large rooms will 
ie added to the present offices in the Columbia Buildings. 
(he association has not yet chosen its traffic manager 
to look after that branch of the business. Mr. Cooper 
says that many applications have been received for the 
position. The condition of the market compared with a 
ear ago is shown in the monthly report just issued by 
Secretary A. W. Cooper. In January mills of the asso- 
ciation shipped 48,551,459 feet, as compared with 39,- 
317,058 feet in the same period, 1912. The cut for 
January was 24,915,022 feet. 

Cc. P. Orr has been elected president of the 
tactory, which recently filed articles of 
a capitalization of $15,000. Mr. 
Hlillvard Lumber Co. 


Coos 











Hillyard Box 
incorporation, with 
Orr is also president of the 


Other officers of the box factory are: 
lf. W. Greenberg, vice president ; Benjamin Breslahan, secre- 


tury; Thomas Kehoe, treasurer. 
operate early this season. 

The Tum-a-Lum Lumber Co., of 
chased 15 retail yards from the 
ording to a report from North Yakima, last week. The 
sale, says the report, means the closing out of the retail 
business of the Cascade company which operates a big mill 
it Yakima. 

The annual meeting of the King Sash, 
was held last week and the following officers elected: James 
J, King, president and manager: George Kinzel, vice presi- 
dent, and J. M. Owen secretary and treasurer. This com- 
pany enjoys a good local trade. 

The Clearwater Timber Co., a Weyerhauescr 
has filed notice in the auditor’s office of 
Idaho, of the increase of capital from 


The company plans to 
Walla 


Walla, has pur- 
Cascade 


Lumber Co., ac- 


Door & Lumber Co. 


corporation, 
Shoshone County, 
$500,000 to $3,000,- 


000. T. J. Humbird, head of the comapny, is now on a 
southern trip. ' ; 
The Craig Mountain Lumber Co. will start its mill at 


Winchester, Idaho, about April 1, according 
the company's office last week. 
6-mile logging road is being rushed and will be ready to 
handle material within a few weeks. The Craig company 
reports brisk business with prospects good for a big demand 

as The company’s cut will exceed 
as compared with previous years. 
at Milan, will start operations 
week or two. ‘The company is now assembling 
and is preparing for a long run. 


to report from 
The work of equipping the 





million this year, 
The Spokane Lumber Co., 


within a 
crews 





FLATHEAD VALLEY LUMBER NEWS. 

KALISPELL, Mon'r., March 10.—Cars are plentiful and 
the mills have resumed shipments to full capacity. The 
demand is very brisk and prices are gradually becoming 
stronger on practically all items of common. Stocks are 
badly broken and are exceptionally low. Most of the 
mills are having difficulty in filling many orders on ae- 
count of the broken condition of their stocks and the 
situation can not be relieved until the mills are able to 
resume operations for the season; then in order to meet 
the requirements it will be necessary to ship very close 
to the saw, which will add materially to the freight 
charges, 

The bulk of the shipments from this district are to 
eastern points, a great deal going east of the Minne- 
sota Transfer entirely out of what has always been con- 
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sidered the natural territory for the product of Flathead 
Valley. 

The warm weather of last week 
tions to be practically 
callps, 


caused logging opera 
discontinued among the larger 
For a while it was feared that the log input would 
be short for this season’s run, but freezing weather dur- 
ing the latter half of February caused considerable 
activity in logging operations, which made it possible to 
bank the required amount for this year’s sawing. The 
rivers and lakes are opening up fast and if the present 
warm weather continues the mills will be able to start 
within a few days. The heavy snow fall in the mountains 
almost insures ample water for driving purposes. The 
spring drive will be the largest in several years, especially 
on the Stillwater and Tobacco Rivers, where at least 60,- 
000,000 feet will be brought out. 

Shipments for February, 1913, as reported by members 
of the Montana Larch & Pine Manufacturers’ Associa- 
tion, were 10,278,935 feet, compared with 6,286,266 feet 
for the corresponding month of 1912, an increase of 3,- 
992,669 feet, or 63.5 per cent. The same members re- 
port a stock on hand March 1, 1913, of 61,371,000 feet, 
compared with 106,642,000 feet March 1, 1912, a decrease 
of 44,271,000 feet, or 41.5 per cent. 

Cc, B. Roberts, general manager of the Lincoln Logging & 
Lumber Co., Fortine, Mont., states that if the present 
weather conditions continue the company will be able to 
start its mill within the next week or 10 days. Its mill 
has been thoroughly overhauled this winter and a consider- 
able amount of new machinery installed that will materially 
increase the output this season. It expects to manufacture 
12,000,000 feet this season and extend its logging railroad 
farther into their holdings during the spring equipping 
about three miles with 60 pound steel. 

T. D. Farrow, a pioneer lumberman of this 
headquarters at Spokane, visited this district last 
Mr. Farrow recently purchased a large tract of 
from the Government near Egan, Mont., on the 
of the Great Northern Railway, where he is 
mill. He states that the majority of his 
handled by the Great Northern Railway 
sutte. 


with 
week. 
timber 
main line 
operating a 
output will be 
and the mines in 


valley, 





IN THE KOOTENAI COUNTRY. 

SANDPOINT, IDAHO, March 10.—The camp of the Sand- 
point Lumber & Pole Co. at Culvers Spur, on the Spokane 
International, broke up yesterday and is being moved 
to Janes Spur, on the same road, where the company 
expects to get out cedar all summer. The logs are all 
out of the woods at Culvers Spur, but owing to the heavy 
snow a large quantity of ties and cedar are still there and 
the company will have a small force getting the stuff 
out all summer. Frank Culver, vice president of the 
Sandpoint company, who has just returned from Boise, 
as one of a committee of business men of Sandpoint to 
oppose the dividing of Bonner County, says that the com- 
pany’s business is very good and he finds a general 
spirit of optimism with regard to the future of business. 
However, operators ere disposed to go more or less cau- 
tiously till it is seen just how much the tariff is going 
to be tinkered with. 

T. H. Kerr expects to start his planing mill at Clarks- 
fork about the middle of next month. Heavy snow has 
broken in the roof in one or two places, which will 
necessitate considerable minor repairs. Mr. Kerr is well 
pleased with the results of this season’s cut, having ex- 
perienced less difficuity from snow than most of the log- 
gers of this section. 


CALIFORNIA 


FROM THE GOLDEN GATE. 


Market Optimistic in Tone; Log Prices Advance 
With Indications of Corresponding Increases in 
Lumber—News of the Mills. 

SAN FRANCISCO, CAL., March 10.—A decidedly optimistic 
tone pervades the lumber market and numerous inquiries 
are being figured in the local offices. The price of logs 
has advanced on Puget Sound, Coast freights have recov- 
ered their strength and there is every indication that lum- 
ber prices will go higher instead of lower. 

Buying of fir lumber by local retailers has not increased 
much, although there is a fair volume of retail trade. 
Certain grades of fir are scarce and as the mills of the 
Northwest have many eastern and foreign orders, it ap- 
pears as though the retailers were taking great chances of 
being forced to buy at higher prices on a rising market. 

The redwood lumber market has developed considerable 
strength, common having become very scarce in the local 
market and no stock being accumulated at the mills. 
The foreign demand for clears has strengthened lately 
and eastern rail shipments are increasing. There is 
about the usual demand for redwood shingles at good 
prices. Cedars are not so active. 

White pine door factories are operating at a moderate 
rate of production, with a slightly better outlook than 
last year, while many of- the pine box factories have not 
yet recovered from the effects of the freeze in the South. 
They are waiting to see how the deciduous fruit crops 
turn out before running their plants. Shipments of white 
pine lumber, accumulated and kiln dried during the last 
season, are going to the eastern markets at about the 
usual rate. Preparations are under way at all of the 
white pine sawmills to resume logging and cutting of lum- 
ber as soon as the heavy snow melts and the storms 
cease, 








Shipping News. 

The Hart-Wood Lumber Co., this city, reports the sale 
of its steam schooner Saginaw to the McCullough Lumber 
& Steamship Co. The latter company, which has devoted 
itself to lumber business principally in the past, plans 
to go extensively into the shipping end of the game. 


Offshore freights remain firm, with quotations un 
changed, while coasting freights have recovered from the 


late depression. Quotations are now $4.75 from north- 
western ports to San Francisco and $5.50 to San Pedro. 


The new steamer Grace Dollar, which was built in the 
South for the Robert Dollar Steamship Co., this city, has 
just made the trip from San Pedro to Bandon to load 


lumber. The Grace Dollar will be used in the Coast lun 
ber trade, carrying about 1,250,000 feet of lumber at a 
trip. 


The total expense of the building contracts entered into 
during February amounted to $1,979,043, divided as fol- 
lows: Brick, $946,243; frame, $812 2 852; alterations, 
$219,948. The number of building contracts filed for 
record last week was 36, representing a total investment 
in buildings of $459,000. 

Plans for the $1,000,000 auditorium to be erected in the 
civic center have been approved by the executive com- 
mittee of the Panama-Pacific International Exposition. 
The money to build the great meeting house has been set 
aside by the Panama-Pacific Exposition Co., which aims 
to have the building completed by 1915, so that the nu 
merous conventions gathering in San Francisco that year 
can properly be housed. 

According to statistics just compiled by State Forester 
Homans, there were 998 forest fires in California during 
1912, the acreage burned over being 156,241. 

Recent Lumber News in Brief. 

Paul M. Dimmick, who has been sales 
Albion Lumber Co.’s office in this city for some time, has 
been engaged by the Standish Hickey interests to take 
charge of the North Bend Mill & Lumber Co.'s plant on 
Coos Bay. This plant, which was purchased from the Simp 
son interests, has been closed down for a long time but 
will be started up this month under the new management. 
Swayne Hoyt & Co., also, have an interest in the enterprise 
and steamers of their fleet will transport the lumber from 
North Bend to California ports. 

H. B. Worden, general manager, 
the year at the L. E. 


manager of the 


reports a fine outlook for 
White Lumber Co.’s plant at Green- 
wood. With the newly constructed logging railroad and the 
new power plant completed, the mill. which is cutting 
80,000 feet of redwood daily, is in much better shape than 
ever before. In about 60 days the new reinforced concrete 
power plant, with its modern equipment, will be put in 
operation in place of the old boilers and engine. 

The management of the Diamond Match Co. contemplates 
resuming work at the logging camps near Stirling about 
March 20. It is estimated that the coming season's cut will 
amount to 45,000,000 feet of lumber. 

The Northern Redwood Lumber Co. plans to ship by rail 
to mainline railroad points via the Northwestern Pacific 
tailway, making connection by the proposed extension of 
the Arcata & Mad River road to Riverside and Korbel. A 
third rail will be laid. 

F. E. Dowson, of Alameda, has taken the place of L. J. 
Roach as man: ager of the Ukiah Lumber & Warehouse Co.'s 
plant at Ukiah. 

The stockholders of the Humboldt Lumber Manufacturers’ 
Association, at their annual meeting at Eureka, = the 
following directors for the ensuing year N. H. Falk, H. 
W. Jackson and Louis Everding, of Arcata; Donald Mac- 
donald, of Scotia; J. M. Carson, J. E. Neighbor and Thomas 
Cotter, of Eureka. The following officers were elected: 
President, H. W. Jackson; vice president, N. H. Falk; secre- 
tary, A. C. Tibbets;: treasurer, Bank of Eureka. 

A new retail lumber yard is to be opened at Richmond by 
Antone Nelson, who was formerly foreman of the E. J 
Dodge Co.’s yard at Field's Landing. 

The Southern Lumber Co.’s sawmill, near the head of 
Roulder Creek, will resume operation this year after having 
been closed down for the last two seasons. Logging has 
been started at the camp and about 80 men will find employ- 
ment at this redwood plant. 

T. H. Benton, whose box factory was burned at Redding, 

deal of stock, has announced that he will 
plant at once. 


with a 
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AMONG THE NORTHERN REDWOODS. 


Price of Redwood Goes Up, Owing to Unusual De- 
mand; Mills Unable to Fill Orders—Logging Con- 
ditions Favorable. : 

EUREKA, CAL., March 10.—The price on redwood bevel 
siding for shipment to the eastern markets has been 
raised another 50 cents, as the demand is so heavy that 
the mills are unable to keep up with their orders. This 
brings prices to around $4 off the basis recognized by 
the redwood manufacturers. Never before has such a 
volume of eastern business in lumber, millwork and 
shingles been offered*to the redwood mills catering to 
that trade, and it is necessary for them to turn down 
inquiries and orders daily because of their inability to 
machine and dry stock fast enough. Coasting and off- 
shore business is more nearly normal at this time, and 
freights are inclined to be a little cheaper, charters now 
being made for $3 to San Francisco and $4 to San 
Pedro instead of $3.25 and $4.25, as formerly. 

February, this year, has turned out to be exceptionally 
fine, less than 1 inch of rain having fallen. This has 
been a boon to the loggers, and most of the camps in 
the county are running full blast. The Pacific Lumber 
Co. is operating four camps on the east side of Eel River, 
and more logs are being brought in at this time than the 
mills at Scotia can cut, the surplus being stowed away in 
the ponds for future use. Camps A, B and Twin Creek 
on the west side of the river are being made ready for 
the summer’s run, choppers and cross cutters being at 
work, so that they will have plenty of logs on the ground 
when the river will permit of the railroad bridge being 
built to connect the camps with the mills. 

The Northern Redwood Lumber Co. is 
tuke advantage of the first opportunity 
lumber out of Humboldt by’ rail 
liminary survey made of a spur to connect the Arcata & 
Mad River Railroad, which reaches Korbel and Riverside, 
vith the Northwestern Pacific. It is confidently expected 
that rail connection with San Francisco will be completed 
early in 1914. 

It is reported that the Hobbs-Wall Co. 
operate the mill at Lake Earl, which 
the last two seasons. 


making ready to 
presented to ship 
direct, by having a pre- 


next summer will 
has been closed for 


The rivers and harbors bill, which has just passed Con- 
sress, provides for an appropriation of $20,000 for the 
dredging of the Eureka waterfront. ‘This appropriation, 


it is thought, will render it possible for the Government 
dredger to be brought here from the Columbia River to 
deepen the channel along the local docks. 

Articles of incorporation of the William Carson 
Co. have been filed in this city, the principal place of busi- 
ness of the company being given as Eureka, and the life 
of the corporation 50 years. It is the purpose of the or 
vanization to carry on,*as heretofore, the lumbering, log 
ving and milling business which was directed by the late 
William Carson under the name of the Dolbeer & Carson 
Lumber Co. The directors of the newly organized concern 
are John M. Carson, Charles S. Carson, William W. Carson, 
Carlotta C. Tyson and Percy J. Brown. 
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We are fully equipped for handling 
mixed orders. 
Wagner & Wilson 
(Incorporated) 
n MONROE, WASHINGTON l 

















MANUFACTURERS AND WHOLE SALERS 


FIR, SPRUCE 48° CEDAR LUMBER. 


Our Specialty is Quality, 

Quality Insures Satisfaction, 

Satisfaction means permanent Customers, 
And that is what we are after. 


Long Timbers, Yard 
Stock, Tank Stock. 


Factory Lumber, Red Cedar Siding. 








” Western Office: 
White Bldg., 
Seattle, Wash. 


Eastern Office: 
221 Fidelity Bldg., 
Buffalo, N. Y. 




















Wind River Lumber Company 


CASCADE LOCKS, OREGON 


Soft Yellow Fir in 





Idaho White Pine | S2isht 
Western Hemlock Mixed 
and Red Cedar Cars. 














Anderson - Christenson Lumber Company 
Manufacturers and Wholesalers of Lumber Products 
OUR SPECIALTY 


RAILROAD TIMBERS, TIES AND PILING 
Realty Bldg., Spokane, Wash. 311 Lewis Bldg., Portland, Ore. 
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FROM THE METROPOLITAN DISTRICT. 


Yard Inquiry Active—Wholesalers Find No Difficulty 
in Doing Business at Higher Price Levels—Con- 
suming Factories Busy. 

NEW York, March 11.—Demand the last two weeks 
shows few signs of changes. Inquiries from yards and 
consumers are active and there is every indication that by 
April 1 a fair demand will be under way. Wholesalers, 
especially those handling North Carolina pine and hard 
woods, report that their business is active and that they 
are getting more inguiries than they can comfortably 
handle. Visitors from the South say that mill stocks 
are badly broken and that it is an exception where a 
manufacturer is not sold ahead for a considerable period. 

There is no complaint whatever regarding prices and 
wholesalers find no difficulty in getting the advances which 
prevail in North Carolina and southern pine, hardwoods 
and hemlock, the last especially showing strong upward 
tendencies the last two weeks. Retailers are ordering 
sparingly and continue to restrict their business to a 
hand-to-mouth basis, claiming they can better afford to 
take the risk of low stocks rather than buy too heavily 
at seemingly very high prices. Some wholesalers are 
frank enough to say that notwithstanding the more recent 
advances the last two weeks they are of the opinion that 
the top had been reached long ago and now with the 
prevailing demand prices present a difficult situation to 
the yardman who would like to purchase ahead on a sub- 
stantial basis. 

The building outlook is good, but the number of per- 
mits is somewhat below what it was for the correspond 
ing period last year. This means very little, because 
work has not been started on a large number of plans 
filed last year and it is the experience of the market 
that it takes many months before work is started on 
permits after they are issued. The outlying sections of 
the market, such as northern New Jersey, Long Island, 
Westchester County, seem to have a substantial amount of 
work under way. Retailers in those territories are hope 
ful as to the early spring demand. 

The manufacturing trade is active and as nearly every 
consumer of this character is carrying very little stock 
on hand any kind of an increase in the consumption 
would put many more stocks on the scarce list. 

Lewis Doster, secretary of the Hardwood Manufae- 
turers’ Association of the United States, Cincinnati, 
Ohio, in New York city recently, has been ill for some 
time and is now spending a few days in Atlantie City, 
N. J. 

W. A. Taft, president of the Export Lumber Co, is 
on a West Indian cruise. 

Robert Elliott, of the Standard Dry 
New York last week. 

Vanderbilt & Schill, of 
porated. 


Kiln Co., was in 


Hoboken, N. J., have incor 





IN CENTRAL NEW YORK. 


Forest Products’ Association Confers with Camp Fire 
Club with View of Framing Bill Embodying Pro- 
posed Forestry Legislation. 

Utica, N. Y., Mareh 8.—The Empire State Forest 
Products’ Association, of which Frank L. Moore, of 
Watertown, is president, and the Camp Fire Club of 
America had a conference at Albany with Assemblyman 
Jonn G. Jones, of Carthage, with the view of framing a 
bill embodying all of the recently proposed forestry leg- 
islation. The products’ association recommends that the 
tax on timberlands reforested be less burdensome. It is 
recommended that no tax be levied until the crop of trees 
is matured and eut. The desires also that 
the constitution be amended to permit the construction 
of storage dams and reservoirs on State lands and permit 
the utilization of the mature and down timber in the 
forest preserve which is now going to waste. The right 
to build roads through the forest and better fire protec- 
tion are also asked. 

The conservation commission has issued a warning 
against fires, in which it says that in New York State 
alone industries dependent upon wood manufacture prod- 
worth nearly $400,000.000 annually and employ 
200,000 people. 

D. P. Slitor and son, of the Fixture & Lumber Co., 
of Watkins, whose plant burned three months ago, have 
begun rebuilding the plant, which will be equipped with 
modern machinery for woodworking. 


association 
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THE TONAWANDAS. 


Dealers Preparing to Secure Tonnage for the Season’s 
Lake Shipments—Establishment of an Independent 
Tug Line Contemplated. 

NortH ToNAWANDA, N. Y., March 11.—W. N. Hall 
and Isaac Baker, representing the Hines Lumber Co., 
were in the Tonawandas the last few days endeavoring 
to place contracts with local dealers for stock for de- 
livery. Dealers state that the representatives of the 
Chicago company succeeded in selling some lumber, but 
no large deals were put through, as far as could be 
learned. Dealers find that the prevailing strong prices 
in the West make it inadvisable to purchase stock 
under existing trade conditions, although an active 
market seems assured. 

Some tonnage for Jake shipments has been lined up 
for next season, but shippers who are not in a hurry 
to get forward stock are manifesting little interest 
along this line. Where charters have been made the 
agreement has invariably provided that the lumber 
shall be carried at the going rate. Shippers generally 


are agreed that the going rate from the head of the 
Lakes at the opening of navigation will be either $2.2° 
the figures paid at the opening of navigation last sea 
son, or $2.50, the odds being in favor of the forme: 
Among those who have placed charters for boats ar 
the Haines Lumber Co. and the Wilson Lumber & Bo 
Co. 

Statistics show that 400 houses were built at Niagar; 
Falls last year, the largest number of dwelling: 
erected during a single year in the history of the city 
At the present the demand for homes is greater tha: 
at any other time, due to the big industrial develop 
ment there, and it is expected that the greatest build 
ing activities will characterize 1913 at the Falls. 

The establishment of an independent tug line to 
compete with the Great Lakes Towing Co. at thi 
Tonawandas is under consideration. The men behind 
the independent line have secured an option on a tug 
which can be used for towing as well as for fighting 
fires. The lumber dealers have been urged to use thei 
influence in securing towing for the proposed line in 
exchange for the fire protection which the tug would 
furnish free. A reduction in insurance rates is assured 
with the location of a fire tug at the Tonawandas. 


LAKE ERIE PORTS | 


FROM WESTERN NEW YORK. 

BUFFALO, N. Y., March 10.—The growth of this city 
to the northward has been rapid and the latest develop- 
ment in this direction covers the purchase of a tract of 
about 44 acres in Kenmore, north of the city, with the 
prospect of the erection of 400 houses by the new owner. 
The property has been acquired by Henry Wardman, a 
builder of Washington, D. C., who has traded three large 
apartment houses in that city for the new tract. After 
building these homes in Buffalo, where Mr. Wardman says 
there seems to be an excellent field, he will operate in 
other cities. 

The naturally large trade in Pacifie coast lumber is still 
handicapped by lack of stock. George W. Stevens said 
last week that he had notice of warm weather at Spokane, 
but all of that territory, including Idaho, has seen no 
drying weather since last fall. ‘The lumber was sold 
close up to the saw at that time and all that has been 
cut since is buried in snow. Even the California pines 
grow above the snow limit and are said not to be any 
more easily reached, Word comes that shipments will be 
made as soon as there is any dry lumber to ship, which 
wili hardly be before May. 

At the annual meeting of the Lumber Exchange Jast 
week merely a routine report was made in connection with 
the unloading-in-transit privilege, in which the lumber 
men obtained the decision from the Interstate Commerce 
Commission that they sought. This decision can not be 
made use of until the freight committee of the railroads 











issues a new tariff on it, which is said to be likely to 
take 60 days. The commission insists upon its decision 
being left inoperative until the tariff appears, as the 


roads are allowed some latitude in adjusting rates to suit 
certain localities as they think best. 


Knowlton Mixer has returned from a business trip to 
North Carolina, where he found the shortleaf situation at 
the mills very strong. 


Building 
ageregated 


permits for the 
$51,000 in vale. 
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FOREST CITY TRADE NOTES 
CLEVELAND, OHIO, March 11. 
brought about a revival of business that has been a 
delight to the dealers of this section. A hard, cold spell 
has been followed by ideal spring weather, which has 
opened up a large number of building operations, and all 
yards report an exceptionally good run of business. In 
the wholesale offices there is a good tone to business, but 
orders are not being placed quite as rapidly in some lines 
es might be desired. The high prices prevailing in prac- 
tically all lines have a tendency to make dealers hold off 
placing orders until they are certain the high prices asked 
are going to remain. 

Hardwood business is reported to be all that could be 
desired. Maple flooring has advanced and holds firm. 
In yellow pine the demand for finish and high-grade 
stocks has improved considerably and the demand for 
dimension continues good. Northern:stocks have scarcely 
opened up yet, but dealers are expecting considerable 
business along this lize soon in order that early shipments 
may begin shortly after the opening of navigation. 

Shippers are hoping for an early opening of navigation 
on the Lakes and the local fleet of vessels is now being 
put in shape to bring down considerable stock which has 
been left at the upper lake ports during the winter. 

The question of what the building inspection depart- 
ment has in mind in the discrimination against hemlock 
is to be investigated by a committee appointed by the 
Cleveland Board of Lumber Dealers to confer with 
Inspector Allen in the course of a few days. On one 
house bill a lumber dealer was informed that yellow pine 
must be substituted for hemlock, and as this has long 
been a large hemlock market the local dealers are at a 
loss to account for such a decision. The committee to 
investigate the matter consists of T. C. Williamson, E. M. 
Carleton and A. C. Klumph. 

The new mechanics’ lien law which has been fostered 
by the Ohio Lumbermen’s Credit Association passed its 
second reading in the house last week by a vote of 91 to 
15. It is said that Gov. Cox approves of the bill and the 
members of the association who were instrumental in pro- 
moting it are well satisfied with its progress. 

The business of the F. T. Peitch Lumber Co. has increased 
to such an extent that the company will move this month 
to larger quarters in the Wade Building, about doubling its 
present office space. The company reports a good run of 


The last few days have 


business, especially in hardwoods. 
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Lumber Business Quiet, Though Building Record 
Shows Increased Strength—Propaganda for Ad- 
ditional Port Facilities Being Pushed. 
PHILADELPHIA, PaA., March 11,—The last week seems 

to have developed a sort of an in-between-season’s lull in 

the lumber business here, although some concerns report 

a very active week. There bas been no influx of lumber, 

however, and prices are as firm as before, if not more so. 

The demand for hardwoods keeps up to full strength, and 

prices are very firm. White pine is firmly fixed at high 

prices, but inquiries are not so insistent. Spruce and 
hemlock retain their positions of scarcity and high price, 
and many are seriously considering the question of sub- 
stitutes, being convinced that it will be impossible to 
procure usual stocks for spring. Yellow pine is still high 
and scarce, especially in timbers, but most of the quiet 
ness of last week was reported in the yellow and North 

Carolina items. Roofers, box and flooring are perhaps a 

little less active, but this is not to be wondered at, as 

they were selling almost at a premium. Lath are scarce 
and high. 

Last week made a wonderful showing in building per- 
mits, 210 permits being issued for 280 operations, the 
value of which will be $2,706,500. Three large items 
helped to swell the total, one being a grain elevator at 
$703,000, another a warehouse for one of the big depart- 
ment stores at $650,000, and a factory at $455,000. 
Dwelling construction made a good showing, too, permits 
being taken out for $152,100 on two-story dwellings, and 
$102,100 on three-story. 

General mereantile business is reported as showing 
satisfactory indications for good spring trade. 

Twelve hundred employees of the League Island Navy 
Yard made an enthusiastic demonstration in favor of in- 
creased appropriations to the yard by Congress. That a 
1,700-foot drydock should be built immediately and that 
the yard should eventually become the greatest on the 
Atlantie coast was the conviction expressed by the speak 
ers, including Sen. Penrose, Mayor Blankenburg, Com- 
mandant Grant and Congressmen 
Vare. 

Howard A. Sanderson, who will succeed J. Bruce Ismay 
as president of the International Mercantile Marine, 
announced here last week that two big, modern ocean 
steamers are being built in Belfast to run to this port. 
All port facilities were taxed again last week to care for 
the great volume of commerce, and the propaganda for 
increased port facilities is being pushed for immediate 
consummation, 

The State grange will oppose the bills for the creation 
of auxiliary forest reserves and the plan to tax them at a 
low rate during the period the timber is growing, on the 
ground that it is unfair to give the lumbermen this bene- 
fit unless the same principle is applied to the farmer dur- 
ing the time his orchards are coming into full bearing. 

At the regular monthly meeting of the Lumbermen’s 
Exchange, to be held March 13, the question ‘‘ Why 
Should a Retail Lumber Dealer of Philadelphia and 
Vicinity Be a Member of the Lumbermen’s Exchange of 
Philadelphia?’’ will be answered by one of the members. 


Donohue, Logue and 


Hallowell & Souder have added another office to their 
suite, in conformity with their growing business, which is 
far ahead of last year, and last year was the biggest in 
their history. 


Rayner & Parker have secured the agency in this territory 


for the David ©. Anderson mill at Marion, S. C. | This 
mill is equipped with all new and modern machinery, 
and has a large tract of high-grade North Carolina pine 
timber, which will keep it cutting for many years. 

The Long-Bell Lumber Co.. of Kansas City, Mo., re- 
cently opened an office at 1408 Pennsylvania Building, in 
this city. This office represents the railroad end of the 
business of this very large concern, and will devote its 
energics entirely to the timber and = special cuttings’ de- 
partment. It will cover the New England and Middle At- 


lantic States and Canada, and the shipments will be made 
largely by water. The office is in charge of G. E. Davison, 
who has been associated with the concern for many gears. 

The Forest Lumber Co., which was formerly at 1605 
Real Estate Trust Building, has secured a_ fine suite of 
offices in the new Stock Exchange Building. in rooms S825- 
826. The business of this concern is growing rapidly, espe- 
cially in this territorv, and it reports February as_ the big- 
gest month in its record in point of orders received. <A 
Diebold, of the Pittsburgh office, was here last week on 
way to the Atlantic City meeting. 
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AT THE HEAD OF THE OHIO RIVER. 

PITTSBURGH, PA., March 11.—The winter has been such 
an active one for the Pittsburgh lumbermen and the 
volume of business has been so far above normal for 
several years that the trade generally is in an optimistic 
mood and is capable of enjoying a brief outing. General 
business is very strong. There is no sign of depression, 
or even a slowing down of industrial activities, and the 
demand for manufactured goods of all kinds, particularly 
in the iron and steel lines, is so heavy that the manu- 
facturers are not-estimating or quoting on new tonnage 
at this time, preferring to let some of the enormous 
accumulations on their order books be disposed of first. 

Building operations seem to grow as the spring season 
approaches. It is becoming recognized that this territory 
is on the verge of a most extensive building movement, 
taking in not only very large industrial construction, 
including railroads, but commercial and mercantile struct- 
ures. City building alone will run over $3,000,000, in- 
cluding a combined city hall and county building, a new 
market house, and several other minor buildings. The 
Pennsylvania Railroad’s improvements are also of ex- 
tensive character, while the coal mining industry is devel- 
oping rapidly, and new mining towns are scheduled for 
construction this year on a larger basis than ever before. 
The building in the city proper, aside from the more 


important projects, promises to be more active than usual 
in the way of speculative house construction, especially 
in the suburban districts, and this is what the retail 
trade is figuring on now. 

The coke market is holding up its steady productive 
rate, but has become equal to the demands, and while 
prices are somewhat lower, they are above the average 
for many years, and there is not much disposition to 
complain of the settling down to a normal basis of value 
for the coke output. 

EK. Ve and F. R. Babcock, of the Babcock Lumber Co., 
were at the Atlantic City gathering of the lumbermen, and 
Kk. V. Babcock remained over to attend a meeting of spruce 
manufacturers in Philadelphia. O. H. Babcock is out of 
the city on a business trip. ‘The company reports a strong 
demand for all grades of lumber, particularly for hemlock, 
which has advanced 50 cents, or on a basis of $23.50, Pitts- 
burgh. 

The Kendall Lumber Co, has had a fair run of new busi- 
ness, but this company is so well booked up with contracts 
extending over the entire year that its operations are under 
driven pressure, and shipments are made at the capacity of 
the mills 

The Duquesne Lumber Co. reports a slight slowing up in 
demand during the Jast few days, although March records 
are going to average very large in volume of trade. 

The West Penn Lumber Co. reports a stiff demand for 
all grades of lumber, but a great shortage in stocks. Thi 
is particularly true in hemlock and hardwoods. 

The Acorn Lumber Co. is preparing for a very extensive 


his 


trade during the spring and summer. President Dombhoff 
says some items in hardwoods appear to be in somewhat 


better supply, although prices show no indications of weak- 
ness. His trip to the Seuth within the last few weeks has 
demonstrated the real strength of the yellow pine market, 
as mills seem to be sold for some time ahead and are not 
anxious for new business. 


| NORTH ATLANTIC COAST 


THE PENOBSCOT RIVER DISTRICT. 
3ANGOR, ME., March 10.—More snow fell in Maine last 
week than in the preceding three months, and the only 
complaint of the lumbermen now is that there may be 
too much snow for good hauling. 5 
depth of 








Two storms brought a 
inches in the northern part of the State, and 
almost down to the coast line there is now enough snow 
to make easy sledding on the roughest roads. Rapid 
work is being done by the log haulers all over the State, 
and operators:say that if the weather remains cold for 
two weeks longer they will be able to get their entire 
cut to the water. Very nearly an average cut is indicated 
on Penobscot waters, which means about 225,000,000 feet, 
one-half or more of which will go to the pulp mills. 

On the Kennebee River the cut is about equal to that 
of last year, estimates having been revised since the re- 
ceut snows came, and it is expected that very nearly 155,- 
000,000 feet will be on the landings when driving begins. 
There will be about 50,000,000 feet from Moose River, 
21,000,000 fron: Moosehead Lake and Roach River, 50,- 
000,000 from Dead River and 19,000,000 from the east 
branch of the main Kennebec, while there will be 
000,000 feet for transportation by rail. 

The new mill of the Lincoln County Lumber Co. at 
sath, on the site of the old Shaw mill, is completed and 
ready for operation. The mill is 160 feet by 80, three 

of wood, with fireproof roofing and concrete 
foundation. Box shooks and ‘‘knock-down’’ boxes will 
be made at first, and later on lock-corner boxes will be 
manufactured on a large scale. 

The Augusta 


oOo 


or 
ov; 


stories, 


Lumber Co., Augusta, is erecting a fine 
sawmill to replace the mill recently burned. The new 
mill is to be 154 by 34 feet, three stories, with clapboard 
mill, 30 by 40 feet, adjoining. The equipment will include 
aun S-foot band saw and a 350 horsepower automatic engine. 
The mill will be ready for operation about June 15. 

NM. Jones, of Bangor. manager of the Edward Parting- 
ton Pulp & Paper Co., of Canada, said that the company’s 
cut for the last season on the Gibson lands in New Bruns- 
wick amounted to between 17,000,000 and 18.000.000 feet. 
Of this amount about 14,000,000 feet was cut on the Nash- 
waak, and the balance on the Bartholomew River. The 
operaters, he said, had adout concluded their season's work. 
Referring to the company’s plans for Marysville, N. B.. 
Mr. Jones said that a decision has not been received from 
the company’s headquarters in England as to whether a 
pulp mill will be erected at Marysville or not. The in- 
tention at present is to saw enly about 2.000.000 or 3,.000,- 
OOO fect of the company’s cut at Marysville this vear., while 
the cut on the Bartholomew River will be manufactured as 
usual at Blackville. 

Oukland is to heve two new woodworking industries this 
year, employing about 350 hands. A toothpick mill requir- 
ing a force of 150 will soon be completed, and a Pennsyl- 
vania firm is erecting a broomhandle factory 200 by 40 
feet that will employ 200 hands and consume 15,000,000 
feet of hardwoods annually. The owners of the mill will 
bring from Pennsylvania 100 families, whose accommodation 
will require the erection of many dwelling houses. 





LOGGING COMPANIES ELECT OFFICERS AND 
DIRECTORS. 

BAnGor, ME., Mareh 10.—The annual meeting of the 
Penobseot Log Driving Co. was held last Wednesday at 
the company’s office, 106 Exchange Street. The follow- 
ing directors were elected: 

Frank A. Thatcher, M. L. Jordan, C. E. Gilbert, S. A. 
Sutherland and Irving G. Stetson. EF. A. Thatcher was 
elected president and Charles H. Adams, clerk and treasurer. 

The annual meeting of the Penobscot Lumbering Asso- 
ciation was held last Tuesday at the office of the clerk and 
treasurer, Charles H. Adams. The officers for the en- 
suing vear were elected as follows: 





J. McNulty, president; Charles H. Adams, clerk and 
rei ; directors. C. D. Whittier, I. M. Pierce. James 
Largay, V. E. Tucker, N. C. Ayer and William H. Murphy. 


It was voted that the association do its own rafting 
this year. The report of the clerk and treasurer, Charles 
H. Adams, shows that in the season of 1912 there were 
rafted at Penobscot boom 1,594,550 logs, aggregating 
114,346,450 feet, an average of about 14 pieces to the 
thousand feet. Fifteen million feet of logs is being win- 
tered at the boom. 


The Passadumkeag Log Driving Co. held its annual 


HU 





























The Home of 
Quality of Pacific - 


Coast 
Forest Products © 


We can help you out with 
mixed cars at a moment’s notice 
as we have the stock from 18 mills 
to draw on, and are accessible to 
the transcontinental — railroads. 
Try us on an order now and when 
business is rushing you will know 
where to send your orders and be 
sure of getting the kind of service 
you want. 


ron} OLD GROWTH | racton 
FINISH YELLOW FIR STOCK : 


Hut 


For Yard or = 
| SPRUCE} 
Milk White Purposes 


Red Cedar Siding and Finish, = 
Premium Brand Red Cedar = 
Shingles, Spars, Piling, Timbers, 
Silo and Tank Material, Sash and 
Door Cut Stock, Box Shooks, 
Veneered Products, Turned 
Stock, Lath and Mouldings. 
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Sales Agents for Associated 
Mills of Grays and Willapa 
Harbors, Washington, of 
Combined Annual Capacity: 
1,000,000,000 Feet Lumber. 
225,000,000 Pieces Lath. 
300,000,000 Shingles. 


GENERAL SALES OFFICE:— 


Aberdeen, Wash. 
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DISTRICT REPRESENTATIVES: 
CHICAGO, ILL.—1351 Marquette Bdg — 
A. J. Sine, Dist. Mgr.; W. H. Bigbee, Dist. Salesman- 
MINNEAPOLIS, MINN—530 Lumber Exchange— 
M. T. Owens, Dist. Manager. 
OMAHA, NEB.—551 Brandeis Bldg — 
J. A. Shaw, Dist. Mgr. 
DENVER, COLO.—428 First Nat’l Bank Bldg— 
T. P. White, Dist. Mgr. 
SALT LAKE CITY, UTAH.—307 Main St.— 
J.J. Stewart, Dist. Salesman. 
NEW YORK CITY, N. Y.—2789 Valentine Ave.— = 
C. E. Littell, Dist. Salesman. = 
SEATTLE, WASH.—P. 0. Box 46— : 
F. M. Belden, Manager. 


INLAND EMPIRE ard DAKOTAS— 
0. Roesner, Trav. Salesman. 
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Pacific Coast Lumber 
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Prompt Shipments 


W-I-MSKEE LUMBER Co. 


ANVFACTURERS 
AND WHOLESALERS 






Western Office, 
825-6 Henry Building 
Seattle, Wash. 


General Office: 


Quincy, Illinois J 


Long Fir Timbers 


FIVE MILLION FEET 


in our storage yard for quick shipment 
by lakes or rail. Timbers up to 20x20-84. 
Band resaws and large surfacers :: :: 


ROGERS-RUGER LUMBER Co. 


Telecode SUPERIOR, WISCONSIN Long Distance 














meeting 
follows: 
Charles D. 


luesday afternoon and officers were elected as 


Whittier, Passadumkeag, president; C. H. 


Adams, Bangor, clerk and treasurer; G. W. Coffin, Bangor ; 
R. G. Leonard, Passadumkeag, R. S. Paige, Burlington, and 


H. B. Morison, Bangor, directors. 

At the annual meeting of the Penobscot East Branch 
Log Driving Co., held at the office of the clerk last 
Wednesday, Ira D, Carpenter, of Patten, and Moses B. 
Wadleigh, of Old Town, were elected directors, sueceed- 
ing M. L. Jordan, of Old Town, and John W. Hinch, of 
Danforth, the other directors elected being J. M. Me- 
Nulty and F. W. Ayer, of Bangor, and W. H. Murphy, 
ot Old Town. F. H. Strickland was reelected clerk and 
treasurer. J. M. MeNulty was elected president. The 
driving contract was put up at auction, going to F. W. 
Ayer, of Bangor, at $1.0999 a thousand. 





FROM A LUMBER CENTER OF NEW JERSEY. 
Newark, N. J., March 11.—Considerable concern is 
being evinced by dealers at this time on credit ac- 
counts. For no very apparent reason money is scarce, 
or at least hard to get. Reports from different offices 
have it that collections are not up to par, but the 
condition is considered a temporary one. The lum- 
bermen are of the mind that the industrial field is 
feeling its way along at present owing to the change 
in administration and as soon as the atmosphere 
clears business will assume its normal channels. 
Fifty-six sets of building plans were approved last 
week for work in the city. Agcording to the records 
$196,867 will be put in the construction work pro 
vided for in the permits. 
Alfred 
spent the 
J. Fred 
turned 
tina. 


Bicksford, secretary of the Somerset Lumber Co., 
early part of this week in New York State. 
Glasby, of the J. F. Glasby Lumber Co., re- 

recently from a business trip through South Caro- 
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Maines Fir * California Redwood 
Cedar and Spruce Red Cedar Shingles 


Complete Stock of above for Coast Shipment or from our 
MINNESOTA TRANSFER WAREHOUSE 


H. B. Waite Lumber Co. 
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yx? Idaho 
stan ~ White Pine 


White and Western Pine, Larch and Cedar Lumber. 


Serefrak Adar DOVER LUMBER CO., Dover, Idaho 








Flooring, ASD 
FIR csize" | gm, | CEDAR 
Bevel wet stm 
Siding and Finish, “area as Bevel Siding, 
Long Timbers, Joists, memLach Finish and 
Dimension, etc. Shingles. 


























We have the following stock on hand:— 


1, O00: OOO feet—Western Pine 1” Selects one better 
000. 000 feet 6-4 Shop No.3 and bette 
250, OOO feet 5-4 Shop No.3 and paler 
250,000 teet 8-4 Shop No. 3 and better 


Mixed Cars a Specialty. 


Wallace - Ballord Lumber Co. 


609-614 Lumber Exchange, MINNEAPOLIS, MINN. 








California White Pine 
California Sugar Pine 
and Arizona Soft Pine 


Best Stock for Factory and Pattern Lumber 


Ask LOUIS WUICHET 


Room 708-712 Railway Exchange, 
Tel. Harrison 1295 CHICAGO, ILLINOIS 


























THE SAGINAW VALLEY. 


Saginaw AND Bay City, Micu., March 11,—W. B. 
Mershon and W. S. Humphrey, of Saginaw, members 


of the Saginaw & Manistee Lumber Co., have gone to 
Arizona to visit the lumbering operations of that com- 
pany at Williams, in which they are heavily interested. 

E. B. Foss is spending a few weeks in Florida. Be- 
fore leaving for the South he stated that trade in 
white pine is reasonably good and_ prices for all 
lower grade lumber exceptionally firm with no par- 
ticular change in the better grades. Foss & Co. are 
carrying the usual stock through the winter. 

The proposition in the tariff revision schedule to 
place dressed lumber on the free list is not relished 
by operators in the Saginaw Valley, as the box fac- 
tories and dressed lumber plants in Bay City and in 
Saginaw employ 2,000 men and it is believed that the 


repeal of the duty on dressed lumber will transfer 
a good part of the business to Canada. 
The Michigan Truck & Lumber Co., of Holly, which 


a year ago took over the business of the Michigan 
Manufacturing & Lumbering Co. of that place, has 
trebled the number of men on its payroll within the 
year and reports its business growing finely. 
Masters & Co., of Ossineke, are shipping large quan- 
tities of cedar ties and poles by rail from that point. 


Nineteen hundred gnd twelve was a banner year 
in exports from Alpena by water. According to the 
report of the deputy collector of customs the value 
of the goods handled exceeded $11,000,000. The ship- 
ment by water included 378,491 cedar posts, 188,500 


cedar ties, 937,780 lath, and 25,439,000 feet of lumber. 
Corbin & Hill are operating a camp 14 miles from 
Gaylord on the Mackinaw division of the Michigan 
Central Railroad. Up to date they have cut 25,000 
cedar ties, 6,000 telegraph poles, 65,000 cedar posts, 
and 400,000 feet of pine lumber. The lumber is manu- 
factured by a portable mill. The land on which this 
timber is cut consists of 37 forty-acre tracts and it 
will require two years to complete the operation. 
Ralph Loveland, formerly president of the North 
Channel Lumber Co., of Thessalon, Ont., and for years 
actively associated with the old firm of Loveland & 
Stone operating at Cutler, Ont., is reported to have 
formed a business connection and assumed the man- 
agement of a lumber company in Mexico capitalized at 
$1,600,000 and composed of eastern capitalists. 





THE CITY OF THE STRAITS. 

Derroit, Micu., March 12.—Genuine spring weather 
has struck Detroit and the lumber dealers are experi- 
encing an unusual spurt in business. Building operations 
took a big jump last week, as is evidenced from the 
value of the permits, which were for $604,440. They were 
$578,961 for the preceding week and $122,525 for the 
same period in 1912. The big increase is due to the 
change in the weather, many persons having waited until 
the break in the long winter to start work on new homes, 
business blocks and factories. 

Yet, in spite of the good condition of the market and 
the abundance of orders, local lumber dealers fear that 
there may be worse conditions later in the season. One 
of the leaders says there is a general feeling among the 
lumbermen of Detroit and vicinity that there is likely to 
be some ‘‘tinkering with the tariff,’’ affecting the lum- 
ber trade to a certain extent. 

Three prominent lumbermen of the city have returned 
from extensive trips to the South, namely, Harry Bur- 
gess, of the Sibley Lumber Co.; J. J. Comerford, of the 
Detroit Lumber Co., and E. E. Hartwig, of the Hartwig 
Lumber Co. FE. L. Thompson, president of the Detroit 





Lumber Co., is still touring, and is not expected back for 
some days. He will visit Cuba, among other places 
Those who have come back report a pleasant trip. 





NORTHERN MICHIGAN NOTES. 

MANISTIQUE, MIcH., March 10.—Shortage of logs is 
embarrassing many northern loggeis. Jobbers are 
obiiged to deck logs at an extra expense of 50 cents a 
thousand feet; getting them insured is another heavy 
burden. 

lumber shippers are in the market for tonnage, but 
have hesitated to offer rates higher than last year. Some 
chartering has been done at an advance of 25 cents and 
the other boat owners are holding out for an equal 
freight. 

The first lumber carrier out this season will be th 
steamer Louis Pahlow of the Hines fleet, which is ex 
pected to sail about the middle of this month. 

The steamer Nipigon has been purchased by Capt. WV 
J. Harlow, of Toledo, from the Skillings, Whitney . 
Barnes Lumber Co., of Ogdensburg, N. Y. It will be 
used in the lumber trade this season and will tow thi 
Middlesex, which has been purchased of the Ogdensbur 
firm by Capt. H. Brock, of Cleveland. 

The August Seils & Sons sawmill at German Settl: 
ment, Wis., is in operation and cutting 11,000 feet dail; 





NORTHWESTERN MICHIGAN NOTES. 

Boyne Crry, Micu., March 10.—E. J. Fulghum, supe: 
intendent of Mill 1 of the W. H. White Co., has resigned 
his position and accepted a position at Hermansvill 
Mich. 

M. J. Fox. superintendent of the Von Platen Lumbe 
Co., at Iron Mountain, was called here this week to at 
tend the funeral of his sister. 

M. D. Reeder of the W. H. White Co. 
business trip to British Columbia. 

W. D. Martin, of the W. H. White Co., and his family 
are spending a few weeks in the South. 


MINNESOTA 


A MINNESOTA LUMBER CENTER. 


MINNEAPOLIS, MINN., March 12.—The wholesale trade 
here is interested in the prospective contest between 
yellow pine and fir for a large section of territory for 
merly monopolized by yellow pine which fir got heavily 
into last year. Most of Iowa is involved in the coming 
contest. Wholesalers here figure that in most of the 
territory yellow pine has a slight advantage at this time 
in prices on dimension, drop siding, ceiling and flooring, 
owing to the advances of fir since last fall, when some 
heavy sales were made in this territory. The southern 
manufacturers, who did not pay much attention last fall 
to the inroad of fir, now seem to be waking up and going 
after the business. Unless the fir men meet the yellow 
pine prices the southern mills are likely to get back a 
good deal of the business they lost for the first time last 
year. 

A heavy thaw which began here Saturday caused more 
or less damage to logging roads in northern Minnesota, 
and logging contractors are believed to have practically 
finished up their business. Many camps are known to 
be broken up, and it is known that the loggers as a rule 
expect to have everything cleaned up before March 15. 
It has been a hard winter for them, labor trouble being 
prevalent, and the output is not only restricted but the 
cost of production very high. 

Cc. A. Barton, of the Northland Pine Co., returned Sunday 

from a three weeks’ vacation trip with Mrs. Barton and 
their daughter, which took in Havana and several cities of 
Florida. They found the weather uncomfortably hot and 
were glad to get back to snow in Minnesota. 
J. H. Bloedel, of the Larson Lumber Co., Bellingham, 
Wash., was here last week en route to Seattle from New 
York. He conferred with C. M. Rohne, the local represen- 
tative, and met a number of friends in the trade. 

J. C. Kirkpatrick, of the National Pole Co., Escanaba, 
Mich., was here last week and went on to Spokane, 

D. H. McMullen, of McCulloch & McMullen, attended the 
meeting of the Northwestern Iowa Retail Lumbermen’s As- 
sociation at Sioux City last week, accompanied by E. Me- 
Culloch and W. W. Fulton, two of their salesmen. 

W. G. Wheeler, wholesaler at Rockford, Ill., was in Min- 
neapolis looking over the market a few days ago. 

George O. Wyatt. who represents the Pacific 


is making a 














Lumber 


Agency in Iowa territory, was here this week on his way 
to the Coast. s 
J. W. Phillips, representing the Wendling-Nathan Lumber 


in Iowa territory, which in 
meeting at Sioux City last 


Co., has returned from a tour 
cluded a visit to the retailers’ 


week. 
Henry Westerman, a well-known retailer of Montgomery. 
Minn., was a business visitor in Minneapolis this week. 





AT THE HEAD OF THE LAKES. 

DuLurH, MINN., March 12.—The principal demand for 
lumber is for grades which can not readily be furnished. 
One lumber broker states that he could place 25,000,000 
feet of low-grade stock in 10 days if he could guarantee 
reasonably prompt delivery. Reference was made in this 
department last week to an option existing for 1,500,000 
feet of No. 3 and No. 4 boards. The option was held by 
an eastern wholesale lumber firm, and was exercised a few 
days ago. This trade followed a transaction involving 
10,000,000 feet, which was reported at the time. The 
demand for lumber is fair and the prices are good. 

An early opening of navigation is looked for by lumber 
shippers. Lumber boats seldom begin arriving at the 
head of the Lakes before May 1, but from present pros- 
pects they may be a week earlier ‘this season if they move 
promptly. The ice fields are small, as compared with a 
year ago at this time, and it is unlikely that any great 
amount of new ice will form between now and April 1. 
Lake insurance does not go in effect until April 15, but 
if the season opens much earlier than that it is probable 
that the underwriters will make some special provisions. 
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‘he output of logs the last winter is not going to be as 
irge as earlier estimates indicated. This is true of woods 
products of all kinds, and it is due to the shortage of 
ibor whieh has existed all winter. There seldom has 
een a winter when all conditions were more favorable 
or a suecessful season in the woods, with the one ex- 
eption that men were searce. 

The Duluth Log Co.'s new sawmill at Big Falls, on the 
sig Fork River, will be ready for operation about April 1, 
ut it will not be started up until about April 15, at which 
ime it is expected that the ice will be out of the river. 
the Minnesota & International road will also serve this 
lant. The mill has a capacity of 75,000 to 90,000 feet a 
10-hour day. 

Ramsom Metcalfe, formerly of Duluth, and now of North 
Yakima, Wash., was in the city this week and says that the 
jumber business on the Pacific coast is in fine shape. He 
iys that a Duluth lumberman, W. ‘T. Bailey, has been out 
ihere making purchases of lumber to help fill his contracts. 

The West End of Duluth is to have a hotel, to cost 
s60,000. It will be located at Twentieth Avenue, West, and 
Superior Street, and will be erected by the Duluth Brew 
ing & Malting Co. 

Last Sunday, at Virginia. Minn., fire did slight damage 
io the planing mill of the Virginia & Rainy Lake Company. 





IN AND AROUND CLOQUET. 

CLOQUET, MINN., March 11.—Shipments from Cloquet 
so far this month are of good volume though at a some 
what lower rate than during February. Orders are not 
coming in as freely as during the early weeks of the 
year and the effect of broken stocks is making itself 
felt in the difficulty of handling orders offered. 

Inquiries continue to indicate a good demand for all 
grades of stock and the scarcity of many items that 
commonly move at this time of year in car lots is a large 
factor in holding down the volume of shipments. 

Logging conditions continue satisfactory. A thaw 
this week has cut the snow considerably in the open but 
has not as yet been able to affect roads seriously. Three 
train loads of logs are being received daily and a con 
siderable surplus is being accumulated at the mills 
against an early opening. 


WISCONSIN 


CREAM CITY TRADE NOTES. 














Labor Conditions Better—Warm Weather Threatens 
to Curtail Amount of Logs to Be Skidded—Some 
Stocks Light. 

MILWAUKEE, WIs., March 11.—Labor conditions all 
over Wisconsin are better today than they have been in 
vears. Less than half the men and women who last 
year sought work through the free employment bureau 
use this medium at present, according to Fred A. King, 
manager of the Milwaukee branch of the Wisconsin Free 
Employment Bureau, 182 Fourth Street. Every day 
from 40 to 50 men are sent to the lumber camps in 
northern Wisconsin. The condition, however, that these 
men shall have baggage sufficient to offset the price of 
transportation to the woods makes the demand for help 
in this line a constant one throughout the year. 

Logging operations are being rushed in the northern 
lumber country, in order that the bulk of the work may 
be done before the roads break up. The heavy snow 
falls over most sections of the State last week proved a 
boon to loggers. The weather at the present time is so 
much warmer, however, that fears are entertained that 
the snow will leave before all the logs have been skidded. 
Lumbermen say that even if there should be a break-up 
in the northern country at this time, the amount of logs 
cut will be considerably in excess of last season. Some 
of the smaller camps are beginning to break up but 
most of the large camps are still in operation. 

The shortage of hardwood stocks is causing consider- 
able concern and there seems to be no relief in sight 
until new stocks begin to arrive in May. Basswood 
will begin to make its appearance in the local market 
sometime in April. Even at this early date there is 
considerable green stock arriving, due to the insistent 
demands of the trade. Dry stocks, however, are badly 
depleted. There is even a searcity of cull lumber in 
almost every class and the high prices in this line are 
causing the box manufacturers to scurry about and look 
for substitutes. Shipments of southern hardwood are 
showing little if any gain and the supply of quartered 
and plain is at a decidedly low ebb. Prices in all lines 
of hardwood are higher than at the same time a year ago. 

Lumbermen say there is little dry hemlock on the 
market, due to the fact that stock is shipped out from 
the mills about as soon as it is manufactured. Yards 
all over the State are looking for hemlock, and it is 
almost certain that retailers will enter the spring build- 
ing season with stocks lighter than they have been in 
several years. Traveling men say that stocks of cedar 
and spruce at most of the retail yards are larger and 
probably will be equal to the demands of the trade. 

Real estate agents of Wausaukee have secured an 
option for T. H. Marrow and Oliver Harmon of Clar 
ence, Mo., on a thousand-acre tract of hardwood in 
Menominee County, Mich. 

Efforts are being made at Chippewa Falls to reopen 
the mill of the Stanley Manufacturing Co., which has 
been idle since the death of its founder, C. A. Stanley. 
The plant is equipped to turn out woodwork and some 
lines of iron castings. The Commercial Club of Chippewa 
“alls has the matter under consideration. 

Considerable new machinery has been installed in the 
branch plant of the Menasha Wooden Ware Co. at Lady- 
smith. A specialty is made of the manufacture of staves 
and heading at the Ladysmith mill, while the finished 
product is turned out at the Menasha plant. 


ON THE MENOMINEE. 

MARINETTE, WIs., March 12.—Fearing that the spring 
like weather of this week will continue until hauling 
will be no longer possible all operators in northern 
Wisconsin and Michigan are bending their efforts to 
ward getting the winter’s cut of timber to the land- 
ings. The ice roads are going to pieces, while snow 
roads are about gone, 3ecause of the steady 
cold weather the operators did not expect the break-up 
would come for several weeks, and the sudden change 
has made them realize they will have difficulty in 
getting out all timber that is now cut. Many camps 
are working the hauling crews overtime. At many 
places it will require from two to three weeks to haul 
the timber already cut. If the mild weather con- 
tinues the general break-up will begin next week. 

A representative of one of the larger companies 
operating in this district recently said that all things 
considered the season has been a good one for oper 
ators and that the output will be from 15 to 20 per 
cent larger than for five vears. Because of the favor- 
able weather the operating expenses have been lighter 
than in some former years. The price being paid for 
timber averages 10 per cent higher than any other year 
since 1907, 

Practically every farmer from Marinette north 
along the lines of the several railroads has been get 
ting out timber this winter. Many thousands of cedar 
and tamarack ties are being cut by these farmers, as 
the farmers and jobbers are making a better percent- 
age of profit on ties and mining timber than any 
other grades of stuff. Cedar ties are bringing 45 
cents each and tamarack ties bring 35 cents. 

The greatest drawback to the timber business in 
this region at the present time is- the high price 
charged for stumpage. The land owners are asking 
all the way from #600 to $1,000 a forty for stumpage 
that sold 12 or 15 years ago at from $1 to $2 an acre. 
The prices for stumpage are altogether out of pro- 
portion to the prices timber is bringing. If the 
stumpage owners continue to hold up their prices the 
time is not far distant when there will be very few 
farmers cutting timber. Most of the farmers have 
cut their own timber and now have to buy stumpage 
on tracts near their farms in order to log profitably. 

The car service has been better than for several 
years. Loggers for the most part have had all the 
cars they needed, but the timber is not hauled away 
as rapidly as it should be. Cars of timber are often 
hung up for a week or two before they reach their 
destinations. 

The timberlands of J. H. Rice near Pequaming, 
Mich., have been sold to Charles Hebard & Sons, the 
deal including between 6,000 and 7,000 acres of tim- 
ber, mostly hardwood. The plans of the new owners 
have not been announced but it is said they will log 
extensively next winter. 

The North Star Lumber Co. of Mondovi, Wis., has 
sold all of its vards in Wisconsin to the Midland 
Lumber Co. of Minneapolis. There will be no change 
in the management of the yards. 

The Ludington, Wells & Van Shaick Lumber Co., which 
recently sold out its holdings at Ludington, La., will 
soon be in business again at Menominee. Offices are 
now being prepared in a Menominee Bank Building, 
and Isaac Stephenson, jr., manager for the company, 
will return next week to take charge of the business. 
A general lumber and mining business will be done 
by this company, which has extensive holdings in 
several counties of the Upper Peninsula of Michigan. 

The cedar mill of Harter & Son at Faithorn Junc- 
tion, Mich., has started operations, and it is estimated 
3,000,000 shingles will be cut during the season. 

The report recently cyrrent that the Goodwillie Lum- 
ber Co., of Manistique, had bought the old Weston 
Lumber Co. mill, and that the Chicago Lumbering 
Co., of which the Consolidated Lumber Co., of Manis- 
tique, is the successor, plans to start another planing 
mill at that point, is flatly contradicted by the con- 
cern most interested, the Consolidated company. 
That concern acquired all the properties of the Chi 
cago Lumbering Co. and the Weston Lumber Co. last 
December and has made no sale of its properties, nor 
has it had negotiations to that end. The Consolidated 
Lumber Co. also disclaims any intention of erecting a 
planing mill this season. 





ONCE RICH, NOW PENNILESS. 

MARINETTE, WIs., March 11.—The commitment of 
Juhn Simons, of Homestead, Wis., to the Northern Hos- 
pital for the Insane at Oshkosh practically closes the 
career of one of the pioneer lumbermen of northern Wis- 
consin. His enterprises became so diversified at Flor- 
ence, where he once made his home, that he was known 
as the ‘‘ King of Florence.’’ Speculation is said to have 
started his downfall. The last thing he lost was his 
beautiful country home on Menomonee River 3 miles 
from Iron Mountain, Mich., which was known as ‘‘ Elm- 
hurst Place.’’ It was sold at sheriff’s sale and Simon’s 
mind then gave way with the knowledge that he was 
pemiiless. He is 60 years old. 





‘‘A FORM OF INSURANCE.”’’ 


To protect an exposed surface by the application of 
paint is so well recognized a form of economy that the 
careful manager considers painting as legitimate an 
expense for upkeep as any involved in the operation of 
a plant. In fact, the Joseph Dixon Crucible Co., of 
Jersey City, N. J., holds that to paint a structure with 
Dixon’s silica-graphite is a form of metal insurance. 
This paint, which is made in four colors and of only 
one quality, is equally suitable for metal and wood. 
—[Advertisement. | 
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Prompt 
Shipments 


are a hobby with us and 
with 14 modern sawmills 
producing daily 

{ 


1,500,000 feet of 


Fir and Cedar 
Lumber 


and 


Red Cedar 


Shingles 
we always have a good 
assortment of stock on 
hand from which to fill 


orders. 


We ship by rail or water. 





SALES OFFICES: 
701-703 Colorado Building, 
DENVER COLORADO 
E. F. HEISSER, 

Sales Agent for North Dakota. 
R. G. CHESBRO, 

Sales Agent for South Dakota. 
RED RIVER LUMBER CO., i 

Minneapolis, Minn. 










Representative for Wisconsin, 
Minnesota and Illinois. 

S. H. CHATTEN LUMBER CO.,, 
Kansas City, Mo. 
Representative for Nebraska, Kan- 

sas, Missouri and Oklahoma. 


Ss So NS 








) A 
jem 
| 


ih 


COMMONWEALTH 
LUMBER CO. 


SEATTLE, WASHINGTON | 


















AMERICAN LUMBERMAN 





Marcu 15, 1913 











SEATTLE 


Long Fir Timbers, Ties, 
Railway, Mine and 
Car Material. 


Special Bills—Yard Stock 


Cedar Siding 
and Shingles 























Reliable Service on Straight or Mixed Cars. 


Your Inquiries Solicited. 


A. W. Miller Saw Mill Co. 


1108-1109 White Bldg., SEATTLE, WASH. 








When You Open an Office 


IN THE 


Pacific Northwest 


We would like to rent it to you. 


We own and operate the follow- 

ing buildings in Seattle: 
White Building 
Henry Building 
Cobb Building 


The White and Henry buildings are the 
headquarters for more than a hundred 
lumber, timber, logging and machinery 
concerns If you open an office on 
the North Coast, it should be in the 
White or Henry Building, Seattle. 


For further information write to the 


Metropolitan Building Co. 


White Building, SEATTLE, WASH. 
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Specials for Quick Shipment: 


Wide Clear Spruce Finish. 
Spruce Factory Lumber. 
Fir Silo Staves. 
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Pacific Coast Forest Products 
FIR, SPRUCE HEMLOCK and RED CEDAR 
“California Sugar and White Pine” 





We are Manufacturers and Wholesalers of 
y) 


a 








Factory Lumber, Silo Staves, 
FlumeStock, Railroad and Car Material, 
Heavy Timbers, Soft Yellow Fir Uppers. 


Pioneer Lumber Co., !n<. 





LOCAL AND PERSONAL 








TO VISITORS IN CHICAGO: 


To enable your friends in the trade to reach 
you promptly advise the Information Bureau 
of the American Lumberman of your arrival, 
giving your hotel address and probable dura- 
tion of your visit. Inquirers can then obtain 
this information by telephone—Harrison 4687. 








MILLS: 1037-1038 Henry Bldg., 
Willpa Harbor, Wash. SEATTLE, WASH. | 
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CLIMAX TALLY BOOK. 


Handiest thing for the purpose you have ever seen. 
hardwood lumberman should have one. Designed by a prac- 
tical hardwood inspector who knew what was wanted. 
Bound in sheep, with stif covers and thumb and finger 
straps. Size of book, closed, 444x8% inches. Price per 
copy, 75 cents; six copies, $4; twelve copies, $7.50. Sample 
pages free. Published and for sale by the 

AMERICAN LUMBERMAN, Manhattan Bldg., Chicago. 


Every 








H. K. Loud, of Oscoda, Mich., has been appointed 
general sales manager at Charles, Mich., for the Loud 
Lumber Co. 

E. B. Nettleton is opening an office in the Fisher 
Building, Chicago, where he will handle west coast and 
Inland Empire products. 


G. C. Robson, secretary and treasurer of the Par- 
rish Lumber Co., Parrish, Wis., spent several days in 
Chicago this week. 


James T. Fryer, of the H. B. Waite Lumber 
Minneapolis, Minn., was in Chicago this week on busi- 
ness and reported that trade in Pacifie Coast products 
was shaping up splendidly. 

C. L. Tillotson, of the Wolf River Lumber Co., 
Antigo, Wis., was a Chicago caller this week and re- 
ported that conditions never were better. 


John Anderson, who is connected with the FE. H. 
Klann Lumber Co., hardwood wholesalers of Chicago, 


is this week in Wisconsin looking up stocks. 


C. C. Hubbard, manager of the hardwood department 
of George D. Griffith & Co., Monadnock Block, Chicago, 
is spending a week at the mill points in Wisconsin. 


Sheldon W. Buckner, of the Buckner Bros. Lumber 
Co., McCormick Building, Chicago, spent a day or two 
in St. Louis this week on business in the interests of 
his concern. 


EK. C. Thillotson, sales manager of the Thief River 
Falls Lumber Co., and the Bemidji Lumber Co., at Min- 
neapolis, Minn., was in Chicago Wednesday and Thurs- 
day of this week. 


E. L. Thornton, president of the Thornton-Claney 
Lumber Co., 2315 Elston avenue, Chicago, left last 


Monday for Hammond, La. He 


the first of next week. 


expects to be back 


’ 


J. H. Stannard, representative of Lee Wilson & C 
Armorel and Wilson, Ark., has been traveling in terri 
tory adjacent to Chicago the last week and reported 
trade as being very satisfactory. 

John E. DuBois, the well-known lumber 
and manufacturer, of DuBois, Pa., with vards and 
mills at Havre De Grace, Hicks Run and Dents Run, 
was a Chicago visitor several days this week. 

Fk. H. Walker, head of the Walker Lumber Co., the 
well-known retailer of Columbus, Wis., was in Chicago 
this week and stated that yard business has been 
steadily good and the outlook is bright for the coming 


season. 


wholesaler 


Among recent lumbermen visitors to Chicago were: 
J. S. MacCall, of Morrison, Ill.; E. L. Powers, of New 
York, N. Y.; J. K. Wesson, of St. Louis, Mo., and 
L. J. Parminter, of the International Creosoting & 
Construction Co., Galveston, Tex. 


J. Fred Baker, head of the Department of Forestry 
of the Michigan Agricultural College, East Lansing, 
Mich., will sail for Europe the latter part of this 
month. He expects to spend a year and a half abroad 
studying forestry, making foreign forest observations, 
ete. 


P. E. Gilbert, sales manager for the Wisconsin 
Lumber Co., Harvester Building, Chicago, returned 


Wednesday from a two weeks’ trip spent among the 
mills of Arkansas and Louisiana. Mr. Gilbert said that 
dry stock of all kinds of hardwoods were none too 
plentiful. 


Frank R. Whiting, of the Whiting Lumber Co., Phil 
adelphia, Pa., was in Chicago this week. As far as 
trade was concerned he simply reiterated what every- 
one in the hardwood business is saying about the activ- 
ity in that line of business and the excellent condi- 
tions surrounding it. 


©. M. MeDaris, vice president of the Big Four Lum- 
ber Co., St. Louis, Mo., spent several days in Chicago 
this week on business. Mr. MecDaris formerly was vice 
president of the Continental Lumber Co., of Houston, 
Tex., but severed his connection with that company 
last August and became interested in the Big Four 
Lumber Co. 


The well-known wholesale lumber firm, C. A. Spald- 
ing & Co., Detroit, Mich., have moved their offices from 
69 Buhl Block to 303 Free Press Building. This com- 
pany represents the Potlatch Lumber Co., of Potlatch, 
Idaho, in the State of Michigan, and is also a large 
wholesaler of yellow pine and other woods in the Mich- 
igan market. 


The Industrial Works, of Bay City, Mich., has estab- 
lished a Chicago agency in charge of Burton W. Mudge 
& Co., with offices in the Peoples Gas Building. This 
agency will handle, in the Chicago district, the well- 





known Industrial Works’ line of wrecking, loco, 
tive and freight cranes, pile drivers, transfer tal 
and grab buckets. 


H. H. Mecklin, of the Winchester Lumber Co., W 
chester, Ohio, was in Chicago last Wednesday. \| 
Mecklin said that business had been good all the ye: 
and that he had recently become financially interest: 
in the W. H. Gillen Veneer Co., Jackson, Ala. |} 
said that the company was preparing to make this o: 
ot the high-grade veneer producing plants of. t] 
country. They are installing a band mill, two rota 
machines, an automatic drier and a dry kiln and w 
specialize in oak and gum. 


A. C. Bensen is established in his new quarters, 3 
Free Press Building, Detroit. Mr. Bensen is genera 
agent for the following insurance companies: Lun 
bermen’s Mutual Insuranee Co., Mansfield, Ohio; Lun 
ber Mutual Fire Insurance Co., Boston, Mass.; Per 
sylvania Lumbermen’s Mutual Fire Insurance Co 
Philadelphia, Pa.; Indiana Lumbermen’s Mutual Insu 
rance Co., Indianapolis, Ind.; Central Manufacturers 
Mutual Insurance Co., Van Wert, Ohio, and the Fite) 
burg Mutual Fire Insurance Co., Fitchburg, Mass. 


J. A. Philips, formerly Iowa representative for th 
C. A. Smith Lumber Co., of Minneapolis, Minn., has 
accepted a position on the sales force of the Wend 
ling-Nathan Lumber Co., of Portland, Ore., and Seattle, 
Wash., and will call on the trade in Minnesota, North 
Dakota, South Dakota, Wisconsin, Illinois and Iowa, 
making his headquarters at the Minneapolis office of 
the Wendling-Nathan Lumber Co., 540 Security Bank 
building. Mr. Philips’ many friends will be pleased 
to learn of his connection with such an excellent and 
well-known concern as the Wendling-Nathan Lumber 
Co., and wish him all success. 





A NEW TIMBER BOND HOUSE. 

Financial men, and especially timber owners, will be 
interested to learn of the organization of a new bond 
house. The new firm will be known as W. G. Souders & 
Co., and will open oflices April 1 at 809-812 Westminster 
Building, Chicago. 

A few years ago, except in strictly lumber communities 
of the Northland, the financiers in the money centers did 





W.G 
Who Enters Timber 


SOUDERS, OF CHICAGO; 


tond Business. 


not especially cater to the lumber and timber interests; 
but of late years, considering the necessity for financing 
on a long-time basis rather than practically on 60-day or 
call loans, there has sprung up an allied industry—the 
bonding of large timber interests by lumbermen. With 
it came the specialist, the bond broker who made it his 
particular business to assist in the financing of timber 
deals and to teach the investing publie the reliability of 
the timber bond and its almost unparalleled security, 
besides its value to the financier, owing to the high moral 
rating of the lumber trade. Hence the growth of the 
great bond houses catering to this business. 

Mr. Souders has been a member of the firm Devitt, 
Tremble & Co. for three years and the firm’s success in 
financing properties in a large way has attracted the at- 
tention of those in financial circles. He is familiar with 
all branches of the bond business, and his associations and 
abilities are such that he is in a position to swing any 
reasonable bond issue in connection with his banking 
affiliations. 

Devitt, Tremble & Co., with whom Mr. Souders has been 
one of the guiding spirits since his connection with that 
institution, is one of the oldest bond houses in Chicago, 
and is known throughout the country as one of the most 
progressive and conservative organizations of its kind. 
Previous to associating himself with Devitt, Tremble & 
Co. Mr. Souders was manager of the bond department of 
the Milwaukee Trust Co. 

Of the bond issues put on the market during Mr. Sou- 
ders’ connection with Devitt, Tremble & Co. among the 
most notable are: Marshall Butters Lumber Co., Gray- 
ling Lumber Co., Waterloo, Cedar Falls & Northern Rail- 
way Co., Wisconsin River Power Co., Parsons Pulp & 
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uber Co., White Lumber Co., Milwaukee Northern 
hh lway Co., Michigan Power Co., Robert Conners Lumber 
, and the Champion Lumber Co, 
fhe house is primarily a municipal house, handling mil- 
is of dollars of municipal bonds every year. While 
. Souders will do a general bond business in municipal, 
lway and corporation bonds he will also pay considera- 
attention to the handling of timber bonds on well 
ablishead properties. 





LID WILL BLOW OFF MONDAY. 


lhe fire has been waxing hot under the political pot of 
e Lumbermen’s Club of Chicago during the last two 
eecks and the explosion is due to come off next Monday. 
!ollowing the Hnmemorial custom of other leading clubs 

the country this organization appointed a nominating 
nunittee to select the gentlemen who should preside 

er its destinies for the coming year. Also following the 
umemorial custom of the same class of organizations 

ndry members of the club nominated a member’s ticket 

order to enliven interest in club affairs and, perhaps, 
‘0 furnish the betting basis for those sportively inclined. 
lhe object was certainly attained in this case, and there 
as been a bigger attendance at lunch time at the club 
than perhaps ever before and there is much electioneer- 
ng and warm rivalry, although each candidate is taking 
the proper attitude that ‘‘at the earnest solicitation of 
my friends [ accept, ete.’’ The respective tickets are as 
follows: 

Regular Ticket. Vembers Ticket. 

President—-F. R. Gadd. k. H. Defebaugh. 

Vice president—John Claney. Ben Collins, Jr. 
Treasurer-——S, C. Bennett. Robert Sullivan. 
Secretary—T. A. McElreath. A. H. Ruth. 

Trustees for three years, 











E. A. Lang. E. A. Lang. 
k. FE. Skeele. EK. E. Skeele. 
W. A. Eager W.A. Eager. 


Trustee for two years. 


Herman H. Hettler. Hferman H. Hettler. 





CHICAGO LUMBERMEN’S BOWLING LEAGUE. 





Teams. L. P. C. 
Sash and Doors 19 4 
Hettlers ; 21 
American Car & Foundry 30 
Hardwood Mills é 33 .t 
Paepceke-Leicht 35 ADS 
Hoo-Hoo ... . 36 478 
American Lumberman 47 318 
Chestnuts 55 203 











Hettlers. Ist 2d «3d Paepceke-Leicht. Ist 2d 3d 
Westphal ....174 143 177 DERTOTOL s3cis-cc 33 BE ss 
Brailsford . i160 155 151 Mackenzie . 151 sae, won 
MeGrath . 137 160 138 Dwors piece 170 148 180 
Seifried ... -180 159 169 Boesen ... . 19% 137 72 
Swaftord . .154 191 178 Ratcliff ... ..175 204 167 
= —_—- Helbach .188 156 179 

Totals ......805 808 9813 — ——e 
Totals ...877 824 861 

Hardwoods. Ist 2d 3d Hoo-Hoo. Ist 2d «3d 
Arnemann 146 #153) 161 Wagner F 154 150 130 
Baker ... ..193 168 Lippert ... 205 166 154 
Ie ais ss ee sa 150) 160 Attley, G... 200° 188 170 
WUE osacssscckee wer Lunow . ..148 162 142 
Buchols ......162 278 197 Ladenberger ..154 1388 72 
Totals ......829 846 833 Totals ......861 804 768 
Am. Car & Fdy. Ist 2d 3d Chestnuts Ist 2d 3d 
Thoner 175 136 149 Lang 4 149 
Slade ...... 57 136 120 Grennan 141 
Sellers... ..137 165 142 Doe 125 
Pateer ..5... 4 190 BIO Roedter 149 
Johnson . 190 211 187 Larson 183 
2eteig ....<818 83388 808 ROUGIS: 66:04: 711 734 747 
Am. L’b’m. Ist 2d 3d Sash & Doors. Ist 2d 3d 
Mathison . 147 148) 150 Ehrhart ......200 170 195 
David .. 139 168 131 Garner .......182 156 166 
Martin ... 164 06149 «#171 Wickman . .158 168 170 
Staehlin ... 152 182 191 Lidell ... .158 55 157 
Darlington ....179 183 130 Laufenberg ...186 157 191 
TOUAE science 771 830 773 TEOURNG Ss .5:5-3-4 884 S806 S79 





LOUISIANA TIMBERLAND FOR SALE. 


On another page of this number of the AMERICAN 
LUMBERMAN appears an advertisement in which are 
offered 8,140 acres of timberland situated in the north- 
eastern part of Louisiana, within seven miles of a 
railroad. The owners of this land state that the tim- 
ber is favorably located for the installation of a mill 
and that excellent transportation facilities are easily 
accessible. Available figures show that the tract con- 
tains 46,680,000 feet of timber, mostly hardwoods. The 
land is said to be of a character that makes it suit- 
able for farming purposes when cleared. 





NELSON HAMLIN WALCOTT. 


(Concluded from Front Page.) 

American and its loyalty all centered in its country. 

N. H. Waleott married Miss Nellie Lincoln Me- 
Rosson in Providence April 25, 1888. Their family 
consists of three sons and one daughter. The oldest, 
Chester, is a student in Amherst College. The Wal- 
cotts attend the Methodist Episcopal Church and Mr. 
Walcott is a member of several clubs, but he has 
little taste for club life, his personal predilections 
being for the outdoor life. Before the automobile 
crowded out the horse he was a somewhat notable 
horseman. Outside of his business he finds his great- 
est pleasure in outdoor life. He learned to enjoy 
the woods during the years when he was traveling 
the southern country, and now he enjoys his business 
trips to the West and South especially for this rea- 
son. He is tall, of athletic figure, and this portrait 
indicates the relations of good fellowship which he 
holds to his brother lumbermen who have honored 
him by election to his new position, which is without 
question one of the most distinguished within the 
gift of lumbermen of this country. 





TROUBLE AND LITIGATION 


AFFAIRS OF THE INTERNATIONAL LUMBER & 
DEVELOPMENT CO. 

PHILADELPHIA, PA., March 10.—The suit of the United 
States Government against the officers and promoters of 
the- International Lumber & Development Co. for the 
use of the mails in furtherance of an alleged scheme to 
defraud is dragging on slowly before Judge Wilmer in 
the United States District Court here. When court ad- 
journed today the Government was still presenting the 
case, the attorneys reading slowly and carefully advertis- 
ing matter sent out by the concern and questioning the 
witnesses as to their knowledge of the truth of the items. 

Several employees and clerks have been examined and 
the Inspectors who were sent to the plantation ‘‘to in- 
spect for the stockholders’’ are now being examined. 
In outlining the case District Attorney Swartley said: 











Markley & Miller, who were the chief promoters, claimed 
that they owned 288,000 acres of land in Mexico, and that 
they were willing to sell it to the lumber company for 
$600,000. They circulated the report that they turned this 
land over to the company for a nominal consideration; but 
we will show you that they so manipulated the land deal 
that they received nearly 2,000 shares with which to pay 
for the land in Mexico. 

All the stock purchased by the stockholders was bought 
under contract for $300 a share, par. We will show you 
further that the property alleged to be owned by the com- 
pany was really owned by the San Pablo Co., a corporation 
operated under the laws of the State of New Jersey, and 
that Markley & Miller never owned a part of it. Notwith- 
standing that they did not own the land the officers of the 
company entered into a contract with its secretary and 
treasurer and manager to seil shares of stock on the in 
stallment plan. Under this contract they were to receive 
the first three payments from each subscriber of $5 each, 
making $15 a share to be divided among them; and were 
also to receive $2.50 a share for the next four months. It 
will also be shown that these men represented to prospective 
stockholders that they were to sell 20,000 shares of stock 
at $300 a share, par. They sold more than 20,000 shares, 
and at times had received $200,000 more than they had 
shares to sell. 

We will show you that they did not cut 13,000,000 feet 
of luinber, as they represented, but only 4,000,000 feet, and 
much of that did not belong to them nor was it cut 
from Jand they were supposed to have owned. It grew 
on other property and was cut and shipped from other 
ports and not from their plantation. The dividends they 
paid out, alleged by them to have been gotten from the 
sale of this lumber, could not have been so derived. 

Eizht per cent annual dividends were guaranteed to the 
stockholders. ‘They not only paid 8 per cent, but at times 
paid 10 per cent to some of the stockholders. They claimed 
to be earning these dividends, but we will show you that 
during the seven years this company was in existence the 
alleged dividends were paid semiannually not out of the 
earnings out out of the money they had collected from the 
stockholders. About $1,500,000 was paid back to the stock 
holders, supposed to be dividends. For two years these 
men did not have a pen scratch on their books showing 
any dividends earned. It was simply a system of book- 
keeping and a pretense that they had earned them. 





From appearances at this stage of the trial it would 
seem that there had at least been gross exaggerations and 
twisted representations, and one of the features of the 
case which stands out clearly is the apparent reluctance 
of the witnesses to testify. 


3ALTIMORE, MpD., March 13.—On application of Howard 
W. Jackson, an order was issued March 10 by Judge Dun- 
ean, in the circuit court at Towson, appointing Mr. Jackson 
and Lee I. Hecht receivers for the Charles J. S. Steiner 
Mantel Co., which has been operating a factory at Orange- 
ville, near the eastern city limits. S. Salebes and the com- 
pany consented to the proceeding. The assets are said to 
be $65,000 and the liabilities $36,000. It was stated in the 
application for receivers that differences developed among 
the directors, officers and stockholders in regard to a_ pro- 
posed reorganization of the company and that these differ- 
ences had proved irreconcilable, making it necessary to ask 
for a receivership. Mr. Steiner, who has been in charge of 
the practical operation of the plant, was formerly with 
the Steiner Mantel Co., but left ard launched the Charles 
J. S. Steiner Co. The two concerns are not identical, the 
Steiner Mantel Co. going ahead without ijnterruption. 
Bros., $400, all of Buffalo. 


ATLANTA, GaA., March 12.—The failure of Simpson & 
Harper, lumber dealers with offices in the Fourth National 
Sank, has caused four other lumber companies to fail and 
has affected 20 or 50 more. It is said that 12 companies 
were so seriously concerned in the failure that they are 
upon the verge of insolvency. It is only now that the full 
extent of this failure is being realized. John K. Ottley, 
one of the receivers, has estimated that the amount of the 
company’s indebtedness will be at least $400,000; and 
dealers report that the local market is much disturbed. 
These companies have failed as a result of the insolvency 
of Simpson & Harper: E. P. Rentz, of Ocala, Fla.; the 
Edgewood Trading Co. and the Alexander Lumber Co., of 
Atlanta, and the J. J. Black Lumber Co., of Marietta. The 
Decatur Lumber Co. has been so affected that it will be 
taken over by W. B. Disbro and will be able to pay only 75 
cents on the dollar. Companies in South Carolina where 
Simpson & Harper did much business also have been affected. 

WorcESTER, MAss., March 13.—C. A. Evans has been 
appointed receiver of the Dodge Furniture Co. The appoint- 
ment was made in order to assure the payment of as high 
as possible a percentage on the claims of creditors. Frank 
A. Drury, representing the creditors, has been trying to 
secure the payment of more than 45 cents on the dollar, 
which was the offer made by the Dodge company. 

East Liverroont, Ouro, March 12.—C. C. Connell, referee 
in bankruptcy for Robert Hailes, has issued notice of first 
meeting of creditors to be held at Lisbon, Ohio, March 20 
at 10 a. m., at referee's office, at which time creditors may 
prove their claims, appoint a_ trustee, etc. Mr. Hailes’ 
liabilities were given as $27,769 and assets $7,600. 


BALTIMORE, Mb., March 138.—The assets of James (C. 
Nowe & Co., which went into the hands of a trustee recently, 
will be sold at public auction by Trustee Charles G. Bald 
March 21. The assets include the usual lumberyard prop- 
erty in addition to a quantity of paint. 

fipen, N. Y., March 12.—An involuntary petition in 
bankruptcy has been filed against the Eden Planing Mill Co. 
The petitioners and their claims are as follows: Palen 
& Burns, $509; The MeNeil Lumber Co., $2,800; Hurd 


Cuicaco, Inu., March 13.—The Union Show Case Co. has 
filed an involuntary petition in bankruptcy. 


BARNESVILLE, GA., March 12.—The Barnesville Coal & 
Lumber Co. has filed a petition in bankruptcy. 
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OMAHA, NEB. 


Representative Wholesalers and Manufacturers 


Our Service, 


On Direct Shipments from 
Pacific Coast and Inland 
Empire is unexcelled—as is 
the quality and uniformity 
of our 


Western White Pine 
and Fir Products. 


C.N.DIETZ 
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Doors, Windows | 
and Screens 


Of the Best Material and Workmanship. 
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DOORS,SASH, 
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ano HIGH CLASS 
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Write for our 1912 
Screen Catalog B. 


— Manufactured and Distributed by — 


| M.A. DISBROW& CO., Omaha,Neb. 




















This space will contain our announcements from time 
to time on 
Tennessee Red Cedar Posts and Poles 
Cypress and its Products 
Yellow Pine, Long and Short Leaf 


and all Western Products. 














Our standing is unquestioned. May we have 
your inquiries and orders. Prompt Service. 


DODDS LUMBER COMPANY, Omaha, Neb. 
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White Pine Shop “'stear™ 


We can furnish it from 1 to 4 inches thick. 
--- WE OFFER --- 


100 M 58-4 No. 2 Shop. 125 M 5-4 No. 3 Shop. 

125 M 6-4 No. 2 Shop. 75 M 6-4 No. 3 Shop. 
90 M 8-4 No. 2 Shop. 100 M 8-4 No. 3 Shop. 
40 M 5-4 D Select. 60 M 6-4 D Select. 


100 M 4-4 6-10’ D and Better W. P. Shorts. 
60 M 4-4 6-8’ No. 1, 2 and 3 Common Shorts. 


STUHR LUMBER COMPANY, Minneapolis, Minn. 











Bradley, Miller & Company 


BAY CITY, MICH. (Station A) 


We Solicit your Inquiries for ' 
Mouldings 
White Pine Lumber 
Kiln Dried Maple Flooring 
K. D. Window and Door Frames 
Dimension Shingles and Box Shooks 
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Special Attention Given to Prompt Shipments of Mixed Cars. 


The Eastern Lumber Co., Tonawanda, N. Y. 












Est. 1886 a. _ 
tHika.-.- 
Annual ——a 
Capacity re 7 “ft 
60,000, 000Ft. 














West Penn Lumber Co. 


Wholesale Lumber 
WHITE PINE YELLOW PINE 
HEMLOCK HARDWOODS 

PITTSBURGH, PA. 
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Hotel Cumberland 


NEW 
YORK 


S. W. Corner Broadway 
ome at 54th St., Near 50th 
Street Subway Station 

and 53rd Street 
Elevated. 







Ideal location. Near theatres, shops and Central Park. New 
and Fire-proof. Coolest Summer Hotel in New York, all out- 
side rooms. Transient rates, $2.50 with bath, and up; suites 
$4.00 and up. Special rates for summer months. 10 minutes 
walk to 30 theatres. 


Send for Booklet. 


HARRY P. STIMSON, ndgrigzrih 











= nas eames 








BUSINESS CHANGES, INCORPORATIONS, ETC. 





BUSINESS CHANGES. 


ALABAMA. Brewton—The Cedar Creek Mill Co. has 
been succeeded by the T. R. Miller Lumber Co., recently 
incorporated. 

ARKANSAS. Eureka Springs—The Granger-Kelley 
Lumber Co. has increased its capital stock to $51,300. 

Nettleton—The Michigan-Arkansas Lumber Co. has 
been succeeded by the Michigan Lumber Co. 

CALIFORNIA. Anderson—The Thatcher Lumber Co. 
has been succeeded by the Red River Lumber Co. ' 

Los Angeles—The Duffy Lumber Co. is out of business. 

ILLINOIS. Centralia—The Hunter-Hall Lumber Co. has 
changed its name to the Hall Lumber Co. 

Hurst—The Russell-Zimmerman Co. has been succeeded 
by the Hurst Lumber Co. 

INDIANA. Kokomo—The South Side Lumber Co. has 
changed its name to the South Side Lumber & Coal Co. 

North Judson—The Dye Lumber Co. has changed its 
name to the North Judson Lumber Co., and reincorpor- 
ated. 

Rockport—The Eigeman Contract Co. is out of busi- 
ness. 

Rockport—The Rockport Box Manufacturing Co. is out 
of business, 

IOWA. Calmar—O. A. Tenold has been succeeded by 
Tenold & Nystrom, 

Cedar Falls—The Weart-Frisbie Lumber Co. has been 
succeeded by Smith & Messier. 

Hartwick—Wheeler & Latta are closing out. 

Larchwood—The F. Rudloff Co. has sold out to the 
John W. Tuthill Lumber Co., of Sioux Falls, S. D. 

Quimby—J. & W. C. Shull have been succeeded by the 
Farmers’ Lumber Association. 

KENTUCKY. Barbourville—Alex Sevier is out of busi- 
ness. 


LOUISIANA. 





Honey Island—The Louisiana Hardwood 
Lumber Co. has been succeeded by the Globe Packing 
Box Co., with headquarters at New Orleans. 

Vivian—The Louisiana Lumber Co. has been succeeded 
by F. H. Brown. 

MASSACHUSETTS. Danvers—Woodman Bros. & Ross 
have been succeeded by A. J. Davis, of Salem. ; 

Gardner—Frank M. Favor has bought the lumber busi- 
mess formerly carried on by the late Milton M. Favor and 
will continue to operate a retail yard in connection with 
his brick business. 

Springfield—The Charles H. Annable Lumber Co. has 
been succeeded by the Fletcher Lumber Corporation. 

MICHIGAN. Britton—H. H. Temple has been suc- 
ceeded by W. C. Eldred, 

Detroit—The Tilden Saw & Manufacturing Co. has been 
succeeded by the Tilden Saw Co. : 

Detroit—A. C. Bensen, general insurance agent for @ 
number of lumber insurance companies, has moved his 
offices to 303 Free Press Building. 

Detroit—C. A. Spalding & Co. have removed from 69 
Buhl Block to 803 Free Press Building. 

Romeo—Eber L. Kennedy & Co. have been succeeded 
by the George F. Robertson Co. 

Romeo—George F. Robertson has been succeeded by the 
George F. Robertson Co., recently incorporated. 

MINNESOTA, Brooten—The W. E. Bertram Lumber 


Co. has been succeeded by the H. W. Ross Lumber Co.,. 


with purchasing department at Minneapolis. : 

Minneapolis—The Red Diamond Lumber Co. has been 
succeeded by the Ingvoldstad Lumber Co. 

Sauk Center—James Ingram has been succeeded by the 
Independent Lumber & Coal Co. 

MISSISSIPPI. Eddiceton—The Michigan Handle Co. is 
moving to Pearlhaven, a suburb of Brookhaven 

MISSOURI. Hale—T. E. Jeffries has sold his yard here 
to the Myers Lumber Co. 

St. Louis—The Ladenberger Lumber Co. has been suc- 
ceeded by the Independent Lumber Co. : 

Maitland—The T. W. Ballew Lumber Co. has sold its 
yard here to Edwards & Crawford. 

MONTANA. Polson—The Stritzel-Spaberg Lumber Co. 
has changed its name to the Spaberg-Marsh Lumber Co. 

NEBRASKA. Arcadia—The S. A. Foster Lumber Co. 
has sold its yard to the J. K. Ward Lumber Co.; F. B. 
Gould manager. 

NEW JERSEY. Woodbridge—George Moschel has been 
succeeded by the Woodbridge Lumber Co., recently in- 
corporated. 

NEW YORK. Syracuse—E. E. Chapman's Sons have 
been succeeded by the Chapman Lumber Co. 

NORTH DAKOTA. Marion—The Johnston Elevator 
Co. has been succeeded by the C. A. Finch Lumber Co., 
with purchasing department at La Moure. 

OHIO. Canton—C, D. Bartlett has been succeeded by 
the C. D. Bartlett Lumber Co. 

Cleveland—The A. Teachout Co. has increased its capi- 
tal stock to $250,000. 

Newark—The Newark Ohio Furniture Co. has increased 
its capital stock to $150,000. 

OKLAHOMA. Big Cabin—F. M. Adams has been suc- 
ceeded by the Adams Lumber Co. 

Mangum—The Rounds & Porter Lumber Co. has sold 
out. 

Mangum—The W. P. Seawell Lumber Co. has closed 
out. 

Oklahoma—The Louisiana Saw Mill Co. is liquidating. 





OREGON. Portland—The Falls City Lumber Co. is 
closing its office here. 
PENNSYLVANIA, Williamsport—The West Branch 


Box & Lumber Co. has increased its capital stock from 
$7,000 to $10,000. 

Philadelphia—The Forest Lumber Co. has moved from 
1605 Real Estate Trust Building to Rooms 825-26 Stock 
Exchange Building, 

York—Hollinger & Beitzel are out of business. 

SOUTH CAROLINA. Cheraw—The Cheraw Sash Door 
& Lumber Co. has increased its capital stock to $20,000. 

TENNESSEE. Memphis—The Memphis Saw Mill Co. 
has been succeeded by the Memphis Band Mill Co., re- 
cently incorporated. 

TEXAS. Abilene—The Darnell Lumber Co. is closing 
out. 

_ Beaumont—The Beaumont Shingle & Lumber Co. has 
increased its capital stock to $100,000. 

Celeste—E. F. Adams has been succeeded by the E. F. 
Adams Lumber Co, 

Rio—The Mayhew & Isbell Lumber Co. has closed 
out. 

Voth—The Keith Lumber Co. has been taken over by 
the W. F. Ryder Lumber Co., recently incorporated at 
Beaumont. 

WISCONSIN. Beaver—The O. Brault sawmill has been 
acquired by H. G. Shallow, formerly of Wausaukee. 

Hubbleton—Edward Maldaner has been succeeded by 
E. R. Elliott. 

Oxford—The Wisconsin Central Lumber Co.’s yard has 
been acquired by Kellogg Bros. Lumber Co., of Grand 
Rapids, Wis. 

Tripoli—The Stolle Lumber Co. has increased its cap!- 
tal stock from $25,000 to $100,000. 


INCORPORATIONS. 


ARKANSAS. Caddo Gap—The Gap Lumber & Sw: 
Co., authorized capital $20,000. 

CALIFORNIA. Eureka—The William Carson Estate ( 
(to engage in lumbering, logging, etc.), authorized capit 
$25,000; John Milton Carson, Charles Sumner Carson, W 
liam W. Carson, Carlotta Carson Tyson and Percy 
Brown, 

Sacramento—The California Planing Mill & Furnitu 
Co., authorized capital $25,000; Ik. G. Ward, Percy | 
Reese and J. J. Cippa. 

FLORIDA. St. Petersburg—The Pratt Lumber Co., a 
thorized capital $25,000. 





IDAHO. Harrison—The Harrison Box Co., authorize: 
capital $20,000. 
INDIANA. Crawfordsville—The Crawfordsville Furn 


ture & Lumber Co., authorized capital $75,000; Edward A 
Sterzik, Frank C. Evans, Howard Smith, Preston O. Rudy 
Henry E. Greene and Lawrence E. DeVor. 

LaPorte—The Builders’ Millwork Co., authorized capit 
$15,000. 

North Judson—The North Judson Lumber Co., author 
ized capital $15,000; George D. Dye, Edward R. Dye an 
Allen E, Eberly. 

MAINE. Bangor-—-The Penobscot Land & Investment 
Co., authorized capital $250,000; W 3. Pierce, president 
and L. C. Stearnes, jr., treasurer. 

MARYLAND. Baltimore—The American Belting Co. of 
Baltimore, authorized capital $1,000,000; Harry C. Law 
rence, William M. Purdy and Charles T. Neepier. 

MASSACHUSETTS. soston—The A. H. Richardson 
Lumber Co., authorized capital $75,000. 


MICHIGAN. Charlevoix—The Charlevoix Lumber Co 
authorized capital $50,000, 

MINNESOTA. Sauk Center-——-The Independent Lumber 
& Coal Co. 

MONTANA. Helena—The Eureka Tie & Timber Hook 


Co., authorized capital $50,000; Joseph Pronovost, Leverett 
S. Ropes, George Beaulieu, Charles Jungberg and Wil 
liam H. Poorman. 

NEW JERSEY. Newark—The J. S. H. Clark Lumber 
Co., authorized capital $25,000; Henry G. Clark, Frederick 
McCracken and Alexander B. Clark. 

NEW YORK. Brooklyn—The Kells Mill & Lumber Co., 
authorized capital $30,000; Daniel J. Leary, William C, 
Reid and Charles O. Kells. 

Buffalo—The Buffalo Package Co. (to manufacture pails, 
barrels, tubs, etc.), authorized capital $75,000; George 
Morris, Albert Kuehner, C. V. Morris 

Manhattan—The Royal Antiseptic Toothpick Co., au- 
thorized capital $15,000; Jacques Koniger, Morris Schlesin- 
ger and Isidore Baron. 

Manhattan—Fred C. Thoma (lumber), authorized capi- 
tal $15,000; Fred C, Thoma, Marie Thoma and Babette 
Moller. 

NORTH CAROLINA. Biltmore—The Carolina Veneer 
Co., authorized capital $10,000. 

Fayetteville—The Commonwealth Land & Lumber Co., 
authorized capital $100,000; J. Sprunt Newton and others 

PENNSYLVANIA. Allentown—The William D. Schantz 
Co. (to manufacture and sell furniture); William D. 
Schantz, Robert K. Schantz and Helen M. Schantz. 

Ambridge—The Woodlawn Lumber Co., authorized capi- 
tal $50,000; John F. Hains, president; Wilbur Harris, vice 
president; E. M. Ridenour, secretary and treasurer. 

Philadelphia—The Cranston Coal & Lumber Co., author- 
ized capital $100,000; F. R. Hansell and others. 


TENNESSEE. 3ristol—The Ryan Co., authorized capi- 
tal $5,000, 
TEXAS. Beaumont—The W. F. Ryder Lumber Co au- 


thorized capital $100,000; W. F. Ryder, president; J. F. 
Keith, vice president and L. L. Ryder, secretary-treasurer. 

Kerrville—The Citizens’ Lumber Co.; C. W. Movre, John 
Patterson and Herman Mosel. 

WASHINGTON. Mineral—The Carlson Lumber Co., au- 
thorized capital $10,000. 

Seattle—The Oregon-Washington Lumber & Manufac- 
turing Co., authorized capital $25,000. 

Seattle—The Worthen Lumber Mills, authorized capital 
$50,000. 

Tacoma—The Buffelen Lumber & Manufacturing Co., 
authorized capital $100,000; John Buffelen, Otto Richter, 
Fred F, Greenwood, Attorney Robert M. Davis and Frank 
C. Neal. 

WEST VIRGINIA. Elkins—The Preyz-Hassinger Co 
(to build cooperage mills, ete.), authorized capital $25,- 
000; J. C. Hassinger, Susie Hassinger, L. R. F. Preyz, E. 
E. Lucile Preyz, A. S. Gilmore and W. T. Davies. 

_ Welch—The Tug Fork Planing Mill Co., authorized cap- 
ital $25,000; R. W. Branscome, Oscar Bohm, Charles Wag- 
ner, J. W. Doss and J. D. Greene, 

WISCONSIN. Neenah—The Wolf-Yahr Lumber & Fuel 
Co., authorized capital $35,000; George T. Wolf, V. G. Yahr 
and ‘T. #. Yahr. 

Neillsville—The Cheesemakers Box Co., 
tal $5,000; J. H. Daughette, Harry Fide, 
and Frank Reinhard. 

_ Two Rivers—The Wisconsin Wood Working Co., author- 
ized capital $25,000; G. R. Hoffman, A. W. Stetten and 
Laura Zahn, 


BRITISH NORTH AMERICA. 


ONTARIO. London—The Smith Furniture Co. (Ltd.), 
authorized capital $40,000; Henry T. Smith, Charles J. 
Smith, Arthur J. Smith and others. 

Presque Isle—The Quebec Land Co. (to conduct a lum- 
ber business, ete.), authorized capital $1,000,000; Arthur 
R. Gould, president; Horace M. Crandall, treasurer. 

SASKATCHEWAN. Regina—The Lumber Manufac- 
turers’ Yards (Ltd.) has increased its capital stock from 
$500,000 to $600,000. 


authorized capi- 
Charles Stevens 





NEW VENTURES. 


CALIFORNIA. 3urbank—The Burbank Lumber Co. 
recently began the retail and planing mill business. 

COLORADO. Greeley—The Russell Lumber Co. re- 
cently began business with headquarters at Billings, 
Mont. 

DELAWARE. Delmar—German & Lowe recently began 
the lumber business. : 

ILLINOIS. Mazon—The Mazon Farmers’ Elevator Co. 
is opening a yard. 

Chicago—The Industrial Works, of Bay City, Mich., 
has established a Chicago agency in charge of Burton W. 
Mudge & Co., with offices in the Peoples Gas Building. 
This agency will handle the Industrial Works’ wrecking, 
locomotive and freight station cranes, pile drivers, trans- 
fer tables and grab buckets. 
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INDIANA. Peru—The Unger-Cramer Co. has begun 
manufacturing boxes. 

1OWA. Ladora—The Cooperative umber Co. is being 
organized. 

KANSAS. DeGraff—The J. H. Huston Lumber Co. 
recently began business. 

KENTUCKY. Shelbyville—Gruber & Doss recently be- 

) the lumber and contracting business. 

LOUISIANA. Monroe—T. L. Hood recently began to 
ruinufacture and wholesale yellow pine lumber. 

olsom—The Folsom Lumber Co. has begun manufac- 

ring lumber. 

Monroe—E. O. Smith recently began the manufacture 

lumber. 

MICHIGAN. Clio—Marshall Smith recently began 

inufacturing packages. ; 

Pontiac—The Wright Planing Mill recently began busi- 


ss. 

Vandalia—The Corlett-Stone Lumber Co., of Three 
jtivers, will carry a full line of lumber, lime, sash, doors, 
ouldings, roofing, etc., here. 

MINNESOTA.  Finlayson-Moose Lake—The Pine City 
Saw Mill Co., with headquarters at Pine City, has opened 

tail yards at above points. 

Minneapolis—The Gale-Gunner Lumber Co. recently 

gan business. 

Wanamingo—The Farmers’ Lumber Co. has been 
formed; M. Urevig, president, and Edward Dvergedahl, 
ecretary. 

MISSISSIPPI.  Ellisville—The E. C. Bradley Lumber 
Co., of Cincinnati, Ohio, has opened offices here. 

MISSOURI. Poplar Bluff—The Black River Lumber Co. 

cently began wholesaling hardwood lumber. 

NEW YORK. Rochester—The James P. Cunningham 
lumber Co. recently began business. 

NORTH DAKOTA. 3olden Valley-—W. D. Niehaus 
ecently began the retail lumber business. 

OHIO. Linden Heights—The Linden Lumber Co. re- 
cently began business. 

Steubenville—The May-Specht Lumber Co. recently 
began business. 

PENNSYLVANIA. Girardville—E. H. Ratzburg will 
enter the lumber business. 

Pittsburgh—The Manufacturers’ Lumber Co. recently 
began the wholesale business. 

SOUTH CAROLINA. Batesburg—The Batesburg Cot- 
ton Oil Co. recently began the lumber brokerage business. 

SOUTH DAKOTA. Rapid City—The Gate City Manu- 
facturing Co. recently began manufacturing millwork. 


TENNESSEE. S_,u...—Lee & Foshee have installed 
another sawmill. 


TEXAS. Cuero-Long Mott—The McMurray Lumber 
Co., of Houston, has opened yards at the above points. 
Houston—The Bauguss Lumber Co. has opened a retail 
yard with offices at 1400 Maury Street. 

Kerrville—The Citizens’ Lumber Co. recently began 
business, 

WASHINGTON. Seattle—The Interstate Lumber Co. 
has opened offices at 1101 White Building to wholesale 
imber. This company has no connection whatever with 
the Interstate Lumber Co., of Missoula, Mont. 


BRITISH NORTH AMERICA. 
ALBERTA. Warner—E. C. Laing recently began the 
lumber business. 


SASKATCHEWAN. Saskatoon—The Leitch McClean 
Lumber Co. (Ltd.) recently began the lumber business. 





NEW MILLS AND EQUIPMENT. 





MINNESOTA. St. Paul—The Capital City Lumber Co 
will erect a 2-story mill to cost $6,000. 


MISSISSIPPI. Isola—The Bellgrade Lumber Co., with 
headquarters in Memphis, Tenn., and mills at Belzoni, will 
begin constructing tram roads, mills, sheds and other 
facilities for the development of timber. 


MISSOURI. Compton—The Compton planing mill will 
be ready for operation April 15. The building is 90 by 
115 feet, three stories high and cost $15,000. 

NEW YORK. Watkins—The Fixture & Lumber Co. will 
rebuild its factory. 


OHIO. Toledo—The Harbauer Co. has taken out a 
permit to build a three-story factory, 100 by 180 feet, to 
cost $16,000. 


OREGON. Independence—T. R. Pearce, of Portland, 
is surveying for a sawmill. 


TENNESSEE. Catoosa—The Tennessee Timber, Coal 
& Iron Co.’s plant is ready to turn out lumber. The 
mill has been under construction for two years and cost 
$1,000,000, 


WASHINGTON. Elma—Charles Peterson will rebuild 
the Rayville shingle mill. 
_ Lincoln Creek—The Lincoln Creek Lumber Co. is build- 
ing a long-timber mill to have a daily capacity of 100,- 
000 feet. 


Tacoma—The Buffelen Lumber & Manufacturing Co., 
(recently incorporated) will erect a planing mill and dry 
kiln and make improvements on the sawmill recently 
acquired, formerly the old Capitol Box Co.’s plant. About 
$15,000 will be spent on improvements and the mill is 
expected to be ready for operation in 60 days. 


WISCONSIN. Milton—The Burdick Cabinet Co. (re- 
cently incorporated) will erect a factory. 





CASUALTIES. 





ILLINOIS. Rockford—The planing mill of the T. J. 
Derwent Co. was destroyed by fire March 6, causing a loss 
of $50,000, which is fully covered by insurance. 


NORTH CAROLINA. Elizabeth City—One of the saw- 
mills of the Foreman-Blades Lumber Co., together with 
= kilns and lumber, was destroyed by fire last 
week, 


PENNSYLVANIA. Union City—The plant of the 
Shreve Chair Co., the largest of its kind in the world. 
was burned March 8. The loss is $250,000 with $200,000 
insurance. 


TEXAS. Smithville—The lumber office and about 
three-fourths of the lumberyard of M. M. Turney were 
destroyed by fire last week. The loss amounts to $12,000 
with $8,000 insurance. 


TENNESSEE. Dresden—Sidney Farmer’s planing mill 
and sawmill plant was dynamited February 28, causing a 
loss of $8,000. 


WASHINGTON. Raymond—Tie Raymond Box Co.’s 
factory was destroyed by fire recently, entailing a loss of 
$20,000, which is fully covered by insurance. 


THE MARKETS. 


For Editorial Review of Current Market Conditions 
See Page 31. 


Yard trade continues good. Building operations 
throughout the city and suburbs are active. The recent 
snowy weather seemingly had no terrors for the con 
tractor. The issuance of building permits by the city 
building department during February was much heavier 
than a year ago and showed a considerable increase for 
small buildings, which consume comparatively more lum- 
ber than do the large steel structures, of which many are 
under way. ‘This insures a healthy trade for lumber- 
yards that cater to city business, many of which are 
having about all the local orders they can handle com- 
fortably. 

Lumber receipts at Chicago during the week ended 
March 8 aggregated 54,759,000 feet, against 45,720,000 
feet for the corresponding week in 1912. ‘otal receipts 
from January 1 to March 8, 1913, amounted to 514,- 
601,000 feet, an increase of 195,007,000 feet over the 
corresponding period last year. Shipments for the week 
ended March 8 were 15,837,000 feet, a decrease of 2,831,- 
000 feet over the corresponding week in 1912. ‘Total 
shipments from January 1 to Mareh 8 aggregated 151,- 
701,000 feet, 12,978,000 feet more than was shipped from 
Chicago during the same period in 1912. Shingle receipts 
for the week show a decrease of 2,114,000 over the cor- 
responding week in 1912, while total receipts from Jan- 
uary 1 to March 8, 1913, show an increase of 1,997,000. 
Shipments of shingles for the week show a decrease 
1,002,000 in amount—over the same week last year, while 
total shipments show an increase of 5,157,000 over the 
comparative period from January 1, 1912. 


Chicago Lumber Receipts and Shipments. 
Reported by the Board of Trade. 
Receipts, Week Ended March 8, 






Lumber. Shingles. 
1913 54,759,000 7,183,000 
191: 45,720,000 9,297,000 
Increase 9,039,000 - - 
Decrease : ‘ ree 2 114,000 

Total Receipts, January 1 to March 8. 

Lumber. Shingles. 

1913 +. .514,601,000 72,394,000 
1912 319,594,000 70,397,000 
Inereas . 195,007,000 1,997,000 

Shipments, Week Ended March 8. 

Lumber. Shingles. 

1913 15,837,000 6,561,000 
1912 18,668,000 7,563,000 
Decrease . " 2,831,000 1.002.000 

Total Shipments, January 1 to March 8. 

Lumber. Shingles. 
1913 ‘ ‘ ; ; 151,701,000 64,314,000 
1912 : ; . .138,723,000 59,157,000 
Increase 12.978.000 : 5. 57.000 


Permits issued by the Chicago building department 
for week ended March 12 were: 


Class— No. Value. 
Under $1,000 . . ‘ Y s 1,600 
$ 1,000 and under $ 5,000 . 61 161,700 

5,000 and under 10,000 33 214,600 

10,000 and under 25,000. ae 19 299,000 

25.000 and under 50,000 ‘ P 5 177,000 
50,000 and under 100,000...., ad ‘ 4 265,000 
H. DeCamp, 3-story brick apartment building 1 100,000 
P. Kearney, 3-story brick flat building 1 100,000 


Totals . ; a 125 $ 1,318,900 
Average valuation for week. 10,551 
Totals previous week.......... ; 128 1,520,900 
Average valuation previous week... * 11,882 
Totals corresponding week 1912... ; ses, Gao 863,025 
Totals January 1 to March 12, 19138 -- 1,043 14,941,895 
Totals corresponding period 1912 Sesaceeie: ee 7,311,965 


Totals corresponding period 1911 
Totals corresponding period 1910 
Totals corresponding period 1909.. 
Totals corresponding period 1908 
Totals corresponding period 1907 
Totals corresponding period 1906 
Totals corresponding period 1905 
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NORTHERN PINE. 


Chicago—The market continues firm, with prices well 
sustained and a demand for everything the dealer has to 


sell. Common and coarse stocks are low. Factory ma- 
terial is wanted at about whatever figures the holder 
names. Business continues active and the outlook is 


satisfactory. 


Minneapolis, Minn._-rhe movement of lumber continues 
to be heavy in comparison with that of the corresponding 
period during the last few years. In spite of the fact 
that more winter sawing has been done than usual, 
stocks have been reduced considerably since January 1, 
and dry stocks are depleted. General demand is good; 
heaviest from seme of the large consumers. Retail 
yards have placed about all their wants for the opening 
of the spring season, and will not be buying much until 
retail trade begins to deplete their supplies. The outlook 
is good and the first thawing weather came at the end 
of last week, promising an early resumption of outdoor 
building operations. Prices are strong and the mills are 
having about all they can do to ship out the orders on 
their books. 


New York—Business is more or less erratic but the 
situation generally is considered satisfactory and whole- 
salers are hopeful of a good spring demand. Yard in- 
quiries are becoming more numerous and the run of 
quotations shows that prices will continue on a firm 
basis. 


Buffalo, N. Y.—Trade has been fair this month, but 
the volume of business so far has been restricted by 
the weather. Now that the conditions in this respect 
are more springlike dealers look for better trade, and 
from now on they count on good activity. Prices are 
holding firm in all grades, with lower grades especially 
strong as well as scarce. The box business has been as 
good as expected this month and some proprietors are 
handicapped for lack of stocks. 








Alabama-Mississippi Lumber Company 


MANUFACTURERS 


Yelllow IPime 


GENERAL OFFICES: 1703 Heyworth Bldg., Chicago. 
MILLS: Monroe Miss., Pinebur, Miss. 


OUR SPECIALTIES : 


Timbers, Silo Stock and Kiln Dried 1” Stock. 
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Manufacturers of — 1881 
Hardwood Lumber | 
Timber and lies | 


Genrral Office, 
Yards and Planing Mills: 
22nd, Sangamon and Morgan Streets 


Cedar Posts, Yellow | CHICAGO 
Pine, Fir Timber. | Mills at Falcon, Miss. 
| Long Dis. Phones, Cana! 3190-3191 





» Specialty :—Oak Timber, Plank, Etc. || 
- 


as see1eee sce oe —- 


’ Pilsen Lumber Company ~ 


WHITE PINE, HEMLOCK, YELLOW PINE 
LATH and SHINGLES. Straight or Mixed Cars. 


Quick shipments from our mills or from a 
large stock in our seven acres of yard at 


Laflin and 22nd Streets, CHICAGO 
‘\ f 

















WHITE STAR LUMBER CO., dhicxcs* ve 
Phone Harrison 4012. Mills at Mattoon, Wis. 
Manufacturers of HEMLOCK and CEDAR 
Jobbers of YELLOW PINE, FIR and RED CEDAR 


D LIGHTBODY. Pres, D, McLEAN, Vice-Pres. C. E. CONKLIN, Sec’y & Treas 
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Wisconsin Hemlock | 
MICHIGAN WHITE CEDAR 


C. H. Worcester Company 


CHICAGO 











J. L. LANE & COMPANY 
Commission Lumber 


Send me any Items you wish to Sell 


108 La Salle Street $3 CHICAGO, ILL. 




















Frank I. Abbott Lumber Co. 
Mixed Cars of 


Pine and Kiln Dried Hardwoods 


of all Kinds. 


2244-2252 Laflin Street, - CHICAGO. 


TIMBER car stock 
; ’ OAK, FIR, YELLOW PINE 


SWITCH AND CROSS TIES 
Marsh & Truman Lumber Company 


332 So. Michigan Ave., CHICAGO. 























Holloway Hardwood || 


Lumber Co. || HARDWOODS 
1308 Great Northen Bldg., || 
CHICAGO. 


Let us handle your 





for you. Write us. 


Hardwood 


Lumber. 








Fred. D. Smith 


Office and Yard: 
1323 to 1343 No. Branch St. 


CHICAGO. 
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—USE— 


ixon’s Flake 
Graphite 


And have the same peace 
of mind that thousands of 
other engineers have. It re- 
duces friction, saves wear, 
prevents friction damage. 
Keeps your engines and ma- 
chine in fine working trim. 


FREE BOOKLET 
tells how and why. 


Joseph Dixon Crucible 
Company, 
JERSEY CITY, N. J. 























Cinch The Farmers’ Trade 


In Your Community 


by putting yourself in position to turn him an 
occasional favor at a 
good profit to yourself. 
If you operate a saw 
mill or a pocket planing 
mill in your yard there 
are lots of times when 
you could keep youren- 
gine busy grinding out 
dollars for yourself by 
grinding corn, oats, rye, 
buckwheat, etc. on a 


Monarch Meal and Feed Mill 


for your farmer friends. It’s only another way of helping to 
keep trade at home, but every time you get a farmer to call on 
you there’s a chance of selling him some lumber. See the point? 
At the price we sell this mill you can’t afford to be without it. 





Catalog free upon request. 


| Sprout, Waldron & Co.,Porboxsei 


Chicago & Alton 


“‘THE ONLY WAY’’ 


==) ToST.LOUIS 


Lv.Chicago 9.00 p.m.—11.43 p.m. 
Day trains Lv. 9.00 a.m.—11.25 a.m. 
CITY TICKET OFFICES— Rector Bldg., Clark & Monroe Sts. 
Phones, Harrison 4470. Automatic 63-673. 
Union Passenger Station—Phone Main 5300. 


H. K. McEVOY, Ass’t General Passenger Agent, CHICAGO 























240 Page Book On 
Silos and Silage 10c 


Most complete work on this subject published. Used as text book by 
many Agricultural Colleges. Gives the facts about Modern Silage 
Methods—tells just what you want to know. 240 pages—indexed— 
over 40 illustrations, a vast amount of useful information boiled 
down for the retail lumberman who desires to study the silo pro- 
blem. Tells ‘‘How to Make Silage’’.—‘‘How to Feed Silage”. 72 pages 
on ‘‘How to Build Silos’’ particularly wood silos. Limited Revised 
and Enlarged Edition now ready. Send for your copy before too 
late. Enclose 10c in coin or postage stamps and mention this paper. 


SILVER MFG. CO., 324 Broadway, SALEM, OHIO. 


North Tonawanda, N. Y.—Springlike weather during 
the last few days has served to stimulate trade. Sales 
are reported of excellent volume and inquiries are be- 
coming more numerous. Demand for No. 1 cuts and bet- 
ter is fully up to the supply. Box continues scarce and 
the shortage has caused the trade in many instances 
to seek Nos. 2 and 3 barn as a substitute. Nos, 2 and 
3 cuts are plentiful and a slight reduction in prices has 
attracted considerable buying of late from consumers 
who have been substituting other woods. Dealers report 
more stock than usual being offered by manufacturers 
but the high prices obtaining are not attracting much 
buying 





Pittsburgh, Pa.—Demand for white pine is keeping up 
at a steady gait without any marked feature. Prices are 
firm and stocks are not large. The upper grades are 
particularly active. Low grades are almost entirely out 
of the market, and considerable buying is being done 
by Pittsburgh dealers for the spring and summer, which 
have an unusually bright outlook. 





EASTERN SPRUCE. 


New York—Notwithstanding the temporary dullness 
in the spruce situation wholesalers look for a good firm 
market during the spring. Yard stocks are lower than 
usual for the period of year and wholesalers report that 
mill stocks are none too plentiful, although somewhat 
more in evdence than a month ago. The building situ- 
ation is becoming active and inquiries from yards are 
fair. Prices are strong and with few exceptions every 
indication points to a firm price market up to and through 
the spring.,. 








Buffalo, N. Y.—Lack of stock has kept prices up to a 
good level and made it difficult for dealers to fill all 
the orders they secure. In some sections of Canada lack 
of snow has made logging operations difficult and there 
will not be the usual amount of lumber this coming sea- 
son. This is true of the Ottawa Valley. Other sections 
are somewhat more favored, but altogether production 
will be short. Taking off the tariff would not affect 
trade much, in the opinion of well-posted dealers. , 

Boston, Mass.—In random a fair business is passing 
and prices are well maintained but for dimension there 
is very little demand and prices are irregular. Inquiry 
for dimension is indeed so light that wholesale mer- 
chants are shading the price 50 cents. In some instances 
where the shippers have been unable to guarantee any 
date for delivery retailers in a position to wait have 
bought for as low as $26 base. The outlook is somewhat 
marred by strikes, actual and prospective, on the Bangor 
& Aroostook over which so many mills ship their output. 
The firemen and engineers have been out for some time 
and freight has not been moved without great difficulty. 
There appears to be a prospect of the conductors and 
trainmen joining forces with the strikers. The market 
for spruce boards is about as firm as it well can be. 
For No. 2 matched prices seem definitely to have ascended 
to $26 and for ordinary random spruce covering boards 


$23 is often obtained. 





Pittsburgh, Pa.—The market for spruce is active and 
strong. The lists are generally badly broken, and con- 
siderable delay in getting out shipments from mills is 
the result. Dry stock is extremely scarce. Eastern 
buying continues active, and the Pittsburgh territory is 
holding its own in consumptive demand. Spruce prices 
are being firmly maintained, and there is no disposition 
on the part of mills to accumulate stocks, even were 
this possible. Spruce laths are in exceptionally strong 
demand and prices are firm. 





WHITE CEDAR. 


Chicago—Dry stocks of the larger sizes of posts and 
the longer sizes of poles are decidedly scarce, with the re- 
sult that the market is seasonably strong. Stocks har- 
vested this winter are estimated as being below the 
normal output and in some quarters it is regarded 
doubtful if there will be sufficient to carry the trade 
through the summer, especially with a continuance of 
the healthy demand now visible. 


Minneapolis, Minn.—The season in the woods is prac- 
tically ended with the thawing weather that arrived 
Saturday and Sunday. The contractors generally got 
out in good shape with what they had cut, but the cut 
was less than normal and indicates that stocks will be 
light and prices stronger this year. The extra cost 
of production was certain to raise the price anyway. 
Prices are firm but not showing the strength that is 
expected to develop as soon as active spring buying 
develops. 





HARDWOODS. 


Chicago—A good steady demand and a continued scar- 
city of dry stocks for filling of orders on hand and being 
daily received are reported. Stocks are generally broken 
in a number of items and receipts are so meager that it 
is difficult to replenish local yard holdings. Oak is one 
of the leading commodities and promises to retain its 
leadership indefinitely, as there is only a limited quantity 
of available dry stock. White ash is almost as scarce 
as oak and nearly every variety in southern and northern 
hardwood lumber is wanted fully up to the supply and 
in some cases beyond it. With such conditions prevailing 
it is surprising to observe a great elasticity in strength 
and values. It is reported that owing to the scarcity 
of maple lumber maple flooring has been advanced 
the last 90 days from $3 to $4 a thousand. 








Minneapolis, Minn.—Scarcity of dry stocks is the cry 
everywhere, and business is limited by the short supply 
and the consequent high prices, buyers all holding off 
except to place orders for actual necessities. Whole- 
salers’ advices here do not promise much relief for 
months to come, as their southern shippers are mostly 
having trouble of one kind or another. 





Bay City and Saginaw—The hardwood lumber market 
shows no signs of weakness. Manufacturers experience 
no difficulty in disposing of every item on the list at 
generally higher prices than ruled 90 days ago. With 
stocks 60 per cent of what they were a year ago and no 
accumulation as the demand is such that lumber is 


taken as fast as it is fit to be shipped, the outlook fo) 
this trade this season is exceptionally good. Mapi 
beech and birch are favorites, while no difficulty is e. 
perienced in disposing of elm and basswood. 

St. Louis, Mo.—The hardwood situation is satisfacto 
to St. Louis dealers and a healthy trade is reported 
most of them. Demand is excellent for oak and ash, a: 
cottonwood, gum and high-grade poplar are being cal); 
for more freely than a short time ago. There continu. 
to be a great scarcity of dry timber in the produci: 
territory and the result is that a good price is bei; 
obtained on nearly every item on the hardwood list, 
anything like prompt delivery can be made. Stoci 
of dry lumber at this point are in good shape and dea 
ers are holding them on a stiff price level. 

Kansas City, Mo.—Oak is stiff in price although ti 
demand is rather light. The supply of dry factory stoc 
is light and that fact is sufficient to forestall any « 
pression in price because of the lack of demand. Mil 
report work very much delayed by rainy weather. Shi; 
ments are slow. 





Memphis, Tenn.—Good volume of business is doing an 
prices are well maintained. There is a_ particular! 
strong demand for all grades of plain oak, both red am: 
White. Offerings are searce. Call is particularly gox 
for thin stock, 5¢ to %. <A considerable quantity o 
this thickness is being sent to Europe. Demand fi 
quartered oak is fairly active but does not begin t 
compare with that noted in the case of plain. Th 
lower grades of cottonwood are in active demand ani! 
offerings are extremely light. Manufacturers of bo 
shooks say they are meeting with considerable difficult, 
in securing enough dry stock to keep their plants i: 
operation. Prices are also well maintained. There j 
also marked strength in the lower grades of gum, whic 
are being used on an increasingly large scale in the 
manufacture of box shooks. Offerings are relatively 
little more plentiful than in the case of low-grade cotton 
wood but there is no surplus and prices are firm. De- 
mand is fairly active for the upper grades of cottonwood 
and gum, but they do not begin to show as much snap 
as the lower grades. The movement of ash is about 
of the same proportions as recently. Cypress is reported 
offering a little more freely and prices are not more 
than holding their own. The arrangement made for 
handling export shipments of lumber on through bills of 
lading from points west of the Mississippi River is having 
a stimulating influence upon the movement of southern 
hardwoods. Export conditions are regarded as whole 
some and traffic facilities are a great deal better than 
they have been for a long time. Exporters here and 
elsewhere in this section are preparing to avail them- 
selves of this opportunity to the fullest possible extent 


Nashville, Tenn.—The demand continues for oaks 
There is also a strong demand for low-grade poplar, 
and some sales of wide poplar. Hickory and ash are in 
good demand, but in light supply. Walnut is in fair 
demand. Some export shipments are mentioned, but 
the exports from the local market have been greatly cur- 
tailed the last year on account cf the advance of the ocean 
freight rates. Flooring and box factories are doing a 
nice business, with some small exports of flooring. Fur 
niture factories are also prospering. 


Louisville, Ky.—Business seems to have been placed 
on a substantial and permanent basis, as little change 
of importance has taken place of late, demand holding 
up to its former proportions and prices remaining firm, 
though the tendency continues upward. MQuartered oak 
is holding on strongly, demands of the furniture manu- 
facturers and other users of high-grade hardwoods being 
a reflection of the activity of these interests, who are 
operating their factories full time at present. Plain oak 
is of course selling without difficulty, plain red continu- 
ing to command a premium of about $1 a thousand com- 
pared with white. Ash is strong, and some advances 
in price have been noted. Scarcity of low-grade red 
gum is noticeable and prices on this item are very stiff. 
The question of greatest interest is whether the opening 
up of active operations by mills this spring and the ma- 
turity of lumber which has been on the sticks for several 
months will more than equal the demand. Most lumDer- 
men take the attitude that the additional supply will 
be no more than sufficient to take care of the needs of 
consumers, as business generally is expanding, thus as- 
suring correspondingly greater consumption of lumber. 
Hence there is believed to be no chance for the increased 
suplies of lumber to exert anything except a beneficial 
influence. 


Lynchburg, Va.—Oak prices do not show any signs of 
weakening. 3oards are being taken in steady quantities. 
The demand for wagon oak plank in the export trade is 
strong. Some good shipments for Canadian points of oak 
carstock are being made. There is no improvement in 
the poplar situation. Chestnut is in strong demand in 
all good grades. 


Ashland, Ky.—The oak mills have a fair supply of 
timber to start on and it is expected that tides will 
come often enough to keep them going for the next 
few months. Demand continues strong in all lines with 
no change in price. 

New York—The demand for all classes of hardwoods 
continues unusually firm. There has been some good 
ordering of assortments for early spring shipment and 
in nearly every case top-notch prices are obtained. 
Plain oak particularly is in good demand and there is 
a fair inquiry for quarter-sawn stock, although pur- 
chasers in this line are moving cautiously. Birch and 
maple are strong with very little stock in evidence. Ash 
inquiries are numerous considering the available sup- 
plies and chestnut business is strong. Stocks of the local 
manufacturing trade are low; in fact consumers are be- 
coming much used to the practice of restricting their 
supplies to a hand-to-mouth basis. 





Buffalo, N. Y.—Trade has been satisfactory during the 
month and demand has been fair for all sorts of hard- 
woods, with prices holding strong in most varieties on 
account of the shortage of stock. Plain oak has been of 
largest sale, and quartered is selling better than formerly 
at prices which are an advance over those recently in 
effect. Birch and maple are doing well and prices in 
these woods are at a firm level. 
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North Tonawanda, N. Y.—The visits of buyers to this 
mirket are becoming more numerous and sales are active. 
Inquiries show improvement and conditions generally 


polit to a decidedly busy spring movement. Plain and 
quartered oak and maple are the leading sellers, ana 
other items are moving freely. Prices are firm. 


3oston, Mass.—Manufacturers of white ash are begin- 
ning to sit up and take notice of the very high prices 
jing obtained for plain oak and have determined to 
{ yw suit as nearly as circumstances will permit. 
Tuey are in fact gradually but not rashly feeling their 


toward a higher level of values. 
r new but much else old that is proving of interest 
t. manufacturers and consumers. The lofty level that 
a’ hardwoods have reached surprises all but those who 
ve kept close tab on the situation, amazes uninitiated 
consumers. For quartered oak the demand is rather 
better and the same remark applies with equal force 
the better grades of poplar. 


There is nothing 


Baltimore, Md.--Hardwoods, as a rule, are in excellent 
ape, With the demand keeping up in a most gratifying 
inner and the range of prices so high as to stimulate 
« proudctive agencies to the utmost. The list is 
aded, of course, by oak, which has not only held its 
own but still tends upward. There appears to be no 
mit to prices except such as is dictated by the indi- 
vidual requirements and the ability of the mills to meet 


em. Stocks of all kinds, but especially the lower 
vrades, are in urgent request and the competition for 
them at points of production is very keen. There is 

rdly a dealer who could not dispose of Jarger quan- 
tities of oak, if he could get supplies. A large export 
movement makes the market even firmer than it would 
therwise be. Notwithstanding heavy forwardings no 


accumulations have resulted on the other side of the 
\tlantic, and the foreign buyers are sending over numer- 
us inquiries. The domestic market is likewise very 
eceptive, the northern section especially developing large 
wants, 





Pittsburgh, Pa. 
steady and 


While the general hardwood 
moving at full list prices, some items seem 
moving slower and accumulating at the milfs and, 
ilthough prices are still maintained on these items, the 
opinion seems to be general that a sion will be 
granted to get them out of the way, unless the demand 
hanges soon. Shipments are coming forward in better 
hape from the hardwood mills. Demand for better 
grades of poplar and oak is extremely heavy, and a short- 
ige is reported in this particular branch of the trade. 
\ fair demand for maple is reported, except maple floor- 
ing, Which is still quiet. A fair demand continues for 
good hickory, with stocks low at producing points, and 
hipments are not so prompt as desired. Prices are ex- 
tremely firm. It is almost impossible to get the high 
grades in quantity. The ash market is steady. 


trade is 


conce 





Columbus, Ohio 
for hardwoods in 


Despite the adverse weather, demand 
this territory has ruled firm. Prices 
are strong in every grade and variety. Dry stocks are 
still scarce. Orders are coming in from manufacturing 
establishments. No trouble is experienced from lack of 
cars and deliveries have been prompt. Yard stocks have 
nereased but there is no marked surplus. The tone of 
the market is still good. Furniture factories are increas- 
ng their orders. Quartered oak is strong and firsts 
and seconds at the Ohio river are quoted at $85. No. 1 
common is sold at $55. Plain oak is probably the strong- 
est point in the market with firsts and seconds selling at 





$57; No. 1 common, $38; No. 2 common, $26 and No. 3 
common, $17. Chestnut is also in good demand and 
the same is true of ash. Walnut is especially strong. 


Basswood is moving well 


Cincinnati, Ohio—There is a good demand for all hard- 
woods and prices are well maintained. Manufacturers 
claim that due to the heavy demand there is practically 
no accumulation and the chances of any break are 
remote. All oak is up and a real shortage exists in 
plain stock while quartered is going so well as to be 
more than satisfactory. Ash is almost as scarce as plain 
oak and the demand grows steadily with prices soaring 
upward. The heaviest call is for thick ash in common 
and better. Low-grade cottonwood poplar, basswood, 
buckeye, gum, and in fact all the hardwoods, are in 
strong demand and prices are soaring on every item. 
The better grades of gum also are in good demand and 
prices are well maintained. Chestnut is strong in all 
grades at good prices. Prospects are for a continuation 
of present conditions with demand increasing with the 
season. 





HEMLOCK. 


Chicago—The market is strong. Prevailing prices on 
hemlock are nowise detrimental to its movement, buyers 
being perfectly willing to pay asking prices if they can 
be assured of the early delivery of stock. It is expected 
that upon the opening of navigation hemlock movement 
will be lively, as there has been a steady drain upon the 
yard stocks in this market, which will need heavy re- 
plenishment for the spring business. 








Bay City and Saginaw—The hemlock trade in this mar- 
ket never was so strong, demand far outrunning the 
supply even at the advance of $1 a thousand in the last 


two weeks, piece stuff being quoted at $20 to $21 and 
boards at $21 to $22. Twenty-five years ago hemlock 
lumber was the most despised commodity imaginable 


No lumber dealer in Michigan would recognize a hemlock 
log if he met it face to face on the street, and yet last 


vear eastern Michigan alone produced 160,000,000 feet of 


hemlock lumber and 


present. 


prices were never so high as at 


New York—No difficulty is experienced in disposing of 
whatever hemlock stocks are available. Prices are strong 
with prospects of going higher. Mill assortments are 
searce, the strongest demand being for hemlock boards. 


Buffalo, N. Y.—The market holds firm at the last ad- 
vance of $1 by Pennsylvania mills and a great deal of 
lumber is moving in expectation of spring requirements. 
The weather has been more opeii during the last week, 
so that outside work can be carried on to some extent. 
Michigan producers will ask more than they did last 


year for stock, 
plies. 


owing to the lack of ordinary mill sup- 





North Tonawanda, N. Y.—Sales have shown some im- 
provement during the last few days and dealers expect 
that the continuation of the prevailing favorable weather 
conditions will tone up business considerably. 
ers appear to be purchasing freely. The recent 
advance in Pennsylvania stock is reported to have cur- 
tailed buying in favor of yellow pine as a substitute. 


Consum- 
less 


Boston, Mass.—In 


eastern hemlock boards, stock 
lengths, there has been business within a few days at 
$25, a price never before reached in the annals of the 
trade. The explanation is to be found in the very light 


supply rather than any unusual activity in the demand. 
The few in a position to furnish such lumber are wearing 
a smile that it does not seem likely will come off for 
some time. 


Pittsburgh, Pa.—The hemlock market continues to puz- 
zie a great many dealers in the Pittsburgh territory. 
Mills are extremely firm in their quotations, and in quot- 
ing on the mill lists a number of wholesalers find them- 
selves unable to secure business, and accept as the con- 
clusion that lower prices are being quoted elsewhere. 
It is believed that some of the larger hemlock men from 


adjacent fields are entering this market with stocks 
which they desire to move, and are making concessions 
below what the general list shows. From the Pittsburgh 


viewpoint 
tendency 


there 
among 


does not 
hemlock 


appear to be 
producers. 


any softening 


Columbus, Ohio—Scarce stocks and an insistent demand 
are forcing up quotations. An advance of $1 a thousand 
is reported on all grades and items. Stocks are scarce 
and can demand almost any price if they can 
make deliveries Yards are trying to stock up. 


sellers 





POPLAR 


Chicago 
tinues of 


Manufacturers’ agents siate that demand con- 
satisfactory proportions. Firsts and seconds 
and cull poplar are moving steadily, with some improve- 


ment in common, which has been the only slow item 
on the list. 

Buffalo, N. Y.—Demand is fair for most grades, 
although wide stock is quiet, as for some time. Prices 
are firm and in the lower grades, where inquiry is the 
largest, there is much strength. Box manufacturers 


could use a large amount of poplar, and already are tak- 
ing large amounts, but they say the price is up to a 
very steep figure. Basswood is in the same sort of posi- 
tion as to high prices, 
Baltimore, Md.—In some directions the offerings were 
so liberal as to hold the quotations down to a rather low 
level, while in others the requirements served to take 
up the tenders made by millmen and other holders of 
stocks. The fact is that low-grade poplar does not bring 
as much as was the case not so long ago, extra wide 
stocks also being lower than, in the opinion of the 
manufacturers, they should be. The export movement 
is perhaps less active than during the early part of the 
winter, considerable accumulations being reported on 
the other side of the Atlantic in some directions, while 
in others the offerings did not seem to exceed the current 
needs, Taken altogether the poplar trade might be 
called spotty, showing strength in items and an 
easy feeling in others. 


some 


Ashland, Ky. 
mills will be in 
with 


There is no change in this market. 
operation by the middle of the 
fairly good supplies of logs. 


The 


week 


Columbus, Ohio—Demand is 
stocks are growing scarcer prices are stronger. There 
is a good movement all along the line with the result 
that trade is in a healthy condition. Auto factories are 


holding up well and since 


buying wide sizes slowly. Prices are: First and seconds, 
$58 at the Ohio River; No. 1 common, $35; No. 2 com- 


mon, $23, $20. 


and No. 3 common, 
Cincinnati, Ohio—Demand is good for 
improvement being noticed in common and better; low 


grades are scarce and high in price. Box factories are 
big buyers and are taking all offerings at market prices. 


all grades, much 





FIR, SPRUCE, CEDAR. 


Chicago—No abatement is noticed in the inquiries for 
car material, this stuff apparently being in as strong 
request as it was 60 days ago. Representatives of the 
mills state they have been informed from headquarters 
that the Coast mills are well loaded up with orders and 
in some quarters embarrassed greatly by a shortage of 
rolling stock. 





Portland, Ore.—While the volume of business is not 
as great as might be expected under the circumstances 
—an active demand from every section—the market 
shows a strengthening tendency. The lack of volume is 
due largely to the fact that most of the mills in this 
district are short on logs, with only a small number of 
the camps in operation after the winter shutdown. 
advanced 50 cents a thousand on March 1. 
manufacturers report the demand for shingles fair and 
values considerably stronger than a month ago. Sash 
and door manufacturers report a good volume of business. 


Logs 
Shingle 





Tacoma, Wash.—Mills report a steady inquiry for fir. 
Clears are strong, yard stock is moving steadily, there 
is a fair run of timber business, and most of the mills 
report two to three months’ business ahead. Prices are 
in good shape. Car scarcity at some of the interior 
points continues. Foreign trade is normally active and 
California trade is showing marked increase in volume. 
Fir and cedar logs are firm and not plentiful. 





Kansas City, Mo.—Demand is not heavy for fir, but 
enough business is being done to back up prices being 
asked and the mills generally are refusing to make any 
concessions from the level they have been maintaining 
for some weeks. Fir men are pushing their territory as 
much as possible in this section, but are not doing so 
to the detriment of prices. Cedar siding is a bit firmer. 
Some concerns are demanding full list, but the quota- 
tions generally are from $1 to $1.50 off the list. 
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State Capitol, Madison, Wis. 


N the construction of this building over 
28,000 tons of granite and 2,300 
tons of structural steel were used. All 
of this immense tonnage was handled 

by American Wire Rope 


This building is equipped with Kaestner & Hecht 
electric elevators using American Wire Rope. 


Every pound of rope steel we make is carefully 
analyzed and checked, and only such as conforms 
to our rigid tests ever is used for wire rope, 
whether of iron, crucible cast steel, extra strong 
crucible steel, plow steel, monitor steel or tico 
special steel. 


Chicago New York 
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BRYCE, WHITE & Co. | 


SHIPPERS AGENTS FOR THE SALE OF 
ALL KINDS OF 


American Lumber 
57 Basinghall St. LONDON 


Established in London for over a Quarter of a Century. 
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Warren Axe & Tool Co. 


Sole Manufacturers of the Famous 


G2] | SAGER PATENT AXES 





And Highest Quality 
Bull Dog Line Lumbermen’s Tools 
RIGHT QUALITY—RIGC UT PRICES, 


Write us. WARREN, PA, U.S.A. 
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N.C. Pine For Rush Orders 


Daily Capacity: Saw Mills, 600,000. Planing Mills, 400,000. 


MILLS: FRANKLIN, VA. ARRINGDALE, VA. BUTTERWORTH, VA. WILMINGTON, N.C. 





SEND YOUR ORDERS TO 


CAMP MANUFACTURING CO., Franklin, Va. 


Selling also the output of the Marion County Lumber Co., Marion, N. C, 
EASTERN SALES OFFICES : 


NEW YORK: 1 Madison Avenue, PHILADELPHIA: Real Estate Trust Bldg., PITTSBURGH: Oliver Bldg., 
GEO. W. JONES, Mgr., Telephone 982 Gramercy E. D. WOOD, Special Agent GEORGE L. CAMP, Manager 

















Where “QU ALITY” is so necessary as in Wire Rope, 


the best should be specified. 


“MONARCH” fore 


is unquestionably the best in the world. 





Combines those qualities which insure maximum results. 
Ask for Catalogue “K” 


oe Macomber & Whyte Rope Co. 


Kansas City 
Seattle Pittsburgh 


Memphis New York 520 S. Clinton Dis CHICAGO, ILL. 











DETROIT, MICH., 910 Majestic Bldg. PORTLAND, ORE., 1201 Yeon Bldg. 


R. E. Danaher Company 
TIMBER LOANS and INVESTMENTS 


Lumbermen desiring to buy more timber, increase working capital, retire outstanding floating 
debts, or refund their present bonded indebtedness, are invited to correspond with us. 





Weare in position to give prompt and intelligent service for the reason that the members of this 
firm are heavily interested in timber lands and have had wide-experience as lumber manufacturers. 


We maintain our own cruising department for the benefit of prospective borrowers, and buy 
outright all loans we take on. 


NO LOANS TOO LARGE FOR US TO HANDLE 


Address all communications to the Detroit office. 











WESTERN PINE. 


Chicago—Conditions are satisfactory. The market p 
sesses an element of contentment rarely seen du: 
March and the outlook for April business is such that 
the opinions expressed earlier in the season will be fu 
realized. Shop lumber demand is very good, althouy} 
the reports from California are to the effect that it wi); 
be some time before the mills are able to start up. 





Spokane, Wash.—Demand for local products has eau 
a further stiffening in prices during the last few da 
All widths of Nos, 2 and 8 boards have advanced $1 
thousand within a week. A still further advance is « 
pected in a short time. Dry lumber is scarce. Many 
the mills will not have new stock before late in June 


Kansas City, Mo.—Demand is somewhat slow and t 
ful, but there has been no change in the market an 
prices are stiff throughout the list. Mills report ve 
little dry stock to offer before April or May and mea) 
time they are in no anxiety for orders. 


Buffalo, N. Y.—Trade in Coast lumber is dull, but t 
reason is that stocks are not coming forward on accou 
of severe weather. Prices are firm. The natural dema: 
is quite good and considerable business will be done | 
eastern dealers as soon as the stock is to be had. Son 
advances in sugar pine are said to be likely. 





REDWOOD. 


San Francisco--liverything is tending upward in t! 
redwood industry. The cut is increasing, logging 
being resumed and ties are again being hauled out of 
the woods after the worst of the rainy season is ove: 
There is some improvement in the Coast market fo: 
green lumber, the present base being about $7 off fo: 
redwood boards and $9 off for clears. Higher prices ar: 
being asked in some instances. With a growing easter: 
demand advances are expected on rail shipments of dr 
stuff 

Kansas City, Mo. California redwood is firm at the 
prices which have ruled the last month Demand con 
tinues light, but that has had no effect on prices as the 
mills are not anxious for much business, their supplies 
of dry stock being limited Dealers report good inquiries 
for redwood with indications for a good business in that 
wood for the year. 


NORTH CAROLINA PINE. 


Norfolk, Va.--Movement has been decreased somewhat 
on account of heavy rains. The scarcity in bottoms 
seems to have been dissipated and transportation com- 
panies are soliciting business eagerly. Sales during the 
week averaged about the same with a slight increase in 
the sales of rough lumber. Nos. 1, 2 and 3 inch edge 
are selling freely and the following prices are being 
obtained $29.50, $26.75, $20.50. An evidence of the 
strength of the 4/4 edge box market is shown by a sale 
of this item air-dried, aggregating a million feet, at 
$18.25. Kiln-dried stock is generally suposed to be 
worth more than air-dried Other sales were made at 
$18.50. Six-inch box sold at $18; eight-inch at $19 
ten-inch at $19.75; twelve-inch at $20.75 to $21.25. Inch 
edge culls and red heart are being held firm at $16. The 
other items of culls and red heart are holding up well 
in proportion. 





New York-—-While in some instances demand for short- 
leaf pine is dull as compared with two weeks ago the 
situation generally is satisfactory. Wholesalers claim 
they are getting large inquiries and many say they are 
unable to figure on all the business offered. Box trade 
is not as active as it was two months ago but prices 
rule strong. Yard stocks are in good supply and with the 
possible exception of box there is no indication of a 
falling off in any particular. 





Buffalo, N. Y.--Demand is stated to be improving, as 
the weather during the week has been milder and there 
has been a greater disposition to take hold on spring 
ordering. Mill representatives state that they are getting 
good business for the season and that prices are firm. 
A large amount of stock has been sold ahead. 


Boston, Mass.—-Roofers are commanding very high 
prices, a fact explained in part by the light supply in 
first hands and in part by the extravagant figures obtain- 
ing here for all other lumber used for the same pur- 
pose. For rough edge demand is fair and the general 
tendency is to add a little to the price. Some of the 
houses that were selling at comparatively modest figures 
are asking as much as their more confident competitors. 
There are still however a few weak-kneed ones whose 
quotations continue to surprise and annoy. For partition 
the demand is not of very robust proportions but prices 
are well held. The competition from yellow pine is a 
more or less serious factor. 


Baltimore, Md.—North Carolina pine continues to come 
in with great freedom, and the local situation in low- 
grade rough stocks has not improved. Further additions 
to the available supplies have been made, and the accum- 
ulation has not tended to advance prices. Because of 
the reconstruction of one of the wharves, the space for 
unloading vessels is curtailed, and more or less embar- 
rassment is experienced by North Carolina pine men with 
vessels coming here to unload. In order to avoid extra 
expense sales are at times made at a concession, and 
this does not tend to aid values, for it is often the low 
sale that serves to fix the entire list. 





SOUTHERN PINE. 


Chicago—Little change in the situation is noted. Some 
of the mills report stocks badly broken. Prices are firm 
with a wide range of orders for the manufacturers to 
select from. The heaviest demand is for railroad and 
car material and although in some sections the yard 
trade shows improvement, locally the demand is said to 
be comparatively quiet for yard stock, while prospects 
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very favorable, as numerous building projects are 
der consideration. 


Kansas City, Mo.—The market continues about the 
ne as last week. Straight cars of No. 1 dimension 

weak, but aside from that there appears to be no 
rther softening of the market. All inch stuff and 
pers appear very firm. Practically all mixed car orders 

bringing the price. The weakness in dimension 
ects only No. 1, prices on No. 2 still being firm. Tim- 
rs are stiffer and the market is showing some signs 
advancing. There is no indication of any general 
cline in price or even of any material weakness in the 
irket, dealers say. At the same time, owing to the 
ry light demand and the usual slack business at this 
me of year, there appears to be no immediate prospect 
‘’ «a sharp advance as there is not business enough to 
ick any better prices. Mills are not pushing flor sales 
d it still is rather difficult to place mixed orders. 
ipments are coming in more freely, but the mills all 
port badly broken stocks. 


St. Louis, Mo.— The vellow pine situation is excellent. 
holesalers and the retailers look for a good demand for 
kinds of yellow pine in the near future. The line 
rds are coming into the market more freely. The 
naller yards placing many orders for mixed carloads 
nd they are calling for delivery at the soonest possible 
me. When quick delivery is promised, they do not 
iggle over prices. The line yards have only a fair 
amount of stocks on hand and that being the case not 
nly the manufacturers but the wholesale dealers and 
etailers will be busy getting out prompt shipments to 
ipply the demand that will be made on them. Prices 
emain firm and the best informed believe there will be 
» material change in prices for some time. 


New Orleans, La.—-By common report the mills are 
ooked well ahead with business of the character that 
is been offered them for months—car and railroad ma- 
terial and special bills. In addition demand for yard 
stock is bettering slowly, though still below what was 
expected by this season. Buyers are placing orders but 
till appear to be holding off in the hope of price con- 
essions. Prices are firm. Mill stocks are broken, as 
sual. Export demand for sap and prime board is said to 
be improving, with inquiries for timbers active. prices 
well held and the movement about of average volume for 
the season 


New York-—Demand continues strong and trade dur- 
ing the last three weeks has been very active. Inquiries 
ire plentiful and wholesalers say they are having no 
lifficulty in disposing of whatever supplies are available. 
Weavy contracts are becoming more frequently talked 
ibout and when the spring opens up fully there will be 
a Jarge volume of work under way requiring heavy sizes 
f yellow pine, 


Buffalo, N. Y.—Business has improved during the 
week with the milder weather and the market is fairly 
ctive. Prices hold firm and mills are making deliveries 
rather slowly. Mill representatives say they have many 
rders on hand and they look for an advance. 





Boston, Mass.--In the flooring situation there are sur- 
prises, Sometimes they consist of well-authenticated 
tories of business at prices above the generai market 
and sometimes of sales at almost startling concessions. 
For example, there is evidence of $45.75 having been 
secured for A rift sap 1 by 4 and trustworthy testimony 
of transactions in the same grade at $43.50. There are 
also true tales of C rift 1 by 4 having been sold as 
high as $37 and as low as $34.50. This discrepancy 
may sometimes be accounted for by the difference in 
the working but as a rule it is due simply to the ability 
of the salesman. For partition there is a fairly satis- 
factory demand. For B and better *, by 3144 some people 
are getting $31.50 but others are obliged to content them- 
selves with $1 less. For No. 2 common yellow pine high 
prices are being obtained without undue effort on the 
salesman’s part 





Baltimore, Md.-—-Producers continue to turn down 
orders except when the time of shipment is left open 
and the price is right, and the demand is such as to 
insure the prompt movement of the output of mills. The 
tenders of longleaf are perhaps somewhat larger, but 
so far they have not become sufficiently numerous te 
affect values, which are steady at attractive figures for 
practically all grades. The degree of competition in 
the distributive markets is wanting in the centers of 
production, where the quotations are also adhered to 
with far greater firmness than here and at other eastern 
points. It is one of the complaints of the dealers now 
that their customers hold out for concessions while 
they must pay the figures that have been in force for 
some time. It is the belief among some members of the 
trade that cuts are being made here and there, and 
price lists are being conned with closest attention. 


Pittsburgh, Pa.—While there are some reports of an 
easing off in demand for yellow pine they do not appear 
to affect the price list in any way. as all the mills are 
asking the best list and insisting on the higher prices, 
with a tone of independence in their quotations that 
indicates a plentiful demand for all they can make. 
Occasionally in some special sizes stock lists are a little 
larger than ordinary, and slight concessions are made to 
move these stocks. The trade is still backward, as most 
retailers have a fair amount of lumber on hand, and are 
not disposed to load up until they are better satistied 
as to summer building operations. Low-grade yellow 
pine, as well as other grades, is also sold up and little 
ean be had. 





CYPRESS. 


New Orleans, La.—Demand for the lower grades is 
excellent and improving. Call fer factory stock is still 
rated rather quiet. The yards appear to be buying freely. 
Mill stocks are depleted in the lower grades and in gen- 
eral it may be said that sales are equaling if not exceed- 
ing the cut. One prominent concern announces the fol- 








of transporting logs to mill. 


well assorted stocks 


HE above view shows the uniformity of our timber and our method 
By constantly keeping mill liberally 
logged we are able to operate the year around and maintain large and 
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Goldsboro N. C. Pine 


Perfectly milled and correctly graded stock. 
Shipments Prompt and made as ordered. 


TELECODE USED. 








Johnson & Wimsatt, Washington, D.C. 








HORSES ARE SLIPPING AND SLIDING EVERYWHERE! 


There is only one’ logical remedy 


ead MARTIN 
TRACTOR 


Acknowledged by traction experts as the 










most practical and efficient means of moving 
freight by motive power on the highway. 






oe) MAXIMU 
<2-4) WITH MINIMUM INVESTMENT 
S54) AND UPKEEP COST. 


Permits easy interchange of bodies. Send for Catalog. 


KNOX AUTOMOBILE COMPANY, Springfield, Mass. 





lowing advances, already effective: Nos. 1 and 2 barn, $1 
to $2.50; No. 1 box, $2; No. 2 box, $1; inch No. 2 shop, 
$1. No complaints are heard about car supply and the 
mills report heavy shipments. 


Chicago-—-Stocks are reported to be breaking up under 
the heavy demand for some items. Orders are plentiful, 
with prices fully as firm as ever. Tank and factory 
stocks are decidedly active and much pecky has been 
sold the last 10 days to enter into greenhouse construc- 
tion, 


St. Louis, Mo.—Active demand for cypress is reported. 
Yard stock is in special request and factories are more 
liberal buyers than they have been for some time. Trav- 
eling men for local yards have been sending in sizable 
orders recently, particularly from the North. Many of 
these orders call for early spring delivery. From now 
on a lively trade is expected from this quarter. Local 
yards are well stocked on cypress and shipments are 
coming in freely, so there will be plenty to meet any 
future demand made on them. Prospects are that prices 
will continue firm. 





Kansas City, Mo.—The market continues to show slight 
advances on common and some items of uppers. Stocks 
generally are broken and mills appear to be unable to 
get them replenished owing both to the weather and the 
demand. The prospects are that the advances many 
of the cypress mills are making will be well maintained, 


The demand is only fair, but owing to broken stocks 
the recent basis of prices is well supported. 


New York—There seems to be no change in either 
demand or the price situation, although the run of in- 
quiries indicates that within a few weeks wholesalers 
will be busier. Straight car orders and inquiries are 
becoming more frequent, although the bulk of the de- 
mand continues to be taken care of in small quantities. 
The aggregate of this small business is satisfactory. 





Boston, Mass.—Demanad is fair but not active enough to 
gratify the ambition of one house here that is seeking, 
not unsucessfully either, to obtain customers by making 
prices look attractive. A noteworthy feature of the mar- 
ket is a much better demand than customary for No. 2 
common dressed and matched, the extraordinarily high 
prices asked for spruce boards being the reason. 





Baltimore, Md.—The abatement in the demand for 
cypress continues, the builders for the time buying only 
in small quantities. Demands of the contractors are not 
urgent just now, as the work that kept them busy during 
the greater part of the winter has been completed, and 
new work is not actively under way. Here and there a 
beginning has been. made, to be sure, but various factors 
cause deiay,.one of them being the change in national 
administration, which raises questions as to what effect 
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HIS book is of value to every 
user of leather belting. 


It describes with illustrations the 
various steps in the process of manu- 
facturing leather belting. 
full description of 


RELIANCE 


— AND — 


SEA LION 


( Waterproof ) 


LEATHER 
BELTING 


It gives a 


Guaranteed 





as well as the various other brands 
manufactured by us. The rules, 
tables and other engineering data 
are indispensable to the belt man 
and millwrght. 


We want to know that this ad- 
vertisement is being read, for in this 
space for some time to come we will 
have something to say of interest to 
every belt user, and if you send for 
this catalogue now it will assure us 
that you are interested in the sub- 


ject, even if you are not in the 
market for belting. 





Chicago Belting Co. 


119 North Green Street, 
CHICAGO 


BRANCHES: 


New York New Orleans 


Los Angeles 


Portland, Ore. 
Niles, Mich. 











— ESTABLISHED 1890 — 


Builders’ Commercial Agency 
618 Chamber of Commerce Bldg., CHICAGO 


A rating guide to the contracting trade of 
Cook County for Cook County dealers. 


Telephone Main 4504 Collections and Mechanics Liens 














the change is likely to have on the general business 
situation. Until the doubts now entertained on this 
point have been set at rest more or less hesitancy is 
likely to prevail. Meanwhile the range of prices is 
fairly easy, with stocks more liberal than they were 
during the period of heavy requirements. Perhaps it is 
that the distribution has kept up fairly well, and that 
only the increase in the output is responsible for the 
free offerings. But whatever the cause, the fact remains 
that stocks are not difficult to get, with the range of 
prices moderate. The outlook, however, is encouraging, 
and confidence prevails among members of the trade. 


Cincinnati, Ohio—There is a very good call for low 
grades at good prices. The better grades are not in 
active demand as the building season is still some weeks 
off. Although there is little buying of yard stocks prices 
remain firm and dealers are well satisfied with condi- 
tions. 





Columbus, Ohio—Trade is in good condition although 
it is a little early for a good movement fo develop. De- 
mand is good, principally from eastern points and stocks 
are not plentiful. Prices are firm. 





SHINGLES AND LATH. 


Chicago—There is not much tone to the red cedar 
shingle market so far as actual demand is concerned, 
although a number of inquiries are being received daily. 
Clears are bringing $3.37, and stars $2.74, Chicago basis. 
White cedars are active, with a scarcity in both extras 
and standards. Lath are strong at previous quotations. 





Minneapolis, Minn.—The market here is rather dull, 
and the softer prices being quoted do not seem to 
stimulate business. Buyers are waiting for the price 
to go lower, while salesmen say they are at rock bottom 
under the conditions that prevail as to the price of logs, 
labor, etc. The market is weak but there is no serious 
glut of supplies to depress it any further, and most 
wholesalers are holding tight without any tendency to get 
nervous and make prices to get rid of their supplies. 





Tacoma, Wash.—The red cedar shingle market con- 
tinues in good shape. Nearly all the mills are running, 
but prices hold well and manufacturers are confident 
there will be no slump. 





Kansas City, Mo.—Demand for red cedar shingles has 
continued very slack all the week, making the market 
rather soft, but there has been no material decline owing 
to the present high market on red cedar logs. Mills re- 
port that unless there is an advance in the shingle mar- 
ket many will be compelled to close as they cannot run 
profitably on the present basis. There is, however, 
not enough demand in this section at present to warrant 
any advance in price. Stocks in retail yards are smali. 
but dealers are buying only what they absolutely need. 
The market here ibout $1.65 to $1.70, Coast basis, for 
stars and $2.15 to $2.20 for clears. Southern pine lath are 
firm at the price that they have been bringing the last 
few weeks. Cypress lath, especially No. 2, are so scarce 
as to be almost out of the market 





is 






New Orleans, La.—Cypress shingles and lath still find 
an active demand in most items, with stocks low. One 
concern has bulletined an advance of 50 cents on bark 
lath, with a concession of 10 cents on 32-inch lath, both 
to meet mill and market conditions. No other change in 
quotations reported. 


Buffalo, N. Y.—-Trade in red cedars is about up to the 
usual average for the season. Prices show little change, 
but are fairly firm. Some fair stocks remain in dealers’ 
hands, fully enough to last, it is stated, until navigation 
reopens. Lath of all sorts are bringing good prices and 
yellow pine lath have been advanced 


North Tonawanda, N. Y.—Prices are not as strong on 
red cedars as they were two weeks ago and dealers 
attribute the weakness in this respect to the better supply 
of stock now being offered by the mills. A strong 
demand is reported at present quotations and yard 
stock is moving freely. Demand for white cedars is 
normal. Dealers in them are not devoting as much 
attention to sales as formerly, as the bulk of the trade 
is in red cedars, 


Boston. Mass.—There does not seem to be any strong 
desire on the part of retailers to add to their supply 
of white cedar shingles but the manufacturers of stand- 
ard brands are nevertheless holding to their prices with 
a perseverance well worthy of so good a cause. There 
are instances no doubt of sales at less than the regular 
rates but quality generally, if not always, explains. For 
the red cedars prices are well maintained at recent 
advances. Evidentiy business in some parts of the coun- 
try justifies the advance. For laths the inquiry is rather 
slack but many houses are quoting $4.50 for 15-inch 
with success. Others are ready to take 10 cents less. 
For 11%4-inch latns some manufacturers are asking, not 
getting, $4.25 and even $4.35. The selling price is $4.10. 





COOPERAGE. 


Chicago—Only two items coopers use are high and 
searce—iron hoops and circled heading. Contracts for 
the former alone sustain the latter and many mills are 
preparing to. engage in the heading business. There 
is no demand or change in stave prices and little demand 
for barrels or tierces. Reports from Europe indicate lack 
of demand for staves, even with lower prices, on account 
of reduced vessel freight rates. Beer staves are not 
plentiful, but the moderate demand is easily met by 
offerings. Brewers are rigid inspectors of staves. Whisky 
stave makers are disappointed, having expected the 
large and cheap corn crop to rush distilleries to their 
limit. Slack staves, while not plentiful, supply all re- 
quirements. Flour mills hold bags up in face of coopers 
when higher prices are asked for barrels. Ash butter 
tub staves rule at $10.50 to $11 at the mills, with a 
carrying rate to Chicago of 20 cents. Flat ash hoops 
are declining at shipping points. There is some demand 
for 16-inch square ash heading. All kinds of shaved 
hoops and box straps are unsalable, say A. & H. Gates in 
their report on market conditions. 








Advertisements will be inserted in this department at 
the following rates: 


For one week, . ° ° 


25 cents a line. 
For two weeks, - - 465 cents a line. 


For three weeks, - - - 60 cents a line. 
For four weeks, - . . - 75 cents a line. 
Nine words of ordinary length make one line 
Heading counts as two lines. 
No display except the headings can be admitted. 
Remittances to accompany the order. No extra charge 
for copies of paper containing advertisement. copy must 
be in this office not later than Wednesday morning in 
order to secure insertion in regular department. All adver- 
tisements received later will be placed under heading Too 
Late to Clessify. 
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In replying to advertisements, send copies of testimonials 
or other valuable papers, instead of originals. 





PLANT YOUR CUT-OVER LANDS. 


We have 25,000,000) forest trees: White pine, red pine 
and Norway spruc 

Increase the value of your land by planting with forest 
trees. Plant this spring. 

Our prices are the lowest in the country, the quality of 
our trecs the best 

We grow our own stock from native seed 

Write for full information 

KEENE FORESTRY ASSOCIATION, 


Keene, N. H 





PINE AND OAK FOREST FOR SALE. 

82.000 acres heavily timbered Jand. close to Tampico. 
Over four million pine and oak trees from 12 to 40 inches 
in diameter. Cheap for quick action For additional par 
ticulars and terms, address the owner, 

ENRIQUE HUGUET, Santa Engracia, Tamaulipas, Mexico. 


WE WANT SQUARE EDGE STRIP AND 


Block flooring &" or 5/16” in thickness in thousand foot 
lots or by carload in clear plain and quartered oak and No. 
2 grades or will buy strips of different qualities 2 inches 
wide, Will take agencies for this kind of flooring in New 
York or the Eastern States. Can sell one million squart 
feet annually as an agent for the first year. 
NEW JERSEY PARQUET FLOOR CO. (INC.), 
»01 Jersey Ave., Jersey City, N. J. 


GRADUATE FORESTERS 
With practical experience in the cruising of southern tim- 
ber State lowest monthiv salary and experience in first 
letter, Address “EL. 40." care AMERICAN LUMBERMAN, 


5,000 ACRES OF HARDWOOD TIMBER 
For Sale—On main line of C. & O. Ry.: tract of hard 
wood; cut 5.000 to 4,000 ft. per acre saw timber: besides 
large quantity telegraph and = telephone poles, cross ties, 
tan bark, ete. Price and terms reasonable. Address 
HOWARD SUTHERLAND, Elkins, W. Va 


WANTED-—ORDERS FOR HICKORY 
Rim strips and spoke blanks, with best prices on them 


f. 0. b. cars Jle rate to St. Louis. 
Address BOX 22, Peach Orchard, Ark. 


VALUABLE TIMBER PROPERTY 
For sale in Wisconsin, 3,700 acres well timbered with 
pine, spruce, tamarack, ash, elm, basswood, birch and hem 
lock. A. W. TRICKEY, Springvale, Maine. 
WE WANT TO HANDLE SALES OF 
Transit yellow pine shippers. We are wholesalers with a 
reputation who can deliver the goods, 
Address “L. 39.’ care AMERICAN LUMBERMAN. 























YOUNG GERMAN 
23, 4 years’ experience in the European trade, desires posi- 
tion, preferably in mill or yard of exporting firm. Quick and 
accurate at figures and has excellent knowledge of European 
languages and business affairs. Address 
H. J. HWARTZ, Rosebank, L. I.. New York. 


WANTED—THE NAME OF EVERY COMPANY 
Operating a store without Allison Coupon Books. On re- 
ceipt of name we send our catalog. 

ALLISON COUPON CO., Indianapolis, Ind. 


THOROUGH ACCOUNTANT & OFFICE MGR. 
33, married, now employed, wants to make change. Twelve 
years’ experience in wholesale lumber and sawmill offices. 
Strictly temperate. References. 

Address “KK. 44,” care AMERICAN LUMBERMAN, 


““CLIMAX TALLY BOOK“ 
For hardwood lumbermen. 110 pages, size closed 4144x8% 
inches. Finger straps to hold book open when tallying. 
One copy, 75c, six $4, twelve $7.50. 
AMERICAN LUMBERMAN, Chicago. 
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